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THIS BOY Is Your 
Future 
Customer 





Cultivate 
Him! 








June 17, 1939 





SPOKANE PINE PRECISION FRAMES 


Another customer said: “This is not ordinary millwork. It's a joint is weathertite, every frame, when set up, is SQUARE, 
CABINET job! And so it is. For Spokane Pine Frames ready for the sash, without further fitting. Made in standard 
have the refinement and quality that can only be attained sizes for doors and windows; also made to special order. 


by specialized manufacture in a modern factory, with expert Jt pays to handle Long Lake Lumber. Here are products uni- 
workmanship and modern precision machines. We use  formly fine, always dependable, profitable to carry, easy to 
choicest Idaho White Pine and Ponderosa Pine. The wood _ sell. You can order in Mixed Cars any variety of Lumber 
is carefully seasoned for this especial use. Cut and milled and Lumber Products—Precision Frames, Package or Lineal 
on newest type machines, every fitting is precise; every Trim, Mouldings, Lath, Cut Stock, Industrial Items, etc. 





FOR A 
LIFETIME 


Don’t you think he would gladly pay a trifle extra 
to protect his woodwork? ASK HIM t 4 


_ dust a few cents per door or window 
invested now gives lasting protection 
against decay, blue stain, swelling, 
warping and other common evils that } 
attack wood. C3 


Many architects now specify a WOOD- 
LIFE dip for trim, frames, windows, WOODLINE is net 


doors, etc. experimental. Count- 
less houses through- 

out America offer i” 
oe r ie daily testimony to 


WOODLIFE’S prac- 


tical insurance _ for 

oy woodwork Get 

the facts on the 

WOODLIFE treat- wed 

ment. * € € 
& 


You'll like the way this Medford Lumber meets your customers’ 
needs. It's super-quality stock, properly seasoned, accurately 
— manufactured, carefully graded. The Medford Mills, with cut- 
Dipping Tank Used by ting capacity of 240,000 ft. per 8-hour day, are modern in equip- 
Many Builders and ment and methods. Up-to-date planing mill, cut-stock depart- 

Lumber Yards ment. Yard Stock, Cut Stock, Lath, Mouldings, Factory Items. 


To Treat and Prime Member Western Pine Association, West Coast Lumbermen’s Association 


Protection Products Mi Co. Miedfor ad 


Mfrs. of PRESERVATIVE SOLUTIONS for Years <> CORPORATION 


Research Laboratory and Plant KALAMAZOO, MEDFORD OREGON : 


AMERICAN LUMBERMAN, Published by The American Lumberman—Establjshed 1873—Office of Publication, 431 South Dearborn 
_ Street, Chicago, Ill. Entered as second-class matter March 28, 1932, at the Post Office at Chicago, illinois, under the Act of March 3, 1879 


Two million feet of Medford Stock can be stored in this shed. 








Typical Low-Cost 
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| SELECTIVE 
; BUYING and 


inventory control 


is made practical by 
Red River's diversified shipments 


Select what you need,— 
industrial or yard lumber items, mouldings, cut stock, 
pine plywood panels. All are manufactured and ship- 
ped at Westwood. Straight cars or mixed cars as 
you want them. 


CALIFORNIA PINES 


Soft Ponderosa ‘Sugar Pine 


Continuous production 
and dry kiln and shed capacity make this service 
available the year round. 





MEMBER WESTERN PINE ASSOCIATION 


“Producers of White Pine for Over Half a Century” 


The Red River Lumber Company 


_ Mills, Factories, General Sales WESTWOOD, CALIFORNIA 


REGIONAL SALES OFFICES: 


360 -N. yy Ave. 807 Hennepin Avenue Western Pacific Bldg. 315 Monadnock Building 
CHICAGO MINNEAPOLIS 7 >. Ca SAN FRANCISCO 


1048 Grand Central Terminal NEW YORK CITY . 908 Financial Center Bldg. OAKLAND 
DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELFS RENO 














Personal service from a single 
organization that is always alert to 
your needs. Try it— you will say “Once a 
Noyo Dealer—Always.” 


UNION LUMBER COMPANY 


SAN FRANCISCO CHICAGO 
Crocker Building Builders’ Building 
LOS ANGELES NEW YORK 


W. M. Garland Bldg. Grand Central Terminal 


Amemcanfiimberman 


ONE ORGANIZATION FOR OVER HALF A CENTURY 
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SINCE 1886 


— 
— 


“SINCE 1806 











Outstanding Values 


in all regular lumber items 





Pine of Proved Dependability 


NIN NGO) NT EYAN 


..-es PONDEROSA..... 


Let this Anaconda Lumber help you build good 
will and good trade. It's the kind of lumber that 
satisfies the builder—the kind he remembers when 
he’s ready to re-order. Cut from choice timber, it 
is carefully seasoned, precisely manufactured. Soft- 
textured, straight-grained, bright, clean. 





Let us supply you with all your needs in Knotty 
Pine, Top-Quality Finish, Mouldings, Lath, Box 
Shooks. Mixed Cars. 


Your orders and inquiries will be greatly appreci- 
ated. Why not write us today? 


Members Western Pine Assn. 














““Moyie’’ Makes Money 
for Dealers 


Don't forget to get-started sell- 
ing “MOYIE.” Now, with building 
activities increasing every day, push 
this famous Western White Super- 
Spruce. Big-value lumber, strong, tough, 
durable, light in weight, soft-textured, 
easily workable. Ideal for Siding, 
Roofing, Sheathing, Shiplap, Sub-Floor- 
ing, Porch Decking, Cornice, Barn 
Flooring, Knotty Pine Paneling. Three 
patterns: (1) Edge and. Center‘ Beaded; 
(2) Edge and Center V-Groove; (3) 
Edge Beaded. In 6”, 8”, 10”, 12” widths, 
with the famous Interlocking Joint — 
wind-proof. water-proof, snow- proof. 


SAMUEL L. BOYD 


American Sales Representative 
828 Plymouth Bldg. Minneapolis, Minn. 


BCSPRUCE MILLS,Ltd. 


LUMBERTON, B.C. 







Write for 
quotations. 
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California Gold Discovery 


In the summer of 1847 Sutter's Fort on the 
Sacramento and American Rivers became a busy 
place. The preceding winter had been one of 
heavy rains, and good harvests were at hand. 


Trappers, settlers, mountain men, refugees 
from the ill-fated Donner party, and stragglers 
from the New York. Volunteers arrived on the 
Sacramento. Over one hundred members of 
the Mormon Battalion on their way back to 
Salt Lake stopped to: work for Captain Sutter. 


Flour mills were thus urgently needed for the 
coming harvest and Sutter undertook the con- 
struction of two. Lumber and timbers were 
needed. In July. Sutter sent Marshall and Nerio 
to the Pine Woods of the Mountains to select 
a site for a sawmil], He directed them to the 
Country of the giant pines to the eastward up 
the South Fork of the American River. 


THEY CHOSE A MILL-SITE IN THE BEAUTIFUL 
VALLEY OF COLOMA. AT THE LOWER FRINGE 
OF THE MAGNIFICENT SUGAR AND PON- 
DEROSA PINE FORESTS OF EL DORADO. 


IN HIS DIARY OF AUGUST 27, 1847, SUTTER RECORDS 
THESE HISTORIC WORDS: “MADE A CONTRACT WITH 
JAMES WILSON MARSHALL FOR A SAW-MILL TO BE 
ERECTED ON THE’~AMERICAN FORK.” Work of con- 
struction began soon and continued into the next year. 


This litthe mill with, its sash-frame and up-and-down 
saw was crude, yet it was destined to become the: most 
famous saw-mill in the world. It was water-driven and 
each night Marshall ran water through to deepen the new 
mill-race. On the morning of January 19, 1848 he no- 
ticed something glittering through the water. He stopped 
and picked up a few flakes of a heavy yellow metal. 


A few days later a wild-eyed Marshall rode into 
Sutter's Fort and demanded ‘to see Sutter alone. Crude 
tests determined that the metal was gold, Realizing that 
this discovery might mean the end of work upon his flour 





Pino Grande, Saw-Mill of Michigan-California Lumber Co., 
worthy successor of Sutter's Mill. 


Michigan-California Lumber Co. 


Member of the Western Pine Association 


THE ELDORADO 


The Land of Gold and Giant Pines 
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Historic Sutter Saw-Mill at Coloma, El Dorado County. Cali- 
fornia. Site of California Gold Discovery by James W. Marshall. 


mills and saw-mill, Sutter asked that it be kept secret. 


But too many soon shared the secret. The incredible 
news sped throughout California and the United States. 
The cry “Gold in California,” spread around the world 
and soon the mad emigration was under way. The forty- 
niners came overland across merciless plains, over rugged 
mountains, at last descending under the protection of 
the giant pines of El] Dorado to the land of gold. They 
came by sea around the Horn or across the fevered 
jungle-lands of Panama or Nicaragua. San Francisco 
Bay became a harbor of deserted ships. All were caught 
ing. tHe mad gold rush and soon the virgin Sierra foot- 
hit were ringing with the shouts of gold-crazed hordes. 

Actually the little mill at Coloma was completed and 
sawed lumber, but the gold rush brought the end of Sut- 
ter's domain. The mill was abandoned. The gold hunt- 
ers rushed on, leaving development of the great timber 
resources to later generations. 


JAMES MARSHALL AND HIS WORKMEN WERE THUS 
THE FORERUNNERS OF THE CALIFORNIA PINE LUM- 
BERMEN OF TODAY. THEIR COURAGE AND RESOURCE- 
FULNESS IN TACKLING THE MANUFACTURE OF EL 
DORADO COUNTY PINE WERE ADMIRABLE. BUT THE 
LARGE FULL-BODIED PINES OF THE MICHIGAN-CALI- 
FORNIA TRACT REQUIRED MUCH HEAVIER EQUIP- 
MENT THAN SUTTER COULD PROVIDE IN THE LITTLE 
COLOMA MILL. 


SUCH EQUIPMENT IS AVAILABLE IN OUR TWO-BAND 
SAW-MILL, WITH RESAW, AT PINO 
GRANDE. IN IT, FROM LOGS OF EX- 
CELLENT QUALITY, LUMBER IS MAN- 


UFACTURED WITH CARE AND ATTEN- 
TION. THE LARGE SIZE OF THESE LOGS 
INSURES LUMBER OF GENEROUS AV- 
ERAGE WIDTH. YOUR CUSTOMERS 
WILL BE WELL PLEASED WITH CA- 
aS Sg MINO QUALITY CALIFORNIA SUGAR 


AND PONDEROSA PINE. 





CAMINO, 
CALIFORNIA 
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SUGAR PINE 


WONDER WOOD OF MANY USES 


Sugar Pine, the softwood De Luxe! Wood 
om of beauty, of wide adaptability, and of a 
. —o thousand uses! 


The home of the Sugar Pine is high on 
the mountain, where, through the cen- 
turies, the trees grow tall, straight and 
stalwart. This slow, steady, uniform de- 
velopment results in a soft, smooth, mel- 
low texture. Wide fluctuations of tem- 
perature and weather produce a wood that 
withstands exposure, yielding lumber re- 
markable for its enduring and shape-keep- 
ing qualities. 

Yosemite Sugar Pine is that kind of lum- 
ber. Our timber grows on the west slopes 
of the Sierra Nevada Mountains. The 
Yosemite mills, manned by Sugar Pine 
specialists, have scientific seasoning facili- 
ties, modern precision machines, every 


kind of up-to-date equipment. 


This is the Pine preferred by careful buy- 
ers—for use in Sash, Doors, Frames, In- 
terior Trim, Exterior Finish, Cabinet 
Work, Millwork, Foundry Patterns; for 
Industrial Uses. 


PATTERN LUMBER—Sugar Pine has the 
physical and mechanical qualities required 
of a pattern wood. Light, soft, easily 
worked, it does not split or splinter. 
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Buyers seeking quality Sugar Pine in de- 
pendable supply are invited to use the 
service of the Yosemite Sugar Pine Lum- 
ber Company. You will be interested in 
our offerings of SELECTS, FACTORY 
LUMBER, PATTERN LUMBER and 
YARD STOCKS. Your orders and in- 


quiries will receive prompt attention. 








Yosemite Sugar Pine Lumber Co. 


1 YORE OFFICE: : : 


pm , 2304, 220 Broadway - ARLO D. SQUIRES. 


ew — nag Commercial Exch 


orth 22517, 2-2518 MERCED BALLS, CALIFORNIA Les Angeles. 


Phone—Michigan 9631 _ 





WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 





*BIRCH VALLEY LUMBER COMPANY | 


Tioga, W. Va. 
Virgin West Virginia pfiardwoods. 
oplar. 
*BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 


Xfin-dried Appalachian Hardwood Lumber, Dimen- 
sion and Trim. 


Specializmg in 
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| Manufacturers of West Virginia Hardweod Products. | 
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Yellow Poplar 


el 


Beautiful 
Dependable 


Appalachian Yellow Poplar has long been especially 
prized for painted or enameled woodwork. It’s a wood 
of many fine qualities. Strong, moderately soft, light 
in weight, it has a straight grain and uniform texture. 
Easily seasoned, easily surfaced, its ability to retain 
shape and dimensions make it one of the choice cab- 








MEADOW RIVER ‘LUMBER co. 
Rainelle, W. Va. 





*MOORE, KEPPEL & CO. 
Ellamore, W. Va. 


Band-Sawn Virgin 
50 Years of Service. 


*MORRISON, GROSS & CO. 
Erwin, W. Va. 


Hardwoods. 





Lignasan-dipped West Virginia Hardwoods. Band | os 


Mill, Dry Kiln and Planing Mill. 





“CHERRY RIVER BOOM & LUMBER COMPANY | 


Philadelphia, Pa. 


Mills, Planing Mill, Dry Kilns at Richwoud, W. jas! 





CHRISTIAN LUMBER CO. 
Monticello, Ky. 
Appalachian Oak and Yellow Poplar from Famous 
Kentucky Upland Timber. 





ELK RIVER COAL & LUMBER CO. 
Swandale, W. Va. 


“Elrico” Brand Appalachian Poplar 
and Other Hardwoods. 


Mfrs. Famous 





THE M. B. FARRIN LUMBER CO. 
Cincinnati, Ohio 


Kiln-dried Appalachian Hardwoods. 
and Maple Flooring. 


| 
| 
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MOUNTAIN FORK LUMBER CO., Inc. 
neReld, Ww. Va. 


Mill at Berwind, W. Va. 





| *MOWBRAY & ROBINSON LBR. CO. | 


Sth & Horne, Cincinnati, Ohio 


Mill at West Irvine, Ky. 
Complete Line J A Hardwoods. Maple 


*THE MOWER LUMBER CO. 
Charleston, W. Va. 
Soft-tentured West Virginia Hardwoods—Air-dried, 








*NORTHEAST LUMBER CO. 
Huntington, W. Va. 
Produce all West Virginia Hardwoods. Can ship 
Roug or Kiln-dried. 


h, Dressed, Air-dried 
Mill at Nolan, W. Va. 





*THE ATLAS LUMBER CO. 


Ingalls Building, Cincinnati, Ohio 


Everything in a ovsiochicn Hardwoods 
—Kiln-dried Air-dried. Service. 


*THE W. C. BARLETT LUMBER CO. 


800 Broadway, Cincinnati, Ohio 
Appalachian and Southern Hardwoods. Direct Mill 


Shipment. Mill: Spring Creek, W. Va. 
Mill: Barbourville, Ky. 








*ELY-THOMAS LUMBER COMPANY 
General Office: Camden-on-Gauley, W. Va. 


Bell Telephones: 
Summersville, W. Va., 12-W. Stuart, Va., 2781 
Band Mills: Werth, W. Va., Stuart, Va. 





*GRIFFITH LUMBER CO., INC. 
Huntington, W. Va. 
Band Mill ¢ WOOD PRESERVING PLANT at Pan- 
ther, a. Lumber treated with Chromated Zinc 


a4 
Chi BRE Be A termites, fire. 


HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 
Soft-textured Appalachian oak, poplar, chestnut and 
Pinus strobus white pine. Planing mill, dry kilns. 


*THE McCORKLE LUMBER CO. 
Stonega, Va. 


Préducteg, By ity “aE Ae Oak, 











inet woods. The firms listed on this 
page can supply you with the best 
in Poplar, Oak, Chestnut, Maple, 
Birch, Beech, Ash, Basswood, Butter- 
nut, Cherry and Hickory. 


*TENNESSEE-EASTMAN CORP. 
Kingsport, Tenn. 





Specializing in White Oak and Yellow Poplar from 


the famous limestone belt in the Appalachian 
mount 


*VESTAL LUMBER & MFG. CO. 


Knoxville, Tenn. 
Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 








| *VIRGINIA HARDWOOD LBR. CO. Inc. 


Tazewell, Va. 
Scf-tontrel Aapeteetin Oak, ss Chestnut, White 
Pine, H and Resawing facilities. 
Modern Dry Kilns. Miil at Bastian, Va. 


WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 
West Virginia Hardwoods—Air-dried, kiln-dried. 
Appalachian Oak 


Rough, Dressed or Resawed. 
and Maple Flooring. 








*WILDERNESS LUMBER CO. 
Nallen, W. Va. 


Soft-textured West Virginia Hardwoods—Rough or 
Dressed, Air-dried or Kiln-dried. 





*WOOD-MOSAIC COMPANY, INC. 


Louisville, Ky. 


“Parkay” Ready- am Hardwoed 
Veneers, Dimension. 


*W. M. RITTER LUMBER CO. 
Columbus, Ohio 


Flooring, Lumber, 








CENTRAL OAK PRODUCTS CO. 
Nashville, Tenn. 
Oak, Maple and Beech Flooring from Appalachian 





*STEARNS COAL & LUMBER CO. 
Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 
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1 MAKE MORE 
MONEY SELLING 


The Extra Value 


OF COOKED OIL 


No Extra 
COST 











FOUND ONLY IN 


POL-MER-IK 
LINSEED OILS 


" CANS! 


POL-MER-IK closed its biggest selling year— 
which is substantial evidence that more and 
more dealers are making more money sell- 
ing Pol-mer-ik Linseed Oil in Cans. There’s 
always bigger volume in selling Extra Value 
at No Extra Cost. But more than that, Pol- 
mer-ik in Cans makes linseed oil profits sure and certain. 
Packaged Pol-mer-ik does not depreciate. You buy a can — 
and sell a can. There are no losses from foots, drips, or over- 
measuring — and time is saved over the old bulk method of 
selling linseed oil. 

POL-MER-IK’s record year proves that 
painter and home owner got more for their money. They got 
the Extra Value of Cooked Oil which gave them better brush- 
ing and leveling, finer gloss and luster, greater protective 
value. For Better Profits, sell Pol-mer-ik linseed oils in Cans — 
for helpful service recommend Pol-mer-ik Boiled. 


* MAIL THE COUPON x 
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ARCHER-DANIELS-MIDLAND CO. 
600 Roanoke Building AL39F 
MINNEAPOLIS, MINNESOTA 
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Send me full details on Pol-mer-ik in Cans — and 
name of nearest jobber. 


AVAILABLE IN PINTS Name 
AND IN ONE 
TWO AND FIVE GAL. CANS 





Town RR ccteinsenceimninns cs 
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NEW 


Steel 
Enclosed 


TYPE 
142 
F.T. 










GREATLY REDUCES COST 
OF MACHINING FRAMES 








New and improved is the Caldwell Flat Top for easy installation, only 
TYPE 142 F. T. Sash Balance. Ex- one screw driven. 


pressly built for prefit windows, it 
also meets the demand for a dur- 
able, compact and inexpensive 
sash balance to be mounted in the 
head jamb* of any double-hung 
window. 

Compact: Face 74”, Depth 3”. 
Capacity: Meets requirements of all 
residential windows using 1 or 2 
Balances per sash. 

Durable: All 16 gauge pressed 


steel. 
Adjustable: For variation in sash 


Special C. R. Steel Tapes — prac- 
tically kink proof. 


Priced so as to be applicable te 
all types of jobs. (Though this new 
improvement in design and con- 
struction means a real gain in 
value, there is no advance in 
price.) *Also made for side jamb 
installation. 


CALDWELL 














weights. 


aa wating parts completely en- S AS be Ms A L AN CE 
The Caldwell Manufacturing Company, Rochester, N.Y. 








Algoma Mill and Manufacturing Plant at Algoma, Oregon 


Lumber That Brings Orders Your Way 


N The Algoma Lumber Company offers 
N 


| omd N you a superior line of Klamath Basin 
G Ponderosa Pine. This soft-textured 


Klamath 
Bin 


RH} 


fl 


quality lumber is ideal for building 
and wood-working uses. 


Up-to-date dry kiln and manufactur- 
ing facilities assure you of quality 
products. 


LLL 


Li 





Member Western Pine Association 


OMNIA LUMBER C0. 


OREGON 


ALGOMA > 
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Double-Grip 
Spikes 


Stay ‘light! 


Every man who works with 
lumber or timber of any kind 
for any purpose will be inter- 
ested in this great advance. 


Turns as it drives 
—and under 
stress acts as right 
hand and left 
hand threads— 
giving remarkable 
holding power. 


Double-Grip Spikes cost more 
per unit—but one does the 
work of three old style spikes 
—and once in—they’re always 
in... no loose spikes—no 
accidents—no wasted labor to 


replace or redrive. 


Double-Grip Spikes hold firmly 
—hold indefinitely — 
and that’s the story that 


will interest you. 


Write for samples— 
make tests—you ll agree 
this is the greatest ad- 


vance so far in timber 


Made in diameters 4,” and larger. 


fabrication. 


PATENTS APPLIED FOR 


TEL ee GARY 


SCREW AND BOLT CORPORATION ao 


Ls 
ee SCREW AND BOLT COMPANY 


PITTSBURGH, PA. SS GARY, IND.—CHICAGO, ILL. 
mu Ue 


Norristown, Pa. 


DISTRICT OFFICES: International Building, New York. N. Y General Motors Building, Detroit, Michigan N. B.C. Building 
Cleveland, Ohio . . . . Post Office Box 222, Savannah, Georgia . . Republic Bank Building, Dallas, Texas 
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 FORDYCE-CROSSETT 


Mixed Ca Inguiry List 


BettECk. TEAR OFF AND MAIL 


FORDYCE-CROSSETT SALES COMPANY 


LIFORDYCE, ARKANSAS (South & West) 
TJCROSSETT, ARKANSAS (North & East) 


Please Quote on the Items Checked Below: 


(-] Arkansas Soft Pine general yard and shed stock 


[]Sanded Package Trim in Arkansas Soft Pine, Red 
Oak, White Oak, Red Gum and Sap Gum 


[_] Boston Partition 

[-] Mouldings, Casings and Base 

[-] Dadoed Jambs and Stops — Sanded 

[]3” and 4” Edge and Flat Grain Pine Flooring 
[] plain end or [] end matched 

(] Drop Siding and [] Bevel Siding 

[_] Boards and Shiplap 

[-] Dimension and [] Small Timbers 

['] Kiln-dried Roofers 

__] Kiln-dried Lath 

[] Log Cabin Siding 

[] “Wolmanized” (Pressure Treated) Lumber — for Certi- 
fied protection against decay and termites. 

] “WOLMANIZED” Fence Posts 

[] “WOLMANIZED” Group Poles 

[-] Royal Oak Flooring 

[-] Beech Flooring 

[-] Oak Plank Flooring 

[-] Red Gum Border Strips 

[_] Supercedar Closet Lining 

[-] Oak Stair Treads and Risers 

['] Thresholds 


[] Pine and Oak Balusters 
4/4, 5/4 and 6/4 Gum-—S9S and resawn 


[]once or [] twice 
[] 4/4 Oak-S2S and resawn [] once or [] twice 
[_] 4/4 FAS and Select Cypress Finish 
[] 4/4 Cypress —S2S and resawn 
[] 6/4 Elm—S2S and resawn 
[] Oak Wagon Stock 
[] Yard, Factory and Industrial Hardwoods 
[-] Sound and Square Edge Oak Timbers 
[] Pine, Gum and Oak cut to length Crating 


[] Glued-up Ironing Boards, Counter Tops and [] Gum 
Dimension 


CROSSETT WATZEK GATES 
INDUSTRIES 








| YOUR FIRM NAME_ 
STREET NO. 
+ 


Maye 
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CITY & STATE 
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Menominee 


Hardwoods 





The Menominee Indian Mills, at 
Neopit, Wisconsin, have the most 
modern equipment, the most ad- 
vanced type of precision machin- 
ery for production of superior 
quality lumber. Our drying is 
done in Moore's Cross-Circulation 
Fan Kilns—100,000 ft. capacity. 
We now have complete planing 
mill equipment. Our line includes 
Shawano County Hard Maple, 
Oak, Birch, Basswood, Rock and 
Soft Elm, Ash and Butternut; also 
Hemlock and Genuine White 
Pine. Grading under supervision 
of Northern Hemlock & Hardwood 
Mfrs. Assn. and Nat. Hardwood 
Assn. Regular terms — 2% 10 
days, net 30. We will greatly 
appreciate your inquiries and 
orders. 


A2H2G S! Y095 HOON, 


‘Menominee Indian Mills 
NEOPIT, WISCONSIN 





Make a Note to Send 


Flooring 


Maple e Birch e Oak 





That Order for 


OL 











You can win for yourself some 
good money-making trade if you 
handle and push this famous Holt 
Flooring. Choice stock, beautiful 


in color, grain and finish, perfected by scientific season- 
ing and precision milling. For 90 years the name of 
Holt has stood for lumber quality. Mixed Cars. 


Complete lines of HOLT FLOORING—Maple, 
Birch and Oak—are carried by our St. Louis 
Wholesale Distributors 


EVANS HARDWOOD FLOORING CO. 
3900 Chouteau Ave., ST. LOUIS, MO. 


LUMBER CO. 
H O LT HARDWOOD Co. 
Members of: National Hardwood Lumber Assn. 


Northern Hemlock & Hardwood Assn. National 
Lumber Mfrs. Assn. Maple Flooring Mfrs. Assn. 


Oconto, Wis. 
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Perforated Rocklath _ 
Receives Nation-wide 
Approval 


The Croydon Arms Hotel, Miami Beach, Florida. E. Dean Parmalee, Architect. Carl Green, General Contractor 


Amemcanfiumbherman 





Typical Is This Distinguished Florida Hotel 


Perforated Rocklath*— The Fireproof Lath was used in the 
construction of the Croydon Arms Hotel at Miami Beach 
because of its tested and proved superiority as a plaster 
base—because of its adaptability to a building of this type. 

And because of its fireproof qualities Perforated Rocklath 


is giving Croydon Arms guests added fire protection. 
Plaster is WELDED and RIVETED to its surfaces— 


resulting in walls that are fine appearing and crack resistive. 


~ 


PERFORATED 





Yet with its many superior advantages Perforated Rocklath 
is comparatively inexpensive—may be sold for little, if any, 
more than old-fashioned combustible lathing materials. 
Sell your customers a material that will help build 
good-looking fire resistive walls and ceilings that stoutly 
resist cracks—Perforated Rocklath. Dealers the country 
over are finding it to be one of the best profit 
QRH producers. UNITED STATES GYPSUM 
COMPANY, 300 West Adams Street, 
Chicago, Il. * Registered trade-mark 


© 


ROCKLATH 


THE FIREPROOF LATH «= 
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Be sure to visit the WESTERN PINES* exhibit 
at the NEW YORK WORLD’S FAIR 











The preview above shows—the formal living-room; the ideal 
kitchen; the novel double-deck bunk room; the master’s bedroom. 
The camera could not catch the charming recreation room, with 
bar. 

When you visit the Town of Tomorrow at the Fair do 
not fail. to. see the WESTERN PINES Jexhibit close by, 
in Home Building Center. OAS. 

Here are five typical American rooms, each one rich 
in suggestions of what may be accomplished with these 
versatile woods. 

For constructive ideas, be sure to see this exhibit, or 
visit the “Western Pine Home” at the Golden Gate Expo- 
sition. Western Pine Association, Yeon Building, Portland, 
Oregon. 


IT PAYS TO STOCK THE WESTERN PINES 
¢ SPECIFY WESTERN PINES FROM ASSOCIATION MILLS 


*Idaho White Pine *Ponderosa Pine *Sugar Pine 
* THESE ARE THE WESTERN PINES 
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West Coast Hemlock 








FRIEND-MAKING LUMBER 





Largest Mill Capacity in Oregon 


To meet our customers’ needs 
for finest quality lumber, the 
Johnson Mills offer the best 
that skilled workmanship and 
modern precision machines 
can produce. Our Toledo plant 
has a sawing capacity of 
55,000 feet per hour, dry kiln 
capacity of 270,000 feet per 
day and loading and shipping 
capacities of 15 to 20 cars per 
day. All kiln-dried stock 
stored and loaded under cover. 
Write us about your needs in 
Douglas Fir, Sitka Spruce and 
West Coast Hemlock. Prompt 
attention to inquiries and or- 
ders. Why not write us today? 


[oi pYsle) -lalh—1ela@ 
LUMBER CORPORATION. 


Mills: Toledo, Oregon 1330 American Bank Bidg , PORTLAND, ORE. 
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| building people 
gather you hear talk about treated lumber; about 
protecting buildings against decay and termites. 
It's a live subject, and the result has been steadily 
increasing sales of lumber treated with Du Pont 
Chromated Zinc Chloride. 


Architects, engineers, contractors, builders and 
inventors are demanding, not simply “preserved 
lumber,” but lumber that is also a good, practical 
all ‘round building material. That's why lumber 
treated with Du Pont Chromated Zinc Chloride has 
the edge. It has outstanding, practical advantages 
that make it the ideal building lumber. 


In the first place, Lumber treated with Du Pont 
Chromated Zinc Chloride is more resistant to decay 
than any other “Clean” treated lumber. Compara- 
tive tests in 7 different parts of the United States 
prove this. Secondly it repels termites. 


Add to these important advantages the fact that 
it is clean, odorless and safe to handle; that it can 
be fabricated as easily as ordinary wood, and is 
non-corrosive to hardware; that it is fire-retarding, 
and paintable, and you have a lumber that is def- 
initely “tops” in value. 


You can readily see that these outstanding ad- 
vantages have great sales appeal in today’s build- 
ing markets. You can see why it will pay you to 
stock lumber treated with Du Pont Chromated 
Zinc Chloride. 


Write us today for the names of suppliers and 
other important facts about Du Pont Chromated 
Zinc Chloride. 


E. 1. DU PONT DE NEMOURS & CO., INC. 


GRASSELLI CHEMICALS DEPARTMENT 
WILMINGTON QU POND DELAWARE 
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DISSTON 
GROOVE-RITE 
...THE DISSTON PLANE-RITE DADO | HEADS 


COMBINATION SAW 
Hollow Ground for Clearance 





Here is the saw that cuts smooth, saves sand- 
ing, speeds work, lowers costs. The Disston 


PLANE-RITE Hollow Ground Combination 









BI 
Saw. It gives you the smoothest cutting pos- 
; : ; : 1 
sible with a circular saw—for cross-cutting, Cut clean and smooth, at any angle. 
ripping or mitreing. Made in diameters from Disston Groove-Rite dados-are de- _ 
” ws ° f - ° 
6” to 32” inclusive. signed for production work. No. 30 
Other Disston Circular Saws, 6” and larger. and No. 53 Groove-Rite offer a O 
Other types of teeth, each designed for modern a choice in types of teeth to suit = 
service in production. Cross-cut, rip, combina- your preference. 
tion. All made of Disston Steel, hardened, B 
tempered and tensioned to highest efficiency : 
by Disston skilled workmanship. Henry 
Disston & Sons, Inc., Philadelphia, U.S. A. E 
E 
ASK YOUR DISSTON DISTRIBUTOR FOR INFORMATION ; 
...IF YOU ARE A MANUFACTURER OF: 
Aeroplanes Boxes Sash & Doors 
Agricultural Caskets Window Trim I 
Implements ’ Crates Wooden Toys No. 53 Groove-Rite, with two sec- No. 30 Groove-Rite. Diameters, § 7 
Automobile Bodies Furniture Planing Mills tions of cutting teeth to one raker to 16 inches. Outside cutters, one 
Baby Carriages Flooring Radios tooth; one section beveled to left, raker to two cutting teeth. Outside 
Boats Ladders Stair Builders the other to right. Diameters, 5 cutters each 4%" thick; inside 
Any other woodworking where smooth sawing or grooving is required to 16". Inside cutters, 4%", 16" cutters made ¥"', ¥4"' and 4" T 
and \4"" thick. thicknesses. ‘ 








DISSTON PLANE-RITE CIRCULAR SAWS — GROOVE-RITE DADO HEADS 
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“The South Has a Hardwood for Every Need” 


OU who are buyers of hardwood lumber 

will find it greatly to your advantage to get 
acquainted with the products offered by the leading 
producers and distributors listed on this page. What- 
ever may be your hardwood need, you'll find in 
these offerings the wood that meets your particular 
Wood with the right degree of hard- 
ness, with the right color and character of grain. 
with right working and finishing qualities. 
are the woods for building interiors and exteriors, 


requirement. 


to these leading firms will re- 
ceive the most careful attention. 











furniture, cabinets, for thousands of other uses. 


Your inquiries and orders sent | 


LiL 
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McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. 
Deep Swamp Cypress, Cherry Bark Red Oak, Delta 


Specializing in 


Red and Tupelo and the famous Yazoo Beech. 





Breece-White Manufacturing Co. 


Eudora, Ark. 
Manufacturers of All Southern Hardwoods. 
Specialties: Mississippi River C wood and 


Willow. All lumber shipped dry and bright. 


Nickey Brothers, Inc. 
Memphis, Tenn. 


Kiln-Dried Hard- 
FLOORINGS — yecas” Member National Oak 
Flooring Mfrs, Assn. 





W.T. Carter & Bro. 


Sales Office: Houston, Tex. 


Band Mill: Camden, Tex. 
Band-Sawn Red and White Oak, Red, Sap and 
Black Gum, Magnolia, Ash, Surfacing & Resawing. 


Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, Ill. 


Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 








Faust Bros. Lumber Co. 


Jackson, Miss. 
te 


Cemple Line Southern Hardwoods, White Oak, 
Red Oak, Poplar, Sap Gum, Black and Tupelo Gum 
and others. All thicknesses. Straight or Mixed Cars. 


Houston Brothers 
Vicksburg, Miss. 


-Sawn Hill and Delta Hardwoods—Beech, 
Willow, Cottonwood, Gum, Oak, Magnolia, Syca- 
more, Maple. Eim, Poplar, Deep Swamp Cypress. 








Anderson-Tully Company 
General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 


Reynolds & Manley Lumber Co. 


Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
~*~ grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





Santee River Hardwood Company 
St. Stephen, S. C. 
am Band-Sawn Southern Hardwoods. i. 


ing Ash, Plain — Quartered Sap Gum, and 
ok. Red 


Shannon Brothers 
P. O. Box No. 2, Memphis, Tenn. 


Manufacturers Band-Sawn Southern Hardw 
and Deep Swamp Cypress. All Re 








J. M. Jones Lumber Company 
Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dowi- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 
Stock, 12 Million Feet. 


Louisiana Central Lumber Co. 


Clarks, Louisiana 


Band-Sawn Forked Leaf White Oak, Cherry Bark 
p=-4 Oak, Red and Sap Gum, Poplar, Cypress. 
Oak Flooring. Car Lots. 
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Thomas-Little Lumber Company 
Quincy, Fla. 


Mfrs. Band-Sawn Southern Hardwoods and Pine. 
Equipped to Kiln-Dry, Surface and Resaw. 





Turner-Farber-Love Sales Co., Inc. 


Lemoyen, La. 


Mfrs. Band-Sawn Qrtd. & Plain White & Red Oak, 
Red & Sap Gum, Black Gum, Tupelo, Sycamore. 
Ash, Elm, Maple, Pecan, Louisiana Red Cypress. 





Wax Lumber Company 
Woodville, Miss. 


|Manufacturers Band-Sawn Hardwoods and South- 


ern Pine. § Cherry Bark Red . 
Magnolia and Poplar. Annual Cut, 12 million feet. 


Weaver Bros. Lumber Company 


Shreveport, La. 


Gather Hardwoods in All Grades and Thicknesses. 
Long Leaf and Short Leaf Yellow Pine, Oak and 
Flooring, Cypress. 








Wheeler Lumber Company 
Pine Bluff, Ark. 


Manufacturers Band-Sawn Southern Hardwoods. 
Lignasan-Dipped, Can Ship Kiln-Dried or Air-Dried, 





Woods Lumber Company 
Memphis, Tenn. 

Band-Sawn Hardwoods—Lignasan-Dipped 
“From WOODS to CONSUMER” 
Sparkman Hardwood Lumber Co. 
Sparkman, Ark. 
woods, including Ash, Beech, 
Nice stock 4/4, 5/4, 6/4 No. 2 

Sap Gum, surfaced and re-sawn. 








Angelina Hardwood Company 
Keltys, Texas 


Large stocks of Oak, Gum, Elm, Ash and other 
Southern Hardwoods. 


Bellgrade Lumber Company 


Memphis, Tenn. 


Band-Sawn Hardwoods from Hills of Mississippi. 
Oak, Poplar, Gum lia, Beech, Black Gum, 


Tupelo, Elm; also Deep Swamp Cypress. 








Mixed or 
Mansfield Hardwood Lumber Co. 


of Louisiana, Inc. 
Gen’! Offices: 901 City Bank Bldg., Shreveport, La. 
Hardwood, Pine. Band-Sawn Gum, Oak, 
Cypress. ‘Band Millis: Winnfield, La.; Zwolle, la. 
Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 








E. Sondheimer Co. 


Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 





Tendal Lumber Company 
Waverly, La. 


Cutting Virgin Delta Timber. Specializing in Plain 
—_ fe aon Gam. Red Gum, Red Gum Figured Wood, 
C) 


Order Southern Hardwoods from these leading firms 





“LETS LOOK AT 


THIS. FENCE WHEN 
WERE (N TOWN 
TODAY" 


DB mscrey’ a real wealth of dealer helps available on U-S-S Products— 
fence, barbed wire, posts, roofing, poultry netting, and a lot of other 
U-S-S products you sell. 

In our big advertising program on these famous U-S-S Products we are 
telling your customers to buy from their local dealer. And the surest way for 
you to get their business is to make good use of the many sales helps we 
offer. Ask your jobber, or write us, for sales helps and ideas that will help you 
get a bigger share of the business in your community. 


DEALER HELPS on U'S'S Products 


will bring business to your store 


Cash in on the customer preference 
for these well-advertised products: 


AMERICAN FENCE AND POSTS 
STORMSEAL ROOFING 
TENNESEAL ROOFING 

U-S-S ROOFING & SIDING SHEETS 
AMERICAN LAWN FENCE 
CYCLONE LAWN FENCE 

GATES AND FITTINGS 
AMERICAN BARBED WIRE 
HEX-CEL POULTRY NETTING 
PROTECTOR POULTRY FENCE 
STRAIGHTLINE POULTRY NETTING 
AMERICAN FUR FARM NETTING 
CYCLONE SCREEN CLOTH 
CYCLONE HARDWARE CLOTH 
CYCLONE BURNER BASKETS 
BLUE BONNET BALE TIES 

NAILS, TACKS AND STAPLES 
CLOTHES LINES 





AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


United States Steel Products Company, New York, Export Distributors 


PeetED STATES STEEL 
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Continuous study has devel- 
oped improved methods of 
manufacture to assure prompt 
service and customer satis- 
faction with a highly uniform 
quality product at fastest pos- 
sible rate of production. 
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WAUSAU, WIS 


GEORGE J. SILBERNAGEL 210 E. PEARSON ST., CHICAGO, ILL 
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Shevlin Pine Sales Company 








SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 








DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. 


EXECUTIVE pectin 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 





SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 





“Member of the Western Pine Associo- 


lon. Povtlond SAN FRANCISCO 


1030 Monadnock Bldg. 
Kearney 7041 
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White Spruce items all] in the 








Our stock is well manufactured from Northern White Pine, Norway Pine and 
thoroughly water-cured loge—+soft, light, Canadian White Spruce. Write us re- 
easy-working, long-lasting, good old garding your needs today. 


“SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


Here’s Your Miniature Model House 


( Built 44-inch Scale ) 


Mr. Lumber Dealer, clinch that tough house-bill by showing your customer 
a Miniature Model of the contemplated home built to 1/2” scale and painted 
as desired. 


The AMERICAN LUMBERMAN has arranged for a source from which dealers 

can secure Miniature Models for any house at a very nominal charge. The 
models can be made from a picture and floor plan but wherever practical it is best 
to send blue prints. All material returned with model when delivered. 


$20.00--A 14” Scale Model of any house not exceeding $7,500 in value -- $20.00 
$1.00 additional for each additional $1,000 value of house 


The models will be attractively painted, to your specifications 
if desired; windows glazed; all details such as door knobs are 
included. The model will show your prospect just how his new 
home will look. They will “clinch” the hard sale ninety-nine 
times out of a hundred. The models will make excellent win- 
dow and counter displays. 


-— 
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Order Models Through the 


Amereanfumberman 


431 Amervoanfiun Dearborn St. 
Chicago, Ill. 


Due to the fact that the AMERICAN LUMBERMAN does not 
create these models and also because of the extremely low 
prices of the models accounts cannot be opened and all models 
will be shipped C. O. D. A 14” scale model can be had for $15. 
All orders for miniature models are filled promptly; however, it 
is advisable to allow at least ten days for models to be shipped. 
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Our hats and coats are old friends. 
They’ve been together at civic meetings, at 
Rotary or Kiwanis luncheons, at gather- 
ings where affairs of this community have 
been our common interest. 

What interests you, interests us. Local 
business, community development, home 
ownership, home building, safety and other 
local matters are of deep concern to both 
of us. We are neighbors because we live in 
this community and because we are both 
sold on it and both work for it! 

We represent hundreds of your fellow 
citizens—handle their savings safely at a 
better than average return. We loan money 
to buy, build, remodel and refinance homes 

on a simple, red-tapeless, pay-like-rent 
plan. As specialists in saving and home 
financing procedure, we are permanent fix- 
tures in your community dealing in security/ 


Our group has a record of solvency that 


When you support Your Local Savings or Building ps es 
and Loan. M 


is the envy of the entire financial world! 

As an expert in home building practices, 
you will be interested in knowing that we 
work religiously for the protection and 
maintenance of sound construction stand- 


ards. We believe in fair prices, fair fees, 
reasonable profits and frown on price- 


cutting in any form. 

You are cordially invited to review our 
lending services. We can offer you and the 
people you serve the kind of home loans 
you and they want. And you’ll be amazed 
at the speed with which applications are 


approved here; at the prompt release of 





aven't we met..Locally ? 


construction money; at the friendliness and 
convenience of our service. This service 
enables you to complete jobs days sooner! 

A local member of the United States 
Building and Loan League is ready to 
serve you. That member wants a chance 
to prove to you the wisdom of recommend- 
ing America’s largest, most popular home 


financing agency to the people you advise. 





DEALERS—We handle home loans for those 
who are buying, building, modernizing or refinanc- 


ing. Let’s get together soon and talk over this 


friendly, prompt local home financing service. 


Owe cad SAVINGS OR 


BUILDING AND LOAN ASSOCIATION 


. ek ans * * 


* 
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Wrapped Trim, Mouldings, Casing 





and Base in ARKANSAS SOFT 
PINE, WHITE and RED OAK, RED 
and SAP GUM. 

ARKANSAS SOFT PINE 
and HARDWOOD LUMBER 
OAK, BEECH and PINE 
FLOORING 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 


WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 
























Prompt shipments on orders of 
any size. Write for quotations. 


SOUTHERN LUMBER CO. 





WARREN, ARKANSAS 


NOFMA’ 
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FLOORS / 
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ALL STEEL 


American 4‘{,5tEE: Load Binder 


For binding LUMBER, LOGS. ( Goodyear Pattern) a 
Holds load firmly. Strongest... ™ ar Zp 
Forged steel throughout . . . easi- 
est to use... most practical and 
effective. Three sizes. Write for 
circular and full information. 
“American” line of Logging Tools 
and Appliances is the best on the 
market. Catalog on request. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 
TARTER, WEBSTER & JOHNSON, Inc. 


Crocker First National Bank Bldg., 
SAN FRANCISCO, CAL. 
CALIFORNIA SUGAR PINE 
PONDEROSA PINE--- WHITE FIR 


OPERATORS OF 
Associated Lumber & Box Co., Underwood Lumber Co., 
Dorris and Nubieber, Cal. Lakeview, Oregon 

























Wm. C. Schreiber Lumber Go. 


Cermak Road & Throop St., Chicago, Ill. 
Lumber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 
Cedar boat lumber. 

Let us help you sell the above items ata profit 


Phone Canal 0262 


Wo) 


All that the name implies 


Quality lumber from two modern band 
mills—35 million feet annual cut. Manned 
by a speedy, efficient organization—small 
enough to give your orders INDIVIDUAL 
attention—large enough to serve ALL 
your d Member Western Pine Asso- 























LATA BALSA 


is used extensively by the dairy and ice 
cream industry in the construction of 
cabinets, storage, delivery and peddling 
containers, 


Now is your opportunity to get this business, Mr. Lumberman. 
So contact all prospects for Lata Balsa insulation. 


For information on this, write us. We 
will tell you how to get this business. 


THE BALSA WOOD CO., Inc. 
-Pioneer & Imlay Sts., BROOKLYN, N. Y 















FOREST FIRE DAMAGE 


Appraisals -- Investigations -- Claim Service 
SINCE 1910 


THE FOREST SERVICE CO., Tyrone, Penna. 











NORTHERN HARD MAPLE, BEECH, 
BIRCH AND MICHIGAN OAK 


FLOORING 
KNEELAND - BIGELOW CO. 


BAY CITY, MICH. 
Members --- Maple Flooring Mfrs. Association 





U. 8. Letters Patent 2,088,298 











Amertcar {ium 


Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Where You Will Find It In This Issue 


Editorial 


Let’s Not Have This New Kind of 
“War Between the States” 


Painting Should Be Encouraged, 
Rather Than Hampered 


Should Support This Move to Aid 
Export Lumber Trade 


A Well Managed Lumber Yard Is a 
Good Business School 


Of Special Interest 


Homes Are Trumps in Lumber’s Em- 
pire 

Dealers Undertake Lumber Standards 
Program 


Hog Raising Method Lifts Mortgage, 
Makes the Farmer Steady Customer 
for Two Dealers 

Lumber Company’s Specially De- 
signed Truck Creates Comment... 

Corn-Belt Dealers Have Some Good 
Ideas 

Employees Play Table Tennis, Sell 
75 Tables 


Advises Avoiding Descriptive Terms 
That Invite Criticism 


Tells His Trade About Fences 


Celebration at New Streamlined Plant 
Draws 3,000 Visitors 


Good Use of Display Ideas 

Enterprise and Efficiency Bring Prof- 
its to Yard 

FSA Panel-Builds Home, Barns for 
50-Acre Farms to Sell at $5,000. .36, 

Lumbermen Seek Equitable Wage- 
Hour Rulings 

Southern Hardwood Prices 
More Strength 

How Dealer Sells 
tages 

Lumbermen Enjoy and Plan Group 
Outings 

Convenience of Eight Rooms in Home 
of Four 

Redwood Plywood Beautifies Men’s 
Club at Golden Gate 

Company’s 27 Millionth Door Exhi- 
bited at New York 

Northwest Is Proud of Products Used 


Show 


Lakeside Cot- 


Southern and Southwestern Rate Re- 
ductions Are Slated for August 1.48, 


New Port Orford Cedar Grade Rules 
Issued 


Prices Firm at Chicago Furniture 


Of Special Interest to Retailers: 


AMERICAN LUMBERMAN House Plan No. 
244 


AMERICAN LUMBERMAN House Plan No. 


Congress Considers Wage-Hour Law. 
FHA Ready for Building Expan- 


NHA Amendments Effective July 1.. 

Dealer Asks Opinions As to Law’s 
Fairness 

Building Permits in Chicago and Sub- 
urbs in May Total $6,392,998 


Associations 


Coming Conventions 

National-American Wholesale Lum- 
ber Association 

Southwestern Hardwood Manufactur- 
ers’ Club 

Associations’ Plans, Activities 

Among the Lumbermen’s Clubs... .40, 


Departments 
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Fifty Years Ago 
Hymeneal 

Market Prices 
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Obituary 
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Boston, Mags 
Buffalo, N. Y 
Cincinnati 

Kansas City, Mo 
Memphis, Tenn 
Minneapolis, Minn 
New York, N. Y 
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Shreveport, La 
Tacoma, Wash 
Vancouver, B. C 
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Let’s Not Have This New Kind of 
“War Between the States” 


N ITS ISSUE of May 20 the Amer- 
ICAN LUMBERMAN printed an editorial 
headed “Setting Up of State Frontiers 

Is Dangerous Trend,” in which attention 
was called to the increasing tendency, on 
one pretext or another, to erect trade 
barriers between States. The thought 
expressed in our editorial is carried still 
farther in an article appearing in the 
magazine “Sales Management,” which re- 
fers to that trend as “Balkanization,’— 
a word which, used in that connection, 
does not “sound good” to American ears. 
From the editorial in the Sales publica- 
tion we quote: 

“If your sales department hasn’t been 
hit by any of the State laws which are 
obstructing commerce, you may count 
yourselves among the lucky few—but at 
the rate these laws are blossoming in 
State legislatures it won't be long before 
they do get you. 

“We now have State sales taxes, use 
taxes, registration taxes, profit taxes, li- 
cense taxes, inspection taxes, quarantines 
and embargoes; we have weight limita- 
tions, length limitations, ports of entry, 
labelling laws; we have State beer wars, 
liquor wars, oleo-butter wars. It’s a new 
civil war between the States. This used 
to be a free country. Remember? But 
now the trend to create trade barriers 
among the different States is heading us 
smack towards Balkanization.” 

A ray of hope, however, is found in 
the fact that some legislatures are stiffen- 
ing against bills of this type. However, 
a good deal of work remains to be done 
in the way of repealing these bad laws, as 
well as preventing the enactment of new 
ones of the same type. This criticism is 
by no means intended as condemnation 
of all State laws regulating trade relations 
between commonwealths of the Union, 
but only those that obviously are directed 
to the furtherance of narrow and selfish 
ends, rather than the real welfare of the 
State, still less that of the nation as a 
whole. 

In this connection it is fitting to put 
on record the resolution on “Interstate 
Barriers” adopted at the annual meeting 
of the Chamber of Commerce of the 
United States, held in Washington re- 
cently, which reads: 

“In order that every part of the country 
may have its greatest opportunity it must 
have full access to all parts of the do- 
mestic market. There should be no trade 
barriers within the United States. Pref- 
erence established by statutes, discrimi- 
nation against business concerns, corpo- 
rate or otherwise, of other States, and 
movements to discriminate against prod- 


ucts from a distance, should have no 
place in the relations of the States among 
themselves. 

“The Congress of the United States 
should not tolerate or cause to be erected 
impediments to interstate commerce, or 
relinquish to State or local governments 
any power entrusted to the Congress to 
keep interstate commerce free from ob- 
structions of every kind.” 

The difficulty of maintaining a nor- 
mal flow of commerce around the artifi- 
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cial obstacles set up by various States at 
their borders was testified to at a recent 
meeting of the council of State governors 
held in Chicago. The added conclusion 
was drawn that if in addition to such 
barriers sanctioned by State legislatures, 
private and unofficial organizations were 
to be permitted to supplement these bar- 
riers, commerce between the States not 
only would be greatly handicapped but, 
carried to logical conclusion, would prac- 
tically cease to be. Of course, no such 
outcome is anticipated, as enlightened 
judgment will in the end abolish those 
barriers that are based solely on local self 
interest, while retaining those just and 
necessary regulations that directly pro- 
tect the public health and welfare. 


Painting Should Be Encouraged, 
Rather Than Hampered 


AINT AND LUMBER are like 
~ Siamese twins, inseparably joined. 

At least, they are units in the 
“quads” or “quints” of materials that are 
blended in the construction and embellish- 
ment of the modern home. Therefore 
lumber and building material dealers— 
and back of them, the manufacturers of 
these products—must look with stern dis- 
approval and protest upon any effort to 
place restrictions upon the use of paint, 
or of any other building materials. At- 
tempts are being made, under the guise 
of proposed legislation, which if success- 
ful, will have that effect. We refer spe- 
cifically to Senate Bill No. 395 pending 
in the Illinois legislature, which if en- 
acted into law will not only inevitably 
restrict and lessen the consumption of 
paints in this State, but by the power of 
an evil example, may pave the way for 
the passage of similar destructive laws in 
other. States. 

The Illinois act proposed is entitled “A 
bill for an act in relation to the regulation 
of persons engaged in the business and 
occupation of painting,” but, as the Chi- 
cago Tribune observed editorially a few 
days ago, a more accurate title would be, 
“A bill for an act to legalize a racket.” 
The newspaper quoted proceeds to say: 

“The bill narrowly failed of passage 
the other day but may be called up again 
at any time. It would forbid any one to 
engage in the house painting and decorat- 
ing business, either as employer or as em- 
ployee, who hadn't been granted a license. 
The licenses would be issued in the name 
of the State of Illinois, but the applica- 
tions would be passed upon by an exam- 
ining board of five. Two of the five 
members would be nominees of the paint- 
ing contractors’ association and two of 
the painters’ union. The fifth man also 
would have to come from the industry. 


“The scheme is prettily calculated to 
put up the price of painting and keep it 
up. Competition would be prevented by 
a process of birth control. The contrac- 
tors and the union, working together, as 
they generally do in such matters, would 
have the public at their mercy. Nobody 
could get into the painting business with- 
out the permission of his prospective com- 
petitors, and nobody could work as a 
painter, or even as a painter’s appren- 
tice, unless the painters’ union gave him 
an O. K. Under the proposed law a man 
might be fined as much as $200 and im- 
prisoned for as long as three months in 
the county jail for the heinous crime of 
painting his neighbor’s front porch. 

“The present bill is substantially the 
same as the one which was defeated at 
Springfield a year or so ago because it 
smelled bad. It still smells bad.” 

Nothing needs to be added to the above 
scathing denunciation to convince makers 
and distributors of paints that this vicious 
piece of legislation should be squelched. 
The AMERICAN LUMBERMAN ordinarily 
does not take sides on pending legislation, 
except where the interests of the indus- 
try are directly affected, but this act is 
so obviously against the free and unre- 
stricted use of paint, so essential to the 
finishing and the preservation of homes, 
new and old, that we deem proper to put 
dealers on guard. In the interest of all 
the people, not dealers only, of this and 
every other State, the use of paint should 
be encouraged, not hampered. Union or 
other restrictions that make painting un- 
duly expensive or troublesome to home 
owners, especially, should be opposed by 
all citizens who believe that a community 
where well painted homes are the rule 
is a better place in which to live than one 
where the contrary is true. 
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Should Support This 
Move to Aid Export 
Lumber Trade 


S THE PROSPERITY of the lum- 
A ber manufacturer is important to 

everyone engaged in handling lum- 
ber products, because only by obtaining 
reasonable returns can he support a much 
needed promotional effort for the benefit 
of all lumbermen; and as the industry, 
based on presently available natural re- 
sources, is equipped to supply a large 
foreign demand that has in, recent years, 
by means of discriminatory tariffs, been 
reduced to such a point that potential 
production in excess of domestic needs 
tends to keep prices below costs—surely 
an effort to remove one of the artificial 
barriers to the industry’s again finding a 
profitable overseas outlet is worthy of the 
support of all lumbermen. 

“One of the most difficult barriers to 
our export trade has been the lower ship- 
ping rates, and more adequate shipping 
services, available to our foreign competi— 
tors,” says Wilson Compton, secretary- 
manager of the National Lumber Manu- 
facturers’ Association, in discussing a bill 
introduced by Senators Holman and Mc- 
Nary, and referred to the Senate commit- 
tee on commerce, the object of which is 
to put American lumber exporters on an 
even footing with their foreign competi- 
tors. He continues, “This condition is 
equivalent to a discriminatory tariff. 
Some conditions unfavorable to our ex- 
port trade are beyond the reach of action 
either by our industry or by our Govern- 
ment. But the matter of competitive ship- 
ping rates, and adequate shipping serv- 
ices, is largely within the control of our 
own Government.” 

This proposed measure provides that: 

The [U. S. Maritime] Commission may (1) 
provide for the reduction of rates by granting 
subsidies under title VI of this Act; (2) after 
notice and an opportunity for a hearing to all 
interested parties, prescribe rates for the trans- 
portation of such products to any foreign port 
as low as, but not lower than, the rates avail- 
able to principal foreign competitors for the 
transportation of the same or similar products 
over the same or substantially similar routes; 
(3) lease vessels and allocate space therein at 
current full-cargo rates to operators and ship- 
pers upon application and execution of such en- 
gagement as the Commission shall prescribe for 


the transportation of such products; and (4) 
operate vessels to transport such products. 


That an effort of this kind can be suc- 
cessful is proved by the results of the 
fight of the Pacific Forest Industries, of 
Tacoma, Wash., against high ocean rates 
to Europe on plywood, which practically 
excluded the American product from 
many European markets; a substantial 
reduction was obtained. 

“Eventually, if we hang on,” says Mr. 
Compton, “I think our foreign markets 
can be restored to a substantial volume” ; 
and he invites those who wish to join in 
the effort for their restoration to suppprt 
the above bill by communicating their 


American fiumbherman 


views to members of the Senate commit- 
tee on commerce, a list of whom follows: 


Josiah W. Bailey, North Carolina; Morris 
Sheppard, Texas; Hattie W. Caraway, Arkan- 
sas; Bennett Champ Clark, Missouri; John H. 
Overton, Louisiana; Theodore G. Bilbo, Mis- 
sissippi; Vic Donahey, Ohio; Joseph F. Guffey, 
Pennsylvania; Francis T. Maloney, Connecti- 
cut; George L. Radcliffe, Maryland; Claude 
Pepper, Florida; Josh Lee, Oklahoma; Lister 
Hill, Alabama; James M. Mead, New York; 
Charles L. McNary, Oregon; Hiram W. John- 
son, California; Arthur H. Vandenberg, Mich- 
igan; Wallace H. White, Jr., Maine; Ernest 
W. Gibson, Vermont; and W. Warren Bar- 
bour, New Jersey. 


What Do You Think 











About It? 
NEXPECTEDLY a certain man of 
LJ doubtful financial status inherited a 
small amount of money. He first 
paid up his old grocery account, then 
went down the street to another store and 
bought a plentiful supply of goods for 
cash. This transaction came to the ears 
of the first merchant, who bluntly asked 
his erstwhile credit customer: ‘How come 
that you just bought a lot of groceries 
for cash at another store, after I have car- 
ried you for so long?” The customer 
looked surprised and replied: “My gosh, 
Mr. Smith, I didn’t know you sold groc- 
eries for cash.” Rather funny, isn’t it— 
but the sad part is that there are buyers 
of lumber—and dealers, too—like that. 
= 
NE OF THE truly “colorful” holi- 
O days of the Deep South is vividly 
described in a news story reaching 
the AMERICAN LUMBERMAN this week 
from Houston, Tex., which says that on 
Monday next, June 19, the mills of the 
Kirby Lumber Corporation will be closed 
down for the day, to enable the colored 
employees ~ to” celebrate Emancipation 
Ray, ‘more popularly known as ‘‘June- 
feenth.” The custom is time honored. 
Back as far'as the memory of this gener- 
ation reaches, the 19thof June, the day on 
which President Abraham Lincoln signed 
the Emancipation Proclamation, has been 
a day on which the white folks have been 
accustomed to doing without the services 
of their cooks, maids, and other colored 
help. It is THE big day on the calendar 
of the descendants of transplanted Afri- 
cans. Saw-mill negroes are no exception. 
This year the celebration, according to 
advices from Kirby’s big mill at Bessmay, 
Tex., will include foot races, sack races, 
field events, and a ball game between two 
all-colored nines. A strong turn-out is 
expected. The high-light of the occasion, 
aside from copious consumption of barbe- 
que, colored lemonade and watermelon 
(which puts in its appearance officially 
on “Juneteenth’’), will be the Grand Ball, 
starting about sundown and extending far 
into the small hours. According to best 
advices this terpsichorean “piece-de-re- 
sistance” will rival, if not surpass, that 
similar event, well celebrated in song, 
known as the “Darktown Strutters’ Ball.” 
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A Well Managed Lumber 
Yard Is a Good Busi- 


ness School 


ECENTLY there appeared in Print- 
R ers’ Ink Monthly a very interesting 

article telling about a school for 
dealers’ sons sponsored by the Chevrolet 
division of General Motors. It is called 
the “Post Graduate School of Modern 
Merchandising and Management,” and 
the underlying purpose is to teach the 
dealers’ sons how to manage men and 
how to operate a dealership profitably. 
Here is an example of a great corpora- 
tion recognizing the desirability, where 
special aptitude is shown, of training 
young men to step into, and carry on 
their fathers’ business. Frequently the 
AMERICAN LUMBERMAN has the pleasure 
of visits from successful young lumber- 
men who are ably following in their 
fathers’ footsteps, and we indirectly learn 
of many others. The high schools and 
the colleges of the country are full of 
young men—a fair proportion of them 
sons of lumbermen—whose plans for the 
future have not yet crystalized. In these 
times it is less a case of selecting a voca- 
tion than it is of finding a job that will 
provide a living and afford some sort of 
a foothold in the economic struggle. 
Wouldn’t it be a good thing all around if 
ambitious sons of lumbermen—weighing 
the question of whether they shall be- 
come brokers, swing band leaders, gas 
station attendants, authors or playwrights 
—-should decide to take a try at the good 
old lumber yard before settling down to 
something else? Wouldn’t it make Dad 
happy if Son should say: “I believe I 
would like to spend part of my summer 
vacation anyway, learning about the lum- 
ber business, so I can help you out when 
needed, and maybe give you and Moms 
the leisure for a little vacation.” 





HE. BROAD upward curve in home 
building now in progress of course 
means corresponding incredse in 

markets for lumber. More than-that, new 
homes also mean new furniture, and that 
in turn means further broadening of ‘the 
demand‘ for forest products. “As. home 
building goes, so furniture goes,” Furni- 
ture Age pomits otit-tm ‘its: May issue; con- 


‘tinuing: “For the first time in years the 


furniture industry repeats that phrase 
with relish. Having tried for almost a 
decade to win a divorce on grounds of 
desertion or non-support, it now finds the 
union rather pleasing. Prospects of an 
increase in 1939 of 30 to 40 percent in 
residential construction establish a firm 
basis for accord. In addition, there is the 
vigorous upturn in building during 1938 
to consider ; because of the unusual delay 
between the building and furnishing of 
the house, this extension of the market 
will not become fully effective in furni- 
ture demand until the current year.” 
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Homes Are Trumps In Lumber’s Empire 


PorTLAND, OreE., June 12.—The Northwest 
Home Show, which was held in Portland from 
May 27 to June 6, gave excellent publicity to 
the lumber industry, as well as to all classes 
of home building and home furnishing concerns. 
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Not a World's Fair—but a general view of the Northwest Home Show 


Sponsored by the Portland Realty Board, the 
Portland Lumber Industry, and one of the city 
newspapers, it offered, undoubtedly, the most 
comprehensive information to builders and re- 
modelers of medium class homes that has ever 
been compiled. Just prior to the opening of 
the show the newspaper came out with an 80- 
page special issue, containing the ads of prac- 
tically all of the exhibitors, and detailed in- 
formation regarding every phase of home 
building from selection of the lot and financing 
of the project to the complete furnishing of 
the home in every detail. 


Show Had Unusual Setting 


The ground plan of the Northwest Home 
Show was unique. Instead of being housed in 
a building, the projectors took over a two-acre 
tract of ground in the suburbs. In the center 
of this tract they erected a model home, built 
entirely of native woods, and finished inside 
with woods and composition materials manu- 
factured in the Northwest. The house con- 
sisted of entry hall, living room, dining room, 
kitchen, two bed rooms, bath room, an abund- 
ance of closets, and a garage. The promoters 
desired to prove that there is a charm in soft- 
woods left in their natural state, and that there 
are great possibilities in new materials. Walls 
over the mantel of the living room had vertical 
grain fir plywood panels, the other walls and 
ceilings being lined with Fir-tex, a fiberboard 
made in Oregon. The walls and ceiling of the 
bathroom were of plastic material on hard fiber- 
board, called Colortyle. The master bedroom 
had walls and ceiling lined with Drywall, cov- 
ered with felt and papered. The guest bedroom 
had walls of prepainted Masonite board. Lino- 
wall, a linoleum type wall covering, was used 
in the kitchen. 

The construction lumber was furnished by 
the Jones Lumber Co., and the cypress siding 
and shingles by the Copeland Lumber Co. The 
hemlock ceiling in the living room was fur- 
nished by the Qualser Lumber & Builders 
Service. The builders hardware throughout 
the house also was furnished by the Copeland 
Lumber Co. 

Grouped in a huge oval, all around the high 
board fence that surrounded the grounds, were 
the booths of the various exhibitors, many of 
whom took from two to four spaces in order 
to display their products in a comprehensive 
manner. 

The Portland Lumber Industry had an ex- 
ceptionally interesting booth, with representa- 
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tives from different lumber companies on hand 
daily to answer any questions regarding build- 
ing. On a long table were six types of houses 
built of West Coast hemlock, Douglas fir, west- 
ern red cedar and Sitka spruce, as well as a 
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Model Home at the Portland show—one of 
the most frequented attractions 
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Booth of the Portland Lumber Industry at the Northwest Home Show 


West Coast cottage, and a western ranch house. 
Cards showed that these various types of home 
could be financed for from $18.50 to $37.50 a 
month, 

The Qualser Lumber & Builders Service had 
a large double booth featuring Weyerhaeuser 
4-Square lumber; paneling in cedar, pine and 
hemlock; Balsam-Wool and Nu-wood; Curtis 
woodwork, Masonite, and waterproofing com- 
pounds as well as the 4-Square Book of Homes, 
of interest to all intending builders. 

The Copeland Lumber Co., which supplied 
all the hardware for the Model Home, had a 
booth, decorated in orange and black, wherein 
was showed an extensive line of builders’ hard- 
ware, as well as shingles, siding and other 
lumber. 

The Jones Lumber Co. showed framed tinted 
and enlarged photos of different types of home, 
together with ground plans, and offered aid in 
the building of a home of any type. 

One of the most constructive exhibits was the 
booth of the FHA, which graphically depicted 
the old and the modern way of community 
building. Said a card: “Under the old plan a 
neighborhood just grew; stores and flats sooner 
or later crowded in upon homes, lessening 
property values. Under the modern develop- 
ment projects there is a planned community. 
Streets are laid out to control traffic, a shopping 
center is provided, and homes are safeguarded 
by zoning restrictions.” 


Striking Contrast Is Shown 


Two large shadow boxes were used, one to 
show an unregulated community, with factories 
built up against houses; homes set at various 
angles on a street, and a too-congested district, 
the other to show a planned building develop- 
ment, with straight streets, many little homes, 
each with its own yard, a factory district, a 
shopping center, and a small recreation park. 

Personal tours of the Model House were 
coriducted from time to time, the guide calling 
attention to the modern features of each room. 
Small cards in each room gave the names of 
the firms supplying the different materials. The 
price of the house was given as $4,500. A 
small admission fee of 25 cents to the grounds 
was charged, thus keeping out the idly curious, 
and giving those really interested’in home build- 
ing and modernization a much better chance 
to examine the different exhibits at their leisure. 
Incidentally, the Model Home was given away 
as a gate prize at the conclusion of the Show. 

An interesting feature that gained much pub- 
licity for the different building materials was 
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the interviewing, several times a day, of lead- 
ing representatives of the various industries. 
For example, a representative of the Jones 
Lumber Co. (which supplied the construction 
lumber for the Home) was asked the types 
of homes most in vogue in Oregon; the respec- 
tive merits of different woods as building and 
finishing materials; the safest investment a man 
of average income could make in the way of 
a home, and other questions of interest to home 
builders. These interviews were broadcast, so 
that they were heard not only by the little 
group in the studio but by the crowds in every 
part of the grounds. 

Two tall towers in the center of the exposi- 
tion grounds were topped with beacon lights 
and a huge flag, and from the apex radiated 
long ropes from which fluttered scores of gay 
pennants, giving the Show a decidedly festive 
appearance. The Model Home was effectively 
landscaped, with small trees, a lawn, and many 
of the famous Portland roses. Attendance was 
excellent every afternoon and evening, and all 
who came were loud in their praises of the 
comprehensive showing of building and furnish- 
ing materials. 
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Booth of Qualser Lumber & Builders’ Service at Northwest Home Show 


Dealers Undertake Lumber Standards Program 


(The following letter from Joseph W. Brosius, 
president of the Middle Atlantic Lumbermens 
Association, outlines the progress made thus far 
by dealers of this group in their comprehensive 
program to build homes up to a standard and 
not down to a price.) 


American Lumberman, 
Chicago, Illinois 


Gentlemen: 


Your interest in our Certified Lumber 
Standards is very gratifying to us because 
the support and help of such an outstanding 
trade journal as the AMERICAN LUMBERMAN 
will be of inestimable value in publicizing this 
program. 

In presenting the Certified Lumber Stand- 
ards to our dealers, we first of all presented 
the story and the need for such standards to 
all the dealers in our territory over a period 
of the past two years. From these dealer 
meetings our committee gained much valu- 
able information, opinions and reactions. It 
all helped tremendously in the final prepara- 
tion of the standards. As to the exact per- 
centage of dealers in accord with the idea, 
it would probably be presumptuous and fool- 
ish to say we had 100 percent acceptance but 
the fine response from each of our local asso- 
ciations indicates that we are about 99 44/100 
percent pure. All the dealers recognized that 
we needed something of this nature. The only 
differences of opinion that we have been able 
to find so far have mostly been on local build- 
ing practice. That is to say where custom 
has used local species of lumber or native 
wood, some of the dealers thought that local 
lumber should be included in the specifications. 
After discussing the matter with them, how- 
ever, we found them most willing to forego 
their request for local lumber in an effort to 
build a standard that would do an effective 
job. We have no way of knowing at the pres- 
ent time what percentage of dealers will use 
the merchandising program and display the 
seal but we have every reason to believe this 
will be one of the most successful promo- 
tional plans we have ever undertaken. 

Many comments have been made as to the 
moisture content requirements. Many of the 
dealers thought these were too severe but 
again, after mature consideration, and dis- 
cussion, they agreed that the moisture factor 
was a safeguard and practical as well. 

It is probably too early to have the reac- 
tions or opinions from the manufacturers as- 
sociations as yet. So far we have had noth- 
ing but compliments on a job well done. Very 
probably, however, after sufficient time has 
elapsed for some of the associations to have 
time to thoroughly digest the standards we 
will have opinions from them. Probably the 
most important factor in the whole picture 
is the extremely favorable reception of these 
‘Standards by lending institutions and archi- 
tects. These two factors, particularly the 
bankers are the crux of the whole story. We 
are working continually with them to protect 
their investments and they have been most 


enthusiastic in their approval of the Certified 
Lumber Standards as a guide to that end. 

This is the whole story to date. We are 
just about ready to release our complete mer- 
chandising program to the dealers which will 
emphasize and co-ordinate all the various 
factors we are working with to further pro- 
ject the program. We are particularly grate- 
ful to you for your interest and fine spirit of 
co-operation. 

Of particular interest has been the whole- 
hearted acceptance of the Certified Lumber 
Standards by the wholesalers. This particu- 
lar group we felt might raise some objections 
to the program but they have also been en- 
thusiastic in endorsing this forward step 
which they feel will definitely help their busi- 
ness. 

According to Mr. Brosius, lumber properly 
used has never failed, yet misuse of lumber and 
unscrupulous construction practices have served 
to lessen the consumer’s confidence in lumber- 
built homes. “The use of wrong species and 
grades of lumber has caused failures,” he said, 
“and we must set up a guide—a Certified Lum- 
ber Standard—and live up to that standard rig- 
idly. We want to build homes up to a standard 
and not down to a price. 

“It is the purpose of the Middle Atlantic 
Lumbermen’s Association, in presenting the 
Certified Lumber Standards, to offer a basis 
for improving the standard level of home con- 
struction through a better understanding and 
knowledge of the correct use of lumber. It is 
the association’s intent to bring about proper re- 
gard for the individual properties of species or 
grades instead of a harmful practice of figuring 
‘just how much lumber it will take to cover 
any given area.’ 

“The association does not look on Certified 
Lumber Standards as having reached a stage 
of perfection. It agrees that time will prob- 
ably bring improvements but believes that the 
standards will have a strong effect toward im- 
mediate improvements over haphazard speci- 
fications.” 

The standards have three classifications, per- 
mitting the home buyer to purchase wisely and 
in complete harmony with his financial ability. 
There is a standard level in home construction 
below which homes should not be built if the 
comfort and permanence of the home, security 
of investment and a continued desire for home 
ownership are considered. These qualifications 
are considered in the “standard” quality. The 
“select” quality specifications represent a higher 
grade and in some instances changes in specie 
recommendations. “Custom” standards repre- 
sent the highest specifications. 

The association believes that the standards 
represent a new safeguard for. the consumer, 
protection for the banker, a guide for architects, 
a boost for the builder, a vital sales help for 





the realtor, and a means of forcing gyp artists 
and green lumber specialists to meet the stand- 
ards of honest retailers. 

It is the plan of the association to follow this 
first step in winning the complete confidence 
of the prospective home buyer with a packaged 
merchandising program for its members, supple- 
mented with adequate sales helps, mailing pieces 
and newspaper release, all tying in with the 
association’s official seal of approval. The seal 
will appear on the dealer’s window, builder’s job 
sign, or on the walls of a house, as the assur- 
ance of a good job well done. 

The Certified Lumber Standards group 
grades species for specific uses, including West- 
ern red cedar, Tidewater red cypress, Douglas 
fir, hemlock; Idaho, longleaf, northern and 
eastern white, ponderosa, shortleaf and sugar 
pine; redwood and spruce. Specifications for 
interior woodwork and finish floor are left to 
the judgment of the architect but must not 
exceed twelve percent moisture content. No 
provisions are included in the specifications con- 
cerning the dri-built type of house. Ample 
specifications have been made by the Douglas 
Fir Plywood Association for this type of con- 
struction. 





Noted Texas Lumberman and 
Wife Mark Golden Anniversary 


BEAUMONT, TEx., June 12.—Of widespread 
interest was the celebration here today of the 
golden wedding anniversary of Mr. and Mrs. 
W. A. Priddie, honored residents of this city. 
Mr. Priddie is the oldest active lumberman in 
Beaumont, having been born, at Culpeper 
Court House, Va., July 26, 1862, when, as he 
remarked, “the abolitionists were holding the 
old town”—which was founded Dec. 31, 1800, 
and therefore is now 139 years old. 

Mrs. Priddie was the daughter of Capt. Wil- 
liam Wiess, president of the Reliance Lumber 
Co., at Beaumont, also the brother of H. C. 
Wiess, president of the Humble Oil & Refining 
Co., at Houston. 

The golden wedding anniversary was high- 
lighted by an elaborate dinner at the Hotel 
Beaumont, given in honor of their parents by 
their two married daughters, and their hus- 
bands: Mr. and Mrs. Gerald Donovan, of New 
Rochelle, N. Y., and Mr. and Mrs. Kenneth 
Cunningham, of Detroit, Mich. 

Mr. and Mrs. Priddie have made their home 
in Beaumont since before their marriage fifty 
years ago, and have been among the builders 
of the city whose influence has been felt in 
civic affairs, as well as in church, social and 
other widely varied circles. 
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Hog Raising Method 


Lifts Mortgage, Makes the Farmer 
Steady Customer for Two Dealers 


John Hendriks, whose 160-acre farm is located about five 
miles from West Liberty, Iowa, has become justly famous for 
his “confinement” method of raising hogs. The method in- 
volves keeping the pigs on concrete floors in the farrowing 
house, feeding shed and open pen, from the time they are far- 
rowed until they are sent to market. An afternoon spent at 
the farm by a staff representative of the AMERICAN LUMBER- 
MAN was but one of the many times Mr. Hendriks has to stop 
his work and show how he has five and one-half month old 
hogs ready for the market at weights of from 240 to 260 pounds. 

The wood buildings, feeders, storage bins and troughs and 
concrete floors were all built by Mr. Hendriks. His method 
of breeding, using Duroc-Poland-China cross-bred sows and 
a Chester White boar, is a system which he has followed for 
the past twenty years. He has used the “confinement” method 
exclusively for more than seven years. Cleanliness of the quar- 
ters and a proved feeding schedule round out his intensive 
system. 

The entire program of the “Voice of the Farm” over the 
NBC network, April 23, was devoted to an outline of the 
method which has enabled Mr. Hendriks to pay off a heavy 
mortgage on his property, to build a large barn and to make 
needed property and land improvements. He has increased 
the production of his cornfields by as much as twenty bushels 
per acre, another example of his thoroughness. 





Sow drinking at automatic fountain where 1,000 gallons of 
water, under pressure, is available at all times for drinking, 
cleaning the floor, washing the hogs, etc. 
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Lumber, cement and other building ma- 
terials for use on the farm are purchased 
from the retail lumber firms at West Lib- 
erty—the Ditmars Kerr Lumber Co., and 
A. L. Dice & Co., with whom his accounts 
amount to over $1,000 yearly. “If we had 
more farmers like Mr. Hendriks, we 
would sell a lot more lumber,” and “Mr. 
Hendriks is one of the best farmers here; 
his farm is well fenced and the buildings 
up-to-date. To take care of hogs the way he does will require 
better equipment than most farmers have now, but it will make 
them more money and mean more sales for the lumber dealer,” 
were the comments made by the managers of these companies. 

Vertical lift panels from the farrowing house connect with 
the sheltered, wood fenced 18 by 70-ft. feeding ground. An 
automatic fountain in the house provides water at all times and 
is also used for washing the floor, cooling hogs in the summer 
etc. The sows, weighing 800 pounds, farrow twice each year. 
Not long ago Mr. Hendriks took six barrows right off the feed- 
ing floor to the National Swine Show. He took first and sec- 
ond in grade- and cross-bred class, both pens and individuals, 
and his best barrow was the champion cross-bred. 

The Hendriks shotes are finished at five and one-half months. 





JOHN H. HENDRIKS, 
West Liberty, Ia.; 
New System of Hog 
Feeding and Care 





Cleanliness is an important Fs of the “confinement” 
method of hog raising. The floors are swept three times 
each day and washed twice a week. 
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His spring shotes are ready for the market by the last of Au- 
gust and the fall pigs are ready to sell in February. Being two 
weeks to a month ahead of the big runs, he receives as much as 
two dollars per hundred extra. The cross-bred hog from the 
farm weighs 20 pounds more than a straight-bred one at that 
time. 

The ration for feeding includes all the corn the hogs will eat, 
ground oats, trinity mixture and plenty of water and a quart 
of clean sod dirt each day. Pigs are started in on rolled oats 
at three weeks and by the time they are weaned at eight weeks 
they are gradually worked onto a mixed feed of corn, oatmeal, 
red dog flour, tankage and alfalfa meal. The oatmeal is de- 
leted at ten weeks and at twelve weeks they are shifted to a 
slop mixture of flour, alfalfa meal and salt. They are also 
given protein concentrate of linseed, soy meal, alfalfa meal, 
tankage and charcoal. At the time of our visit, the pigs were 
nine weeks old and weighed 70 pounds. They stood up on 
their feet like toe dancers and had appetites like Paul Bunyans. 
Charcoal is made from burned corn cobs. 

Mr. Hendriks emphasizes cleanliness, sanitation, lye and dip. 
“Many other farmers have adopted the method,” he said, “and 
a few are following it permanently. You can’t just depend on 
the rules—technique is important but you just have to put your 
heart into the work.” 

The permanent hog house, 24 by 36 ft., is floored with con- 
crete. This adjoins the feeding floor. From 70 to 120 fatten- 
ing hogs are kept on the floor at all times. As soon as the little 
pigs are strong enough to go about, congenial sows are housed 
together and the vacated pen used as a creep. All the pigs in 
the house run into it. ie 

The farm is operated in quarter sections, the rotation con- 
sisting of corn, oats and mixed clover which is seeded in pro- 
portion of two parts red to seven of sweet clover. What is 
needed of this for hay is cut and the rest is turned over, the 
job Mr. Hendriks was doing when we arrived to call him 
down off the tractor. Cream is sold from ten cows and the 
skim milk is available for slop. Calves are vealed. 

It sounds like a lot of work to follow out this method of hog 
raising but dealers might well suggest it to some of their farmer 
customers who have a mortgage to be lifted or are complaining 
that “nothing can be done to make any money—so how can we 
make any repairs or improvements at our place?” The system 
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The outdoor, concrete floor run in the foreground and, in 
the background, feeding section, hog plant and the 
Hendriks’ barn. 


paid off nearly $14,000. for Mr. Hendriks in seven years, dur- 
ing depression times, enabled him to make all needed improve- 
ments including his big barn, and now he’s over the hump with 
a downhill pull by his ten trusty 800-Ib. “indoor” sows. 





Lumber Company's Specially Designed Truck Creates Comment 


Los ANGELES; Cauir., June 17.—The Pen- 
berthy Lumber Co., 2055 East 51st Street, this 
city, is operating. a new lumber truck that is 
quite a departure from the usual type, and 
which therefore is creating considerable com- 
ment. It was built especially for the above 
company, and according: te Paul Penberthy is 
proving very practical.- It has been in com- 
mission for about three weeks. 


The Penberthy Lumber Co. specializes in 
hardwood Ivmber, and its name appears in 
raised letters: made from ash on the side of 
the truck. . All the side boards, .trimming’ etc. 
are from ash also... This adds to the beauty 
ofthe truck .and advertises’ the firm’s product 
as well. Mr. Penberthy gives the AMERICAN 
LuMBERMAN the following additional details of 
this new truck: 


This job was specially designed and built 
for us by the Advance Auto Body Co., of Los 
Angeles. It is mounted on a ton and one- 
half cab-over Auto Car Chassis, and is very 
attractive and practical. 

The cab and the body are as one unit, com- 
pletely streamlined, and finished in a rich, 
royal blue. This, with lighter blue striping, 
and ash trim, ‘finished natural, makes it a 
very distinctive job. Upon first sight you 
feel that it almost might fly, for the stream- 
lining has the- appearance of wings. 

This new type of construction has made 
possible’ and necessary many practical im- 
provements over the old-styled roller truck, 
such as: 

1. This job is completely skirted. This 
adds to the looks and hides all the unsightly 


parts of the truck. But the main and most 
valuable feature is that it supplies a spe- 
cially large space along both sides on which 
to advertise, or put the firm’s name, hardly 
possible on the ordinary lumber truck,;« 

2. The truck under the-rollers iS com- 
pletely floored. This, too, .hefps to cover up 
the unsightly parts. In addition, the floor 
keeps the: lumber clean by preventing the 
wheels from throwing up dirt,and mud.. Also, 
with the floor, the truck can be sed as a 
flat-bed truck. : 

3. The bulkhead is specially designed to 
be an integral part of the streamlined body. 
In this way it loses unsightliness, but retains 


r 





practicability. It is heavily reinforced with 
r-ten channel steel. 

. In skirting the body of the truck it was 
necessary to eliminate the old type ratchets, 
which were on the sides. Therefore an en- 
tirely new way to tie on, or cinch, the loads 
had to be devised. This was very success- 
fully accomplished, and the new ratchet has 
proved to be far more practical, in nearly 
every way, than the regular side ratchet. 

5. On the back of the truck is a specially 
designed chromium steel bumper, which de- 
flects the load and prevents its hitting the 
back of the truck in dumping, and also aids 
as a bumper in backing under loads. 


: 
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* New, specially designed truck of Penberthy Lumber Co. is a departure from the usual type 
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Corn-Belt Dealers Have Some Good Ideas 


Almost a merchandising story in itself 
is the experience of the builders’ hard- 
ware department of the Whelan Lumber 
Co., of Topeka, Kan., with its small “sales 
table’ placed before brightly finished wall 
cases, displaying door plates, knobs, and 
other articles essential to finishing the 


with chrome metal supports. About it 
are placed three red leather finished 
chrome chairs—giving a bright note to 
the department. Top of the table nor- 
mally is clear of merchandise. 

Many dealers have thought of having 
a table for display, with mounted items 


new home. 


The table has a black top, 


of hardware upon it, but few of them have 








Timely Tip for Dealers 


At this season of the year “short-cuts” and handy methods for handling 
wire screen are always helpful. Therefore we print this photograph, 
snapped recently by an AMERICAN LUMBERMAN representative in the yard 
of the Producers Lumber Co., at McPherson, Kan. It shows a screen rack 
that is a time and labor-saver. While this particular rack does not belong 
to a lumber dealer, a similar one can readily be made by anyone reason- 
ably handy with tools. The rack shown was devised by a local carpenter 
who rents workshop space in the Producers Lumber Co. yard. He was 





using it at the time of the AMERICAN LUMBERMAN representative's visit, 
just as shown in the picture. The rack is built of 2x12s with a 2x6 lip on 
one end. The screen frame is laid on the rack and the wire is tacked on 
the end farthest from the lip of the rack. It then is pulled across the 
screen and over the end lip and clamped as shown. Wedges (one of 
which is indicated by the white arrow) are then driven in both sides, 
which causes the screen to be forced back, and the wire drawn tight. 
Then it is an easy matter to tack the other three sides of the screen and 
put on the moldings, after which the wire is cut and the screen is ready 
for installation. Incidentally, the idea of renting space in the yard to a 
local carpenter is an interesting one, that which many other yards might 
easily adopt. It not only brings in a small revenue, but the carpenter- 
tenant naturally buys some materials, and he also attracts trade, as people 


wanting work done will come to the yard, knowing that they will find a 
carpenter there. 








added the chairs, for conference purposes. 
This arrangement cuts down the sales 
time needed for each customer, and per- 
mits easier discussion of the merchandise. 
The ladies, who often have a good deal to 
say about final fixtures in the home, are 
especially pleased, and the plan has been 
good sales psychology all around. 

A small room at the front of the 
Whelan sales room, having entrances at 
either end from the sales room, makes a 
good “sales laboratory” for paints and 
bricks displayed in it. The room is just 
small enough to leave a center aisle from 
door to door, with displays on either side. 
The paints are displayed in wall cases on 
one side of this aisle ; the bricks are shown 
in oblong plaques or patterns, up the wall, 
on the other side. Modern design in the 
floor linoleum carries the suggestion of 
proper finish for the home a step farther. 

The Joplin Lumber Co., of Joplin, Mo., 
found movable wall plaques displaying 
roofing a handy method of demonstrating 
this merchandise. A roofing pattern was 
fixed to a plaque, four feet long, two or 
more feet wide—sufficient surface to give 
the customer a fair idea of what the roof- 
ing would look like in actual use. Along 
the upper edge of the plaque, hung so that 
the four-foot dimension was horizontal, 
were two hooks. Thus, such a plaque 
could be hung like a picture against the 
side of the office, in the service drive. 
Several such plaques gave a good sales 
arrangement to work with. A panel of 
old shingles, half of them hidden by the 
new roofing material, served to present 
the “before and after” idea. 

But even larger plaques, demonstrating 
roofing, may turn the trick better, in the 
opinion of the C. R. Gabriel Lumber Co., 
of Topeka. Four or five large squares, 
five or six feet square, checker-board the 
side of the office in the service drive, each 
displaying its own pattern or kind of roof- 
ing. This gives the customer a much 
better idea of how a roof, which is a large 
area, really will look, than can be given 
by use of smaller plaques, it was said. 

The same idea holds good in the display 
of wall boards, if experience at the Mc- 
Cleery-Dudley Lumber Co., of Topeka, is 
a criterion. Offices of this plant had high 
upper walls, which were only collecting 
dust when a wallboard salesman asked to 
be allowed to put them to work. He set 
up four large panels of his board, about 
four feet square, each with a differently 
cut design upon it. This display helped 
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to sell the merchandise, it was reported. 

Lumber within easy access by the cus- 
tomer’s car was provided beside the serv- 
ice drive of the E. C. Abernethy Lumber 
Co., of Joplin. A series of racks under 
one of the front lumber sheds was stacked 
with pieces of lumber in short lengths, of 





varieties most often called for by the 


householder. A sign over the unit read, 
“Short length lumber handy to your car.” 





Employees Play Table Tennis, 
Sell 75 Tables 


New Orteans, La., June 12.—Cur- 
rent popularity of table tennis has re- 
sulted in the Madison Lumber Co., this 
city, adding another profitable item to 
those already carried by the “department 
store of lumber,” according to Ben L. 
Johnston, general manager. In a clear 
space in the center of the company’s am- 
ple sales and exhibit room there has been 
set up a demountable tennis table. Dur- 
ing the noon hour and in the evenings 
the employees play, and the many per- 
sons who pass on the principal thorough- 
fare which the salesroom faces observe 
the game. As a result approximately 
seventy-five of these tables, produced by 
the Harbor Plywood Co., have been sold 
at $12, retail. The table is cut to fit to- 
gether without nails, bolts or screws. 
Only about five minutes are required to 
set it up or take it down. “The table is 
very popular with the staff,” observed 
Mr. Johnston, “and we have to hold 
them down, rather than urge them to 
use it.” Large plate glass windows make 
it easy for passing motorists to observe 
the play, or to see the table at other 
times. 





Twelve percent of the retail lumber 
yards in the United States (2,637) doing 
16 percent of all sales, reported the fol- 
lowing percent changes in stocks on 
hand: 1935 to 1937, 18 percent increase ; 
1936 to 1937, 7.7 percent increase; 1935 
to 1936, 9.6 percent increase. 
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"'Tool Island’ Features Missouri 


Dealer's Sales Room 


It was tulip time in Jefferson City, 
Mo., when the AMERICAN LUMBERMAN 
representative stopped at the uptodate 
lumber and building material plant of the 
Duensing-Rucker 
Lumber Co., on East 
Capitol Avenue. It 
also was spring 





Showing the "tool 
island," displaying 
that line of goods 
and other small hard- 
ware items in sales 
room of Duensing- 
Rucker Lumber Co., 
Jefferson City, Mo. 





housecleaning time 
and, naturally, equip- 
ment for purposes 
connected therewith 
was in evidence in the display room. 
These items included paint, tools, screens, 
cabinet hardware, bathroom fixtures, etc., 
all attractively displayed. The offices were 
beautified with tulip blossoms from the 
gardens of the owners. 





Advises Avoiding Descriptive 
Terms That Invite Criticism 


“Don’t call it a model home,” cautions 
Ray Treganza, manager of the F. M. 
Reed Lumber Co., Mauston, Wis. “When 
you tell the people in your town that you 
have a model home for them to come and 
inspect you immediately issue a challenge 
to them to be hypercritical. The result 
is that your nice little house which, un- 
burdened with the label ‘model’ would 
create a very satisfactory impression, be- 
comes an object that everybody is intent 
on picking to pieces. ‘Demonstration’ is 
another descriptive term to avoid. If you 
issue an invitation to your community to 
visit a demonstration home, people come 
prepared to demonstrate to you that you 
have done everything 
wrong. 

“We built a two- 
story Colonial home 
last fall, and wanted 
to open it for inspec- 





Colonial house built 

by F. M. Reed Lum- 

ber Co. for inspec- 
tion and sale 





tion before selling it. 
Our invitation said 
simply that we 
wanted everybody to 
come and see a new 
Colonial home. An- 
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nouncing it that way we avoided a chal- 
lenge to their critical faculties. They came 
prepared only to be entertained in a new 
home. We used the time explaining the 
features and not in combatting the points 
made by super-critics. We sold the 
house for $5500 during the time it was 
open to visitors.” 





With Coming of Spring, Yard 
Dons Bright New Dress 


The office of the Haddam Lumber Co., 
Haddam, Kan., truly emphasizes the ad- 
vent of spring. This yard, which for 
nearly 60 years has withstood the rav- 
ages of time, and depressions, has taken 
on a new appearance symbolic of the 
“march of time.” A thorough spring 
house cleaning has been in progress, and 
the former office has been enlarged and 
completely redecorated. “What a vast 
improvement,” “How modern and con- 
venient,” “A real color scheme’”—those 
and other complimentary remarks are 
heard, as customers, new and old, enter 
the newly decorated room. 


A fine large plate glass window has 
been installed to replace the smaller pane 
and this is fittingly equipped for display 
purposes. As you enter the room your 
eyes immediately perceive the attractive- 
ness of the color scheme—Nile green 
trimmed in jade. Woodwork, counters 
and display racks are painted and 
trimmed in these colors, Walls are light 
and clean looking with new wall paper. 
Electric lights with attractive chandeliers 
replace the antiquated acetylene lamp for- 
merly used. The new floor of yellow pine 
has been smoothly sanded and oiled. 

The company has added a complete line 
of paints, wallpaper and other products 
of the Cook Paint & Varnish Co., Kan- 
sas City, Mo., together with a nice line 
of builders’ hardware. The shelves for 
the paint products have been painted 
bright red and when filled with the at- 
tractive labelled cans of paint bring forth 
many favorable comments from custo- 
mers and visitors. Due credit should be 





given the local contractors and painters 
for the fine work and effort they put 
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forth in remodeling and decorating. 

The grand opening was held April 23, 
and a crowd of 400 attended this event 
—not bad for a town of approximately 
that population. Ten prizes were given 
away in a drawing conducted by the com- 
pany. 

Exteriors of all buildings of the lum- 
ber yard have been painted in bright 
orange and white, the colors of the Mid- 
West Lumber Co. (headquarters Man- 
kato, Kan.) with which the Haddam 
Lumber Co. is affiliated. 

John Muth, who was retired on March 
1, at the age of 80, had served in the ca- 
pacity of manager of this same lumber 
yard for 59 years. Lloyd Sprenkel, the 
present manager, moved to Haddam from 
Osborne, Kan., on March 1 and has been 
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in charge of the remodeling of the office. 
He is receiving a very satisfactory busi- 
ness in the new lines he has added to the 
yard’s stocks. 

Mr. Sprenkel wished the AMERICAN 
LUMBERMAN “continued success’”—which 
sentiment is especially appreciated be- 
cause the Haddam company has been a 
valued subscriber for almost twenty 
years. 





Way to Handle Glass Scraps 


On the third floor, housing the mill- 
work plant of the Libbey Lumber Co., in 
Washington, D. C., every size of glass is 
kept in the original box in which it was 
shipped, and is stacked on the floor ac- 
cording to size—for convenient handling. 
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When glass is cut to size for doors and 
windows there always are some scraps 
left over. Formerly a box in which the 
glass came—and later, a much larger size 
box—was placed, in which to throw the 
scraps of glass. But most of the work- 
men had poor aim. Sometimes they 
would hit the box and sometimes they 
wouldn’t, splintering glass all over the 
floor, making it necessary to sweep up and 
do the job all over again, thus losing time 
and wasting money. 

One day R. S. Campbell, the president, 
saw a wheelbarrow around the yard that 
was not being used, so he had it brought 
up, to take the place of the box. This 
provided a receptacle that the men 
couldn’t miss. Now they throw the scrap 
glass into the barrow until it is loaded up, 





Tells His Trade 
About Fences 


Like many other progressive retail con- 
cerns, the Fred A. Smith Lumber Co., 
Lena, Ill., recently held-a “house party,” 
or shall we say “yard party,” to demon- 
strate its goods and to cultivate better ac- 
quaintance with its customers and other 
people of the community. The outstanding 
feature was the display of new and very 
interesting talking pictures sponsored by 
the Keystone Steel & Wire Co. These 
pictures, shown in the Lena high school 
auditorium, included “Hidden Treas- 
ures,” the story of a young man who be- 
lieved there was a fortune in the soil and 
who found it, although his own father op- 
posed his modern farming ideas ; showing 
how he brought the old farm back to fer- 
tility and profit, and the part played 
therein by good fencing, which was a 
revelation to all interested in efficient 
farming. Another film, “Steel,” took 


a 
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Showing steel gates and end posts in stock in yard of Fred A. Smith Lumber Co., Lena, 





Duain D. Grimes, local manager Fred A. Smith Lumber Co., Lena, Ill., is justly proud 
of the complete line of wire fencing in his yard. He is seen standing in center 


spectators on an amazing trip through the 
giant mills where steel is made and 
formed into wire for fences, nails, staples 





Ill. The man at right is Duain D. Grimes, local manager of the lumber concern, and at 
left is seen Henry DeJong, sales representative for the Keystone Steel & Wire Co. 


and other products. “Hoosier Hot Shots” 
and an animated cartoon comedy supplied 
amusement for the children and adults as 
well. 

What was the basic idea of this party, 
and what benefits did you get from it? 
was the rather blunt question shot at 
Duain D. Grimes, local manager of the 
Fred A. Smith Lumber Co., by the 
AMERICAN LUMBERMAN representative. 

“Our reason for showing ‘these films 
and for holding this party were twofold,” 
Mr. Grimes replied. “First we-thought it 
would be a good idea for the local man- 
ager (myself) to get better acquainted 
with the farmers living in this section, es- 
pecially as I took over the local manage- 
ment only recently—on Jan. 9, to be ex- 
act. The second objective was to show 
the farmers in this area how Red Brand 
fence is nade, and to demonstrate its su- 
perior qualities. We feel that the meet- 
ing was a decided success, as is evidenced 
by the fact that 400 people came, from a 
community of only 1,200 population. Our 
sales resulting from this meeting have 
been most gratifying, considerably ex- 
ceeding our normal volume.” 
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then they wheel it to the chute and dump 
it, and wheel it back empty for use all 
over again. 


Negative Advertising That 
Brought Positive Results 


The V. C. Johnston Lumber Company, 
Laurel, Mont., recently ran a large news- 
paper advertisement headed “We don’t 
Want You for a Customer.” It went on 
to explain that the lumber firm didn’t 
want for a customer anyone who was 
satisfied with his present source of sup- 
ply and knew that he was buying at rea- 
sonable prices. “But if you are dissatis- 
fied with old, wasteful methods of lum- 
ber distribution, you are going to be in- 
terested in Johnston’s program, which 
means, ‘Build Bigger by Better Buying.’ 
Factory and car load distribution of the 
expensive items of home building is go- 
ing to lower your costs. Streamlined dis- 
tribution methods are applied to groceries 
and dry goods. Why not to building ma- 
terials and home supplies ?” 


Another Ohio Dealer Holds 
Successful Party 


Among the many Ohio dealers who 
have recently staged successful paint sales 
and demonstrations is the Fostoria Lum- 
br & Supply Co., Fostoria, which on the 
afternoon and evening of May 10 “threw 
a party” which attracted between 700 and 
800 people. Commenting on the party 
the manager said: 

“This affair was, in our opinion, very 
successful in acquainting the public with 
our products. The methods used by the 
factory representatives showing the 
changes possible to make in painting ceil- 
ing and walls of rooms appealed strongly 
to the people present,, and the way in 
which these representatives showed the 
different color schemes and combinations 
was very fine.” 

A row of miniature homes, with land- 
scaping, driveways and sidewalks added 
realism, and enhanced the interest of the 
occasion. 











Models Are Helping Promote 


Sales of Small Homes 


Two models of the famous small home 
designs known as the Certigrade Quin- 
tuplets, originated by the Red Cedar 
Shingle Bureau, have been put to work 
demonstrating good construction using 
red cedar shingles, for the City Lum- 
ber Co., of. Bridgeport, Conn. One of 
them is in the display room of the lumber 
company, where it is seen daily by many 
people, while the other model has been 
placed in the office of one of the most 
active real estate developers in the com- 
munity, who has been making a specialty 
of building a great many small homes of 
which the Certigrade Quintuplets are ex- 
cellent examples. The models thus used 


by the City Lumber Co. are the “Bald- 
win” and the “Campbell.” 


Build a New Home for Baby 


Said Major Hevener, of the Public 
Mill & Lumber Co., Laguna Beach, 
Calif., to an AMERICAN LUMBERMAN rep- 
resentative : “We have been very success- 
ful with a little card that we send to the 
parents of all new babies—the names and 
addresses being secured from the county 
birth records. This card says: ‘Now is 
the time to build a new home for him (or 
her). Prices of building materials are 
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low; labor charges are reasonable. It is 
the logical time to build the new home 
you want, or to.modernize your present 
dwelling. Changes in families demand 
changes in homes. And of course you 
may avail yourself of FHA facilities 
through our firm.’ We also link up with 
National Baby Week (in May), suggest- 
ing addition of a new nursery, or re- 
modeling of the present one to bring it up 
to date.” 


Celebration at New Streamlined 
Plant Draws 3,000 Visitors 


CLAREMORE, OKLA., June 12.—Another unit 
was added to the increasing list of modern 
streamlined retail lumber and building material 
plants in the cities and villages throughout the 
land when the O. E. Woods Lumber Co. for- 
mally opened its new plant in this city on 
Saturday, May 27. 

The plant extends 125 feet across the front, and 
is 290 feet deep. The new office with warehouse 
and cement storage behind it covers an area 22 
feet by 140 feet. Next to this is a covered drive- 
way 22 feet wide and 140 feet long, with two 
skylights to provide natural light. The lumber 
shed, between the covered driveway and an open 
one on the other side, is 33x140 feet. The 
shed contains a rack for storing moulding on 
end. On the other side of the open driveway 
is the old office building, 22x60 feet. This has 


play room. Twelve of the company’s yard man- 
agers were present, and a number of dealers 
from surrounding towns attended. Guests par- 
ticipated in guessing events which included esti- 
mating the number of feet of lumber carried 
in stock, the number of nails in a keg, and 
other contests. A welcome guest was Roy A. 
Dailey, western manager of the National- 
American Wholesale Lumber Association, 
Seattle, Wash. 

E. E. Woods, secretary-manager of the 
Southwestern Lumbermen’s Association, who 
lived in this city for 20 years and managed the 
lumber yard, expressed pride in the fact that 
his firm had been able to build such a modern 
piant here. E. R. O’Brien, manager of the yard, 
said, “We have made many improvements in 
the construction of the new plant, with the 





View of new yard of O. E. Woods Lumber Co. Building at right is old office, now remodeled for use 


as a warehouse. New office is at left. 


been converted into a warehouse. Behind these 
buildings is space for storing shingles, posts, 
brick, tile and other hard materials. At the 
extreme back end of the lot is a work shop 
for the use of carpenter customers. It is 30 
feet wide and 50 feet deep. - 

The company was founded by O. E. Woods 
at Oswego, Kan., on June 15, 1889—just fifty 
years ago. The yard in this city was opened 
in 1902, five years before Oklahoma was ad- 
mitted as a State. Additions were made from 
time to time, but after 37 years, the old struc- 
ture had fallen into bad repair. It was decided 
to tear down the old building and erect an 
entirely new plant. The accompanying cut re- 
veals that the new plant is up to’ date in every 
respect. Only one other firm has been in busi- 
ness in Claremore continuously for a longer 
period than the O. E. Woods Lumber Co. The 
company operates 13 retail yards in Kansas and 
Oklahoma. R. C. Woods of Independence, 
Kan., is the general manager: 

No business whatever was transacted on the 
day of the opening. At 2:00 P. M., the doors 
and gates were opened, and from that time until 
nine o’clock a steady stream of more than 3,000 
people: passed through the yard, office and dis- 


Covered driveway, lumber shed and open driveway in middle 


thought in mind of better service to the public.” 

The new plant is located one block off High- 
way 66, on the street that leads to the $200,000 
Will Rogers Memorial, erected by the State of 
Oklahoma. It is visited by most tourists pass- 
ing through the State. 

A large number of displays..were set up and 
manned by factory representatives of firms with 
whom the O. E. Woods Lumber Co. does busi- 
ness. Typical of the reactions of these men was 
that expressed to R. C. Woods by J. W. Beattie, 
American Steel & Wire Co. He said, “The 
Claremore yard is a beauty. I think it is the 
best example I have seen of what a 1939 lum- — 
ber yard or building material store should look — 
like. It is an expression of confidence inethe 
future of Claremore that Claremore should ap- 
preciate, and from remarks I overheard, I am 
quite sure that it does.” 





No picTaTor’s policy will ever find room in 
a busy America. It is when we check our 
labor, when we turn from our task at hand 
that we become vulnerable to alien philosophies, . 
or become intrigued and ensnared into foreign 
family quarrels. 
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This 40-year old house was worst looking structure in Chris- 
tiansburg before being remodeled by Economy Lumber Co. 


One of many bright and prosperous little cities in Virginia 
which enhance the delights of nature’s lavish endowment of 
the State is Christiansburg. Situated on the slope of the Blue 
Ridge Mountains in southwestern Virginia, the city has an 
average elevation of 2,300 feet above sea level. Surrounding 
it is a rich agricultural country specializing in corn, wheat and 
cattle raising, with some tobacco, Dairy products are steadily 
on the increase in the neighborhood. We arrived in the city 
late on Saturday morning, and were fortunate to find A. T. M. 





Tavern designed and sold by Economy Lumber Co., which 
specified all materials and furnished most of them 





Rust, head of the Economy Lumber Co., in and able to give us 
some time for the. details of what we believed would be an in- 
teresting story of the manner in which his company operates 
its business. 


ENTRANCE IS THROUGH ARCADE OF EXHIBITS 


Turning a corner, we saw the sheds of the yard behind a 
2-story store and office building facing the main business street 
of the town. In the middle of this building we found an en- 
trance with the company name lettered on it. Passing through 
the doorway we found ourselves at the beginning of a hallway 
some fifty feet long and ten feet wide. At the far end we could 
see what were obviously offices and a large display room. The 
hall itself has been converted into an arcade of building mate- 
rial exhibits of a type that can be suspended from the walls or 
placed along their base without projecting more than a few 
inches from them. The walk through the hall from the street 
to the display room is thus made pleasant and interesting. 

In answer to our comment about the unusual arrangement, 
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REALM of the 
RETAILER 


Mr. Rust said that he felt that the rent from the front stores 
was worth more than any possible loss in display space. That, 
unquestionably, is true in a city the size of Christiansburg (pop- 
ulation about 2,000) where it is possible to maintain frequent 
personal contacts with customers and prospects. As if to bear 
out Mr. Rust’s statement with visual proof, there were about 
as many customers in the retail department when we visited it 
as we have ever seen at one time in a lumber yard. Practically 
every class of material that goes into the construction of a house, 
school, church or small commercial building is on display. These 
include insulation, glass, paint, builders’ hardware, nails, brick, 
Heatilators stocked six at a time, steel windows, roofing of all 





kinds, corner bead and other metal products, glass brick, nails, 
flooring, wallpaper, and numerous allied lines. 


MAKES PLANS; FIGURES LISTS AND SELLS JOB 


“We do no contracting,” said Mr. Rust, “but we do sell home 
ownership and home construction. Our selling program in- 
cludes converting prospects into customers, arranging financing, 
preparing plans, aiding in the selection of a contractor, and 
supervising the work. To do this we employ a full time drafts- 
man who draws full working drawings and plans, and prepares 
specifications for the homes he designs. We do the selling for 
the building industry. 

“T want to, and do, figure the material quantities and prices 
so that the contractor can not go in the hole on materials. It 
is very seldom that the material lists we prepare here differ 
in any respect from the actual quantities that go into the job. 
To carry on this kind of business, of course, we have to have 
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Serving a Virginia Blue Ridge 
Mining and Farming Center 


Yard Plans and Sells Job, Supplies 
Most Materials, and Earns Confi- 
dence of Contractors and Community 


the complete confidence and co-operation of contractors and 
carpenters. We have that, and they know that we will do any- 
thing in our power to help them. Right along with that comes 
the need for having the confidence of the community. We feel 
that we are the authorities in the community for the choice of 
building materials. The community feels the same way about 
it, because we have always been careful to sell only good mate- 
rials and see to it that they give satisfaction. 

“While we specify all the materials and equipment that go 
into a house, we do not carry plumbing, heating or electrical 
goods. I believe that there is a limit to what a lumber yard 
should carry; accordingly, we refer our customers to other 
dealers who handle furniture, stoves, refrigerators and other 
household appliances. 


EXAMPLES OF COMPANY BUILDING AND REMODELING 


“There is a lot of activity here this year in the construction 
of houses in the $5,000 and $6,000 class.” 

The brick veneer house, a picture of which is shown here, 
was offered by Mr. Rust as fairly typical of the kind of houses 
his company is designing and selling. Before beginning the 
construction it was necessary to grade the lot. The house, owned 
by a local railroad freight agent, has ceilings insulated with rock 
wool, individual composition shingle roof, oak floors, and a full 
basement with a hot-water heating plant. The view shown here- 
with is from the side, and shows the rear entrance and the en- 
trance to the fireproof garage under the porch. The house cost 
about $6,500. 

Another house shown here is 40 years old. Mr. Rust said 
that before the Economy Lumber Co. remodeled it, it was 
easily the worst looking place in town. The original poplar 
siding had never been replaced, nor had it had much care. It 
was decided in remodeling the place to leave the old siding on, 
since it was far from decadent. New poplar siding was applied 
in reverse, to provide a smooth surface, and asbestos siding 
was applied for the finish, and new roofing was placed. 

The Economy Lumber Co. designs and sells not only small 
houses, but schools, industrial plants of moderate size, churches 
and other types of structure. Among these is a very attractive 
roadside tavern—Grant’s Tavern on Lee’s Highway, a short 
distance outside of town. The structure is 50x30 feet, siding is 
10-inch redwood, walls are natural finish knotty pine, and ceil- 
ing is Celotex. The photograph shown here was taken before 
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Part of large display room of Economy Lumber Co. The 
company stocks six Heatilator fireplaces at a time 


the installation of green blinds at the windows, Half the build- 
ing site was excavated for a basement that contains a heating 
plant. Red cedar shingles were used on the roof. The top 
floor is an apartment to be occupied by the owner of the tavern. 

An interesting feature in the kitchen of the tavern is the dish- 
washing plant. This consists of four sinks to meet a new 
State law requiring four washings of all dishes in public eating 
places, the last wash to be in a chlorine solution. The lumber 
company turned out all of the cabinet work in its shop in 
Christiansburg, and equipped the cabinets with National cabi- 
net hardware. One of the most attractive features of the main 
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room of the tavern is the white pine frames of the booths that 
line one wall. A novel application consists in setting French 
doors in such a manner that they slide to conserve space. 

“Most of the building here,” said Mr. Rust, “is under FHA 
financing. I like it, and I haven’t yet found a single legitimate 
argument against it. We use it as much as we can because we 
believe it is sound, and that it protects everyone concerned 
with the conditions as to materials and workmanship that have 
to be met before FHA will insure a loan.” 

All lumber and other building material at the yard is kept 
under roof. The company is doing a big business in fir ply- 
wood. An interesting feature of the yard is a large dry kiln 
with a rock wool insulated ceiling and a metal roof. Metal 
doors are filled with rock wool, and prove to be very efficient. 
The yard is equipped with a sprinkler system. In the large 
mill, equipped with every machine that can be used in turning 
out cabinet work of all kinds, we saw a number of red cedar 
chests which we were told were being made for a red fox farm. 
Dominant among the many machines in the shop is a large 
Yates-American moulder. 


EXHIBITION MINE TELLS THE STORY OF COAL 


One afternoon we found ourselves in the neighborhood of 
the famous Pocahontas Exhibition Mine, and, decided to take 
a look, using for our excuse that while a coal mine is not a 
retail lumber and building material yard, its products are found 
in a majority of the yards. The exhibition mine is roughly 
“U” shape, and perhaps three-quarters of a mile long. It ex- 
hibits exposed coal veins varying in height from four or five 
feet to something more than ten feet. After walking through it 
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with a guide, and having had explained to us the principal fea- 
tures of drift mining for coal as practiced in the area, we en- 
joyed the novelty of driving our car through it. 

At the conclusion of our trip our host, W. E. Hume, manager 
of the Georgia Lumber Co. in Bluefield, W. Va., succeeded 
in getting us taken through some of the actual operations from 
the time coal is brought to the mine adit until-it is loaded on 
gondolas ready for shipment, a good part of it undoubtedly 
to lumber yards in the cold country to the north. We went 
through the weighing, washing, sorting and loading departments 
with a white shirt, a light suit and a lighter hat. When we 
emerged from the mining operation we were just as clean as if 
our trip had been through a modern bakery, 


After the coal is loaded on cars in the mine tunnels, the whole. 


operation is mechanical. Weighing is automatic. Cars from 
the mine are tripped on to the scale, automatically weighed and 
recorded, tripped off, then tripped to a section of track fastened 
to an open circular drum. Here the car is clamped to the track, 
the drum revolves, and the five or six tons of coal in the car is 
dumped into a hopper below. After that it is washed on 
screened hopper conveyors with almost as much care as a laun- 
dry uses in doing fine pieces of lingerie. Then it goes to the 
sorting screens where the different sizes are assembled. Finally, 
it is oiled, and passes along a wide belt conveyor flanked on both 
sides by about a dozen inspectors. From the belt it goes to 
waiting cars which are filled from an overhead hopper. When 
the load is complete with the top neatly dressed to a natural 
slope, the gondola is tripped, and allowed to glide down a 
slightly inclined track to automatically couple itself to the train 
that is forming, 





Good Use of Display 


Ideas 


The Oldham & Sumner Lumber Co., 
Dallas, Tex., has a display of materials 
as a part of its builders’ hardware 
department, which is contained in a build- 
ing within a few steps of its business of- 
fice, and which is part of its lumber ware- 
house. Persons visiting the hardware 
department see various materials, not in 
unattractive piles, but in ceilings and walls, 
pillars and beams. Further, the use of 
the materials in this manner in the de- 
partment building has permitted such an 
arrangement of the display as virtually to 
compel attention by the prospect as he 
moves along, step by step. 

This efficiency of display was in large 
measure made necessary, W. B. Oldham 
said, because of the comparatively limited 
space within the building available for 





the purpose. A single-floor building, 20 
feet in depth and 50 feet long, contains 
the builders’ hardware. With all the 
available floor space required for display 
and storage of hardware, paints and var- 
nish, the company had no other place for 
display of materials than the building in- 
terior itself. 

The building arrangement is simple. 
The front exterior is of black tile, with a 
large window on either side of the en- 
trance. Centering in these are neon signs 
advertising materials stocked. The build- 
ing is entered through a heavy, paneled 
door, with diamond-shaped glass in its 
upper quarter. The door is equipped with 
a latch of hammered bronze. 

Passing on, one comes upon plastered 
walls, the upper sections of which have 


The Oldham & Sumner display room is a part of the warehouse 





Here is indicated how by the simple ex- 

pedient of holes cut through plasterboard 

used in one of the builders’ hardware de- 

partment walls, customers are shown just 

how plasterboard and accessory mate- 

rials such as metal lath, are employed in 
home construction 


been kalsomined, and each has a squared 
space in its approximate center, 18 inches 
in width. The square space has been ar- 
ranged to permit a view of the plaster- 
ing and materials required. 

In the central wall, a diamond shaped 
hole, 18 inches in diagonal, has been cut 
through the plasterboard, thus disclosing 
the basic material. Another such space 
is devoted to demonstration of the use of 
metal lath, with such plasterboard base. 
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Brooder house, another of the com- 

pany's profitable "sidelines" which 

sells for $58. Two days are required 

to build the brooder. There is a full 

size door, three windows for light 
and a ventilating window 


There are so many worthwhile features 
about the yard of the Green Bay Lumber 
Co., Indianola, Iowa, and the operation 
of this yard by its manager, H. L. Tag- 
gart, that to do them all justice would 
require the writing of a textbook on 
“How to Operate a Retail Yard for 
Profit and Pleasure.” For this time, 
however, a few impressions of the yard 
by an AMERICAN LUMBERMAN staff rep- 
resentative will have to suffice. If you 
care to visit the yard, no matter the time 
of day or how rushing business, you may 
be assured Manager Taggart will “take 
time off” to show you around and ex- 
plain the methods he has put into effect. 
These methods are tried and true— 
gained from years of experience—be- 
cause he has been in the lumber business 
“all of his life’ and his father was a 
lumberman before him. 

First there was a trip over the yard 
with G. W. McQuillen. Then, back in 
the office, to jot down some facts and 
figures, while Mr. Taggart showed a 
Harbor model plywood boat to two or 
three prospective buyers. The boat, built 
in the company’s yard and intended for 
personal use, proved to be so attractive 
and portable, due to the use of plywood, 
that probably several will be made and 
sold before anyone in the yard gets one 
to go fishing. 

If you miss the girl from the office, she 
is out in the yard “selling,” and, more 
often than not, a new two-way step- 
ladder or a hog trough—for, Mr. Tag- 
gart explains, ‘‘she finds it much more 
interesting than just answering the phone 
and really takes a vast deal of pride in 
being able to sell.”” The two-way ladder 
for example can be used as an ordinary 
stepladder. or a paint ladder or, by slip- 
ping an adjustment, folded into a single 
ladder, light but just as serviceable as 
a heavy, one-piece ten-ft. one. The hog 
trough, built at the yard is quoted, prof- 
itably, as a unit to the farmer instead of 
having him ask—“How much will I need 
of this and that to build a feeding trough, 
and then—couldn’t you knock off some?” 

The Green Bay lumber shed and ware- 
house is a model of arrangement, effi- 
ciency and cleanliness. Everything is 
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Enterprise and Efficiency 


Bring Profits to Yard 


plainly in sight and, moreover, placed in 
such a way so that it “sells from the 
stack.” By way of explanation, every 
piece of lumber and other building mate- 
rial in stock is in its proper place, spaced 
between each stack for continuous air 
circulation, and separated in each pile at 
regular intervals with aluminum lath. 
This feature, worked out by Mr. Tag- 
gart, allows momentary inventory at any 
time, improves the appearance. of the 
lumber and cuts inventory time in half. 
All boards are separated by aluminum 
lath in ten’s and dimension in five’s. 
Short lengths are used in bins to start, 
working to the right for the longer 
lengths. All of the company’s yards have 
adopted this method of stacking. 

Also on display are cross sections of a 





Triple-pen hog house which the com- 
pany makes in its own shop and sells 


for $48. Twenty-six of these were 

sold this spring. Manager Taggart 

has just shown a prospective buyer 

how the pen doors and ventilating 
sections work 


fir and a white pine log. A customer is 
shown the sections and told just where 
each kind of lumber comes from. Then 
it is easier to sell him what he really 
should use—he is convinced of the extra 
value of No. 1 dimension over a lower 
grade, and so on. 

The company co-operates in all civic 
enterprises. The day of our call, ar- 
rangements had been completed to em- 
ploy two high school seniors, a boy and 
a girl, for the Senior Community Day 
Project, sponsored by the Chamber of 
Commerce. Each business in Indianola 
“hires” as many seniors for the day as 
possible. It is a chance for the boy or 
girl to learn something of the type of 
work he or she may be interested in, and 
to earn a dollar for the day. This year 
the money earned by the students will 
be pooled to pay for the construction of 
tennis courts at the high school. 

The company’s office and customers’ 
room offer attractive displays of paint, 
mouldings, interior millwork, weather- 
stripping, house plans, roofing, wallboard, 
plywood, sheathing, insulation, flooring, 


etc. At vantage points are pictures of 
homes, barns, industrial buildings, etc., 
for which the company furnished build- 
ing materials. . 

In the warehouse are stocks of fir, 
white pine, yellow pine, hardwood floor- 
ing, roofing, shingles, plywood, wall- 
board, insulating sheathing, plasterboard, 
etc. Adjoining the lumber shed is a coal 
department and in the yard, tile, brick, 
wood shingles, etc. 

The yard and building occupy one 
block. Facing on one street is a brooder 
house which the company builds, and 
facing the opposite street, a triple-pen 
hog house which has also been a profit- 
able item of the carpenter shop. One 
man can build the brooder in two days 
and but three days are required to build 
the hog house. 

Eight of the brooder houses were sold 
this spring at $58 each and 26 of the 
hog houses at $48 each. Farmers were 
advised that the buildings were available 
at the yard through direct mail and some 
newspaper advertising. Sidelines such as 
this prove profitable for the company 
during every part of the year. 

The floor in the hog house is one by 
twelve white pine; four-inch drop siding 
is used for the sides, and the roof is 
made from four-inch fir flooring or six- 
inch car siding. Overall dimension of 
the house is seven by eighteen feet. Each 
house is painted gray and has a red 
roof. The brooder floor is made of eight- 
inch yellow pine shiplap; it has four-inch 
drop siding, eight-inch shiplap sheathing 
and roll roofing. There are three win- 
dows in a row and a top ventilating win- 
dow. 





H. L. Taggart, manager of the Green 
Bay Lumber Co., Indianola, lowa, 
points out his method of stacking 
lumber, using aluminum lath to sep- 
arate pieces at regular intervals for 
attractive display and quick inventory 
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FSA Panel-Builds Home, Barns for 
50-Acre Farms to Sell at $5,000 


Prevailing Craft Wages Were Paid, But Government Quantity Purchasing of 
Materials Reduced Cost--Engineer Says Better Job Can Now Be Done for Less 


Recent completion of 101 farmsteads 
near New Madrid in southeastern Mis- 
souri, and the studies and records which 
were made and kept in connection with 








in a limited space would be abortive, and 
the purpose of this story is merely to 
present a few highlights of the project 
and some of Mr. Crouch’s conclusions, 





the work, are a noteworthy contribution 
toward the solution of the shelter prob- 
lem and rehabilitation of small-farm hold- 
ings. The project was planned, studied, 
designed and executed by the Farm Se- 
curity Administration of the United 
States Department of Agriculture, and 
was under the active direction of M. S. 
Layton, superintendent of construction. A 
full report of the entire project, from the 
time initial investigations were begun to 
the completion of the work, has been 
compiled by Edwin H. Crouch, district 
engineer, FSA. It consists of two large 
volumes bound in loose-leaf form, and 
contains such a wealth of detail concern- 
ing investigations, experiments, studies in 
house and farm building design, con- 
struction, prefabrication and erection de- 
tails and costs, together with specific and 
general conclusions and recommendations 
for future procedure, that it merits classi- 
fication among important studies of farm 
building problems. 


Project Recorded in Complete Detail 


One book of 157 pages details practi- 
cally every move that was made and the 
reasons for making it, while the other 
book contains about 175 pages of plans, 
elevations, section drawings, material lists 
and tables, construction, prefabrication 
and erection details, cost breakdowns and 
progress photographs. An attempt to 
brief so detailed a report for publication 





Interior view of FSA home shows use of 
: knotty pine paneling 


with the observations of some of the local 
lumber dealers. 


Careful Financing Safeguards Buyer 


After careful surveys and soil studies 
had been made, farmsteads of 50 acres 
each were staked out on land occupied by 
about 100 families, 40 percent of which 
were negroes, and most of whom were 
employed on a share crop basis. Land 
value for each tract was set at $2,500— 
$50 an acre, and it was decided to provide 
a house, a barn, a food storage or fruit 
cellar, a well, a privy, farmyard fence and 


an accessory road, all to cost not more 
than $2,500. To amortize this plant in 
40 years, the total debt load was estab- 
lished at $6,200. This included an op- 
erating loan not to exceed $1,200 to the 
farmer, for the purchase of equipment and 
for subsistence until his first crops had 
been harvested. 


Houses Built in Sections in Shop 


Three types of houses were made avail- 
able. One was a base house about 25 





Exterior of one of the FSA prefabricated farm 
homes being assembled on Missouri project 





feet square with a dining-kitchen, a liv- 
ing room and two bedrooms. One was a 
fully developed house about 40 feet by 24 
feet. The third, the one built in a great 
majority of cases, was a standard plan, 
30 feet by 24 feet, capable of expansion 
to the size of the second type. A floor 
plan of the standard house is shown here. 
It will be noted that it is a 3-bedroom 
house with a screened work porch at the 
rear. The houses were erected on fifteen 
concrete posts and pier foundations, and 
four additional posts were used as porch 
supports. The house as well as other 
buildings was prefabricated—in the sense 
that panels for floors, walls and roof were 
made in a plant specially set up for the 
purpose, and equipped with jigs and 
power saws. Panels were then trucked 
to the job site, and erected by carpenters. 
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Barns are pole type, about 31 feet 
square. The floor plan shown on this 
page is typical, and illustrates the size, 
and the allocation of space for various 
uses. The 4-foot module was the basis 
of all outside dimensions. Barns were 
faced with 1x6-inch V drop siding, ap- 
plied vertically, and sides of corn crib 
were 1x4-inch boards spaced an inch 
apart. Food storage buildings or fruit 
cellars are approximately 6x8 feet, with 
clear height of seven feet. 


Average Costs and Prevailing Wages 


Costs of the major items of farmstead 
construction on the project averaged as 
follows: 


2-bedroom Howse ...06.s..sc00vsesed. $ 929.50 
S-bedroom HOUSE ....c..sceccscccssees 1,105.27 
RNC Shere re eth, bora Mata ale Laat 481.28 
DORM UNNIE ois corse sc Welkina 8aseree 142.94 
nee ne 71.36 
PIO a ssoth cise Oeat are eee 41.90 
eae eters 5 aU emer 24.24 


Prevailing wage scales were paid, and 
varied from 25 cents an hour for com- 
mon labor to 75 cents an hour for elec- 
tricians. Brick and stone masons and 
plasterers and plumbers had to be brought 
in from St. Louis, the former being paid 
$1.25 a hour, and the plasterers and 
plumbers, $1. 


Skilled Craftsmen Assure Good 


Construction 


“The buildings,’ said one lumber 


dealer whose yard is located in the gen- 
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Floor plan of house built on majority of 
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eral vicinity, “all seem to be well built, 
and the materials used were, for the 





This is an isometric 

view of pole barn 

built on New Madrid 
farmsteads 





: aes , _—_ 
used in the average farm building in this 


section. The fact that they hired car- 
penters and painters and other tradesmen 
instead of using WPA labor, as was the 
case in Ft. Wayne, resulted in very good 
workmanship. Walls were built in sec- 
tions at the plant, and rafters, studs, in- 
side sheathing etc. were laid at the time 
the wall panels were erected. 


Government Quantity Purchasing Aided 


“All of the material was bought 
through regular Government bidding, 
and, as far as I know, everyone in this 
section is satisfied with the way every- 
thing was handled. The main thing I 
would like to stress is in regard to the 
costs of the houses and barns. We sup- 
pose that when the figures per unit are 
compiled, they will be made as low as 
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101 farmsteads by FSA near New Madrid, Mo. 











possible. That is perhaps the right idea, 
but since these low-cost buildings will be 
compared to other building costs, it would 
be well to remember that these costs are 
based on purchases of material in large 
quantities, such as ten or twelve cars of 
lumber. Doors and windows were bought 
by the hundreds, and cement in lots as 
high as seven carloads.” 

Regarding costs, Mr. Crouch states in 
his report that an item of indirect super- 
vision amounting to $7,057.35 was not 
distributed in the average costs shown in 
the table presented here. An interesting 
comment in the report states that, when 
a call was made for 25 bricklayers, only 
five were available in the section, and it 
became necessary to requisition brick- 
layers from St. Louis. 


Restrictions, Supervision Add to Costs 

Of special interest among the conclu- 
sions drawn by Mr. Crouch are the fol- 
lowing, quoted from the report. 

“Overheads are necessary. Govern- 
ment overheads are always excessive. 
Non-Government overheads can easily 
become excessive if not carefully watched. 
Generally speaking, the minimum number 
of structures necessary for low-cost build- 
ing is determined by this factor. The low- 
est workable overhead cost must be dis- 
tributed over each structure. Skill, ex- 
perience and careful planning are essen- 
tial elements of this factor... . They (the 
district engineer and his staff) are con- 
vinced that they can produce a second 
Southeast ‘Missouri Project materially im- 
proved as to use requirement, and at least 
10 to 20 percent less cost under Govern- 
mental methods, and at a considerably 
less amount without using Governmental 
restrictions.” 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows reve- 
nue freight for the two weeks ended June 3 
totaled 1,195,406 cars, as follows: Forest prod- 
ucts, 57,103 cars (a decrease of 3,558 cars from 
the amount for two weeks ended May 20); 
grain, 64,195 cars; livestock, 20,476 cars; coal, 
192,968 cars; coke, 10,090 cars; ore, 82,657 cars ; 
merchandise, 286;171 cars; miscellaneous, 481,- 
746 cars. The total loadings for the two weeks 
ended June 3 show an increase of 24,044 cars 
above the two weeks ended May 20. 
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Rye, N. Y., June 12. 
—Late on the afternoon 
of June 7 the forty-sev- 
enth annual convention 
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of the National-Ameri- 
can Wholesale Lumber 
Association drew to a close with the comple- 
tion of a two day program of such absorbing 
interest as to hold the closest attention of mem- 
bers and guests that met in the spacious audi- 
torium of the Westchester Country Club. The 
attendance was increased substantially by the 
fact that the Lumber Trade Golf Association 
was holding its thirty-fourth annual tourna- 
ment at the same location with its forty-five 
participants and their twenty-five ladies devot- 
ing spare moments to the convention program. 
The program was held to a single long session 
each day, while the golf tournament was limited 
to a single 18 hole round each day from June 5 
to June 7. The golf group visited the World’s 
Fair in chartered busses on June 5 and on the 
following evening a party of eighty-five whole- 
salers in chartered busses looked over the great 
spectacle, arriving back at the club house at a 
late hour. 


A Golfer Is Discovered 


At the annual tournament of the Lumber 
Trade Golf Association, running from June 5 
to June 8, inclusive, perfect weather encour- 
aged a large attendance. O. O. Keiver, vice 
president of the Holt & Bugbee Co. hardwood 
distributors in Charlestown won many honors. 
In the qualifying round his 40 out and 41 in 
with an 8 handicap produced a net of 73, just 
3 points better than the 76 scored by his two 
closest rivals in the race for the low 
net prize. His gross of 81 was 3 points 
better than the 84 of his nearest rival. To add 
to his laurels he won the individual champion- 
ship—low gross for 72 holes—with an 81-80-85- 
80 for a total of 326, with J. A. Birkenhead, 
of the Dutton office at Poughkeepsie, his near- 
est rival at 343. At the conclusion of the tour- 
nament, Mr. Keiver was awarded all the prizes 
that go to the individual champion, but as no 
member—in match play—could carry off more 
than one prize, the low gross went to his near- 
est competitor, J. A. Birkenhead, with an 84; 
and the low net to S. W. Buck, of Philadelphia, 
whose card read 44-45 and with a handicap of 
15 netted a 74 against Keiver’s 40-41 and handi- 
cap of 8 to net 73. In the State team matches, 
New York won with a four man gross of 369, 
closely followed by the Massachusetts team of 
Keiver, 81, Hammond, 97; Ralph Evans, 101, 
and Norman Mason, 103—for a total of 382. 

The wholesalers’ convention was called to 
order June 6 at 10 A. M. by President John I. 
Coulbourn of Philadelphia. His annual address 
was confined to a brief review of general con- 
ditions in the industry, with the confident pre- 
diction that the latter half of the current year 
will bring a steady increase in the consumption 
of lumber and that there are ten promising 
years immediately ahead. 

The annual report of Sid L. Darling, secre- 
tary and directing manager, reviewed the activi- 
ties and accomplishments of the headquarters 
staff and committees during the past twelve 
months. The association kept well within its 
budget, all bills were paid and there is balance 
in the bank $900 greater than one year ago. 
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Industry Problems 
Wholesalers at Convention 


The membership roster on June 1, was 305, a 
net loss for the year of six, which loss was 
occasioned by deaths, consolidations or economic 
reasons. As the annual in 1942 will be the 50th 
or “Golden Anniversary,” Secretary Darling 
urged a special effort to bring the membership 
to a total of 500 by that date and that the slo- 
gan in the interim should be “500 by the 50th.” 
He reviewed the legal phases of the Walsh- 
Healey act and the Robinson-Patman law and 
the legal battle inaugurated by the counsel for 
the association to secure proper consideration 
for the wholesale branch in supplying lumber to 
the Government. Under the law as it was 
passed, bids for supplying lumber to the Gov- 
ernment must come from “regular dealers,” and 
this was interpreted by the Secretary of Labor 
in a ruling that barred the office wholesaler 
from participating. This fight for the whole- 
sale branch has culminated in a complete vic- 
tory. The cost of regular and special counsel, 
and of attendance at many hearings in Wash- 
ington must be met by the wholesale branch of 
the industry in whose interest the battle was 
fought and won. The secretary urged that all 
members, as well as non-affiliated wholesalers, 
add liberal contributions to the fund that will 
cancel this debt. It will not be included in the 
regular expense budget of the association. The 
secretary dwelt at length upon the nation-wide 
equipment of the association and the coast-to- 
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ccast strength of its membership and services. 
Its headquarters staff in New York and its 
Western office and staff in Seattle, each in close 
contact and co-operation with the other, fur- 
nish a complete coverage and representation 
of the wholesale branch of the industry. 

The report of the treasurer was presented by 
William Schuette, Jr., of New York. 

The report of the wholesale cost committee, 
by its chairman, Charles F. Kreamer, of Phila- 
delphia, was followed with keen interest. It 
follows: 

For the eleventh consecutive year the Cost 
Committee of the association has conducted 
an Annual Cost Survey. As time goes on the 
figures compiled become more and more 
valuable for comparative purposes, and en- 
able the association to speak authoritatively 
on the cost of conducting a wholesale lumber 
business. Questionnaires were sent this year 
to all members and several hundred non- 
member wholesalers, from whom 83 usable 
reports were received. Forty-six of the re- 
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Studied By 


ports were from New England and the mid- 
dle Atlantic States; nine from the Southeast; 
twelve from the central States; and sixteen 
from the West. 

Although the total number of reports re- 
ceived was not so large as last year when 
we had 91 usable replies, it is gratifying to 
State that we received a larger number of re- 
ports from identical concerns than ever be- 
fore. The survey includes comparative 1937 
and 1938 costs for 73 identical wholesalers. 

The 1938 survey (83 wholesalers report- 
ing) shows total footage volume of 1,484,256 
M feet, with an f. o. b. mill value of $37,- 
534,752. Total distribution cost was $3,507,- 
931. The percentage cost (weighted average) 
was 9.3458%—an increase of 1.3167% as 
compared with the 1937 cost. 

Once again the survey shows the cost of 
operating a wholesale lumber business ex- 
ceeds the 8% compensation allowed the 
wholesaler by most mills. As further evi- 
dence of this fact it will be noted that the 
weighted average cost for the eleven year 
period is $9.54%. 

The comparison of the cost figures of 
identical concerns is especially worthwhile 
this year because of the larger number in- 
volved. The percentage cost (73 identical) 
for 1938 was 9.2577% compared with 8.0519% 
for 1937—an increase of 1.2058%. The aver- 
age footage volume for the 73 concerns for 
1938 was 17,947 M feet, compared with 22,349 
M feet for 1937, a decrease of 19.7%. Aver- 
age dollar volume was $461,853 compared 
with $630,872, a decrease of 26.8%. 

Your committee has made a comparison of 
1928 volume figures with those of 1938. The 
results are really startling. The average 
footage volume per wholesaler in the 1928 
survey was 34,166 M feet. In 1938 the aver- 
age was 17,882 M feet, a decrease of 47.6%. 
Average dollar volume in 1928 was $936,667, 
compared with $452,226 in 1938, a decrease 
of 51.7%. These percentages of decrease, 
however, follow closely the national lumber 
production figures in the two years under 
comparison. Lumber production in 1928 was 
36,750,000 M feet, compared with 20,768,000 M 
feet (estimated) in 1938, a decrease of 43.5%. 
Thus it will be seen that although the aver- 
age volume per wholesaler has decreased 
tremendously over a ten year period, the 
decrease is in line with the national produc- 
tion figures and indicates the wholesaler has 
held his own in the distribution picture. 


Discuss Wholesale Costs 


Following a full and free discussion of the 
subject of wholesale costs, and the reports sub- 
mitted at the meeting by Mr. Schuette, and 
George W. Dulany, covering recent activities of 
the National Lumber Trade Conference, the 
convention adopted the following resolutions : 

Be it resolved, that this Association re- 
affirms and declares its unqualified approval 
of the continuance of the functional discount 
in those species where for years this has 
been the accepted method of trading and op- 
poses any reduction in the present rate in 
view of the fact that our Cost Surveys over 
a period of years have definitely shown that 
this rate does not cover the actual cost of 
doing a wholesale business. 

Be it further resolved, that the proposed 
uniform clause for wholesale order blanks as 
recommended by the meeting of the National 
Lumber Trade Conference at Chicago, IIl., 
December 12, 1938, be approved and that the 
Committee of this Association be instructed 
to urge its adoption by the entire industry. 


The report of the grade marking committee 
was presented by its chairman, Dwight Hinck- 
ley of Cincinnati. It indicated that rapid ad- 
vances in the practice had been made within 
the year, though there was much to be accom- 
plished before its benefits could be carried to 
the small mill operator, and his interests reason 
ably safeguarded. Mr. Hinckley suggested that 
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Costs Analyzed; “500 by the 50th”, Member- 


ship Campaign Slogan for 1942 Annual; Dealer 
Offers Constructive Criticism and Sales Advice 


the grading rules in each producing section 
should be brought into closer harmony. To 
that end he felt that when revision of rules 
covering a certain species was under considera- 
tion by the producers, a member of this organ- 
ization familiar with that species and its uses 
and interested in its distribution to the con- 
sumer, should take an active part in the work of 
revision. 


Advice from a Dealer 


Next on the program was an address by Don 
A. Campbell of Lebanon, Ky., past president 
of National Retail Lumber Dealers Associa- 
tion. He was introduced as a retail dealer who 
always bought 95 percent of his lumber from 
wholesalers and was therefore a close second 
to the brand of. soap which is “99.44 percent 
pure.” Mr. Campbell would not accept second 
place, even by that small margin, and insisted 
that as a retail lumber dealer he had never 
bought a carload of lumber from other than a 
wholesaler, putting him ahead of the soap claim. 
Mr. Campbell’s address was both frank and 
forceful, was frequently applauded, and at its 
conclusion brought a rising vote of thanks from 
the convention. Excerpts from his address 
follow: 

I have naturally observed salesmen and 
have formed some very definite opinions as 
to what I think a good wholesale lumber 
salesman should do. I would then, if I were 
in your place, see that every man connected 
with my own firm took a little more time 
from his own connections and price angles 
and devoted that time to a study of each one 
of his customer’s purchases over the past and 
sell him on the articles that he had moved in 
the past and on quality rather than on 
price. . . ; 

From an industry standpoint my own per- 
sonal reaction would be that I would forget 
any established trade practice that set a cer- 
tain percent for my share of: the sale. I 
mean by that that we cannot legislate our- 
selves into making a profit, we cannot set up 
certain percentages of profit and expect them 
to hold water. I can easily understand how 
in the North and the East handling high 
grade woods on a higher price bracket. would 
be satisfactory to you, but I cannot under- 
stand how that same percentage could work 
on a ecarload of roofers. Make yourself in- 
dispensable by service and percentage will 
come. ... I could. preach for a week on the 
absolute necessity of direct mill tie ups for 
you. 

As a retailer, naturally you expect me to 
mention some of the things that we are 
doing toward making this industry a better 
‘place in which to be and what we are doing 
towards satisfying the demands of that large 
ef American wage earners who are 
.inferested in low cost. housing. This should 
be of interest to you as it is to us, because 
our ‘success in this undertaking will reflect 
in your direction, and if your salesmen can 
go out with a story of packaged selling and 
demonstration homes, they will carry a mes- 
sage to the customers that will start the 
ball rolling and will place them in a more 
advantageous position with that same cus- 
tomer. . ‘ 

Housing is confidently expected to provide 
the next great boom market for American 
industry. For the first time in the history 
of business the lumber industry is recognized 
as a leader in matters pertaining to housing. 
To say that we did not warrant this position 
in which we are placed would be foolish, be- 
cause in the past few years we have made 
tremendous. strides towards our goal, we are 
making. every effort to keep our own house 
in order, and-we resent the intrusion of those 
from the outside who know nothing about 
the problems we must face.... 


For the trade relations committee, William 
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H. Schuette, its chairman, presented a report 
reviewing to ‘date the inception and results 
of the National Lumber Trade Conference. 
He presented the story as “a drama in three 
acts,” and in the course of which he outlined 
the action taken at the three meetings thus 
far held. At the outset the conference was 
composed of five representatives each from the 
manufacturing, wholesale and retail branches. 
The first two meetings were held in Chicago 
and the third in Washington. At the latter, the 
representation from each branch was increased 
to seven. In Mr. Schuette’s presentation of the 
third act in this drama he uses these words: 
“So came to a temporary and rather inglorious 
end, the most hopeful effort that has yet been 
made to meet one of the gravest issues confront- 
ing the lumber industry in these difficult times. 

. But hope springs eternal in the human 
breast, and already we have some slight reason 
to hope that our cause is not entirely lost, and 
so our efforts will continue with unabated zeal 
to abolish this pernicious practice (the granting 
of the wholesale functional commission to the 
retail dealer).” 

At the June 7 session George W. Dulany of 
Clinton, Iowa, who is serving as chairman of 
the National Lumber Trade Conference, made 
it clear that following the third act in Mr. 
Schuette’s drama, two days after the gathering 
in Washington adjourned, a new and advanced 
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step was taken by the manufacturers’ group, 
which he facetiously offered as the fourth act 
in the drama. They then framed a line of ac- 
tion which he felt would harmonize the action 
and attitude of all three branches. The details 
will be presented for action at the next meeting 
of the conference. Mr. Dulany assured the con- 
vention that it was the sincere hope and wish 
of all three representative groups in the con- 
ference that its program be carried out suc- 


cessfully. 
Officers and Directors 


At this point the committee on nominations 
for the board of directors submitted ten names 
for the three year term, of which seven were 
re-nominations ; also two names to fill vacancies 
in the 1941 group, and four to complete the 1940 
group. 

The Chair then called for expressions by 
members of their choice for the office of presi- 
dent for the ensuing year. Robert C. Pepper of 
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Springfield, Mass., 
promptly took the floor 
to submit the name of J. 
A. Currey, president of 
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J. C. Turner Lumber 
Co. of New York. The 
Suggestion was enthusiastically endorsed by the 
convention. Mr. Currey was escorted to the 
platform and at a meeting of the directors later 
in the day the official family for the ensuing 
year was completed as follows: 

President, J. A. Currey, J. C. Turner Lum- 
ber Co., New York. 

ist Vice President, R. C. Herrmann, Pitts- 
burgh. 

2nd Vice President, Farnham W. 
Blanchard Lumber Co., Boston. 

Treasurer, William Schuette, Jr., New York 
(re-elected). 

Secretary-Manager, 
York (re-elected). 

Western Manager, Roy A. Dailey, Seattle 
(re-elected). 

Directors for three year term, 
1942 (asterisks indicate re-election): J. 
Addington, -Addington-Beaman Lumber Co., 
Norfolk, Va.; *Ernest S. Cornwell, Cornwell 
Lumber Co., Saginaw, Mich.; *J. A. Currey, 
J. C. Turner Lumber Co., New York, N. Y.; 
J. H. Eddy, Kaul Lumber Co., Birmingham, 
Ala.; *Harold F. Hurndall, Forrester-Hurn- 
dall Lumber Co., Ltd., Vancouver, B. C.; 
*Robert C. Pepper, Rice & Lockwood Lumber 
Co., Springfield, Mass.; Lloyd St. Clair, Foster- 
St. Clair Lumber Co., Kansas City, Mo.; *W. 





Smith, 
Sid L. Darling, 


New 


expiring 


H. Schuette, Wm. Schuette Co., Pittsburgh, 
Pa.; *Shirley G. Taylor, Taylor & Crate, 
Buffalo, N. Y.; *C. N. Troutner, Troutner 


Lumber Co., Richmond, Va. For two year 
term expiring 1941 (to fill vacancies): D. 
Carlysle MacLea, MacLea Lumber Co., Balti- 
more, Md.; Harry Watters, Watters-Tonge 
Lumber Co., Birmingham, Ala. For one year 
term expiring 1940 (to fill vacancies): H. F. 
Beal, Beal Lumber Co., Jacksonville, Fla.; 
W. H.. Beverstock, Waterloo, Iowa; John S. 
Mauk, Mauk Seattle Lumber Co., Seattle, 
Wash.; Earl. V. Smith, Earl V. Smith Lumber 
Co., Salt Lake City, Utah. 


Following adjournment of the June 6 session, 
the balance of the day was devoted to social 
contacts, with a family dinner party at 6 o’clock 
in the spacious Westchester Room, at the con- 
clusion of which a party of eighty-five left in 
chartered busses for an evening at the World’s 
Fair. 

Away from Co-operative Buying 


The concluding session got under way at 10 
o'clock, June 7, when Roy A. Dailey of Seattle, 
western manager, reviewed conditions on the 
West coast. Through the year there has been 
a trend away from the practice of co-operative 
buying which is in a much weaker position 
today than one year ago, he said. Another im- 
portant trend of interest to the wholesale dis- 
tributors was the springing up of more inde- 
pendent yards in the far West and a corre- 
sponding drop in the tendency toward expansion 
of the line yard system of lumber merchandis- 
ing. In his trip of several weeks across the 
country, he had visited most of the States in the 
western area and in connection with his current 
trade contacts on the Atlantic coast reached the 
conclusion that the farming sections of the Mid- 
dle West were making most rapid strides 
toward economic recovery. 

Nelson C. Brown of the New York State 
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College of Forestry, author of many text books 
on forestry, woodcraft and lumber merchandis- 
ing, was the next speaker. His subject was: 
“There’s More to It Than Bugs.” He reviewed 
the progress of forestry over the past half cen- 
tury and deplored the unwise propaganda given 
to the public thirty years ago by leading forest 
officials, to the effect that the forest cover of 
the country would be wholly denuded within a 
period of twenty-five to thirty-five years. This 
claim he classed as pure folly, and insisted that 
the normal trend of reproduction assured a full 
supply of trees and lumber for many genera- 
tions. There will be fewer big mill plants and 
a steadily increasing list of small ones, he said. 

George W. Dulany, Jr., of Clinton, Iowa, 
discussed “Intra-Lumber Industry Teamwork.” 
As chairman of National Lumber Trade Con- 
ference and Snark of the Universe of Hoo- 
Hoo, he is devoting much of his time and en- 
ergy to the promotion of goodwill and good 
merchandising in all branches of the lumber 
industry. His promise to provide a fourth 
act to Mr. Schuette’s three act drama cover- 
ing the accomplishments to date of the Na- 
tional Lumber Trade Conference was mentioned 
before. Mr. Dulany as head of the order of 
Hoo-Hoo told of its origin, history and high 
purposes, and urged all eligible lumbermen to 
join, and all former members to seek reinstate- 
ment in their respective jurisdictions. 


At this point Dwight Hinckley of Cincinnati 
took the floor to express regret and sympathy 
for two ex-presidents who were unable to at- 
tend this convention by reason of illness, Max 
Myers of Cleveland and Ben S. Woodhead of 
Beaumont, Texas. On motion of Mr. Hinckley, 
Mr. Woodhead was elected an honorary life 
member of the association. 


The remaining addresses on the program 
were by Hal B. Alston, director of the 
Durable Woods Institute of New York, whose 
subject was “Let’s Start Selling Lumber”; by 
Phillips A. Hayward of the Department of 
Commerce, Washington, D. C., and by A. W. 
Debirny of the counsel to the Federal Trade 
Commission, who outlined the results of the 
Robinson-Patman Act “After Three Years.” 
Presenting in detail the origin and procedure 
in cases before the commission, he submitted to 
a running fire of questions from the members 
as to the legal status of the acts in the selling 
of lumber and his replies were both keen and 
decisive as to legality. 

As the convention drew to a close, Secretary 
Darling called upon a number of visiting asso- 
ciation officials to respond as their names were 
called. These included Secretary Ben R. Ellis 
of the Southern Cypress Manufacturers Asso- 
ciation, who is in charge of the Florida exhibit 
at the World’s Fair; Chester C. Kelsey, presi- 
dent of the Northeastern Salesmen’s Confer- 
ence and of the Connecticut Lumber Salesmen’s 
Association; Fred J. Caulkins, secretary-treas- 
urer of New England Wholesale Lumber As- 
sociation; Paul S. Collier of Rochester, N. Y., 
secretary of Northeastern Retail Lumbermen’s 
Association, and others. 


The new president, J. A. Currey, makes his 
home at New Rochelle, N. Y., with Mrs. Cur- 
rey, four daughters and one son, the latter 
to move up to the junior class at Yale in the 
fall, while the eldest daughter is just gradu- 
ating from Mt. Holyoke College in Massachu- 
setts. Mr. Currey became president of the J. C. 
Turner Lumber Co. upon the death of its 
founder, Mr. Turner, in 1923. The main office 
of the company is at 100 East 42nd street, New 
York, with distribution yard featuring cypress 
and the West Coast woods at Irvington-on-the- 
Hudson, 

Farnham W. Smith, who was chosen second 
vice president, succeeded the late Wells Blanch- 
ard, his cousin, in the management of the main 
office of the Blanchard Lumber Co. at Boston, 
operating branches in New York, Newark, 
N. J., Philadelphia and Seattle. He is a grad- 
uate of Northeastern University at Boston and 
since completing his studies has been active in 
the affairs of the Blanchard Lumber Co. 
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Among the Lumbermen’s Clubs 


Election Ends Club's Season 


BALTIMORE, Mp., June 12.—The Baltimore 
& Washington Lumber Sales Club brought its 
season to a close with a dinner and the elec- 
tion of officers, June 5. George V. Frederick- 
son of the Weyerhaeuser Sales Co., Baltimore, 
was re-elected president. Joseph L. Crupper, 
Jr., of Chevy Chase was named vice president, 
and Arthur V. Charshee, Baltimore, secretary- 
treasurer. 

The group will not meet again until Sept. 11. 





Council Moves Its Offices 


Fresno, Cauir., June 10.—The California 
Lumbermen’s Council has moved its offices to 
1833 Broadway, this city. George C. Burnett, 
Burnett Lumber Co., Tulare, is president of the 
council, and Bernard B. Barber is secretary. 





Annual Social Meeting and Dinner 


SANTA Cruz, CA.ir., June 10.—The Coast 
Counties Lumbermen’s Club held its annual so- 
cial meeting and dinner at Casa del Rey Hotel, 
Santa Cruz, May 20. Arrangements were effi- 
ciently handled by Lloyd Hebbron, of the Heb- 
bron Lumber Co., this city, who was general 
chairman of committees. 

Toastmaster J. H. Kirk called for a vote of 
appreciation for George N. Ley, Santa Cruz 
Lumber Co., of this city, first president of 
the Coast Counties Lumbermen’s Club. W. C. 


Bell, of Seattle, secretary-treasurer of the 
Western Retail Lumbermen’s Association, spoke 
on the value of cooperation. 

More than 150 persons sat down at the din- 
ner. The affair is an annual get-together of 
the club membership, wholesalers of lumber and 
allied building materials, and manufacturers’ 
representatives. 





Fishing Rodeo Keenly Enjoyed 


PANAMA City, FLA., June 12.—The thirteenth 
annual Fishing Rodeo which the Building Mate- 
rial Exchange of Birmingham sponsors was 
attended by over 100 dealers, manufacturers’ 
representatives and guests, May 26 and 27. The 
fishermen left shore at 5:30 the morning of 
May 26, and after a forenoon of angling came 
ashore for golf or plain “loafing.” A dinner 
was enjoyed that evening, with Allen K. Wood, 
president of the Birmingham Exchange, pre- 
siding. Fishing was resumed the second morn- 
ing, and continued throughout the day. 





Club Chooses New Secretary 


WATSONVILLE, CALIF., June 10.—George W. 
Greene has succeeded C. L. Tripler as secre- 
tary of the Coast Counties Lumbermen’s Club, 
with headquarters in this city. For the past 
few years Mr. Greene has been manager of the 
California Roofing Bureau, and the Painting 
& Decorating Contractors Association, with 
headquarters in Los Angeles. 


Southwestern Hardwood Asks Postpone- 
ment of Wage Increase 


New Or EAns, LA., June 12.—Postponement 
of the effective ‘date ‘for the 5 cent an hour 
increase in minimum wages, and for reduction 
of maximum working hours to 42, now sched- 
uled for Oct. 24, was asked of Congress by the 
Southwestern Hardwood Manufacturers’ Club 
in regular monthly meeting here today. The 
organization, which represents the substantial 
portion of hardwood production in Louisiana, 
Texas, Arkansas, Mississippi and Alabama, de- 
clared the changes in the law would render 
“more intolerable” the situation created by non- 
complying competition. A resolution, prepared 
by a committee consisting of Fred Arn, Walter 
Kellogg and P. H. Houston, was adopted by 
unanimous vote, and was to be forwarded by 
Secretary George Schaad to members of Con- 
gress and U. S. Senators from the five States. 

The general discussions during the meeting, 
over which President T. J. White, Mobile River 
Saw Mill Co., presided, revealed that many 
mills were or had been “down,” and in other 
instances rains had interfered with logging 
operations. Curtailment of output and current 
sales have resulted in mill stocks being well 
in hand. 


Discuss Control of Fringed and Lyctus 
Beetles 


Effective dates of the quarantine against the 
white fringed beetle, according to a report by 
Secretary Schaad, had been deferred to July 1. 
Export shipments are not affected by the quar- 
antine. This affects some of the producing 
mills, and several of the Gulf ports utilized in 
export, coastwise and intercoastal movement. 
Federal inspectors have been going over the 
affected areas, and preparations approximately 
completed for enforcement. Inasmuch as coast- 
wise and intercoastal shipments move to port 
and thence via steamship on “port to port” 
rates, the Club is negotiating with authorities 
to free such movements from the red tape of 


certification. When such shipments move on 
through bill of lading, no certificate is re- 
quired. The effort is to show that port to port 
movement from non-affected territory is no 
less free of the hazard of infestation. 

Progress in combatting the Lyctus (powder 
post) beetle was reported by Dave C. Johnson, 
Tendal Lumber Co., Waverly, La., president of 
the National Lumber Exporters Association, 
who advised the manufacturers that details 
would be furnished soon on the possible use 
of borax rising from tests made at the Louisiana 
operation of the Chicago Mill & Lumber Co. 


Gratified Over Recent Rate Case Victory 


Reductions in rates to the southern hardwood 
industry effected through long negotiations and 
ranging from 1 to 4 cents per 100 pounds from 
producing points to the North and East were 
reported by Mr. Schaad, who cited the work 
performed by the Southern Hardwood Traffic 
Association in connection with the agreement 
reached with carriers. Mr. Schaad also re- 
ported on the agreement with Southern and 
Southeastern carriers in respect to intraterri- 
torial rates in the southeastern States, a mat- 
ter in which the Southern Hardwood Traffic 
Association was active. The favorable report 
of the Interstate Commerce Commission exam- 
iner in the Lawrenceville case, in which the 
industry is fighting to preserve its valuable 
rough material arrangements, was commented 
upon. The Southern Hardwood Traffic Asso- 
ciation, Mr. Schaad said, will do its utmost to 
preserve the gains obtained in the Examiner’s 
report. 





In the Middle Atlantic States (New Jersey, 
New York, Pa.) 491 independent retail lumber 
dealers had a 1937 volume of $47,154,000, a 45.3 
percent increase over their 1935 business of 
$32,448,000. 
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Organize to Log 200 Million Foot 
Virgin Fir Stand 


Loneview, WasH., June 10.—Announcement that the newly organized 
M. L. B. Logging Co. has acquired a stand of 200,000,000 feet of virgin 
yellow fir and giant cedar on the Kalama River, near here, and expects 
to begin logging it by mid-July, was made here yesterday by Frank 
McDonald, of Longview, president and general manager of the company. 
Longview will be headquarters for the company. Dumping will be in 
Kalama. Ten miles of standard truck road will be built, and 25 trucks 
will be used to bring the logs from the forest to the Columbia River. 
Three large Caterpillars and a large 95 H. P. Cletrac will be used in 
the woods. 

A majority of the timber to be cut is suitable for “peeler” use, and 
will be cut into desired lengths for veneer and plywood manufacture, 
according to Mr. McDonald, who said that the company’s entire output 
would be sold on the open market. He estimates that the company has 
a 10-year cutting. 

Frank McDonald is a well known Columbia River logging operator, 
and at one time was a log buyer for the Long-Bell Lumber Co. Other 
members of the firm include Roy Leonard, secretary-treasurer, and 
Nathan Bradley, vice president. 





Ponderosa Flooring Stands Up to Heavy Duty 


San Francisco, Cauir., June 10.—Recent results from heavy-duty 
flooring tests with slash grain Ponderosa Pine show it possesses an un- 
expected stamina in meeting rigors of daily usage, according to research 
engineers at the Portland terminal of Luckenbach Steamship Co. (Inc.). 
Test panels were laid at the terminal in September and December of 
1937, and, after 14 months of severe usage, the first section of panels 
was surveyed and a test portion removed for study. It was found that 
Ponderosa was slow to sliver or chip. Most efficient method of laying 
the pine was sap-side up, this being 28 percent better than heart-side up. 





Lumbermen Seek Equitable Wage-Hour Rulings 


ALBANY, GA., June 12.—Approximately fifty Georgia, Florida, and 
Alabama lumbermen met, here, recently to form the Southern Lumber- 
men’s Co-operative Association, headquarters of which have been estab- 
lished in the Woolfolk Bldg., Albany. A temporary committee, in charge 
of the association’s affairs, consists of the following: 

W. R. Turner, Cordele Sash, Door & Lumber Co., Cordele, Ga., chair- 
man; C. H. Smith, Jr., Smith Lumber & Export Co., Albany secretary ; 
A. Fielder, Fry-Fielder Lumber Co., Colquitt, Ga.; M. E. Hudson, Hud- 
son & Pierce, Clayton, Ga.; P. Dendy, Clayton, Ga.; T. G. Tyson, Tyson 
& Davis, Camilla, Ga.; C. E. Dews, Edison, Ga.; committee members. 

The association was organized for the following reasons: 

To keep its members informed on pending legislation; to work for a 
liberal interpretation of the Wage-Hour Law, to the end that the busi- 
ness of its members will not be destroyed through unreasonable inter- 
pretation or harsh enforcement of this law; to employ attorneys who 
will, through the courts and through appearances before the Administra- 
tor and boards charged with administering the law, endeavor to win 
rulings to the best interests of the association’s members; and to offer 
a legal aid service to members in connection with matters arising from 
enforcement or interpretation of the Wage-Hour Law. 





Southern Hardwood Prices Show More Strength 


New Oreans, La., June 13.—Continued improvement in the statis- 
tical position of southern hardwoods, and the fact that orders for furni- 
ture for the first four months of 1939 are ahead of last year’s by 20 per- 
cent, according to National Furniture Manufacturers Association, lead 
to the belief that there will be an early strengthening in hardwood prices. 
In May, southern hardwood sales hit the peak of the year, running ahead 
of April by 50 percent. Some large orders have been placed for future 
delivery. Stocks are not excessive, and there are only small margins of 
unsold in many items. Large sales of flooring oak have been made re- 
cently, and stocks have been reported low. Plain red and sap gum are 
selling at a higher level than for a year. Plain white oak is above 
recent levels. Poplar is also reported advanced. 





May Use Turpentine to Make Synthetic Rubber 


New Or eEAns, La., June 12.—Creation of a new market for turpen- 
tine, a naval stores product extensively produced from pine in the south- 
eastern States, is possible through the production of synthetic rubber 
from sugar, according to announcement here. Under a patented process, 
5,000 parts of sugar is stirred with 400 parts hydrochloric acid and 150 
parts ordinary nitric acid for about 18 hours. Then 200 parts of oil of 


turpentine of distillation point of between 165 and 178 Centigrade is‘ 


gradually added. The whole is stirred while it thickens. Washing with 
cold water removes chlorides and nitrates which may have formed, and 
the last named yields a commercially usable by-product. The recovery 
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in synthetic rubber amounts to 78 to 83 percent. 









French Equatorial Africa. Okoumé logs ready for shipment. 


Plywood Manufacturers! 


Cigar Box Manufacturers! 


Demand and Use OKOUME 
From the French African Colonies. 


Okoumé is a pale salmon pink wood of fibrous but very 
homogeneous texture, without alternating hard veins and 
softer parts. 


Its specific gravity is of about 38 lbs. per cubic foot in 
the green state; its shrinkage is very small, both tangenti- 
ally and radially; the sapwood is narrow and hardly dis- 
tinct from the heartwood. 


It is one of the very few woods that can be peeled in 
thicknesses ranging from 1/128th to 1/6th of an inch and, 
when put through the dryer, present perfectly smooth sur- 
faces free from any cracks or splits. 


Moreover, it can very readily be glued. 


Okoumé is imported in fully cylindrical logs 12 feet to 
36 feet in length and 30 inches and more in diameter. The 
European countries already consume 400,000 tons yearly 
and seek this species for the manufacture of cigar boxes 
and all kinds of plywood either intended to be used as it is 
(wood visible) or covered, by gluing, with veneers of 
figured species, for cabinet-work and decoration.* 


For further particulars and for samples apply either to 
the American importers, or preferably to the Comite 
National des Bois Coloniaux, 16, Rue de la Paix, Paris 
(Information can be supplied by that same Committee 
respecting all French colonial timbers for cabinet-work, 
which are liable to be of interest to the American trade). 


Specimens of Okoumé, mahogany, and various French 
colonial woods are, furthermore, to be seen at the New 
York World’s Fair (Palace of France and Her Overseas 


Empire). 





“That from Libreville is mostly recommended for cigar boxes, while that from 
Port Gentil often yields the finer plywoods. 
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How Dealer Sells 
Lakeside Cottages 


In Silver Lake, Wis., a tiny summer resort town a short 
distance north of the Illinois line, is located one of the yards of 
the Wilbur Lumber Co., whose headquarters are at West Allis, 
Wis. The yard at Silver Lake, one of the smallest in the Wilbur 
system, is managed by R. C. Barber, an exceptionally alert 
merchandiser who has worked out an original plan that nets 
him a big volume of lumber and building material business. 
One of the most important features of Mr. Barber’s plan is that 
—while most yards located in summer resort towns do a good 





This attractive lakeside cottage was enlarged several times to its 
present size and pleasing lines 


business during the summer, and very little during the remain- 
der of the year—he manages to keep quite busy during the full 
twelve months’ cycle. 

The results of Mr. Barber’s activities are evident not only 
in the immediate vicinity of the lake that borders the town, but 
in nearby resort communities, of which there are many. Due 
to proximity of the district to Chicago, whole communities of 
summer houses have sprung up as far as a quarter to a half- 
mile from the lakeside. 

“We keep a close check on the sale of lots in sub-divisions,” 
said Mr. Barber, in describing his operations, “and we seldom 
muss a purchaser of a lot. Most lot sites are sold in the fall and 





This little summer cottage has been enlarged twice, and is now 

fitted for year-around occupancy. Mr. Barber stopped one 

improvement on the house, suggested another that saved the 

owner money, and gave him : more efficient and better looking 
ouse 
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This summer home, somewhat larger than the average, is situated 
a considerable distance from the lake, and is now occupied 
throughout the year 


winter, purchasers wanting to get them far enough in advance 
to make plans to occupy them during the summer after the 
purchase. Few lots are bought during the summer vacation 
season. Naturally, most of the people who buy in this district 
are from Chicago, with a minority from Milwaukee, Kenosha, 
Racine and smaller places.” 

As soon as Mr. Barber hears of a purchaser, he calls on him 
at his home in the city, and makes frequent trips during the 
fall, winter and spring to the metropolitan centers that provide 
most of the buyers. He prefers to sell people in the comfort 
of their city homes rather than under the inconveniences at the 
lot site. Arrived at the purchaser’s city home, he learns how 
much the new land owner can afford to spend for a vacation 
home at the lake. Usually, this is a sum so small that both Mr. 
Barber and the prospect know that it will not be enough to 





This little house was planned and subsequently improved to its 
present status by the Silver Lake manager of the Wilbur Lumber 
Company 


provide the comforts which a delay might permit. It is‘ here 
that the lumberman steps in with a plan which often opens the 
way for a house that the prospect had no idea he would be able 
to. swing. Even when he has an idea of what he might-be able 
to do the first year, the suggestions Mr. Barber makes help the 
prospect to plan an initial structure to which he can add, accord- 
ing to a pre-determined plan, as he becomes able to enlarge the 
house. Equipped with plans and prices the lumberman is able 
to show the advantages of building an elementary structure at 
once—a one-room house with no partitions—which can be pur- 
chased for as little as $700 or $800 on a monthly payment basis, 
and which will be the nucleus of a harmonious finished struc- 
ture, which goal the owner can approach each year by making 
one or two additions, none of which impair the harmony. 

Thus, getting the house up, is just the beginning of the busi- 
ness Mr. Barber does. Each year, dozens of the houses afford 
a market for additions, and all of them represent a market for 
materials for maintenance and improvements. Every house 
represents a thoughtful personal interest on the part of Mr. 
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Barber. Often, after a program of development has been worked 
out, the owner simply orders materials for delivery without 
further consultation with the lumberman. 
orders are never delivered until Mr. Barber has visited the cus- 
tomer, gone over the contemplated improvement with him, and 
assured himself that it is the best and most economical that could 
Frequently, he is able to suggest something 


be undertaken. 
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In such cases, the 
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better. The result of all this careful planning in the customer’s 
interests, personal attention that is given to each order, and 
practical and human selling policy, is that Mr. Barber has long 
since become the recognized summer home building advisor to 
the whole lake colony. With a yard that would ordinarily be only 
moderately profitable, Mr. Barber has become one of the most 
successful managers in the Wilbur system. 





Lumbermen Enjoy and Plan Group Outings 


Hoo-Hoo Plans Golf Tourneys 


MILWAUKEE, Wis., June 12.—The Milwaukee 
Hoo-Hoo Club opened its 1939 series of golf 
tournaments for members and guests at the Ra- 
cine Country Club, June 14, and it will 
end Sept. 12 after five meets. The July tour- 
ney will be held on the eleventh at the Stough- 
ton Country Club, and will be a joint meet of 
the Dane county and Milwaukee Hoo-Hoo 
clubs. The balance of the schedule consists 
of play at the Meadow Springs Country Club 
in Jefferson, Aug. 1; at Tuckaway Country 
Club, Milwaukee, Aug. 22, and at Merrill Hills 
Country Club at Waukesha, Sept. 12. 

G. G. Kuntz is chairman of the tournament 
committee, and is aided by E. F. Budzien, W. 
W. Craig, G. C. Innes, Don Montgomery and 
J. E. Watts. 


Illinois Dealers Play Golf 


AnTiocH, ILL., June 12.—The 25th semi-an- 
nual Spring Golf Tournament of the building 
material, coal and lumber dealers is scheduled 
for June 15 at Chain O’ Lakes Country Club, 
Antioch. 

The committee for the affair follows: Rush 
E. Hussey, Dan Boyer, Tom Meade, V. B. 
McKeon, Sid Sennott, E. F. Vos, C. E. Pen- 
nington, Hank Brailsford, Al Mordue, W. E. 
Brandt, Les Wallack and Kyle Davis. 


LISA Members Plan Annual Outing 


Mineola, L. IL. June 12.—Perfect golfing 
weather was enjoyed May 17 when the Long 
Island Salesmen’s Association held its spring 
meet at the Hempstead Golf Club. At the meet- 
ing Roy Thompson was appointed chairman of 
the annual outing committee, and will select 
his own helpers. The date and place of the 
event will be announced later. 

The Chevrolet motor presentation at the June 
27 get-together will consist of an interesting 
newsreel, and several feature pictures. Dinner 
will be served at 7 o’clock at the Freeport Elk’s 
Club, and the pictures will start at 8:30. 











Lumbermen Enjoy Five Days of 
Competitive Golf 


Rye, N. Y.,° June. 12.—The 34th annual tour- 
tament of the Lumber Trade Golf Association 
endéd - June 8, following five days of play. 
Most of the players and. their wives arrived 
Jurié:3,.and practice foursomes were the order 
‘the’ ‘next. day. The schedule called for one 
round only of 18 holes each day. Four “eights” 
were drawn for match play on June 6, the semi- 
finals were on the following day, and the finals, 
June 8. The championships in the different 
brackets were won by: Mr. Philbrick over 
Andrew H. Dykes, one up over twenty-two 
holes; O. O. Keiver over E. M. Bonner; E. C. 
Hammond over Lewis B. Anderson, and Stanley 
W. Landis over G. H. Buzby. 

Mr. Keiver won the low gross, the low net, 
and the individual championship of the tourna- 
ment. He was awarded the championship prize, 
and, since no member in match play can take 
over one prize, the low gross in the qualifying 
round went to J. A. Birkenhead of Pough- 
keepsie, N. Y., and the low net to S. W. Buck 
of Philadelphia. 

At the annual meeting the evening of June 7, 


Secretary J. Elmer Troth reported that the 
association has an active membership of 61, ten 
honorary members, and one honorary associate 
member. Officers chosen for the next year were: 
President—Elbert M. Bonner, Cincinnati. 
Vice President—O. O. Keiver, Boston. 
Treasurer—E. Carlton Hammond, Boston. 
Secretary—J. Elmer Troth, Philadelphia. 
Executive committee—L. B. Anderson, New 
York; William M. Thomas, Shady Side, Md., 
and M. L. Tipton of Maryville, Tenn. 








New Jersey ALAMS Have Outing 


Livincston, N. J., June 12.—The annual 
spring golf outing of the ALAMS of New 
Jersey was an event of June 7 at the Cedar 
Ridge Country Club, here. Dealer friends of 
the salesmen were guests of the latter. Total 
attendance was over 100. 

The prizes of golf balls, which were donated 
by the Insulite Co., Whittier Lumber & Mill- 
work Co., Ball Millwork & Lumber Sales Co., 
and Medlin, Meyers & Lindsley, were presented 
to the attending dealers instead of basing the 
awards on scores in the matches. 

Dinner was served in the evening, and was 
followed by group singing. 


Lumber, Sash and Door Salesmen to 


Hold Outing 


ToLepo, OHI0, June 12.—The first joint out- 
ing of the Michigan Association of Traveling 
Lumber & Sash & Door Salesmen, and the 
Union Association of Lumber & Sash & Door 
Salesmen, will be held at the Monroe ( Mich.) 
Golf and Country Club, on Friday, June 23, 
according to announcement by J. P. Bartelle, 
secretary-treasurer of the Union association. 

Golf will be the main attraction in the after- 
noon, followed by a dinner in the evening. The 
fee for those who play will be $1, and same 
amount will be charged for the dinner. There 
will be plenty of entertainment for those who 
do not enter the golf tournament, and it is 
hoped there will be a large attendance. All 
lumbermen, both wholesalers and retailers, and 
their friends, are cordially invited. 

Arrangements for the outing are in charge 
of A. C. Blixberg, secretary of the Michigan 
organization, whose address is 3310 Hazelwood 
Avenue, Detroit. 





AN UBIQUITOUS government stimulates a na- 
tional fear-complex and a national fear-complex 
develops not only frightened capital but also 
timid citizenship. 





ESSCO Southern Pine 





Year after year, progressive dealers keep 
on buying and selling ESSCO Precision 
Lumber. Proof that the lumber is deliver- 
ing satisfaction of an unusually high order. 
Since 1879 ESSCO Mills have been serving 
particular dealers. Stock up nowwith these . 
time-tested products: 


ESSCO Klamath Soft Pine 
ESSCO Oak Flooring ESSCO West Coast Woods 





EXCHANGE SAWMILLS SALES Co. 


1111 R. A. Long Building, 


ESSCO Hardwoods 


KANSAS CITY, MO. 
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Associations’ Plans and Activities 


Meetings to Be Held 


11—Appalachian Hardwood Manufacturers 
(Inc.), Hamilton Country Golf Club, Cincinnati, 
Ohio. Summer conference. 


July 13-14—Southern Pine Association, and other 
southern lumber manufacturers, Edgewater 
Gulf Hotel, Edgewater, Miss. Mid-summer 
meeting. 

Sept. 12-13—National 
Jobbers, 
Annual, 


Sept. 21-22—National Hardwood Lumber Associa- 


tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual. 


July 


Association of Woodwork 
Edgewater Beach Hotel, Chicago. 





To Confer on Texas Forestry 


NAcoGDOCcHES, TEX., June 12.—The twenty- 
fifth anniversary meeting of the Texas Forestry 
Association to be held here on July 26 will 
have as its principal speaker F. A. Silcox, 
United States forester, according to an announce- 
ment made by D. C. Kenley, of Lufkin, presi- 
dent of the association. The association has a 
large membership, consisting of lumbermen, 
timberland owners, public officials and civic 
leaders, whose primary interest is that of pro- 
moting the development, conservation and care 
of the forests of the Lone Star State. The 
annual meeting usually attracts several thousand 
business leaders from all parts of Texas, and 
also large groups from many of the bordering 
States. As the paper mill industry has recently 
created a new major market for Texas timber 
crops, a great deal of new interest is being 
shown in the forestry program, and officials of 
the association are expecting the convention 
this year to be the biggest and most successful 
ever held. The Nacogdoches Chamber of Com- 
merce, through its President, Lacy H. Hunt, 
who is also president and general manager of 
the Tilford-Hunt Lumber Co. and H. W. 
Whited, president Frost Lumber Industries, is 
handling the local arrangements, assisted by 
the East Texas Chamber of Commerce, of 
Longview. 





New District Group Is Formed 


CuHaArRLEston, W. Va., June 12.—A Charles- 
ton district group of the West Virginia Lumber 
& Builders’ Supply Dealers’ Association was 
organized at a meeting recently held at the 
Daniel Boone Hotel. About twenty persons at- 
tended, representing firms in Charleston, Mont- 
gomery, St. Albans, Nitro and Logan. M. B. 
Sprigg, of Weston, and S. H. Diemer of Fair- 
mont, president and vice president, respectively, 
of the State association, spoke. 

George Weimer, of St. Albans, was elected 
president of the new group; Harold Truslow, 
of Charleston, vice president, and O. H. Hiser- 
man, of Charleston, secretary. 





Wholesalers Ask Legislators to Post- 
pone Wage-Hour Burden 


JACKSONVILLE, FLA., June 12.—A resolution 
strongly urging postponement for one year of 
the effective date of an increase of five cents 
an hour in wages fixed by the Fair Labor 
Standards Act has been adopted by the Jack- 
sonville Wholesale Lumbermen’s Association. 
Asserting that the increase in wages and re- 
duction in hours, which would become effec- 
tive in October, 1939, would “work unmeasured 
hardship upon lumber manufacturers and work- 
ers in this area and the entire South,” the reso- 
lution goes on to state that small-mill operators 
together with their workers would be more 
adversely affected than the larger plants be- 
cause they “use more labor per unit of produc- 
tion. 

Unanimously adopted at the June business 
session, the resolution has been forwarded to 
members of the Florida delegation in the House 
and Senate. 

Six results of the Wage-Hour Law upon the 





industry are set forth in the resolution, as 
follows: Many mills closed down; many saw- 
mills operating on curtailed running time; many 
sawmills producing for and selling only to intra- 
state buyers; reduction in sawmill employment ; 
reduction in earnings by workers left employed ; 
reduction in purchasing power on part of tim- 
ber owners, sawmill operators, loggers and la- 
borers. ; 

During a round-table discussion, the question 
of grade marking was debated extensively and 
the remarks led to the authorization of a com- 
mittee to delve more deeply into the subject, 
with an idea of securing a complete expression 
of local wholesalers. 


In Florida, a Woman Fills a Man- 
Sized Job, Likes It! 


OrLANDO, FLa., June 12—Mrs. Marie M. 
Bennett, secretary of the Florida Lumber & 
Millwork Association, was the only woman 
State secretary at the recent meeting of the Na- 
tional Retail Lumber Dealers’ Association, in 
Washington, D. C. “The 
other secretaries made 
me feel at home,” she 
said, “and it meant a 
great deal to me to 
meet them and to learn 
first hand what they are 








MARIE M. BENNETT, 
Orlando, Fla.; 


Capable Dealer 
State Secretary 





doing in their States; 
also to have the oppor- 
tunity to meet outstand- 
ing men, both retailers 
and manufacturers, in 
the industry.” 

Mrs. Bennett, who 
was named secretary of 
the Florida association shortly after its recent 
annual meeting at Hollywood, Fla., finds her 
duties most interesting. “It keeps me quite busy 
looking after all the work,” she remarked, “al- 
though I enjoy it, especially when I can see a 
growing interest in the association and receive 
active support of the members in building it 
up.” While she has been secretary of her as- 
sociation for only a short time, Mrs. Bennett 
has, in fact, been handling the job over a long 
period of time with the title of assistant secre- 
tary. Throughout the retail lumber and build- 
ing material industry she is held in high es- 
teem, and possesses the necessary tact and ex- 
perience to succesfully handle her important 
job. 





Baltimoreans Discuss Building Code, 
Hoo-Hoo Revival 


BALTIMORE, MpD., June 12.— The managing 
committee of the Baltimore Lumber Exchange 
discussed the proposed building code at its 
monthly meeting, June 5. The committeemen 
were: W. J. Appel of the W. J. Appel Lumber 
Co.; Daniel L. Senft of the Canton Lumber 
Co., and F. Bowie Smith, retail lumberman of 
this city. It was reported by the group that 
it had been decided to leave further considera- 
tion of the matter in the hands of the Na- 
tional Lumber Manufacturers Association. 

Martin Weigand, Washington, D. C., who 
has been prominent in the Hoo-Hoo club at the 
national capital, was present, and outlined his 
views as to the benefits to the lumber trade 
generally which would result from a revival of 
a local Hoo-Hoo group. 


Rains Hamper Attendance at 
Southwest Missouri Annual 


Kansas City, Mo., June 12.—The annual 
meeting of the Southwest Missouri Lumber 
Dealers’ Association was held in the Connor 
Hotel, Joplin, Mo., on May 20, with an attend- 
ance so reduced by severe rains that the con- 
vention proved somewhat of a disappointment, 
although those who were there heard some 
worthwhile addresses and discussions. 

Addresses were delivered by Charles W. 
Hestwood, Kansas City, and Alex J. Esch, of 
Pittsburgh, Kan., the latter being secretary of 
the Southeast Kansas Lumber Dealers’ Associ- 
ation. 

An open forum discussion was conducted by 
Edmund F. Speck, of the E. F. Speck Lumber 
Co., Joplin. Officers for the ensuing year were 
elected as follows: 

President—Hollis Wright, Garrett Lumber 
Co., Springfield. 

Vice president—Bruce Vaughn, Stanley- 
Thomas Lumber Co., Carthage. 

Secretary—Troy Call, Mt. Vernon Lumber 
Co., Mt. Vernon. 

It was decided to hold a fall meeting at 
Springfield, Mo., in October, at which time a 
social session will be held, wives of the lum- 
bermen to be invited; and a dinner, followed 
by entertainment. 


Name Officers for Central Indiana 
Group 


INDIANAPOLIS, IND., June 12.—F. L. Carter 
has been elected president of the Indiana Cen- 
tral Lumbermen’s Association. The election oc- 
curred at a meeting held recently in the Hotel 
Washington, Indianapolis. Members of the 
board of directors are H. M. Moore, V. A. 
Newcomer, C. O. Rogers and S. L. McCormick. 
S. W. Hunter is secretary-manager of the asso- 
ciation. 








Hardwood Manufacturers Plan 


Summer Conference 


CINCINNATI, OuI0, June 12.—Plans are under 
way for a summer conference of Appalachian 
Hardwood Manufacturers, Inc., on July 11 at 
the Hamilton Country Golf Club, formerly the 
Makatewah Golf and Country Club. The morn- 
ing session will be devoted to business while the 
afternoon will be spent in golf matches. 

E. R. Boyd of the Virginia Hardwood Co., 
Tazewell, Va., is president of the organization, 
and Carl H. Clendening is secretary-treasurer. 





Texas Lumber Group Hears 
Discourse by Paint Expert 


Datias, TEx., June 12.—Lumber dealers of 
Dallas were highly praised for having initiated 
the movement, rapidly gaining momentum over 
the country, which compels use of grade-marked 
lumber for homes built with FHA loans, in a 
discussion, before a meeting of the Dallas Re- 
tail Lumber Dealers’ Association, by Max 
Critchfield, representing the National Retail 
Lumber Dealers Association, held in Hotel 
Adolphus, Dallas, on June 7. Mr. Critchfield 
urged that lumber retailers give to the study 
of proper paints for construction in which lum- 
ber is used, in exterior work, sufficient time to 
enable them to furnish consumers expert advice. 
The address, which was illustrated with mo- 
tion pictures and slides, some in natural colors, 
further urged the dealers to cease from opera- 
ting merely as “salesmen,” and to make mef- 
chandising the keystone of their business. 

Mr. Critchfield told the Texans that there 1s 
no fear that the lumber industry is nearing its 
“last legs.” Reforestation, he declared, is be- 
coming more effectual, and by the time pres- 
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ent vast reserves near depletion, ample new of the pulp and paper industry in the South by 
forests will have arisen. 5 : conserving rather than depleting the South’s 
Dwelling briefly upon the establishment in forests. In order to carry out this program, the 
Texas of pulp paper mills, which have caused association has adopted forestry practice rules 
some concern among lumber dealers, Mr. which will insure an adequate timber supply for 
Critchfield considered these to be rather fac- the future. 
at tors in an adequate a program than 
a threat to actual lumber supplies. : ' 
Mr. Critchfield told the group to “take the Southern Pine Loggers Group to 
nnual house under your arm” and go out and sell it. Discuss Industry Topics 
mber Thus he opened discussion of small model resi- New Orteans, La., June 12.—Practical as- 
08 dences which he demonstrated, which could pects of woods operations will be featured in 

end- easily be taken to the home of a prospect. the program arranged for the fourth annual . 
hace PRs a age we hag making a — of meeting in Brewton, Ala., June 22-23, of the with 

om, exas, in much of which State an unprecedented — Southern Pine Loggers’ Group for Alabama and 
some boom in home building under FHA and other West Florida, according to announcement of 

W hnancing 1s in progress. R. H. Cobb, ne ee Vreden- 

, ° burgh Saw Mill Co., Vredenburgh, Ala., chair- . . ’ 

h - ‘ ’ ’ ’ ee i 

i _ Southern Pulp Mills Organize to man of the group. a SMa OS Miami — today’s out 

ie ere will be a talk on e simplicity o : . 

— Conserve Forests practical forestry” by B. M. Lufburrow, forester standing leader in the 

d by RicHMonD, VA., June 12.—The mutual ad- Southern Pine Association. W. E. McCaffery, Bathroom Cabinet 

pT vantage to farmers and kraft paper manufac- forester Southern Kraft Corporation, will speak : 

penn turers in leaving cut-over timber lands in pro- on “Possibilities of Integrated Wood Utiliza- and Accessory field— 
ductive condition for a new crop of trees, was tion” and C. F. Evans, assistant regional for- : : 

" underscored here Monday, June 5, by directors ester U. S. Forest Service, Atlanta, Ga., on has built profitable 
waned of the Southern Pulpwood Conservation Asso- “Public Benefits through Equitable Forest Tax- business for dealers 
— ciation and the American Pulpwood Associa- ation.” ’ 

: tion, meeting jointly at the Commonwealth Other subjects will be discussed by those at- . 
sles Club. The Southern association, which is tending the meeting, and L. B. Earle, logging With over 140 MIAMI 
closely affiliated with the American Pulpwood superintendent Alger Sullivan Lumber Co., : 
Association, was organized in February, and Century, Fla., will give an explanation of the models... nationally 
€ at embraces most of the pulp mills from Virginia selective logging operations to be visited the advertised you 
o a down through the Gulf States to Texas and following day. 
von Ane. Maj. R. H. Spessard said. Purposes Brooks Toler, Alabama State Forester, will can meet all bath- 
of the Southern association are to effect forest be the speaker at a banquet at the Hotel Love- . 
practices which will assist in the perpetuation lace, where the business session is to be held. room cabinet and ac- 
_— cessory requirements. 
, 1 Get your share of thi 
Convenience of 8 Rooms in Home of 4 your aeennet ae 
ee expanding business. 
en- , i je . ° ° P ‘ 
New York, June 12.—Tiny in comparison an eight-room mansion into it. The garage, . 
Tote with the Leviathan-like structures that ring it, for example, is also a playroom, attractively Write Dept. H for 
po but great because of its appeal to all home fitted out with curtained windows, soft, warm catalog. 
, : lovers, the World’s Fair No. 1 Model House painted walls, and a linoleum floor. The master 
Nick has been officially opened to the public, in the bedroom may be used as a sewing room and 
— Town of Tomorrow. Called a solution to office by Mrs. America, while a corner of the 
— America’s pressing low-cost house problem—it living room may be used as a study and den MODEL 
is a 4-room house with 8-room convenience. by Mr. America, and one end of it as a 
Though it comprises only four rooms, new solarium by the children. The living room may 2010 
n planning practices have enabled its designers also be used as a dining room, a library, and 
to build all the conveniences and comforts of a music room. | Gothic Top 
Cabinet with 
oo Full Mirror 
1 “ Door. Stainless 
> the stee) frame 
Paeng | around mirror. 
> the High quality. 
| Low price... 
for modest 
Fey homes and 
urer. apartments. 
. Three glass 
s MODEL shelves, used 
razor blade 
2030 drop, two tooth 
brush racks. 
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iated Model with Full 
over Mirror Door. 
irked Stainless steel 
in a frame. Guaran- 
_Re- teed plate 
Max glass, copper- 
tetail backed mirror. 
Jotel Equipped with 
ifield adjustable glass 
study shelves, razor 
lum- blade drop. 
ne to tooth brush 
ivice. site. 

mo- 
lors, 
pera- Shown inspecting No. | Model Home in the Town of Tomorrow at New York World's Fair—are, at the 
mes- extreme left, Hunter M. Gaines, president Retail Lumber Dealers Secretaries Conference and secretary MIAMI CABINET MARIO), | 
re is and manager of the Michigan Retail Lumber Dealers Association, and, on the right, W. “Waddy" 

g its Wood, president of the National Homebuilders Bureau, sponsor of the house. The ladies are, left THE PHILIP CAREY COMPANY 
; be- ‘ i 4 eas teadele’s, Wits Love, the & hosters, 3 : 
Bas to right, Miss Edna J. Honigblum, interior decorator for Bloomingdale's, Miss Love, the house hostess Middletown, Ohio 





and Miss Martha Wood 
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Redwood Plywood Beautifies Men’s Club at Golden Gate 
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PLYWOOD MARCHES ON at the California Exposition, where its versatility is a thing to be marveled at. The latest triumph for 
this construction material is in the recently completed Island club house, where it was used for both exterior and interior finish. 
With exception of one room, the commodious interior of this exclusive men's retreat on Treasure Island is done in large panels 


of redwood plywood bordered with redwood battens, walls and ceilings receiving the same treatment. 


A unique, tasteful combina- 


tion is found in the front of the bar (shown at right), where rattan matting is put up in geometrical design and held in place by 
diagonal redwood strips. In the entry hall (shown at left), which contains the cloak room and cigar counter, solid redwood boards 
have been used in such places as the cloak rack, top of the counter etc. The front of the counter is finished with vertical bamboo 


strips. 


The redwood plywood of Super-Harbord construction was supplied by Maris Plywood Corp., of San Francisco 


Company's 27 Millionth Door Exhibited at New York 


Tacoma, WaAsH., June 10.—The_ twenty- 
seven millionth door manufactured by the 
Wheeler Osgood Sales Corp., here, was shipped 
recently to the Washington State exhibit at 
the New York World’s Fair. Before being 
packed for shipment, the door was given a 
final inspection by N. O. Cruver, plant man- 
ager, who superintended its crating and ship- 
ment. The door will be hung along with mat- 
ter descriptive of its construction and the in- 
dustry which it represents. The Wheeler 
Osgood Sales Corp. is probably one of the 
largest door manufacturing companies in the 


27000000 Door 
° fo Wheeler Osgood Sales Corp. 
Tacoma Wash 


WASHINGTON STATE BUILDING 
NEW YORK WORLDS FAIR 





world, and this month is celebrating its fiftieth 
anniversary. 


“We are glad of the opportunity to cele- 
brate our fiftieth anniversary in the same 
year that Washington is holding its Golden 
Jubilee” said Mr. Cruver. “In our half cen- 
tury of operation, we have shipped doors to 
every part of the globe, and while our pres- 
ent overseas business is hampered by trade 
treaties, we are making the most of it and 
continuing to build up our business in the 
United States. Besides manufacturing doors, 
we turn out large quantities of Philippine 
mahogany “plywood, for which there is a 
world-wide demand.” 





G. G. Mellis, left, super- 
intendent of the door 
department, and N. O. 
Cruver, plant manager of 
the Wheeler Osgood 
Sales Corp., Tacoma, are 
shown inspecting the 
twenty-seven millionth 
door turned out by the 


company. It is now on 
exhibition in the Wash- 
ington building at the 


Fair 


New York World's 





In recognition of the corporation’s fiftieth 
anniversary, the Tacoma Chamber of Com- 
merce has installed an interesting display in 
its show window illustrating the different parts 
that go to make up a modern door, 





Believes United Kingdom Will 
Need More B. C. Lumber 


Vancouver, B. C., June 10.—British Colum- 
bia lumber standards have steadily improved 
and, as soon as stable market conditions re- 
turn, United Kingdom exports from the Prov- 
ince should considerably exceed even the high 
marks established in the recent record-break- 
ing years, according to E. B. Monkhouse, prom- 
inent British timber dealer who, with Leonard 
Arnott, has been renewing his contact with the 
industry in British Columbia. 

Messrs. Arnott and Monkhouse are chairman 
and vice-chairman, respectively, of the newly 
organized Canadian & American Wood Agency 
(Ltd.), whose purpose is to promote the sale 
of lumber from this continent to the British 
Isles. The firm represents an alliance of the 
great British timber firms, Pharaoh Gane & Co. 
and Duncan, Ewing & Co. Mr. Monkhouse was 
in Vancouver two years ago as president of 
the Timber Trades Federation of Great Britain, 
of which Mr. Arnott is now a vice president. 

Mr. Monkhouse says that the prospects favor 
increased sale of dry British Columbia hemlock 
in the United Kingdom. He believes that west- 
ern red cedar atso will probably be in greater 
demand overseas. Mr. Arnott is a firm be- 
liever in the value of orderly marketing and 
close study of the buyer’s problem. This is 
his first visit to British Columbia. 
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Northwest Is Proud of 
Products Used at Fair 


SAN FRANCIsco, CALIF., June 10.—The match- 
less economy of timber construction was a ma- 
jor reason for the specifications that led to or- 
ders for more than two thousand cars of Doug- 
las fir and West Coast hemlock for the build- 
ling of the San Francisco World’s Fair, liter- 
lally millions of dollars being saved by the appli- 
cation of the latest ideas in timber engineering 
—but it was not the only reason, according to 
John J. Gould, chief construction engineer. A 
prime consideration was that timber construc- 
tion made possible designs on a grand scale. 
It permitted the use of roof trusses having a 
span of 200 feet in the exhibit palaces. In the 
engineering design, TECO connectors played 
a major part. The Brazil Building has TECO 
split-rings at all joints in the frame, and TECO 
shear plates at the foundation connections; the 
Ford Palace has TECO shear plates with steel 
gusset plates at all joints; the Triumphal Arch 


-fhas joints of strap-and-pin type or solid gusset 


plates using round TECO shear plates—and 
other outstanding structures owe their bold 
modernistic design and strength to TECO. Real 
insurance against damage to the vast buildings, 
from variable settlement on the filled-in ground, 
was provided for in hinged arch designs for the 
timber roof trusses. Walls and wind baffles 
and high towers were braced for wind resist- 
ance with Douglas fir sheathing diagonally ap- 
plied. On most structures this was fortified by 
a second layer of Douglas fir boards, milled to 
form exterior lath. Mixed grain West Coast 
hemlock flooring, tongue and groove, 1)4x6- 
inch, was specified for the exhibit palaces, an 
area of 800,000 square feet. 

The West Coast Lumbermen’s Association 
has issued a 4-page, 2-color leaflet that pictures 
the most interesting engineering features of the 
timber construction; it is available upon request 
to the association, at 364 Stuart Building, Se- 
attle, Wash., or it may be obtained from the 
secretaries of retail lumber associations. “This 
leaflet is really an invitation from the West 
Coast lumber industry to its patrons and friends 
to visit the association’s exhibit in the Palace 
of Homes & Gardens, and to witness through- 
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See Below for Sources and Information 
on Timber Connector Structures 





In WOLMANIZED Douglas Fir 
Crossett Western Company 


Lumber Manufacturers 
WAUNA, OREGON 





Equipped to 
Prefabricate for Teco Connectors and 
Preservatively Treat with Coal Tar 
Creosote, Zinc Chloride and 
Chromated Zinc Chloride 


West Coast Wood Preserving Co. 


SEATTLE, WASHINGTON 


Before you remodel or add to your 
plant, write us for typical free- 
span roof truss design information. 


Stronger 

More Economical 
Easy to Build 
Easy to Erect 


Ti 
RUSSES *"° 


TECO, subsidiary of National 
Lumber Manufacturers  Associa- 
tion, is the lumber industry’s cen- 
tral clearing house for timber de- 
sign information. . . . Apply tim- 
ber engineering principles to your 
own plant buildings. 
FREE information upon request 


TIME = 5 
wis TIMBER CONNECTORS 
r : Stronger Joints 

& Less Material 


Timber Engineering Co. 
1337 Connecticut Ave.. WASHINGTON, D. C. 


See Below for Sources and Information 
on Timber Connector Structures 





ILLINOIS LUMBER YARDS 


SHIPPING CAPACITY, 50 CARS PER DAY 


A Complete Assortment of Building and 
Manufacturing Lumber of All Kinds. 


CAIRO, ILL. 





T. C. KING 


Box 788 Anniston, Ala. 














TIMBER STRUCTURES INC. 


215 S. W. First Ave. 


PORTLAND OREGON 


AMERICAN BUILDERS 
LUMBER FABRICATING FACTORY 
601-611 Alaska St., SEATTLE, WASHINGTON 











McKEOWN BROS. CO. 


5235 S. Keeler — CHICAGO 
Telephone Lafayette 8161 


Western Pine Mfg. Co., Ltd. 


Main Office and Factory 
SPOKANE, WASHINGTON 








out Treasure Island an outstanding demonstration of the values of our 
woods in the uses of modern timber engineering,” says Col. W. B. Greeley, 
secretary-manager of the West Coast Lumbermen’s Association. ‘The 
timber structures alone will make a visit to Treasure Islarid worth while 
to anyone interested in the business of building.” 





In the Palace of Homes and 
Gardens, seven miniature mod- 
els of low-cost lumber homes, 
each in a pattern of vivid col- 
ors, are displayed against a 
background of panels of Doug- 
las fir, West Coast hemlock, 
Western red cedar and Sitka 
spruce. The panels have been 
finished with a modern bleach- 


ing process, which accentuates 
the natural beauty of the 
woods. The feature attraction 
in the exhibit is the “Douglas 
Fir Growing Home." It is in 
three units, each complete, all 
forming an architectural whole. 
A motorized mechanism below 
elevates the wing units and 
lowers them periodically 


Douglas fir roof trusses of the 
Transportation Palace, through 
modern timber engineering de- 
sign, have a clear span of 200 
feet and present an outstand- 





ing demonstration of the values 
of Douglas fir and West Coast 
hemlock flooring in modern 
architectural designing and 
structural engineering 
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CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 








IN THE CENTER 


of one of the largest FIR 
producing sections of the 
northwest. 


Chas. G. Atkinson Co. 


Fir Timbers, Dimension and Long Joist. 


EUGENE, OREGON 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


ia SHAKES 


Cedar 


“Totem,” Hand-Split -- “Fitite,” Processed 














Richard Shipping Corp. 
44 Beaver Street, NEW YORK 
Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











TIMBER ESTIMATORS 


J JAMES W. SEWALL N 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 


PHILLIPS & BENNER 
Ruttan Block 
Port Arthur, Ontario 
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Southern and Southwestern Rate Reduc- 
tions Are Slated For August 1 


New ORLEANS, June 12.—Reduction in lum- 
ber freight rates to Official Territory from the 
South and Southwest amounting to eight per- 
cent with a 4c per 100 pounds maximum limit, 
observing the present Chicago rates and those 
from the border points between Southern and 
Official Territories as minima, will be extended 
to southern pine, hardwood and cypress under 
an agreement reached at a meeting in Memphis, 
Tenn., June 2, according to A. G. T. Moore, 
traffic manager, Southern Pine Association. The 
Memphis meeting, attended by representatives 
of the lumber industry and executives of South- 
ern and Southwestern carriers, concluded nego- 
tiations extending over a period of three years. 
The railroad proposals cover present commodity 
descriptions as embraced in Southern and 
Southwestern lines’ tariffs embracing lumber 
and related articles, in 36,000 pound minimum 
carloads. It is anticipated that August 1 will 
be made effective date of the reductions. 


To Aid in Competing With 
Waterborne Fir 


In the Memphis meeting, the lumber repre- 
sentatives selected the 4c per 100 pound limit 
for all of Official Territory in lieu of an alter- 
native proposal which would have resulted in 
a 2c limit in Eastern Trunk Line and New 
England territories in conjunction with the 4c 
limit in Central Freight Association areas. The 
reduction applies in that portion of CFA terri- 
tory east of the Illinois-Indiana State line. 

The 4c reduction is designed by the carriers 
in the South and Southwest to enable the south- 
ern lumber producers to meet West Coast com- 
petition, throughout the North and East, it 
being recognized that rate adjustments over a 
period of years have resulted in diminution of 
margins held by the South in respect to trans- 
continental freight costs. The selection of the 
4c limit rather than the 2c program for the 
eastern section was based on the principle that 
the maximum reduction applicable from heavy 
southern pine producing areas to Atlantic sea- 
board territory would more nearly meet the sit- 
uation created by intercoastal movement of 
lumber. 


Stand of Official Territory Lines 
Limited Reductions 


The rate reductions granted, while not as 
favorable as those proposed by Southern and 
Southwestern carriers during the progress of 
negotiations, represent the extent to which con- 
curring Official lines would participate in reduc- 
tions. For instance, from Southern Territory 
the originating carriers were willing to reduce 
rates to CFA territory ranging as high as 5c 
and 6c per 100 pounds. To the eastern points 
these ranged heavily into the 6c and 7c brackets. 

From the Southwestern Yellow Pine Blanket, 
including the preponderance of the southern pine 
shipments (approximately 50%), the carriers, 
three years ago, were proposing reductions 
amounting to 4c to Detroit, 5c to Cleveland, 6c 
to Pittsburgh, Buffalo, Albany and New York, 
and 8c to Boston. However, the Official Lines 
withheld concurrence. 

The basis now proposed, and accepted, for 
rates to points in Official Territory east of the 
Illinois-Indiana State line and north of the Ohio 
River and north of the points included in the 
Mid-East Mining & Virginia Cities Lumber 
Tariff is as follows: 


From the lower Mississippi valley group 
(Hattiesburg, Miss., group), reduce the pres- 
ent rates by 4 cents per 100 pounds, observ- 
ing the existing Chicago rate as minima. 

From lower Alabama group, Georgia main 
line group, and south Florida group, rates to 
be reduced the same amount in cents per 
100 pounds as from the lower Mississippi 
valley group (Hattiesburg group). 


From groups north of the lower Missis- 
sippi valley group, lower’ Alabama group and 
south Georgia main line groups, reduce pres- 
ent rates the same amount in cents per 100 
pounds as from the lower Mississippi valley 
group and the Southwestern Yellow Pine 
Blanket group as the case may be, observing 
a maximum reduction of 8 percent under 
the present rates. Where the rates today 
are the same as or less than from the group 
just south thereof, the rates from’ such 
southern groups will be observed as maxima 
from the group north thereof. Present rates 
from the border points between Southern 
and Official Territories are to be observed as 
minima. 


Origin Rate Spreads Not Greatly 
Disturbed 


Study of typical origin and destination points 
used by the Southern Freight Association in its 
rate tables to CFA territory, including Buffalo, 
Erie and Pittsburgh, reveals that the rate re- 
duction program can be effected without exces- 
sive disturbance of origin rate spreads. In 819 
rates from and to these typical points, 56.41 per- 
cent are maintained, and of the 43.59 percent 
disturbed 34.07 percent are limited to a change 
of one cent per 100 pounds. The remainder of 
the spread disturbances are left relatively un- 
important. 

In respect to the eastern territory, the change 
in rates will leave 41.99 percent of the origin 
spreads undisturbed and of the 58.01 percent of 
rates disturbed 35.90 percent represent re- 
adjustments involving only one cent per 100 
pounds. 

In comparing the alternate proposals of 
4c and 2c limit to eastern territory, it has 
been shown that Virginia would enjoy the 
same number of reductions regardless of 
which program were adopted. On the other 
hand, in North Carolina the adopted 4c pro- 
gram affords nine 2c reductions, fifty 3c re- 
ductions compared with 59 two cent pro- 
grams under a 2c limit. Tennessee lumber 
producers will receive (according to the se- 
lected point study) three lec reductions, nine 
2c, fifty 3c, and fifteen 4c reductions com- 
pared with three 1c and seventy-four 2c re- 
ductions under the rejected alternative. The 
Kentucky shippers occupy a position similar 
to Tennessee. 

The agreement on lumber reductions reached 
at Memphis follows a previously announced 
conclusion of negotiations with Southern and 
Southeastern carriers covering intraterritorial 
rates, concluded in Atlanta on May 25, in which 
suspended tariffs carrying higher rates were 
definitely set aside for a compromise schedule, 
resulting in very substantial savings to the in- 
dustry, ranging from ™%c to 4c per 100 pounds. 


South Wins Third Rate Advantages in 
This Case 


With these two adjustments of differences on 
rates, the successful fight against extension of 
6th Class rates into the Virginia Cities territory 
marks three rate cases which have resulted in 
advantages being obtained by all portions of the 
southern producing territory. In this latter 
case, supplements were filed by lines and agents 
in Official Classification territory cancelling all 
lumber rates therein effective October 1, 1934, 
and establishing 6th Class or 2714 percent of 1st 
Class rates thereon. Being greatly concerned 
with the interests of Virginia and upper North 
Carolina shippers and feeling that such levels 
for lumber rates were entirely too high, the 
Southern Pine Association actively participated 
in having the schedules suspended and in the 
resultant investigation and suspension proceed- 
ings. 

In consequence, the Interstate Commerce 
Commission disallowed 6th Class or 27% per- 
cent of 1st Class for application on lumber 
within Official Territory and awarded a basis 
for general application of 25 percent of domes- 
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tic 1st Class. The record shows that at SPA 
instigation, the Interstate Commerce Commis- 
sion authorized as maximum from Norfolk, in- 
termediate and related points the application of 
Agent W. S. Curlett’s Import, Coastwise and 
Intercoastal Tariff carrying intercoastal rates 
from Norfolk to Central Freight Association 
territory generally lower than the domestic level 
then contemporaneously applying. 

The benefits that flowed to the Virginia 
Cities and related points amounted to from 
2c to 9c per 100 pounds lower than the re- 
jected Column 27%c. The present rates to 
Eastern territory (as a result of I&S Docket 
4035 proceedings) are lower by lic to 4c per 
100 pounds than the 27%c Column rates orig- 
inally published by the Official Lines. To 
CFA territory the application of Column 25 
basis as maxima produced reductions rang- 
ing from lic to 6c per 100 pounds affecting 
104 rates granted Virginia cities and related 
points under their original commodity rates 
while increases were held down to the Nor- 
folk Intercoastal basis. 


Production of New Mill Is 


Properly Seasoned 


Forest City, N. C., June 12.—The Wright- 
Bachman Lumber Co., here, recently completed 
the first few months of operation of the com- 
pany’s new mill. A Moore cross-circulation 
kiln was recently installed to season white and 
North Carolina pine and Appalachian hard- 
woods. This modern drying system operates 
with both live and exhaust steam, producing 
high quality drying at low cost. The kiln is 
22 by 104 feet and is designed for progressive 
operation. The modern drying facilities enable 
the company to deliver promptly, to its cus- 
tomers, properly seasoned lumber of desired 
moisture content. Officers of the Wright- 
Bachman Lumber Co. are: Charles S. Rauh, 
president; A. D. Alcott, vice president and 
manager of the Forest City mill; William V. 
Kingdon, secretary; and John J. Weldon, treas- 
urer. 


New Port Orford Cedar Grade 


Rules Issued 


SAN Francisco, CALir., June 10.—The Port 
Orford Cedar Lumber Association, through its 
special representative here, has just released re- 
vised grading rules covering the production of 
its boards, dimension, and timbers, as well as 
irrigation grade lumber. The grading rules have 
been in preparation for some time, and are the 
result of close study by the Port Orford cedar 
mills, and consultation with users of their prod- 
ucts. The revision, it is pointed out, was gen- 
erally more in the line of definition of the 
grades. Four new grades are announced. They 
follow with partial description. 

DENSE SELECT HEART IRRIGATION 
GRADE is selected from dense select mer- 
chantable boards, dimension or timbers, and 
shall consist of material particularly suited 
to irrigation structures and similar uses 
where extreme decay resistance and requisite 
strength are desired. 

DENSE SELECT MERCHANTABLE 
BOARDS & SHEATHING, 1 inch, shall be 
sound lumber, well manufactured, and suit- 
able for substantial, durable construction, 
especially where resistance to decay is re- 
quired, 

DENSE SELECT MERCHANTABLE DI- 
MENSION, FRAMING, PLANK ETC., 2 to 
4-inch thick, shall consist of firm, sound, 
square edge, well manufactured lumber suit- 
able for use in high class construction with- 
out waste, especially where resistance to de- 
cay is required. 

DENSE NO. 1 TIMBERS, POSTS AND 
STRINGERS, 5x5-inch and larger, shall con- 
Sist of firm, sound, well manufactured lum- 
ber suitable for use in construction where 
00d appearance, strength and decay resist- 
ance are factors. 


Copies of the revised rules may be obtained 
by writing to Edgar A. Brown, special repre- 
sentative, Port Orford Cedar Lumber, 420 
Market Street, San Francisco, Calif. 
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Residence of George R. Johnson, Warren, O., 

being insulated with Armstrong’s Temseal 

Sheathing. Temlok Wholesaler: Interstate 

Sash & Door Co., Cleveland; Temlok Dealer, 
East Ohio Lumber Co., Warren. 
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STEP UP SALES WITH lope 


THE NEW, DOUBLE-SEALED SHEATHING! 


HERE’S plenty of good sales 

ammunition for you in Temseal, 
the new insulating sheathing made 
by Armstrong! For here’s an insu- 
lating sheathing that’s doubly sealed 
against vapor infiltration! 

Temseal is coated at the factory 
with asphalt and strong paper rein- 
forcement. Air and moisture cannot 
penetrate this twofold coating. 

This product offers several im- 
portant construction advantages. 
In the first place, Temseal keeps 
its insulating efficiency longer—is 
not affected by weather conditions. 
It has unusual strength; tests show 
that this sheathing is as strong as 
wood sheathing erected on the 
diagonal. This quality makes build- 


ings more rigid. Furthermore, the 
use of Temseal makes it unneces- 
sary to use building paper or felt. 
Armstrong’s Temseal takes the 
place of standard Temlok Sheath- 
ing, known and used for many 
years. It offers extra advantages to 
both builder and owner, at no addi- 
tional cost. Temseal is available in 
the standard sheathing thickness of 
2545", and in sheets 4’ wide by 8’, 
814’, 9’, 914’, 10’, and 12’ long. 
Let us send you a sample and 
complete details of this new Arm- 
strong’s Temlok product. Write 
today to Armstrong Cork Com- 
pany, Building Materials 
Division, 987 Concord 
Street, Lancaster, Pa. 





Armstrong’s TEMLOK INSULATION 





DE LUXE INTERIOR FINISHES 


TEMSEAL SHEATHING ~ 


ARMSTRONG’S MONOWALL ~ 


LATH 




















Courtesy American Furniture Mart 


Among the many attractive kitchen furniture settings seen at the American Furni- 
ture Mart, Chicago, at the summer show was this one in tawny oak which is 
The wood chair seats are the same tone 


trimmed in brown and green. 
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Cherry has returned to strong favor with the rising popularity 
of Early American and Colonial designs, and lends itself to 
graceful groupings such as this rocker and three-legged table 


Prices Firm at Chicago Furniture Show 


Oak, Cherry and New Birch Lines Interest Nation’s Buyers 


Furniture buyers from retail stores all over 
the United States flocked to the American Fur- 
niture Mart during the summer national home 
furnishings market, June 5-17, and their orders 
were sufficient to gratify manufacturers. Traffic 
at the market, the first ever held in June, was 
lighter than last January. This condition 
prompted the Board of Governors of the Amer- 
ican Furniture Mart to decide, June 9, to return 
to the former schedule of four markets a year: 
in January, May, July and November. The 
June market was established by the governors 
in compliance with the wishes of a majority of 
the industry for a reduced number of markets. 
However, in practice the idea appeared to be a 
hardship on many branches of the industry. 

Prices at the market were firm, with the new 
labor laws which will go into effect early in 
the fall tending to have a stiffening influence. 
Many manufacturers covered themselves on new 
labor costs to the extent of quoting prices on 


new merchandise subject to confirmation no la- 
ter than September. It was pointed out by the 
furniture manufacturers that the excellent values 
were ‘the result of special effort to present gen- 
uine value for approaching mid-summer sales. 

There was little major news in the way of 
different finishes at the market. The H. T. 
Cushman Manufacturing Co. of North Benning- 
ton, Vt., however, introduced a new finish on a 
newly designed line of living room, bedroom 
and dining room suites. The grouping is called, 
“Birch-O-Brittany,” and was inspired by a trip 
by the designer into old homes, inns, and antique 
shops of the French provinces, Brittany and 
the Basque country, and over the Spanish bor- 
der to Biarritz. Finished in creamy caramel 
coloring, the manufacturer of this excellent 
birch furniture definitely seemed to “have some- 
thing,” and many orders were taken. The Cush- 
man exhibit of maple finished furniture was 
increased by a dinette table and two benches, 
and a few other pieces. 


Especially interesting in the rooms of S. Kar- 
pen & Bros. was the new line of American oak, 
which included sofas, chairs, and occasional 
pieces. The furniture is shown to further ad- 
vantage against a Gothic background. It has 
been manufactured from select, kiln-dried In- 
diana red oak purchased from the Keith Lumber 
Co. in Chicago. The manufacturer was encour- 
aged by the interest of buyers in the revived 
line of oak furniture. 

The Virginia-Lincoln Furniture Corp. of 
Marion, Va., increased the cherry line, which it 
introduced at the January market, by adding 
another dining room suite. It was reported that 
sales of the reproduced designs in cherry had 
been gratifying since the last market. The com- 
pany, also, introduced a solid walnut dining 
room grouping which bore the tag of the Ameri- 
can Walnut Manufacturers Association assur- 
ing buyers that it was American walnut in all 
exposed solid parts and had walnut face veneers 
on the plywood surfaces. 





When you're needing Pine and Hardwoods, remem- 
ber the name of Peavy. It stands for topmost qual- 
ity in lumber products. Our modern mills, with 


newest type precision machines, are manned by 
experts in up-to-date manufacturing. We can sup- 
ply you with practically everything in the line of 
lumber. Mixed Car Service. Tell us your needs. 
HARDWOOD SALES—All Hardwood Sales of the Peavy-Moore 
Lumber Company and the Southern Pine Lumber Company are 


now handled by the PEAVY-TEMPLE HARDWOOD AGENCY, 1118 
(Successor to 


American National Bank Bldg., Beaumont, Texas. 
Southern Pine-Peavy-Moore Hardwood Sales Agcy.) 
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BILL OF MATERIAL 
CONCRETE AND BRICK WORK: 


840 8-in. common concrete blocks 
360 8-in. face concrete blocks 

20 yards concrete 

24 lin. ft. flue lining 

1200 common brick 

200 face brick 


PLASTER AND TIN: 


453 yards plaster 
6350 woed lath 
Flashing shingles 
Valley tin 


LUMBER AND MILLWORK: 


10 pes. 2x8—Ii6 No. | com. plates 
37 pes. 2x10—1i6 No. | com. joists 
8 pes. 2x10—14 No. | com. joists 
8 pes. 2x10—I2 No. | com. joists 
2 pes. 2x10—10 No. {| com. joists 
150 lin. ft. x3 No. 2 bridging 

1150 ft. x6 No. 2 D&M 

800 lin. ft. 2x4 No. | plates 

315 pes. 2x4—8 No. | studs 

1500 ft. 1x8 No. 2 shiplap 

13 pes. 2x8—I8 No. | ceiling joists 
31 pes. 2x8—14 No. | ceiling joists 
9 pes. 2x8—I2 No. | ceiling joists 
5 rolls waterproof paper 

34 pes. 2x6—18 No. | rafters 

10 pes. 2x6—12 No. | rafters 

1600 ft. ix8 No. 2 S4S 

14 squares 4 in | composition shingles 
10 squares {(8-in. stained shingles 
200 lin. ft. 1x6 clear finish 

180 lin. ft. {x2 clear finish 

{ pe. Ixt2—8 clear finish 

60 lin. ft. ¥%-in, quarter round 
1200 ft. 34x! clear red oak fig. 

{ roll 3-ply roofing 


cellar sash frames 10x12 3 Its. 
cellar sash 10x12 3 Its. 1% gla. 
doors 2-8x6-8—I3% 5X 

plank docr frame 

pes. 4-0x7-0 %-in. 3-ply wallboard 
plank basement stair 

toilet partition 

twin wdw. frs. 24x24, 2 Its. 
twin wdw. fr. 24x20, 2 Its. 
single wdw. frs. 26x24, 2 Its. 
sgl. wdw. fr. 26x20, 2 Its. 

| sgl. wdw. fr. 26x14, 2 Its. 


windows 24x24, 2 Its. 1%¢ top 6 Its. gla. 
windows 24x20, 2 Its. 1%, top 6 Its. gla. 
windows 26x24, 2 Its. 136, top 6 Its. gla. 
window 26x20, 2 Its., 134, top 6 Its. gla. 
window 26x14, 2 Its., 136, top 6 Its. gla. 

13 sides window trim, backband 

2 half circle sash frames 

2 half circle sash 

{ louvre frame 

{ o.s. dr. fr. 3-0x7-0—134, circ. top 

{ os. door 3-0x7-0—134, circ. hd. 

| o. s. dr. fr. 2-8x6-8—1%4 


32:0" 4 


{ o.s. door 2-8x6-9—134 3X, 1 It. 
5 doors 2-6x6-9—13¢, 2 pan. 

5 doors 2-0x6-8—1i%, 2 pan. 

{ door 1-6x6-8—i%, 2 pan. 

{{ ins. jambs 53 stops 

! side door trim, circle top 

23 sides door trim, backband 
285 lin. ft. 5% base & shoe 
230 lin. ft. picture moulding 
40 lin. ft. chair rail 

40 lin. ft. hook strip 

16 lin. ft. pole 

50 lin. ft. ixt2 No. {| shelving 
2 thresholds 

2 pair shutters 

1 medicine case 

| set kitchen case 

{ attic stair 

2 hood brackets 


HARDWARE, ETC. 


260 Ibs. sash weights 

3 hanks sash cord 

5 cellar sash sets 

| cylinder lock set 

{ mortise lock, 3 tumblers 
10 mortise locks | tumbler 
{| bath lock | tumbler 

3 pr. 4x4 butts 

{lt pr. 3%2x3% butts 

13 sash locks 

13 sash lifts 

{2 pair cupboard hinges 

7 cupboard latches 

4 drawer pulls 

5 elbow catches 

| cleanout door 

{ coal chute 

320 Ibs. nails 


SUBCONTRACTS: 


Plumbing, heating, electric wiring and 
fixtures, sheet metal, painting. 








Complete Blueprints, Specifications and List of Materials, $3.50 
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BILL OF MATERIAL 


200 eu. ft. concrete footings 
565 cu. ft. concrete blocks 
800 sq. ft. 3-in. cement floor 
25 ft. chimney 

22 ft. 8x8 flue lining 

6 ft. 8x8 brick piers 

360 yds. plastering 


LUMBER: 


3 pes. 8x8—7 posts 

120 lin. ft. 2x8 girders 

120 lin. it. 2x8 sills 

34 pes. 2x8—12 joist 

34 pes. 2x8—1/4 joist 

34 pes. 2x6— 12 ceiling jorst 
34 pes. 2,6—14 ceiling jolst 
450 lin. ft. 1x3 bridging 
820 lin. ft. 2x4 plates 

26 pes. 2x6—16 rafters 

44 pes. 2x6—1/4 rafters 

4 pes. 2x6—20 rafter hips 

i pe. Ix6—12 ridge 

220 pes. 2x4—8 studs 

1 pe. 2x6—16 porch plates 

2 pes. 2x4—12 porch ceiling joist 
2 pes. 2x10—12 stair horses 
1100 ft. side wall sheathing 


Exterior walls, '/2x6-in. bevel siding, or 
shingles, optional with owner 


1000 ft. roof sheathing 
1075 ft. 1x4 flooring 

36 ft. x4 porch flooring 
36 ft. % ceiling porch 
MILLWORK: 


140 lin. ft. 1x6 outside base 
140 lin. ft. 2-in. water table 
132 lin. ft. 1x8 fascia 

128 lin. ft. 1x12 soffit 

124 lin. ft. 1Y2-in. cove 


32 lin. ft. 1x8 porch plate 
16 lin. ft. 1x4 porch plate 


24 lin. ft. 2-in. erown mold 
| pe. 1x6—12 verge board 
2 cols. 6x6 sq. C&aB 


140 lin. ft. 34x2 lattice 

2 lattice panels 4/6x2/6 

| pr. front steps complete 

1 step side entrance 

7 cellar sash frames 2 It. 12x16 

7 windows frames 2 It. 24x24, trim | side 
1 twin frame 2 Its. 24x24 trim | side 
2 sin. frames 2 Its. 20x20 trim | side 
1 sash fr. 9 Its. 8x10 trim | side 

2 o.s. door frs. 2/8x6/8 trim | side 

{ service dr. fr. door & trim 

1 flower box 5-10 

9 ins. door frs. 2/6x6/8 trim 2 sides 
{ ins. dr. fr. 2/2x6/8 trim 2 sides 


ke 64—+— 





1 ins. dr. fr. 1/6x2/0 trim 1 side (access. . 
bathr.) 


| dormer frame & sash 4 Its. 8x12 
3 cellar sash 2 Its. 12x16—134 SS 
9 eae 2 Its. 24x24—13, top div. 6 Its. 


2 windows 2 Its. 20x20—1% top div. 6 Its. SS 
I sash 9 Its. 8x10—13, SS 

| door 2/8x6/8—13%4 15 Its. SS 

| door 2/8x6/8—134 3X pan 9 Its. SS 

9 doors 2/6x6/8—1% 2 pan 

| door 2/2x6/8—1% 2 pan 

| door 1/6x2/0—7% | pan. (access) 

50 lin. ft. winscot cap 

260 lin. ft. base & shoe 


7° 


1 trap door & fr. 24x30 

8 lin. ft. [x12 shelving 

18 lin. ft. 1x20 shelving 

42 lin. ft. 1x2 cleat 

18 lin. ft. 1x4 hook strip 

| kitchen cabinet complete with hardware 
| breakfast set, stock design 

11 treads 1/%x9'/2—2/10, to basement 
2 treads 1'/x9'/2—3, grade entrance 
3 risers 1x8—3, grade entrance 

2 stringers 1x10—2/6, grade entrance 


TIN WORK: 


128 ft. gutter 

44 ft. down spout 

14 ft. valley tin 

Ridge roll (if required) 
Chimney flashing 


ROUGH HARDWARE: 


400 Ibs. nails 

11 sets weights & cord 

{ cast iron cleanout door 
{ cast iron coal door 


FINISH HARDWARE: 


2 or. 4x4 butts 

10 pr. 32x32 butts 

{ pr. 2x2 butts 

8 pr. 2'/2x2'/2 butts 

7 hooks and eyes, bsmt. & esmt. sash 
8 catches, bsmt. & esmt. sash 

{1 sash lifts & locks 

2 outside door lock sets 

10 inside door lock sets 


PLUMBING & HEATING: 


| bathtub 

1 lavatory 

| closet complete 

| medicine cabinet 

i sink 18x24 

{ water heater 

Heating plant complete 








Complete Blueprints, Specifications and List of Materials, $3.50 
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THE LUMBERMAN POET 


Just a Little Weary? 

Just a litttle weary? Just a little sad? 
Just a little heartsick with the hurts you’ve 

had? 
Just a little doubting, when the shadows fall, 
If it’s worth the heartache, worth it after all? 
Oh, we pay so heavy, oh, we pay so much, 
For the little pleasures eagerly we clutch! 


Amemcanfiumbherman 
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“When you do a wrong you do an- 
other when you fail to right it.” 


A Home 


A few little flowers in the window, 
A few little prints on the wall, 
A wee little light 
Through the darkness of night 


Every smile we cherish paid for with a tear 
~ : That all the long way you recall— 


Happy for a minute, hungry for a year. 

Just a little weary? It is worth the cost,— 
For one undying moment, all the day you lost, 
Pay, and pay it gladly; better have it so— 
They who never sorrow, joy will never know. 


Oh, these make the love and the living— 
Oh, these put the worth into life— 
A chair by the fire 
And a dream you desire, 
And the arms of a babe and a wife. 


POET’S EPIGRAMS 


“In figuring the cost of doing a retail 
lumber business, do not fail to in- 
clude the bad accounts you lost, and 
the hair.” 


“There are a lot of buyers who seem 
to be in perfect health who have 


Men build them the statelier mansions, 
Men build them the houses of pride 
Made gaudy with gold 
But the hearthstone is cold 
And love has no dwelling inside. 


A few little flowers in the window, 


A few little prints on the wall, It pays to keep well stocked with long Leaf 





paralysis of the right arm whenever 
they see the dotted line.” 


A heart that is true 
A-waiting for you— 
Oh, that is a home after all! 





NEWS AND 
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50 YEARS AGO | 


From the AMERICAN LUMBERMAN 








Howell & Jewett, Kansas 
City, Mo., sent 100 cars of No. 
2 yellow pine piece stuff into 
Guthrie, I. T., and Oklahoma 
two weeks ago. The lumber 
had been accumulating on 
their hands for a long time and 
this gave them a good chance 
to get rid of it at fancy prices. 
They were successful beyond 
their fondest expectations. By 
the way, the latest returns put 
it that there are 31 yards in 
Guthrie and 17 in Oklahoma 
City. Some of the dealers will 
certainly have to move in the 
near future, or suffer the con- 
sequences. 

* * * 

The Twenty -Second Street 
dealers have stood the loss of 
western trade, the discrimina- 
tion of the railroads against 
them, high insurance rates, the 
demurrage charges, the autoc- 
racy of the lumber shovers, 
the obduracy of the cargo mar- 
ket, and other evils, with rea- 
sonable fortitude. But when 
the garbage crematory on Ca- 
nalport Avenue was started 
they were broken square in 
two. They could not endure 
the combination of horse heav- 
en and superheated fish market 
that was accomplished when 
that remarkable __ institution 
was opened out with a full 
head on. Francis Reidler wore 
his war paint and shook his 
feathers and tomahawk in the 
face of Dr..De Wolf with the 
determination to have less 
smell or else blood. The south 
branch dealers are used to the 





balmy breath that is wafted 

from the bosom of that pel- 

lucid stream, and they don’t 

propose to have the air con- 

taminated by gaseous carrion, 

decayed cabbage and stale fish. 
* * * 


The Oklahoma scramble is 
over, and the Sioux Reserva- 
tion in Dakota will be the next 
Mecca for the impoverished 
immigrant and town site infla- 
tionist. There were not enough 
homesteads to go around in 
Oklahoma, but the Sioux lands 
to be opened up amount to 
over 10,000 acres, or over five 
times the area of the Okla- 
homa lands. In due time there 
will be doubtless another rush 
and a new slogan—“The Sioux 
lands or bust.” 

* * * 


Frederick Weyerhaeuser, 
whom Jumbermen in the North- 
west proudly allude to as 
“king,” was banqueted and 
feted in grand style on the 
evening of June 4, at Chippewa 
Falls, Wis., in honor of his 
departure for Europe. About 
75 guests were present, com- 
prising mainly prominent lum- 
bermen of the valley and other 
parts. The following day Mr. 
Weyerhaeuser left for his old 
home in Prussia, which he left 
nearly forty years ago, and 
will visit many prominent 
places in Europe, accompanied 
by his wife and M. S. Norton, 
of Winona, Minn. Mr. Weyer- 
haeuser’s absence will be a sad 
blow to certain imaginative 
newspaper writers who have 





earned their bread and butter 
-argely by constructing  ro- 
mances regarding his opera- 
tions in the lumber world. Like 
as not, however, it will now be 
reported that the real motive 
of the “lumber king’s” depar- 
ture is to buy up the great 
forest in Africa recently dis- 
covered by Stanley. 


* * * 


Philadelphia, Pa., June 10, 
1889—The local lumber market 
is at present struggling to re- 
gain its feet under the effects 
of the most disastrous flood in 
the lumber regions of this State 
which the industry has ever 
known. The loss is frightful 
and as yet can be only guessed 
at. Every manufacturer situ- 
ated on the west branch of the 
Susquehanna and its feeders 
has suffered great damage. 
The booms are burst, logs and 
sawed lumber carried away, 
and in many cases mills dam- 
aged by high water. A con- 
servative estimate of the loss 
is that 400,000,000 feet of logs 
and sawed lumber went down 
the west branch in the flood. 
It is estimated that 75,000,- 
900 feet of logs and lumber are 
lying on the islands and along 
the shore between Williams- 
port and Chesapeake Bay, 
while the eastern shore of 
Maryland is the resting place 
of as many more stranded logs. 
The boats which ply the bay 
report great numbers of drift- 
ing logs and the tugs of Balti- 
more are reaping a great har- 
vest in picking up the salvage. 


Yellow Pine. It's the dependable lumber to 
sell for all structural and framing work. Tough 
in fiber, straight in grain, long-lasting, satis- 
faction-giving. We can supply your needs. 


“aie ee 


HOUSTON, TEXAS. 
Mills Wieraate , Texas 


TN DUSTRIA 


ELIZABETH, LOUISIANA 


YELLOW PIN E 


Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 
ae Complete line of kiln dried fees 
Yard and Shed Stock 
Southeastern Lumber and Timber Co. 
OGLETHORPE, GA. 
Manufacturers of Band Sawn 
Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards --- Kiln Dried Finish and Flooring 
MILLS AT—Oglethorpe Ga., 














Reynolds, Ga. 











WHITE PINE 2te— 
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Fir Wallboard $73?" 2%. products 
William Schuette Company 


New York 
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Congress Considers Wage-Hour Law 


[By American LuMBERMAN Staff Correspondent] 


WAGE-HOUR ADMINISTRATOR _ RE- 
SISTS LOOSENING OF LABOR RULES 


Wasuinoton, D. C., June 14.—Elmer F. 
Andrews, Administrator of the Wage and Hour 
Division, has issued a public statement stoutly 
assailing proposed amendments to the Fair La- 
bor Standards Act. He characterizes the bill 
containing these amendments—and exemption 
for the logging industry is back in the bill—as 
“A bill to lower wages and establish longer 
hours of work.” He denounced the amendments 
as an attempt to emasculate the law even be- 
fore the Act has had a chance to prove itself. 

He contends that H. R. 5435, with proposed 
amendments by the House labor committee, 
“would repeal the benefits of the Act for hun- 
dreds of thousands of workers.” In the lumber 
industry he estimates 150,000 would be removed 
“from the present 44-hour work week and 
worked up to 60 hovrs a week for 38 consecu- 
tive weeks, with no hour limitation at all dur- 
ing the remaining 14 workweeks.” 

The bill now actively before the House is 
H. R. 6406. H. R. 5435 likewise is still alive, 
and contains the logging amendment. 


To Consider Western Pine Seasonal 
Exemption 


Administrator Andrews today announced that 
a hearing will be held here at 10 a. m., June 29, 
on application of the Western Pine Association, 
for the limited exemption from overtime pay- 
ments allowed “seasonal” industries. Certain 
member mills are working on timber that is in- 
accessible part of the year. During certain 
weeks each year there is a peak season. The 
association seeks seasonal exemption for that 
period, so that employees can work up to 12 
hours a day or 56 hours a week without pay- 
ment of overtime. Others desiring to appear at 
the Western Pine hearing are advised to file 
their applications with the Administrator by 
June 24. 


Administrator Asks Funds for Enforcement 


While appearing before a subcommittee of the 
Senate appropriations committee, Administrator 
Andrews made a strong plea for adequate funds 
and personnel to do his job as it should be done. 
He told the committee that the public generally 
is supporting the Act, that labor is supporting 
it and stated his belief that a majority of the 
employers are supporting it. However, he found 
well-established, highly responsible employers 
who have been and are now complying with the 
law, but are suffering from competition from 
employers who are not supporting it. This sit- 
uation he described as “a very grave and dis- 
quieting fact.” With shortage of personnel due 
to scant appropriations, he finds this a difficult 
problem to handle. After going into consider- 
able detail as to the needs of the Wage and 
Hour Division in this respect, Mr. Andrews 
said in conclusion: 


“T should like to say in conclusion that in 
passing this Act Congress undertook a grave 
responsibility to employers and employes. By 
inference it assured them that employment in 
violation of the Act would not be permitted, 
and that goods produced in violation of the Act 
would not be permitted to compete with goods 
produced in compliance with the standards set 
up in the Act. Discharge of that responsibility 
can not be a half, a quarter or a two-thirds job. 
It must be 100 percent if employers are not to 
be competitively penalized for their virtue. Lit- 
tle leaks in the levee must be blocked quickly 
or they will grow much larger and the whole 
levee may wash out. The Fair Labor Standards 
Act is workable and is enforceable, but it can 
fail. It can fail within the next few months 


or the next year if, because of lack of adequate 
personnel, we do not make violation so risky 
and so costly that compliance is universal.” 


FOUR MONTHS EXPORTS BELOW THE 
1938 AVERAGE; IMPORTS SHOW 
BIG INCREASE 


Wasuincton, D. C., June 12.—Exports of 
lumber the first four months of the year, as 
announced by the Department of Commerce on 
May 25, totaled 304,292,000 board feet, a gain 
of 4% percent over the first four months of 
1938. However, comparison with the total 1938 
export figure of 947,453,000 board feet, per- 





POSTER STAMPS WILL AID FOR- 
EST FIRE PREVENTION 


WASHINGTON, D. C., June 12.—Poster stamps, 
reproductions of the new forest fire prevention 
painting by the celebrated artist James Mont- 
gomery Flagg, are being issued by the Ameri- 
can Forestry Association in a nation-wide cam- 
paign this summer against man-caused forest 


YOURS IN TRUST 


xe, 


E ft SMUST 


i aR TECT IT 
My. FROM FIRE 


< 
4. 
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fires. The stamps, in four colors, are designed 
for use on letters, envelopes and other mailing 
pieces, and are available in sheets of 100. In 
announcing them, Ovid Butler, secretary of the 
association, said: “It is believed that the most 
direct way to prevent forest fire destruction is 
to make people think of the consequences of 
their negligent acts. A people in the habit of 
thinking forest fire prevention will practice for- 
est fire prevention.” The stamps are available 
at $1 a sheet of 100, each size 14x2 inches, 
from American Forestry Association, 919 17th 
Street, N. W., Washington, D. C. 





mitted by the limited new trade agreement op- 
portunities, shows the average of four monthly 
periods last year to be 315,818,000 board feet, 
according to the National Lumber Manufac- 
turers Association. On this basis the first four 
months of 1939 show a loss under 1938 in ex- 
ports of 3.65 percent. 

A more significant comparison is observed 
from the fact that last year’s exports were 
less than one billion board feet—the lowest in 
forty years; while exports in 1929 was more 
than three times that amount. Imports of lum- 
mer during he first four months of 1939, on 





the other hand, show an increase over last year 
of 46.5 percent. 

Comparison might be made with the 1938 
total import of 529,094,000 board feet; but the 
restrictive import quota on Douglas fir and 
hemlock was removed on Jan. 1, while in 
November the requirement for marks of origin 
on lumber had been suspended by the new 
trade agreement with Canada. 

Comparing the rates of export-import in 
1933, the first quarter export is shown to be 
28 percent Jess than the average four month 
periods for that year, while the import is 71 
percent more than the 1933 import rate. 


QUOTA ON SHINGLE IMPORTS TO BE 
ABOLISHED JUNE 17 


MonrtTREAL, QUE., June 12.—Formal exchange 
of certificates of ratification of the Canada- 
United States trade agreement has been ar- 
ranged to take place in Ottawa on Saturday, 
June 17, at which time the pact will come into 
operation officially. With respect to all phases 
of the agreement, except that aplying to shingles 
entering the United States, the agreement has 
been provisionally in force since Jan. 1 of this 
year. The shingle quota was made by a law of 
the United States which could not be changed 
by executive action and had to wait formal ex- 
change of ratification. 

The new agreement binds free entry for a 
quantity of shingles imported in any year equiv- 
alent to 30 percent of the average annual con- 
sumption in the United States during the three 
preceding calendar years. On imports in ex- 
cess of this quantity, the United States reserves 
right to impose a duty or tax not exceeding 
25 cents per square, which amounts to about 
9 percent ad valorem at present values. No 
restriction is placed on other than red cedar 
shingles, which enter free. 


SENATE BILL WOULD PROVIDE SHIP- 
PING AIDS TO LUMBER EXPORTERS 


Wasuincton, D. C., June 12.—A bill calcu- 
lated to revive lumber export trade has just 
been introduced by Senators Holman and Mc- 
Nary of Oregon. A similar bill is under con- 
sideration by the House committee on merchant 
marine. 

The Holman-McNary bill proposes to provide 
competitive shipping rates and adequate ship- 
ping services to lumber and manufactured tim- 
ber products exported from the United States, 
by putting into practice the policy of shipping 
aids to lumber export defined by Congress in 
Section 211 (h) of the Merchant Marine Act 
of 1936. The bill would authorize and direct 
the Maritime Commission to grant subsidies to 
shipping operators to provide, or the Commis- 
sion to prescribe, export rates as low as those 
of principal foreign competitors to the same 
common or comparably distant markets abroad ; 
or for the same purpose to lease vessels and 
allocate space, or to operate vessels. 

The advantage of foreign competitors in the 
export trade, in shipping alone, from subsidized 
rates or subsidized cargo or both, usually ranges 
between $1 and $2 a thousand feet. 

In addition, there are foreign import discrim- 
inations against American lumber. The principal 
discriminations are the British levy, 10 percent 
c.i.f. on most American lumber, but no levy on 
Empire lumber, and the Australian-New Zea- 
land additional duty on American lumber, of 
one pound or $3.75 at present, per thousand feet. 

The effect of these discriminations and ship- 
ping subsidies on our lumber exports may be 
observed when it is shown that American ex- 
port of lumber dropped in 1938 to the lowest 
point in forty years. 
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THE QUALITY IS RIGHT 
=—SO IS THE PRICE! 


When you recommend PURITAN to a customer 
you sella top grade sash cord—one that has 
far greater strength than the specifications re- 
quired by the U. S. Government, States, munic- 
ipalities, railroads, and industrial users. 

Yet Puritan sells at a popular price—pro- 
z vides you with an excellent dealer profit—and 
gives 100%, satisfaction to both the contractor 
and the owner! ASK YOUR JOBBER! 

This nationally known brand is extra strong, 
long lasting, better made and economical— 
guaranteed by one of America's oldest and best 


known mills. Puritan Cordage Mills also offer oa This p , 
complete line of sash cords to meet all prices Peachey Ptul “s ET 
° a + form nf With, ° les 
and requirements—plus a wide variety of other bug tion, Pacticgy | * 
types of braided cotton cord for many purposes. fo here? Setins "8 tin, 
Ask your jobber for PURITAN—for more profit We mone tlery et ~ 
to yourself and more satisfaction to your tradel fod fo, Your; mae 


PURITAN CORDAGE MILLS, Inc. 
Louisville, Kentucky 


PURITAN Cub Cud 


Sat See © WILtl NOT S2eeTCH »° ame  . 42 eee. 





55 








56 


June 17, 1939 


FHA Ready for Building Expansion 


Dealer Co-operates with Civic 


Body in Building Model Home 


STERLING, CoLo., June 12.—The Platte 
Valley Lumber Co., here, in co-operation 
with the Sterling Chamber of Commerce, 
recently erected “The Average Man’s 
Home,” which was on exhibition for 
thirty days before it was sold. The house 
was built on a lottery plan for the down 





"The Average Man's 
Home," built by a 
Sterling, Colo., lum- 
ber dealer and pub- 
licized by the Sterling 
Chamber of Com- 


merce 





payment, the Chamber of Commerce sell- 
ing $1 chances for the $500 equity in the 
property. The balance of the cost, $4100, 
was put through on a FHA loan, which 
is costing the present owner $24 per 


month, plus taxes. The advertising ex- 
pense in connection with announcing the 
opening of the model home amounted to 
approximately eight and one-half percent 
of the cost of the contract. 

The arrangement of the house is a 
modified stock plan, with minor changes 
as suggested by the Colorado FHA ar- 
chitect. It has an entrance hall and 
clothes closet, living room, dinette, kit- 





chen, linen closet, two bedrooms, and 
bath. The bath room is entered from the 
hall which leads to both bedrooms. There 
is ample closet space in each of the bed- 


rooms. Gray asbestos siding, with ex- 








‘round superiority. 





. : : Mixed Car 
Pine, every part precisely milled and accu- . 
rately fitted, they keep their super-quality Shipments 
without warping, cracking, swelling or split- of Frames 


ting. We also furnish Ponderosa Frames, end 
same manufacture and grade as the Genuine 
White Pine. Write.us today. 


BRADLEY, MILLER G COMPANY 
Bay City, Michigan L 


"I have never found ~ ARN Coes 
frames finer than a RESIDENCE 


the frames of Wee te 
BRADLEY-MILLER” 


Dealers and builders prefer Brad- 
ley-Miller Frames for their all- 
Made of Genuine White 





High- 
Quality 
Box Shooks 


































solicited. 


BASSWOOD 
All grades—all thicknesses, kiln dried 


or Air Dried. Small or large orders 


CoTToN HANLON 


ODESSA , NCY. 



















best mills selling Fir, 
Western Pine. 


Let us quote. 


WE WHOLESALE WESTERN WOODS 


In addition to the Northern Appalachian Hard 
and Soft Woods that we 

with Yellow Pine, we also represent some of the 
Western Hemlock and 





manufacture, together 


terior trim painted white, provides an at- 
tractive appearance. 

According to R. M. Thompson, secre- 
tary of the Sterling Chamber of Com- 
merce, this city needs many new homes. 
‘Apartment houses and homes are rented 
before the foundations are laid and at 
prices comparable with towns many times 
the size of Sterling,” he said. 





Government and Industry Act 
to Stimulate Building 


WasHIncTOoN, D. C., June 14.—With the 1939 
amendments to the National Housing Act on 
the statute books with Presidential approval 
and the FHA throwing its feet out in a big 
way in an effort to persuade all elements in 
the building industry to take full advantage of 
the new two-year lease on the life of Title I 
as well as the Title I] changes, Congress has 
turned its attention to recommended expansion 
of the spending authority of the U. S. Housing 
Authority—slum clearance. Last week the Sen- 
ate passed S. 591, authorizing an increase of 
$45,000,000 per annum in rental subsidies under 
the USHA and expanding the borrowing power 
of that agency by $800,000,000. This gives 
Administrator Nathan Straus of the USHA 
$1,600,000,000 to play with, plus the rental 
subsidies, quite a tidy sum, and all part of the 
general drive to get home building going in a 
big way. 

Senate Wants USHA Aid for Farmers 


An amendment, inserted after an exchange of 
correspondence between Mr. Straus and Secre- 
tary of Agriculture Wallace, is designed to em- 
brace rural areas within the scope of the slum 
clearance activity. Heretofore the USHA has 
devoted chief attention to urban centers, but 
there has been a considerable pull to include 
so called rural slums, and the Senate tacked on 
an amendment to accomplish this result before 
sending the bill over to the House of Repre- 
sentatives. The amendment reads in part: 

SEC. 201. The Authority is hereby author- 
ized and directed to develop and undertake a 
comprehensive program to assist public 
housing agencies in the development and ad- 
ministration of projects for farm families of 
low income in rural areas. Such assistance 
may be extended under loan annual contri- 
butions, and capital-grant contracts permit- 
ting (subject to such limitations and condi- 
tions as the Authority may prescribe) public 
housing agencies to make long-term leases 
or purchase agreements or otherwise to rent 
or sell rural housing to farmers. 


Considerable opposition to the activities of 
the USHA has developed, but attempts to clip 
the wings of this agency in the Senate were 
unsuccessful. Some critics of the slum clear- 
ance program as conducted are inclined to see 
in the rural area amendment chiefly an effort to 
obtain farm support for the expended authori- 
zations. The USHA is criticized because no 
single project is ready for occupancy after two 
years of effort; two of its projects are to be 
ready for occupancy this summer. 


Small-Homes Plans in Active Demand 


The National Small Homes Demonstration 
continues to keep ahead of last year in the 
number of small home plans distributed, and 
entered the sixth month of the 1939 campaign 
with more than 5,300 such plans outstanding. 
If orders for plans are a safe criterion, houses 
1-A, 1-E, 2-A and 2-F are the most poplar 
of the small homes. Up to date more than 35,- 
000 copies of the Small Homes Manual, con- 
taining the complete story of the National 
Small Homes Demonstration and illustrations 
of all twelve houses on which the 1939 drive 
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is being concentrated, have been printed. The 
Manual is proving increasingly popular. 


Home Building 82 Percent Ahead of Last 
Year's 


The Secretary of Labor has just announced 
that dwelling units for nearly 77,000 families 
have been provided in the United States during 
the first quarter of this year, representing an 
increase of 82 percent compared with the same 
period last year. These estimates are based on 
reports of building permits from more than 
1,700 cities having a population of approxi- 
mately 61,000,000, or 88 percent of the entire 
urban population according to the 1930 census. 
No land costs are included. 





Sash, Door Production Rises 


Production of stock sash, doors and frames 
in May rose 8 percent above April, 1939 and 
15 percent above May, 1938, according to in- 
formation released by the National Door Manu- 
facturers’ Association. 

The index used by the association to meas- 


Bureau of Building. The committee is having 
the expert advice of C. W. H. Scales, of the 
building code service of the National Lumber 
Manufacturers’ Association. 





FHA Mortgages Reach a New 
High for Chicago Office 


Volume of applications for insurance on mort- 
gages covering new construction at the Chicago 
office of the Federal Housing Administration 
reached a new all-time high during the month 
of May, according to announcement by John 
R. O’Connor, State Director of the FHA. 

Mr. O’Connor stated that during this period 
the local office received 670 applications for 
insurance in an amount of $3,841,000, covering 
properties upon which construction is scheduled 
between now and the end of the summer.. This 
represented an increase of approximately 
$1,400,000 over the dollar volume of $2,440,000 
reported for the same month last year, and 
brings the total of applications covering new 
construction for 1939 to date to $16,350,600. For 
the first five months last year the local office 





NHA AMENDMENTS EFFECTIVE JULY 1 


Wasuineton, D. C., June 12.—As approved by President Roosevelt, 








DAMS-EDGAR 


Lumber Co.— 
YELLOW PINE 


Finish, Packaged Trim, 
Mouldings and Yard Items 
Grade-Marked 
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amendments to the National Housing Act will become effective July 1, 


1939. Title I amendments continue until July 1, 1941, the authority of the Kiln-Dried 
Administrator to insure modernizing loans and loans on new structures up ne 
to $2,500; set the loan insurance limits at $2,500 for all classes of Title I Write us about your needs 


loans; provide a time limit for repayment of modernizing loans of three 
years and thirty-two days. No time limit is set on new structures for use 
in whole or in part for residential or agricultural purposes. ‘ (The Admin- 
istrator may set this time limit at ten years) ; permit the Administrator to 
fix a premium charge for insurance at no more than three-fourths of one 
percent per year on the net proceeds of the loan. 


Order a Mixed Car Today 


The Adams-Edgar Lumber Co. 
MORTON, MISS. 























Title If amendments permit increase in amount of insurance obliga- 
tions from the present $3,000,000,000 to $4,000,000,000 with approval of 
the President; extend authority of the Administrator to insure mortgages 
on existing structures from July 1, 1939, to July 1, 1941. (A limit of this 
type of insurance after July 1, 1939, is set at twenty-five percent of all 
insurance outstanding at one time); continue indefinitely the ninety per- 
cent twenty-five-year loan insurance on small, owner-occupied homes; 
amend Section 207 (large scale rental housing projects) and Section 210 
(multi-family dwelling projects) by providing a new section preventing 
insurance of such mortgages unless the contractor certifies that the labor 
employed in the construction involved has been paid not less than the 
prevailing local scale of wages as determined by the Secretary of Labor. 


For OAK and MAPLE 


FLOORING 


Cedar Closet Lining, Oak 
Thresholds, Stair Treads, 
Mouldings, etc.— Send your 
orders to 


- EVANS ~ 


Hardwood Flooring Co. 


Wholesale Distributors 
3900 Chouteau Ave., St Louis, Mo. 


To assure quick service to our customers, we carry 
in St. Louis from a quarter- to a half-million feet 
of Northern Hard Maple and Southern Oak Flooring 
from selected out-of-state mills. Every bundle grade- 














To stimulate activity in the entire building field and to take advantage 
of these provisions, a nation-wide campaign to promote property modern- 
ization and repair during the summer months was started early in June. 
A complete illustrated description of the promotional material available 
to material dealers appeared on pages 22 and 23 of the May 20 issue of 
the AMERICAN LUMBERMAN. 














ure the rate of weekly output stood at 54.3 on 
June 1 against a reading of 38.8 at the same 
time last year. 





Co-operate in Writing New 
Building Code 


BaLtimorE, Mp., June 12—A committee of 
members of the Lumber Exchange here has been 
named to co-operate with other interests in the 
formulation of a new building code, which shall 
give lumber the place among building mate- 
rials to which it is entitled. This committee, 
which consists of W. J. Appel, W. J. Appel 
Lumber Co.; Daniel. Senft, Canton Lumber 
Co., and F. Bowie Smith, has been in confer- 
ence with John M. Russell, of the Baltimore 


had received new construction applications in md trade-marked. 


an amount of only $7,517,600. 

Applications for insurance of mortgages cov- 
ering both new and existing construction for 
May numbered 1324, amounting to $6,797,500, 
which was the second largest monthly volume 
ever reported by the Chicago office. The only 
similar period in which this figure was topped 
was during March of this year when there were 
1445 applications totalling $7,651,350. The May 
figure compares with 1205 applications, totalling 
$6,735,000, during April, and 838 applications in 
an amount of $4,775,800 during May last year. 





In California, Oregon and Washington, 230 
independent retail lumber dealers had a 1937 
sales volume of $22,756,000, an increase of 61.6 
percent over their 1935 sales of $14,084,000. 





“FOR QUALITY 
AND SPEED 
LET US KNOW 
YOUR NEED” 


Distributors 
MAPLE FLOORING 
which has been 

Certified by M.F.M.A. 








Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasuineton, D. C., June 12.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended June 3, and for 22 
weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identical mills 


for the corresponding period of 1938. 


TWO WEEKS: 

Softwoods: 

Southern Pine ......... eeeeeeues - 
Eins eee eae Oecd eeeeee CECNREC HDS 
Western Pine ..... 
Se I ccc cccccesereeceseeeeonee 
ED ccccceeccccesesecessocse we 
Northern Pine .... eee 
PUGUUMONE BUGMRIOGE ccccccccccescccccecoeceese 


WE NO IIOOGD ccecocecsecececes i 
Hardwoods: 


DOUEMORM TIRTOWOOED oc cccccccccccecccccncces 
PUOSCHOEE TEBTOWOOGES cccccccccccecccccccseces 


SE BIGOES cob cececccdtcecetesoseces 
SE DED cdcccvesesoeceeseeeesenerees 
Oak Flooring 
PE SOEEEE” $e ceecercecscceceesesconeseds 


TWENTY-TWO WEEKS: 


Softwoods: 

Pt TD vsveesesebeteceCebeemoeeneces 
Lo ere rrr Tr eT Tere et ee 
RE SE. a. dasenvedenenoreieekssenewews 
CREBNOOMON MOB WOOE cccccccccccecscccccseecs 
Se oh nd weadeeeeeedeeaewee ewe 
WOOSEMOOM FIMO cccccccccccccccesececoccscece 
POOCEOND TUONRING coc cccccrececceesceosecee 


Ee SOD 6 6:60.60: 6 eo ss6ecdasseeceeesoe 


Hardwoods: 
Southern Hardwoods 
Northern Hardwoods 


EE o.ncnb ove cheer eee eet eeeaws 
Total Lumber 


Ce Bde eed sé ad Hore dtee de ceceeees 
Maple Flooring** 


ee 


*Two weeks ended May 27. **21 weeks. 


TUnits of Production. 


Av. No Production Percent Shipments Percent * Orders Pereent 
Mills 193 of 1938 1939 of 1938 1939 of 1938 
130 64,744,000 110 70,784,000 120 72,742,000 131 
143 182'914'000 136 201,967,000 137 205,013,000 141 
116 156,729,000 120 134,588,000 110 141,877,000 125 
13 14,283,000 114 13,107,000 88 13,100,000 114 
10 5,859,000 122 5,955,000 118 4,358,000 94 
10 7'884,000 153 5,241,000 173 4,290,000 139 
17 3,904,000 113 4,501,000 191 3,643,000 157 
439 436,317,000 125 436,143,000 123 445,023,000 132 
+69 8,693,000 136 11,534,000 150 12,465,000 160 
17 2'171.000 63 3'595,000 166 27695,000 126 

86 10,864,000 110 15,129,000 153 15,160,000 153 
508 447,181,000 124 451,272,000 124 460,183,000 133 
65 14,057,000 112 16,251,000 131 13,968,000 116 
14 1/991,000 126 2'382'000 131 27541,000 214 
130 710,544,000 106 713,335,000 106 733,377,000 111 
143 1,976,086,000 122 2,027,028.000 118 2,063,601,000 122 
117 1'189,681.000 130 11375,132,000 111 1/345,798,000 108 
13 150,094,000 118 153,930,000 106 159,689,000 109 
10 60,896,000 108 56,031,000 106 49,594,000 113 
10 22'686.000 100 43,148,000 126 45,267,000 128 
18 32,668,000 111 37,529,000 159 36,826,000 133 
441 4,142,655,000 120 4,406,133,000 114 4,434,152,000 115 
+71 99,836,000 107 131,517,000 138 132,257,000 141 
18 52°534.000 68 43'004,000 155 38,963,000 152 
89 152,370,000 “89 174,521,000 142 171,220,000 143 
512 4,295.025.000 119 4,580,654.000 114 4,605,372,000 116 
65 147,630,000 107 152,229,000 110 152,960,000 106 
15 197241,000 115 21/227,000 119 22°682,000 130 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Orveans, La., June 14.—Following is a 
summary of reports from southern pine mills 
for two weeks ended June 10: 


Average weekly number of mills, 128; 
Unitsf, 108 


Total for 
Two Weeks 
Three-year average production*... 66,694,000 
MBUUER POOGGUCUION 2c cccccccccseces 61,598,000 
ND aa has Bos dala in iat etn a ew 65,354,000 
eee 69,741,000 


Number of mills, 131; Units,+ 109 


On June 10, 1939 

Unfilled orders 78,634,000 

IED wa cdecdeveeseeacvas 450,573,000 
*October, 1935, to October, 1938. 


TUnit is 309,000 feet of “3-year average” 
production. 


ee 


Western Pine Summary 


PorTLAND, ORE., June 10.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended June 3. 


Report of an average 116 mills: 
Total for 2 Weeks Ended 


June 3, 1939 June 4, 1938 
Production ...... 156,729,000 131,004,000 
Shipments ....... 134,588,000 122,560,000 
Orders received.. 141,877,000 113,938,000 


Report of an average of 114 mills: 


June 3, 1939 June 4, 1938 
Unfilled orders... 189,375,000 148,880,000 
Gross stocks..... 1,511,119,000 1,520,718,000 


Report of 114 identical mills: 
c—— Total for Year———_, 
1939 1938 


Production ...... 1,153,081,000 878,259,000 
Shipments ....... 1,339,404,000 1,200,006,000 
ne 1,313,641,000 1,217,997,000 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., June 12.—Following is statement of nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on June 3: 








No. of Unfilled Orders Gross Stocks - 

Softwoods— Mills 939 1938 1939 19 
FR Pere 121 79,251,000 50,584,000 514,461,000 573,408,000 
i tsa as eran ed os tarbrana 143 338,372,000 244,173,000 907,423,000 942,513,000 
I nina dk a tneiyae oeere.e 114 189,375,000 148,880,000 1,511,119,000 1,520,718,000 
California Redwood ............. 13 32,254,000 28,437,000 296,474,000 291,064,000 
Southern Cypress .......... — 10 5,426,000 5,037,000 203,035,000 192,691,000 
PE Pe ccccereeéeveerecee 10 7,730,000 5,844,000 133,073,000 153,536,000 
Northern Hemlock® ............. 12 6,226,000 7,497,000 83,850,000 88,507,000 

Total Softwoods ......... “ 423 658,634,000 490,452,000 3,649,435,000 3,762,437,000 
Southern Hardwoods ........... 67 31,239,000 30,962,000 209,333,000 231,938,000 
Northern Hardwoods® ........... 14 11,497,000 11,162,000 111,046,000 120,436,000 

Total Hardwoods ............ 81 42,736,000 42,124,000 320,379,000 352,374,000 

TE occvucetescseaes 492 701,370,000 532,576,000 3,969,814,000 4,114,811,000 
Flooring— 
a oo as din dr ht We a 75 43,135,000 34,278,000 84,654,000 87,117,000 
EE ccccceereseucues No report. 

*Unfilled Orders reported by 12 and 14 mills; stocks by 15 mills. fUnits. 


West Coast Review 


[Special radiogram to AmeERIcAN LUMBERMAN] 

SEATTLE, WASH., June 14.—The 143 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended June 10, reported: — 
Production 186,465,000 


Shipments 190,573,000 


2.20% over production 
Orders 


211,071,000 13.20% over production 

A group of 143 mills, whose production re- 
ports for 1939 to date are complete, reported as 
follows: 

Average weekly cut for twenty-three weeks: 
a a ore Sere 90,364,000 
0 EEE Re ee ye 73,496,000 

Average cut for two weeks ended 
PN BO cetewcrsunecedeneceuteaed 93,233,000 
A group of 143 mills, whose production for 

the two weeks ended June 10 was 186,465,000 

feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
) ere 84,654,000 89,575,000 102,897,000 


Domestic 

cargo... 67,715,000 74,291,000 160,862,000 
Export - 14,945,000 23,946,000 82,495,000 
Local . 23,259,000 pt rere 


190,573,000 211,071,000 346,254,000 
A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 


plete for 1938 and 1939 to date, reported as 
follows: 





Aver. for 2 
wks. ended Aver. for 23 wks. ended 


June 10, June 10, June 11, 
1939 1939 1938 
Production 93,233,000 90,364,000 73,496,000 
Shipments 95,287,000 92,413,000 78,257,000 
Orders 105,536,000 94,346,000 77,161,000 





To Study Mill Waste 


MONTREAL, QUE., June 12.—The Forests 
Products Laboratories of the Dominion Forest 
Service are making a survey of sawmill waste 
in a number of New-Brunswick mills, with the 
idea of determining its prospective value as a 
by-product. It is proposed to include ten mills. 
It is also proposed to visit some mills in Nova 
Scotia. 





Jun 


—noue =-astn 


> ——4= 6) 





1939 


| 22 
ills 


rent 
938 


1 
4 
4 
7 
4 


P 
4 


5 


Ail wDWwS eho 


ee ee el 


est 
ing 
the 


100 


or 
100 


100 


100 
00 


ts 
st 








June 17, 1939 


New Edition on Wood 
Seasoning, Kiln Drying 


The Air Seasoning and Kiln Drying of Wood 
By Hiram L. Henderson, associate professor 
of Forest Utilization at the New York State 
College of Forestry, Syracuse, N. Y. This is 
the second (1939) edition of this well known 
book by a recognized authority. Wood no 
longer enjoys a market without competition 
from other materials. It must sell strictly 
on its merits. Every precaution must be taken 
in its manufacture to turn out at a low cost, 
a product high enough in quality to meet the 
exacting demands of the public. Seasoning 
and kiln drying are the most important factors 
relating to quality and as such are being given 
increasing attention, study and appreciation. 
The attention of the public is now constantly 
being drawn to the inherent beauty and utility 
of wood and it expects to obtain well seasoned 
or kiln dried lumber free from such blemishes 
as impair its appearance or utility. It is of 
utmost importance to the sawmill operator, 
woodworker or dealer that drying be accom- 
plished in the most efficient and perfect manner. 
The drying problem of the sawmill is generally 
different from that of the woodworking fac- 
tory. The former, especially in hardwoods, air 
dries to quite an extent, while in softwoods kiln 
drying is most frequently practiced; but the 
woodworker either kiln dries lumber that has 
been previously air dried or kiln dries green 
from the saw. Since these two conditions prevail, 
the new edition segregates the subject into 
two main divisions, although there are many 
factors common to both. The main chapters 
in the first division deal with reasons for air 
drying, how wood dries, factors influencing sea- 
soning, yard seasoning and staining of lum- 
ber. The second division takes up the necessity 
of kiln drying, defects resulting from air and 
kiln drying, measuring condition of lumber, 
piling for kiln drying; kiln design, process, 
practices and schedules; types of kilns, arrange- 
ment, doors, construction and records. The 
book of 332 pages contains 202 illustrations 
and thirty-three tables, and may be secured 
from the AMERICAN LUMBERMAN at the pub- 
lisher’s price, $3.50. 





Dealer Asks Opinions as to 
Law's Fairness 


A New Mexico lumber dealer, who is a sub- 
scriber to the AMERICAN LUMBERMAN, has writ- 
ten requesting an opinion on the New Mexico 
law which becomes effective June 30, regarding 
grade- and trade-marked lumber. The act was 
passed “to insure durability and safety in the 
erection and repair of residences and other 
structures and buildings ; to protect the consum- 
ing public in the matter of quality, classification 
and utilization of manufactured lumber . . . to 
promote the development of the New Mexico 
lumber industry, etc.” Comment for or against 
the New Mexico law is invited. 


Sections of the law are as follows: 

Section 1. All lumber used in the State 
of New Mexico, after June 30, 1939, for resi- 
dential and other building construction, 
fabrication and repair purposes shall be 
legibly marked by the manufacturer on the 
face of each piece to show the manufac- 
turer’s name or trademark and its grade or 
grades or classification. 


Section 2. It shall be unlawful for any 
building code or codes of this state or of 
any country, municipality or township 
therein, or of any agency, bureau or political 
division of subdivision of the state govern- 
ment to discriminate in any way against the 
softwood species of timber, such as Douglas 
fir and Ponderosa pine, grown in New 
Mexico. All the various grades of lumber 
produced therefrom, and the softwood species 
of New Mexico lumber shall be considered, 
regarded’ and accepted prima facie as the 
equal in strength and durability of similar 
softwood species produced elsewhere, and the 
burden shall rest upon any person contesting 
this provision to prove to the contrary in a 


Amermecanfiumherman 


court of competent jurisdiction by a pre- 
ponderance of the evidence. 


Section 3. In the construction, erection or 
repair of all of its public buildings and 
structures the State of New Mexico and 
all counties, municipalities and townships 
therein, and all agencies, bureaus or political 
divisions or subdivisions of the state govern- 
ment are hereby required to use, whenever 
the species of lumber necessary for such con- 
struction or repair work is available in this 
state, such species of lumber produced from 
the timber grown in the State of New 
Mexico; and no person employed to draw 
specifications therefor shall so word such 
specifications as to discriminate against any 
lumber produced from New Mexico as grown 
timber. 


Section 4. Any person, firm, association or 
corporation distributing lumber in the State 
of New Mexico after June 30, 1939, for any 
purposes hereinbefore set forth in this Act 
or any contractor in this state using lumber 
for any of said purposes who shall delib- 
erately violate any of the provisions of this 
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Act shall, upon conviction, be subject to a 
penalty of not less than two hundred dollars 
($200.00) nor more than one thousand dollars 
($1,000.00) or imprisonment in the county 
jail for not less than thirty (30) nor more 
than ninety (90) days for each violation 
hereunder; Provided, That in the case of a 
violation by a firm, association or corpora- 
tion, the jail sentence, if one is imposed, 
shall be upon the officer, agent or person of 
such firm, association or corporation re- 
sponsible for such violation. 


Section 5. If any part, portion, clause, 
paragraph, sentence of section of this Act 
shall be declared unconstitutional by any 
court of competent jurisdiction, it is hereby 
declared that this Act would have been 
passed without such part, portion, clause, 
paragraph, sentence of section hereof. 





PROPERLY used, credit contributes greatly to 
the general advance of a nation; in improper 
hands, it is dangerous social dynamite. 





Monday 


HMMn 


Boss 


SOUTHERN YELLOW PINE 








Us Niggers goin’ to be eaten 
fried chicken an’ watermellon 
den. 
todo. ‘Mancipation, dat’s what. 


And you too, Mr. Retailer, should put down that date 
on your calendar when you first switched to KIRBY 
lumber—because that marks an emancipation for you. 
It was then that you were set free from the trouble and 
grief which so often follow in the trail of inferior prod- 
ucts. Kirby lumber is good lumber. Kirby service is 
as dependable as the calendar. 


“A Wood for Every Purpose ” 


KIRBY LUMBER CORPORATION 


HOUSTON, TEXAS 


We’'s got some celebratin’ 


SOUTHERN HARDWOODS 
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ALLI 


Dense 
Mississippi 


PINE 


The modern mills of the Sallis Lumber Com- 
pany can supply you with this famously fine 
Mississippi Shortleaf at its best. It’s super- 
quality lumber of strength and durability, 
with soft, velvety texture, easy to work, easy 
to saw and nail, light to handle. Yard and 













Shed Items, Eased-Edge Dimension, Flooring, 
Ceiling. Siding, Finish, Mouldings, Casing, 
Base. 


Let us supply you. 


Annual Capacity 35,000,000 feet. 
1. C. and G. M. & N Railroads 








We do not make the Most 
Oak Flooring, but we Do 
make the BEST 


<NIXIE 


y, 
t 


OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
-- PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 














_MFMA _ 


BROWN DIMENSION CO. 
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THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. El Monte—Cliff Tepe Lumber 
Co., 664 East Columbia. 

San Gabriel—Mission Co., 1748 New Avenue; re- 
tail building supplies business. 

ILLINOIS. Rantoul—Builders Supply Co. opened 
by H. G. (Homer) Pendergrast. 

MISSOURI. St. Louis—Hermeyer Lumber Co., 
8340 Jennings Road, opened by William Hermeyer. 

NEBRASKA. Lincoln—Rock Island Lumber Co. 
opened yard at 720 North 17th Street. 

NEW YORK. Northport—Aspinall-Burt Lumber 
Co. established a yard at Park Avenue, South of 
Broadway, Huntington Station, carrying a com- 
plete line of lumber, millwork, mason materials, 
Paints and hardware. 

NORTH CAROLINA. Charlotte—Nivens Lumber 
Co. has been opened at 101 East Boulevard and 
will handle a complete stock of building materials, 
paints and wall paper. 

OHIO. Mt. Gilead—Jackson Lumber & Coal Co. 
of Ashley is opening a branch in Mt. Gilead, offer- 
ing a complete line of building materials and 
paints. 

OKLAHOMA. Kendrick—Kendrick Lumber Co. 
has been opened by E. L. Blakley. 


PENNSYLVANIA. Columbia—Columbia Lumber 
Co., dealer in lumber and builders supplies, opened 
at Eighth and Wright Streets. 

TEXAS. Alice—Cox-Williams Lumber Co. has 
been opened on Aransas Street. 

Cushing—Cushing Lumber Yard has_ opened, 
carrying a complete stock of lumber for both 
building and finishing purposes. 

Kerrville—Allen & Allen Lumber Specialties 
established at 961 Water Street. The new firm is 
a branch of the Allen & Allen Wholesale & Retail 
distributors of San Antonio. The new firm will 
feature unusual woods, which the major portign 
of the builders desire in their finishing work. 

WASHINGTON. Longview—M. L. B. Logging 
Co. newly organized. Frank McDonald of Long- 
view is president and general manager. 


Business Changes 


ARKANSAS. Morrilton—Pierce-Young Retail 
Lumber Co. succeeded by Young Lumber Co. 

Little Rock—Hale Lumber Co., Tenth and Spring 
Streets, sold to Mechanics Lumber Co. of North 
Little Rock. 

COLORADO. Brush—Brush Lumber Co. suc- 
ceeded by Brush Lumber & Coal Co. 

Colorado Springs—The Clark Lumber & Supply 
Co., 2732 West Colorado Avenue, has been pur- 
chased by V. H. Weller, who will operate the 
business under his own name. 

ILLINOIS. Prairie City—V. A. Bostwick suc- 
ceeded by Frank Welch. 


INDIANA. Indianapolis—Allen A. Wilkinson 
Lumber Co. (Inc.) has changed name to Wilkinson 
Co. (Inc.). 

Seymour—Seymour Lumber & Building Supplies 
(Inec.) succeeded by Dunlap & Co. (Inc.). 


IOWA. DeWitt—Elder Lumber Co. purchased 
by Eclipse Lumber Co. The two yards will be 
consolidated, and will occupy the present Elder 
Lumber Co. office on Sixth Avenue. 

Plymouth—L. A. Page Lumber Co. succeeded by 
G. A. Reynolds. 

KENTUCKY. Louisa—J. T. Justice Lumber Co. 
succeeded by F. S. Vanhoose Lumber Co. 

Middlesboro—Bell County Lumber Co. stock sold 
to Reams Lumber Co. 

LOUISIANA. Ferriday and Wisner—Fisher Lum- 
ber Corp. succeeded by Kellogg Lumber Co. 

MICHIGAN. Caledonia—Caledonia Lumber Co. 
succeeded by Caledonia Farmers Elevator Co. 

Cassopolis—Peck Lumber & Coal Co. succeeded 
by Cass County Lumber & Coal Co. 

Vandalia—Peck Lumber & Coal Co. succeeded 
by Vandalia Lumber & Coal Co. 

MISSISSIPPI. Cleveland—Elmer Nowell Lumber 
Co. succeeded by Nowell Lumber Co. (Inc.). 

MISSOURI. East Prairie—Conyers Lumber Co. 
succeeded by J. P. Voss. 

Wilcox—Garrett & Curfman succeeded by Ful- 
lerton Lumber Co. 

NEBRASKA. Bloomfield—Weller Bros. 
succeeded by Bloomfield Lumber Co. 

Petersburg—Finkbine Bros. Lumber Co. local 
yard succeeded by Crowell Elevator Co. 

Tekamah—Bryant Lumber Co. succeeded by 
Howell Lumber Co. of Fairbury, Neb. 

NORTH CAROLINA. Winston-Salem — Realty 
Bond Supply Co. succeeded by Naylor Builders 
Supply Co. 

NORTH DAKOTA. Streeter—Farmers Lumber 
Co. succeeded by Streeter Lumber Co. 

OKLAHOMA. Picher—Putnam Lumber Co. suc- 
ceeded by Tri-State Lumber Co. 

Temple—Bob Mooney Co. succeeded by Mooney’s 
(Inc.). 

OREGON. Greenberry (P. O. at Corvallis) and 
Philomath—F. M. Ellis Lumber Co. succeeded by 
Ellis & Mann Lumber Co. 

Medford—Economy Lumber Co. (Inc.) changed 
name to Builders Supplies (Inc.). 

TEXAS. Abilene—Pine Street Lumber Yard suc- 
ceeded by Gibson Lumber Co. 

Fort Stockton—S, 8S. Harris Lumber Co. suc- 





(Inc.) 


ceeded by Wallace Lumber Co. 

Jefferson—Caddo Lumber Co. succeeded by T. R, 
Richey Lumber Co. 

McKinney—Lee Elliott Lumber Yard succeeded 
by Lee Elliott Building Materials Co. 

San Antonio—McCord Lumber Co. succeeded by 
Cc. F. Sims. 


VIRGINIA. Tasley—H. A. West succeeded by 
West Lumber Co. (Inc.). 
WASHINGTON. Seattle — Preston Lumber Co. 


succeeded by Preston Lumber & Millwork (lInc.), 
2717 Blakely Street. 

CANADA. ALBERTA. Barrhead, Clandonald, 
Derwent, Fort Saskatchewan, Islay, Killam, Leduc, 
Mannville, Marwayne, Mayerthorpe, Millet, Morin- 
ville, Myrnam, Onoway, Paradise Valley, Sedge- 
wick, Smoky Lake, Thorsby, Waskatenau, West- 
lock—Beaver Lumber (Northern) Limited  suc- 
ceeded by Beaver (Alberta) Lumber Limited. 

Alliance, Altario, Bawlf, Bittern Lake, Cadogan, 
Camrose, Clive, Forestburg, Hay Lakes, Kingman, 
Meeting Creek, Provost, Red Deer, Round Hill, 
Stettler, Wainwright—Progress Lumber Co. (Ltd.) 
succeeded by Beaver (Alta.) Lumber Ltd. 


Casualties 


CALIFORNIA. Colma—The Colma plant of the 
Half Moon Bay Box & Drum Co. and the packing 
sheds of the Colma Vegetable Association were 
recently destroyed by fire. Damage estimated at 
$50,000. 

INDIANA. Akron—Haldeman & Baum had 
large lumber shed destroyed by fire, with a loss 
of nearly $10,000. Thousands of feet of seasoned 
lumber were destroyed. 

MISSISSIPPI. Fernwood — Mississippi Plywood 
Corp. suffered loss by fire to its veneer manufac- 
turing plant estimated between $30,000 and $40,000, 
partially covered by insurance. Plans for rebuild- 
ing are being considered. 

NEW HAMPSHIRE. Conway — Conway Wood 
Turning Co. factory destroyed by fire, with loss 
set at $10,000. Only a small office building and 
quantities of birch stock in the yards were saved. 

NEW YORK. Syracuse—Eastwood Lumber Co. 
at New Court Street and North Midler Avenue had 
planing mill damaged an estimated $10,000 by fire. 

VIRGINIA, Emporia—Greensville Manufacturing 
Co. suffered loss by fire of between $15,000 and 
$20,000, with insurance covering approximately 90 
percent of the loss. More than a million feet of 
lumber were destroyed, but the fire fighters were 
successful in saving three million feet of lumber 
in the yard. 

Richmond—Ruffin & Payne (Inc.), lumber and 
building supply company, had four of its five main 
buildings destroyed by fire, causing damage esti- 
mated at between $50,000 and $75,000. The com- 
pany’s frame office building was not damaged. 


Incorporations 


CALIFORNIA. Redding — Burney Lumber Co. 
(Inc.) filed articles of incorporation here. 

MICHIGAN. Alpena—Alpena Lumber Co.; lum- 
ber; $25,000. 

NEW YORK. Peekskill—Colony Lumber & Sup- 
ply Corp.; building materials. 

TEXAS. San Antonio—Steger Lumber Co. (Inc.); 
$10,000; manufacturing. 

VIRGINIA. Norfolk—Venetian Blind Manufac- 
turing Corp.; $15,000; to manufacture and deal in 
Venetian blinds. 

CANADA. BRITISH COLUMBIA. North Van- 
couver—The U. & S. Lumber Co. (Ltd.); $19,000. 
Will engage in business as timber merchants. 
Offices at 291 Esplanade West. 





Cypress Booklet Added to 


Commerce Series 


The Department of Commerce announces 
publication of “American Southern Cypress,” 
a booklet prepared in the Forest Products Divi- 
sion as a guide to builders and architects in the 
selection of woods best adapted to their pur- 
poses. Authentic information as to present tim- 
ber stand, location, future supply and manufac- 
turing activities, as well as the commercial uses 
of this wood are given in the text. The booklet 
dwells on the famed durability of “the wood 
eternal” and its resistance to alkalines, acids, 
weather, water and insects. Many other facts 
of interest to prospective home builders, teach- 
ers and students as well as to industrialists, 
architects and builders are to be found in this 
booklet which may be obtained from the Super- 
intendent of Documents, Washington, D.C., or 
from any district office of the Bureau of For- 
eign and Domestic Commerce, for ten cents, or 
a discount of 25 percent is allowed on orders 
for 100 or more copies, 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, MAss., June 12.—The anticipated ex- 
pansion in the building of private homes with 
private capital has failed of realization thus far 
this year. On the surface, the chief activity 
comes in the form of announcements by the 
chairman of the Boston Housing Authority 
that $150,000,000 of Federal funds will be 
poured into the Boston area in the next ten 
years, and, to absorb part of these funds, three 
additional sites have been seized in Roxbury, 
South Boston and Charlestown, from which 847 
buildings will be razed after 4,700 occupants 
have moved. By late summer, actual construc- 
tion will start. Each family apartment will 
have three to six rooms to rent at $6 per month 
per room. They will be exclusively of brick 
and cement. 


The latest threat of a strike in transporta- 
tion circles comes from the longshoremen at 
Boston. The demand is for additional men in 
the gangs working in the holds while discharg- 
ing vessels. No definite action has yet been 
taken. 


WEST COAST WOODS—tThere is an in- 
creased inquiry for mill shipment lots, and a 
freer run of dimension schedules in lots rang- 
ing from 15,000 to 50,000 feet, with the dis- 
count from page 16 of the West Coast list 32 
dropping to $9@10 and most sales at the $10 
level. The discount for hemlock is usually 
$12. Small sales to dealers have made a 
steady drain upon local holdings, with very 
little, particularly of boards, added by re- 
cent arrivals. Boards are scarce and very 
firm at $26 for the No. 2, and $23 for the 
No. 3. Arrivals by water at Boston to date 
in June total 3,468,940 feet, and include a 
cargo of well over a million feet arriving 
today from British Columbia. There is 
another British Columbia cargo due here 
about July 1. Advices from the West Coast 
indicate no more shipments from British 
Columbia ports, either afloat or under charter, 
due to the fact that all British Columbia 
shipments have been diverted to the English 
market. 

EASTERN SPRUCE—There have been no 
definite price changes. The smaller dimen- 
sion sizes, 2x3- and 2x4-inch, sell freely at 
$29@31 delivered by rail at Boston rate 
points, up to $36@38 for the 2x12-inch, and 
$38@40 for the 3x12-inch. The active mills 
are well supplied with orders for 3x4-inch 
dimension in 16-foot lengths for tobacco 
barns. 


LATH AND SHINGLES—Standard 1%-inch 
spruce lath are firm and quite active at 
$3.50@3.75, with the 1%-inch at $4@4.50. 
Sales of eastern white cedar shingles have in- 
creased sharply, though prices hold steady at 
$4.15@4.25 for the top grade of extras, $3.50 
for clears, $2.85@3 for clear walls, and 
$2@2.10 for extra No. 1. The situation as to 
lifting of the quota on British Columbia red 
cedar is still clouded. 


Protests from business offices against the or- 
der of the Boston Traffic Commission prohibit- 
ing parking of cars downtown from 7 to 9:30 
a. m. has produced an order freeing the period 
for 7 to 8 o'clock, but continuing the ban 
through June and July to cover the period from 
8 to 9:30. This is of no value to lumbermen 
who wish to stop at their offices briefly to see 
the morning mail before planning the day’s ac- 


tivities. 
Baltimore, Md. 


SHORTLEAF PINE—Business is showing 
some expansion, as requirements of builders 
and box plants increase. Accumulations here 
are held down to moderate proportions. Quo- 
tations are just about-stationary. 


LONGLEAF PINE—The demand for the 
larger sizes is showing.an increase. The price 
level is perhaps a little higher. Stocks are 
adequate. 

WEST COAST WOODS — The demand for 
spruce, fir, redwood and other species is re- 


cording some gains. Delays in delivery are 
reported by some of the eastern dealers. Prices 
are little changed. 


HARDWOODS—tThere is perhaps a little 
more snap to the trade than could be de- 
tected some time ago. Woodworking estab- 
lishments are buying with a measure of con- 
fidence again, and only the export division 
lags. Stocks are not in surplus. 


NEW YORK, N. Y. 


Local activity in retail circles is well below 
normal. Competition is keen among retail- 
ers. Most wholesale offices report little activity 
in forward buying, particularly of the bulk lots 
of fir and hemlock from the West Coast. They 
insist that the mills are 50 cents higher for di- 
mension schedules that they were two weeks 
ago, but that most mill shipment schedules are 
still being booked at the $10.50 discount from 
page 16 of the West Coast list. The volume 
of unsold lots in storage here has dropped 
steadily of late, as the yards pick up fill-in 
lots of special sizes to cover current orders, 
and avoid round-lot ordering direct from mills. 
Very few transit lots are being offered. There 
is a real scarcity of boards of all grades and 
sizes, with most sales of No. 2 up to $26, and 
the No. 3 at $23@23.50. A British Columbia 
cargo landed here this week had a small 
consignment of boards, and another boat from 
the same ports is due early in July. All of- 
ferings of boards will be taken up as Offered. 

There is a better demand for cargoes of 
eastern spruce, and it is noted that most 
orders are for delivery at Long Island Sound 
ports where the work of restoring summer 
homes damaged or destroyed by the September 
hurricane is calling for considerable lumber 
Local offices have also booked orders for many 
carloads of dimension spruce for use in re- 
storing hundreds of tobacco barns in the 
Connecticut River section that were wrecked 
by the hurricane or carried away by floods. 
Most sales of small scantling to local yards, 
delivered at Harlem River points, are at 
$30@32 and ranging up to $39@41 for the 
2x12-inch. There is a better than usual de- 
mand for 3x12-inch in 16-foot lengths, and 
this item is held generally at $41. Active de- 
mand for boards continues, with the 1x6- and 
7-inch rough held chiefly at $35@37. Most 
sales of the 4- and 5-inch dry and dressed 
boards by rail are at $30@33, with mills well 
sold up. No unsold lots of spruce lath are 
arriving. Surplus holdings from storage are 
offered at the uniform price of $3.50, with 
small lots of fresh stock, to be shipped from 
the mills in mixed cars, held at $3.75@4. 


Buffalo, N. Y. 


Business, while not brisk, is in larger vol- 
ume than it was a year ago with most local 
wholesalers. A large amount of new home 
construction, mostly of dwellings of moder- 
ate cost, is being done in suburban localities. 
Lumber prices are holding steady in most 
lines. Southern pine roofers are up about 
50 cents from a couple of weeks ago, and are 
now being quoted at $26.50 here. Fir prices 
are stronger also. Shingle prices are steady. 
New shipments are expected from Canada 
within a week or two, as the embargo on 
lumber from there will be no longer in effect. 


HARDWOODS—tThe market is slow, though 
wholesale business compares favorably with 
that of a year ago. Furniture concerns are 
waiting until the shows are over before mak- 
ing any extensive purchases. Buying by most 
consuming plants is confined to present and 
near future needs. Prices have not been show- 
ing much change recently. 


WESTERN PINES—Demand is largely for 
stocks that are likely to be needed within a 
short time, but retailers find that demands 
upon them have been increasing of late. Pon- 
derosa and Idaho pine prices are unchanged 
from two weeks ago, 


NORTHERN PINE—The market is steady, 
and stocks available are not as large as they 
often are at this time of year. Retailers are 
buying only as supplies are needed, 
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UTHWE 
LUMBER 
MILLS INC 


All Building Items in 
Ponderosa Pine 





Southwest Lumber Mills Incorporated 
offers you Mixed Car Service on this 
super-quality line of Ponderosa Products. 
Pine of choice selection, of high-altitude 
growth, soft-textured, fine-grained, in every 
way superior. Our two modern mills have 
every facility for precision manufacture. 
Annual capacity, 100 Million Feet. 20 
modern kilns. 


Let us supply your needs in Dimension, 
Siding, terior Trim, “Apache Brand” 
Mouldings, Ceiling, Casing, Base, Lath, 
Selects, Common. Our Eased-Edge Dimen- 
sion is Double-End Trimmed. Properly 
seasoned, accurately manufactured, it 
keeps its size and shape. Write us today. 


Southwest Lumber Mills Inc. 
McNary, Arizona 
Mills at Flagstaff and 
McNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— ee Oo Rerresentative 


CHICAGO — > mR S2et Michigan Ave. 


NEW YORK — ~* Pronevencerbin Sea07 








62 
Seattle, Wash. 


WEST COAST WOODS—RAIL—Orders con- 
tinue in excess of production. Mixed car or- 
ders from the middle West constitute the bulk 
of the business. Some uppers are selling at 
discounts, straight cars being soft. B&better 
vertical grain flooring is very strong, due to 
low supply and good demand, and brings 
$36 @37. 


INTERCOASTAL—A brisk demand has sud- 
denly developed and prices have been upped 
50 cents here and also in the East. Cargo 
stocks are believed to be depleted, and there is 
some speculative buying. 


CALIFORNIA—The market is quiet. Large 
quantities of unsold lumber and shingles are 
stocked at consuming centers. Prices are weak. 


RED CEDAR SIDING—Inquiries are good. 
Prices may advance on some items within a 
week. 


SHINGLES — Demand is not heavy, but 
prices remain unchanged. It is understood 
railroads are already accepting Canadian 
shingles for shipment to the United States, 
as the quota restriction is to be abandoned 
June 17. 

LOGS — Inventories on Puget Sound in- 
creased 35,000,000 feet for May, mostly in fir. 
Hemlock supplies decreased slightly, despite 
heavy importations from British Columbia. 
Prices are steady. 


San Francisco, Calif. 


LUMBER CHARTERS—In the Pacific Coast 
freight and charter market, according to 
General Steamship Corp., a somewhat higher 
level of freight rates now prevails than in 
April. During May, 20 vessels were fixed 
for lumber, compared with 18 in April, and 
21 in May, 1938. Of the May fixtures, 13 
were from British Columbia ports, 6 from 
North Pacific, and one from Columbia River, 
British Columbia. Nineteen of the May fix- 
tures were completed with wheat and general 
cargo. The Japan volume, in keeping with 
the past several months, still remains light. 
Conference rates are maintained at $12 on 
lumber, and $16 on logs; liner companies 
have reduced their sailings. Liners are quot- 
ing $9 on lumber and $18 on logs to Shang- 
hai, with increased differentials up to $1 for 
North China ports. The United Kingdom- 
Continent has been the most active, and a 
peak of 27 shillings 6 pence was reached for 
a vessel on lumpsum f. i. o. basis. Lumber 
rates were quoted in the neighborhood of 60 
shillings to which level the Conference lines 
increased their rate from the previously 55 
shillings rate. Considerable business was re- 
ported as fixed at increased freight rates. 
The Australian market was somewhat more 
active, and several fixtures were reported on 
lumpsum f. i. o. basis. Liners are booking 
cargo in the neighborhoodof $9.50 to $10, de- 
pending upon ports of call. One vessel was 
reported fixed for this destination on lump- 
sum f. i. o. July loading. The intercoastal 
market remains fair, although not up to ex- 
pectations. Conference rates are maintained 
at the $14 level. 


BUILDING—Dollar value of authorized 
building construction in San Francisco re- 
corded sharp gains for May. The May total 
for all construction was $3,747,847, compared 
with $1,585,063 in April, and $1,385,417 in 
May, 1938. The increase was due to a rise 
in residential building permits, and two Fed- 
eral Government permits totaling $1,921,000. 
Authorized residential construction for May 
totaled $1,057,012, compared with $931,140 in 
April, and $934,885 in May, 1938. Building 
authorized for the first five months totaled 
$11,868,314, compared with $8,234,291 for the 
same period in 1938. Building activity in 
Southern California, according to Security- 
First National Bank, increased moderately 
during May, contrary to seasonal expecta- 
tion. The increase occurred both in resi- 
dential and the public-commercial-industrial 
classes of construction. Total dollar volume 
authorized is estimated at $19,100,000, as 
compared with $18,655,000 in April, and $16,- 
235,000 in May, 1938. Residential construc- 
tion continued to dominate the picture in Los 
Angeles. 

LUMBER RECEIPTS—May lumber receipts 
at San Francisco from interior points totaled 
8,490,000 feet, compared with 5,130,000 feet 
in April, and 8,100,000 feet in May, 1938. 
Lumber receipts at the Port of Oakland for 
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the first four months of the year totaled 
74,894,810 feet, compared with 55,033,080 feet 
in the like 1938 period, this being a most 
substantial increase. 


LUMBER SHIPMENTS — Manifest records 
show that 1,266,893 feet of lumber was 
shipped outward through San _ Francisco 
Bay area during May, compared with 1,348,- 
314 feet in April. 


CALIFORNIA PINES—Present buying of 
both Ponderosa and sugar pine is hand-to- 
mouth. Inquiries are notably down since 
Decoration Day. Over-production is evident. 
Price cutting prevails. The export market 
for ponderosa commons and clears has picked 
up. South Africa and Argentine are most 
active. There is little export demand for 
sugar pine. It is believed that space scarcity 
may account somewhat for a strengthening 
in South African prices. Sash and door mar- 
ket is quiet. 


Tacoma, Wash. 


WEST COAST WOODS.—Rail business con- 
tinues to hold up, and there has been some- 
thing of an improvement in export trade, 
particularly so far as the United Kingdom is 
concerned, but a slump is apparent in the 
California and Atlantic coast markets, both 
water served. Local volume continues fairly 
steady. Door and plywood manufacturers 
report some market activity. Logging camps 
are operating steadily, and light rains have 
eliminated forest fire hazard, ordinarily a 
handicap at this time of year. Log supplies 
appear ample for normal demands. 


Portland, Ore. 


WEST COAST WOODS.—The market con- 
tinues irregular, and is described by some as 
“soft.” Prices are about holding, but those 
of some items vary from the general level. 
Volume of orders is fair, but goes mainly by 
spurts. 


INTERCOASTAL.—The east coast market 
has been slow. Reports here indicate large 
inventories in yards supplied from this area, 
and the amount of lumber afloat is out of 
proportion to market needs. 


CALIFORNIA.—The market is dull, and 
fails to respond much to a considerable vol- 
ume of building. Willamette Valley mills 
are getting some business from that direc- 
tion. 

FOREIGN.—United Kingdom is buying in 
a limited way, but is leaning heavily on 
British Columbia mills. South American 
business is light. 


SHINGLES.—Outside of purely local busi- 
ness, the shingle market is reported coast- 
ing to a standstill as Canadian shipments are 
about to be resumed. Local demand is fairly 
brisk, with prices steady. 


Vancouver, B. C. 


BRITISH COLUMBIA’S lumber and log 
market is experiencing its greatest activity 
in years, with demand continuing strong 
in the United Kingdom, and prices showing 
signs of stiffening. Mill order files are now 
filled well into July. Hemlock is stronger, 
with cedar firm. Merchantable fir and com- 
mons are in biggest demand, and it is ex- 
pected that clears and door stock will re- 
spond to the current upswing shortly. Eas- 
ing of freight rate pressure has been suffi- 
cient to permit lumber shippers to realize 
some advantage from the market’s upturn. 
Production is at a high level; anxiety con- 
cerning dry weather and the prospect of an 
early shutdown was lessened by week-end 
rains. In the British market the ratio be- 
tween supply and demand is now in favor 
of the sellers, and all indications point to 
a firm condition. Government requirements 


continue on a large scale, and home build- 
ing has shown pronounced expansion. En- 
quiries from the United Kingdom market are 
now in heavy volume, with business being 
done according to the supply of shipping 
is showing signs of 


available. Australia 


June 17, 1939 


revival, although freights are still several 
dollars above the figure of a few months 
ago. British Columbia is selling some mer- 
chantable stock to South Africa, but most of 
the orders for clears are going to American 
mills. Jamaica has placed some business in 
Vancouver. Japan has ordered some logs at 
Vancouver, but most of the Chinese lumber 
demand is being met in United States mills 
because of price differential. Domestic and 
United States business is dull. 


Birmingham, Ala. 


SOUTHERN PINE—Owing to continued 
rainfall for almost three weeks, mills have 
been out of dry lumber, other than stock 
passing through kilns. Shipments of air 
dried stock have been limited. Demand has 
been poor, and largely for No. 3 boards, or 
badly mixed cars of general yard stock. In- 
dustrial demand has shown marked decrease, 
and railroad orders are scarce. Prices have 
slipped to about the lowest level in two 
years. B&Btr. finish, 1x6- to 1x12-inch, is 
at a new low of $36, while “C” grade is 
$32. Kiln dried No. 2 common is $19; No. 3, 
$15. Flooring slipped back to: B&Btr., $37; 
C to $32; D to $22; No. 2 to $18, and No. 3 
to $11. Drop siding, in all patterns except 
No. 116, is the same as flooring. Edge grain 
end-matched flooring held fairly well. 
B&Better flooring, end-matched or plain end, 
is sluggish, and close prices are being quoted 
on firm business. Small timbers, rough or 
S4S green, are listed at $20 for 8x8-inch and 
under; $23 for 3x10- to 6x10-inch; $24 for 
8x10- to 10x10-inch, and $25 for 3x12- to 
12x12-inches. Air dried boards are slow, 
with 1x4-inch, $12; 1x6- and 1x8-inch, $18; 
1x10- and 1x12-inch, $18.50. Kiln dried lath 
are $3.50 and green, $4. 

Red cedar shingles were reduced an aver- 
age of 10 cents a square June 1, and transit 
lists are getting a bit longer; buying has 
been more active the past week. Oak floor- 
ing manufacturers have issued new lists, 
effective in most cases July 10; prices gen- 
erally are higher than in May. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Demand and 
production have held at levels of previous 
weeks. Retailers report a marked upturn in 
sales, but reduction in their inventories has 
not resulted in buying in the same propor- 
tion. Retail yards did 11.1 percent more lum- 
ber business in April than in that month a 
year ago, and their lumber stocks were re- 
duced 7.5 percent; for the first four months 
of 1939, lumber sales were 11 percent larger 
than those of a year ago. The trade seems 
to be marking time until after the wheat 
harvest, which is getting under way in this 
area. The outlook for fall is good. Mills 
have been reluctant to add to their present 
stocks, which, for the most part, are liberal. 


SOUTHERN PINE—Demand is _ limited. 
There were reductions made several weeks 
ago by the smaller air drying mills, but, in 
the main, larger operators have resisted any 
lowering of their lists. Big mills report that 
6-, 8- and 10-inch No. 2 boards remain steady, 
with a slightly stronger undertone. Upper 
grades have been a shade easier. 


WESTERN PINE—Changes in the market 
have been negligible during the last few 
weeks. Stocks of Ponderosa are still broken, 
and mills report that Nos. 2 and 3 common 
items are scarce. Surpluses are reported in 
some items of select. 


HARDWOOD—The market has been de- 
pressed most of the year, but orders have 
increased a little, coming in from furniture 
factories at a slightly better rate. Prices 
still are near their lows, and production has 
not been stepped up. 


OAK FLOORING—Factories reported bet- 
ter orders last week. Production is in line 
with shipments, and prices hold. 


DOUGLAS FIR—Buying continued light. 
Fir uppers are a shade easier, due largely to 
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reductions made by tidewater mills. Dry 
dimension is scarce, and some mills are out 
of No. 2. 


SHINGLES—tThe market continued strong. 
Many large mills are oversold on No. 2 items. 


Shreveport, La. 


SOUTHERN PINE.—The market is fairly 
steady, though concessions are made on a 
few items. The demand has enabled most 
mills to ship as much as they have cut dur- 
ing the past month. There is little surplus 
of No. 2 boards, 1x4 and 1x6-inch or of No. 
2 dimension. There is a fairly heavy de- 
mand for these items, including a number 
of straight-car purchases. 


SOUTHERN HARDWOODS.—Domestic de- 
mand on the whole is slow. A slight im- 
provement in business began to appear im- 
mediately following the furniture marts at 
Chicago and Grand Rapids, and most gum 
orders have been from furniture manufac- 
turing territory. Oak flooring people are 
complaining about slow demand, and their 
requirements for rough flooring oak are re- 
duced. Export demand, especially for thick 
oak, has continued good. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market has 
shown steady improvement, and recently there 
has been a real influx of orders from all sec- 
tions of the North and East. The Southern 
territory has not been buying in the same 
proportion, and places business with small 
mills at low prices. Practically all lumber ‘is 
wanted either dressed, or dressed and resawn, 
and very little rough is moving. Prices are 
firm but far from satisfactory. On Oct. 24 the 
minimum wage becomes 30 cents an hour, and 
weekly hours are reduced to 42. Possibly in- 
creased demand for lumber will bring in- 
creased prices to cover the increased cost. De- 
mand for B&better finish, rough and dressed, 
has recently fallen off; prices are very firm. 
Box manufacturers have not been buying very 
much rough box lumber, but there has been 
a better demand for dressed and resawn stock. 
The yards are not buying much rough stock 
box. There has been a much better demand 
for mixed cars of air dried roofers and dressed 
boards, as well as straight cars of roofers, 
particularly 6-inch, which are scarce, with most 
mills oversold, so this width is likely to ad- 
vance about $1 soon. There has also been a 
much better demand for mixed cars of dressed 
framing, with 18- and 20-foot lengths ex- 
ceptionally scarce; prices are at least 50 
cents higher. Air-dried 4-inch crating has 
been in better demand. 


Minneapolis, Minn. 


RETAIL—During April, 415 yards sold 
7,535,000 feet of lumber, as compared with 
4,442,000 sold in March, and 7,196,000 in April, 
1938, the latest report of the ninth Federal 
Reserve district shows. At 393 yards, stocks 
April 30 totaled 72,728,000 feet, as compared 
with 73,848,000 feet March 31, and 74,275,000 
feet April 30, 1938. Total sales of all mate- 
rials at 415 yards amounted to $1,092,660 last 
April, $815,670 last March, and $1,046,150 dur- 
ing April, 1938. 


NORTHERN PINE—With both shipments 
and sales showing a gain over those for the 
same period to date last year, production has 
crept up, with the opening of the larger mills, 
to par with the 1938. Manufacturers report 
more frequent orders from retail yards in 
the area, for mixed material, with speedy 
shipment specified. Despite increased out- 
put, sales have temporarily depleted stocks 
of some items. Prices are holding firm. 


NORTHERN WHITE CEDAR—Recent heavy 
windstorms gave at.least temporary impetus 
to the pole market. The demand for short 
poles also has increased owing to new con- 
struction work. Large posts are now selling 
in some quantity for use in highway guard 
rail construction. The demand for farm posts 
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erica’s Lumber Centers 


has not shown the increase expected at this 
time of year. 


MILLWORK—A number of the Mississippi 
Valley mills are now operating at capacity, 
with others speeding up production. Prices 
are firm, with advances not improbable. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Demand con- 
tinues to creep upward slowly, with inquiry 
active. Orders reported here for the last week 
were 81 percent of normal production, while 
production was but 51 percent of normal. In- 
dustry inventory has been reduced from an 
average of 3,882,000 feet a unit in April, 1938, 
to less than 3,100,000 feet at present. Hard- 
wood prices have advanced but little, and 
manufacturers complain they are bclow cost 
of production. Red gum prices alone are 
showing a better tone, probably because the 
available supply of this wood is limited. Some 
4/4 FAS plain gum has sold around $72.50. 
One concern sold 100,000 feet of No. 1 com- 
mon plain gum 4/4 at $33.50—both f.o.b. Mem- 
phis. Airdried sap gum 4/4 plain FAS is sell- 
ing at $32.50@32; No. 1 at $20; No. 2 at $12; 
No. 1 quartered at $32.50, and No. 2 at $22.50, 
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f.o.b. Memphis. Overseas demand is improv- 
ing steadily, although prices are static. The 
United Kingdom has bought a large quantity 
of inch common plain red oak, some sold 
delivered Newcastle, for $53.50 and about $52 
London. Inch common plain white oak, deliv- 
Se has brought about $55; poplar, 
48.50. 


OAK FLOORING — Demand has grown 
stronger. Mills are currently shipping about 
50 percent of normal capacity—and manufac- 
turing less. Prices are still low, but firming. 
New lists show slight variations for some 
individual items. 


Cincinnati, Ohio 


HARDWOODS—Buying, largely in small 
lots, shows slight increase. Wholesalers com- 
plain of price cutting by smaller southern 
mills. Oak flooring sales are much improved, 
but prices remain low. Hardwood sales to 
interior trim plants are off, and furniture fac- 
tories, mostly working on half time, refuse 
to make commitments. More inquiries are re- 
ported for solid paneling. 


SOFTWOODS—Sales of southern pine and 
cypress have improved sharply. Low grade 
Pine is up $1@1.50, and cypress is stiffening. 
Retail lumbermen are buying hand-to-mouth, 
but total sales are encouragingly large. Or- 
ders come mostly from smaller towns of 
Ohio, Indiana, Kentucky and West Virigina. 
River towns are active buyers. 











Substantial and enduring are the 
houses built with North Carolina 
Pine. Tell your customers about 
this wood of beauty and utility, 





of strong fiber and fine grain. It mills to a satiny smoothness and takes paint 





J. E. ELROD LUMBER CO. 
Charlotte, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and Plank. 


well. The firms here listed can supply 
you with all building items in North 
Carolina Pine. Write them for informa- 
tion. Send them your orders. You can 
be sure of top quality. 





JEFFREYS -MYERS MANUFACTURING CO. 
Manufacturers of os - Pine eet, Dimension, Box 


Shooks and Crates. Maintain large stock, thoroughly 
dry, at all times, assuring quick shipments. 


HENDERSON LUMBER CO. 
Tarboro, N. C. 


. Kiln Dried N. C. Pine. Sete & Shate. 
and finish. Can ship mixed 
Pine and Cypress. 





JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N. C. 


N. C. & Satin Bing Cae Sor “Lumber 
River Brand” K. D. Finish, Flooring, Siding, Ceiling, 
Dipped Boards, Crating, Dimension. 


BURRUSS LAND & LUMBER CO. 
*  Lyachburg, Va. 
Kiln Dried, Grade Marked N. C. Pine. R. R. Matertal 


a specialty. Car Lining and Decking. 
in Va. and N. C. 





SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 





W. M. STOREY LUMBER CO. 


Winston-Salem, N. C. 


Yard and Industrial Lumber, Cut-to-size Crating and 
Box Shooks. 





DeVANE-HALL LUMBER CO. 


Fayetteville, N. C. 


Mfrs. Kiln Dried Flooring, Ceiling, Siding, Finish 
and Air Dried Roofers and Dimension. 


EDMUNDS LUMBER CO. 
South Boston, Va. 


Manufacturers Air Dried North Carolina Pine and 
Hardwoods. 








J. R. WOLLETT 
Littleton, N. C. 


Manufacturer Air Dried“ North Carolina Pine and 
Hardwoods. Prompt shipment assured. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 
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Newsy Notes of Persons and Places 


and OFFICE 








A. P. Heup, who recently purchased a mill 
near Bly, Calif., which is operated as Western 
Pine Mills, expects to cut eight million feet this 
season. 

Gov. C. L. Olson of California has appointed 
A. L. Nelson, manager of Redwood Products, 
Inc., Fortuna, Calif., to the State Park Com- 
mission. 

W. E. King of the Root-King Lumber Co., 
Ada, Ohio, was elected president of the Ada 
Business Association, May 15. The organization 
works for the improvement of the town. 


William Hermeyer, formerly a branch yard 
manager for Wiles-Chipman Lumber Co., St. 
Louis, Mo., announces the opening of the Her- 





Sure..1 recommend 
Calbar 


CAULK-0-SEAL 


WITH CALBAR PRESSURE GUN 














I recommend Caulk-O-Seal 
because I've learned that it 
does the best job. It’s super- 
plastic, weatherproof, doesn't 
stain, chip or crack. Altogether—it’s the 
finest caulking compound I've ever used. 
And it’s sure easy to apply when you use 
the trouble-free Calbar pressure gun. 
couldn't caulk without ‘it. -Caulk-O-Seal 
comes in Tubes, Cans, Drums and 
CARTRIDGES. black and 12 colors. 


Calbar Paint & Varnish Co, Manufacturers of 
2612-26 N. Martha St., Philadelphia, Pa. 








MARKED 
LUMBER 


Stamps like this identify your product and 
grade your lumber. e public demands 
marked products and lumber is no exception. 

Send copy of lettering or your trademark, 
stating number of stamps required. Prices 
will be furnished promptly. 


GEO. T. SCHMIDT, INC. 
4100 Ravenswood Av. CHICAGO, ILL. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 








INSURANCE 


With a Mutual Interest 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mut. Ins. Co., Van Wert, Ohio 

Lumber Mutual Fire Ins. Co., Boston, Mass. 

Lumbermens Mutual Fire ins. Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mut. Fire ins. Co., Phila- 
delphia, Pa. 

Indiana Lumbermens Mutual Ins. Co., Indianapolis, Ind. 

Northwestern Mutual Fire Assn., Seattle, Wash. 











meyer Lumber Co. at 8340 Jennings Road in 
the same city. 


C. C. Sheppard, general manager of the 
Louisiana Central Lumber Co. at Clarks, La., 
delivered the graduation address and presented 
diplomas to twenty seniors of Clarks High 
School late in May. 


Claude Cochran, retail lumber dealer with 
yards in Atlanta, Tipton and Arcadia, Ind., 
has been named president of the annual corn 
festival of Tipton County. Mr. Cochran is in- 
terested in farming as well as the lumber 
business. 


Milton V. Johns, manager of the Redwood 
Sales Co., San Francisco, Calif., called on trade 
in Baltimore, Md., recently. He is on an ex- 
tended tour of the country, and reported a de- 
cided upturn in activity, especially in the mid- 
dle West. 


Daniel Mac Lea, of the Mac Lea Lumber 
Co., Baltimore, Md., has returned from a five 
weeks’ trip to the Methodist conference in 
Kansas City, Mo., and on to the West Coast. 
He was an accredited delegate to the church 
meeting. 


Robert G. Kay of the Kay Lumber Co., Phila- 
delphia, Pa., was taken to the Henrotin hos- 
pital in Chicago during the night of June 11 
for a few days treatment. Mr. Kay had been 
up in Michigan and was en route home when 
he became ill. 


James Wilcox, Jr., and Frank Toban of J. 
M. Wilcox & Co., Dallas, Tex., left recently 
on a business and pleasure trip up the Pacific 
coast and into the Canadian Northwest. They 
expected to visit all of the major lumber mills 
along their route. 


W. S. Rider, who has been employed by the 
O. H. Paddock Lumber Co. at Pana, IIl., for 
47 years, was honored with a dinner recently. 
Managers and their families from the Paddock 
yards at Assumption, Edinburg, Owaneca, 
Oconee and Pana were present. 


Richard H. Bodine, president of the C. P. 
Bodine Lumber Co., Memphis, Tenn., has been 
elected president of the Memphis Cotton Carni- 
val for 1940. He is vice president of the Lum- 
bermen’s Club of Memphis, and an ardent 
sportsman, tennis player, and golfer. 


Orrie W. Hamilton, secretary-manager of the 
Lumbermen’s Service Bureau of San Diego, 
Calif., and his family left their home last week 
for a vacation trip to Chicago. They plan to 
visit points of interest along the route, and Mr. 
Hamilton intends to call on other association 
secretaries. 


Fred Jay of the Wood Conversion Co. has 
been shifted from the Baltimore, Md., terri- 
tory to the Virginia and North Carolina field 
with headquarters at High Point. Before he 
left for his new location, his friends gave him 
a testimonial dinner and wished him success 
in his new district. 


The Redwood Relationship Committee met 
with a representative group of retailers at Rio 
Del Mar Country Club near Monterey, Calif., 
recently. Lewis A. Godard of Hobbs, Wall & 
Co., San Francisco, presided. W. K. Ken- 
drick, Valley Lumber Co., Fresno, acted as 
chairman of the retailers. 


William B. Landram, son of Mr. and Mrs. 
Andrew H. Landram of Tacoma, Wash., was 
graduated from Hill Military Academy in Port- 
land, Ore., June 7. Mr. Landram is sales man- 
ager for the St..Paul & Tacoma Lumber Co. 
During his senior year, Cadet Landram was 
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captain of the Hill basketball and track teams 
and also won letters in football and swimming, 


R. L. Lynn, who for many years has been 
connected with the staff of the James Lumber 
Co., Inc., Baltimore, Md., has resigned and 
taken a position with J. Natwick & Co. of the 
same city. Mr. Lynn replaces Charles H. Min- 
ton who died May 9 after working 28 years 
in Mr. Natwick’s office. 


Robert Ellis of the executive offices of the 
Long-Bell Lumber Co. of Kansas City, with 
Mrs. Ellis, spent some time early in June visit- 
ing at Seaside, Ore., and at his company’s 
operations in Longview, Wash. En route to 
Longview, they visited the Golden Gate Inter- 
national Exposition in San Francisco. 


The Standard Lumber Co., Los Angeles, an- 
nounces that David H. Steinmetz, III, joined 
the firm as vice president in his late father’s 
place upon the completion of his college course 
at the California Institute of Technology, June 
10. His father was killed in a crash of his 
airplane, May 13. D. H. Steinmetz is president 
of the firm. 


The re-appointment of the existing trustees 
of the New York State College of Forestry 
at Syracuse University by Gov. Herbert H. 
Lehman has again honored a New York lum- 
berman, Reginald T. Titus, secretary-manager 
of the Intercoastal Lumber Distributors As- 
sociation. The appointments were confirmed by 
the Senate. 


Eugene E. Wenthe has become secretary and 
treasurer of Wenthe Bros. Co. in Effingham, 
Ill. For the past three years he has been in 
the advertising business in Chicago. The 
Wenthe firm was started in 1908 as the Build- 
ers Supply Co. Five years later William and 
Frederick C. Wenthe formed their partnership, 
and the company’s present name was adopted. 


T. D. Duggan, secretary-treasurer of E. E. 
Kenfield-Sons, Bemidji, Minn., called on Chi- 
cago business connections from June 8-14. After 
leaving the city, he went to Cleveland and, then, 
continued on to New York City, where he 
joined his wife and daughter in seeing the 
World’s Fair. Mr. Duggan plans to return 
home with his family about June 27. 


The Helena (Ark.) Stave Co. plans to build 
a stave mill at Greenwood, Miss., a survey hav- 
ing been made by A. M. Coates, president, and 
other officers of the company to determine the 
amount of clear white oak available. It was 
found that the Mississippi delta country had 
ample timber. The mill, which does an ex- 
port business, will employ about 50 people. 


H. M. Hutcheson of the Muskoka Wood 
Manufacturing Co., Huntsville, Ont., returned 
recently from England. He said that the hard- 
wood market in Britain had been weak for 
some time, but that the general feeling is that 
it would be firmer before autumn. Mr. Hutche- 
son said that softwoods, particularly those 
from the Pacific coast, were selling well. 


D. H. Alexander, former secretary of the 
Chamber of Commerce in Hereford, Tex., re- 
signed from the position June 1 to manage 
the Hereford Lumber Co., which was recently 
formed as a stock holding corporation and pur- 
chased the yard previously operated by the Pan- 
handle Lumber Co. Fred Hood, who man- 
aged the yard while the Panhandle Lumber 
Co. owned it, will either be transferred to an- 
other town, or will serve as road man for 
the company. 


L. B. MacDonald, president of the Builders 
Lumber & Millwork Co. and the MacDonald 
Building Company, was one of four prominent 
Tacoma, Wash., building and construction men 
honored with a dinner the night of June 2 by 
55 prominent contractors, members of the Con- 
struction Council of Tacoma. The others were 
Paul S. Savidge, Roy T. Earley and Harold S. 
Woodworth. The purpose of the dinner was to 
express the appreciation of the organization for 
the services of the men as members of the 
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council’s negotiating committee. In token of 
the council’s appreciation, each of the four was 
presented with a valuable slide rule. 


Following a meeting in Kansas City, Mo., of 
the directors of the Louisiana Central Lumber 
Co., Clarks, La., C..C. Sheppard, president and 
general manager of the firm, was accompanied 
home by a party of directors and stockholders 
who made their annual tour of the plant. Those 
in the group were: R. B. White, Kansas City, 
Mo.; H. B. Pettibone, Hannibal, Mo.; G. W. 
Dulany, Jr., Clinton, Iowa; G. W. Grandin, 
Cleveland, Ohio; Harry B. Grandin, Los An- 
geles, Calif.; W. M. Lingo and A. Lingo of 
Dallas, Tex. 


Joseph J. Linehan, president of the National 
Hardwood Lumber Association, is planning to 
leave his duties at the Mowbray & Robinson 
Lumber Co., Cincinnati, next week to attend a 
conference on the association’s inspection rules 
at Chicago, June 22 and 23. Mr. Linehan is 
exerting a lot of energy these days in behalf 
of the Appalachian hardwood industry to pro- 
mote the new standardized character-marked 
solid hardwood paneling. The success of his 
work is shown by the acceptance of the prod- 
uct by consumers. It is reported that several 
orders have resulted from direct contacts made 





Block Flooring Manufacturer An- 
nounces New Manager 


E. G. Morris, who has been associated for 
the past ten years with nationally known floor- 
ing manufacturers in 
the development of sales 
of block flooring, has 
been appointed head of 
the flooring division of 
the Haskelite Manufac- 
turing Corp., Chicago. 
According to George 





E. G. MORRIS, 
Chicago; 
Flooring Divi- 
sion Head 





Meyercord, president of 
Haskelite, there has 
been a widespread 
growth of interest in 
Haskelite compound 
wood block and plank 
flooring, and the ap- 
pointment of Mr. Mor- 
ris marks the establish- 
ment of this part of the concern’s business as 
a separate sales organization. 








by prospective home builders with retailers and 
wholesalers. Eastern architects are giving fine 
co-operation by specifying the paneling for 
homes and public buildings, according to Mr. 
Linehan. 


COMINGS AND GOINGS 


Saint Jo, Tsex.—Foye Wood of Nacona, 
Tex., has assumed the management of the Fox- 
worth-Galbraith Lumber Co., here, succeeding 
F. P. Sherrill. At Nacona, Mr. Wood has 
been succeeded by Cecil Etter. 


WaLnut Sprincs, Tex.—R. Y. Anderson 
has resigned as manager of the W. F. & J. F. 
Barnes Lumber Co. yard here to accept a sim- 
ilar post with a company in Stephenville. While 
here Mr. Anderson has been active in com- 
munity affairs, at one time serving as mayor. 


Rio GranpeE City, Trex.—Chris Jones, of 
Pettus, has been named manager of Lynch 
Davidson Lumber -Co. here, succeeding Ben 
Young, who has been transferred to the con- 
cern’s branch in Alice. 





LIBERTYVILLE, ILt.—After being employed by 
the Libertyville Lumber Co. for nearly fifteen 
years, Ben E. Stickels has been named manager 
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of the Franzen Lumber Co., here, succeeding 
J. N. Brannah. The latter has accepted a new 


position with a lumber company in Aurora, IIl. 


BonHAM, Tex.—A. H. Read has become 
manager of the Temple Lumber Co. in this 
city. 

Mr. PLEASANT, TEX.—P. K. Williams of 
Gilmer, owner of the Mt. Pleasant Lumber Co., 
has announced that Merle Tyree, manager of 
the yard for the past year, has retired, and 
P. T. Wray has been put in the post. 


SEAGRAVES, TEX.—Lal Copeland, assistant 
manager of the Higginbotham-Bartlett Co. here 
for the past three years, has been promoted and 
transferred to the managership of the concern’s 
branch in Ralls, Tex. Ernest Fowler of Ralls 
has gone to Floydada as manager of the Hig- 
ginbotham-Bartlett Co., succeeding Marvin 
English, who has been transferred to Midland. 


RANDOLPH, Nes.—R. M. Carhart, who has 
been manager of the Carhart Lumber Co. here 
since it opened twelve years ago, moved to 
Wayne, Neb., June 1 to take a position in the 
company’s home office. Mr. Carhart has been 
st:cceeded here by H. A. Spelts of Loup City. 


FARMLAND, InD.—C. J. Lawson resigned his 
position as manager of the Farmland Lumber 
Co., effective June 1. 


OmanHaA, NeB.—Dan Christensen, former 
manager of the Heynen Lumber Co., Colum- 
hus, Neb., recently accepted a post with the 
Lumberman’s Brick & Supply Co. in this city. 
He has been named sales manager of the con- 
cern’s roofing department. 


SPRINGER, N. M.—J. O. C. Kapp has suc- 
ceeded W. E. Cottingham as manager of the 
local office of the R. E. Adams Lumber Co. 


Corpus CHRISTIE, TEX.—Edgar Gloor, for- 
merly manager of the Temple Lumber Co. in 
Shiner, Tex., has been transferred here. Mr. 
Gloor was succeeded in his former position by 
Ed Fischnar. 





New Sawmill ls Completed 


Fortuna, CALIF., June 10.—The construction 
of a double circular sawmill at Bu'l Creek has 
been completed by Redwood Products, Inc., of 
this place. The new mill will have a capacity 
of between 35,000 and 40,000 feet a day. Later 
in the year, it is planned to construct a shingle 
mill nearby. A. L. Nelson is manager of Red- 
wood Products, Inc., and R. R. Kempe is 
superintendent. 





Buffalo Brevities 


BurFrato, N. Y., June 12.—A platform and 
walk on which King George and Queen Eliza- 
beth stood on their recent visit to Stratford, 
Ont., will be cut into small pieces to satisfy the 
desires of citizens for souvenirs. It contains 
more than 6,000 board feet of the best timber 
available and was built by Kalbfleisch Bros., 
Ltd., who described it as “strong enough to 
hold fourteen elephants.” They followed speci- 
fications sent to the city engineer by the Ottawa 
committee handling the royal tour of Canada. 


Recent visitors to Buffalo lumber offices in- 
cluded: A. W. Pringle, LaParrelle Lumber Co., 
Rimouski, Oue.; Patrick Heron, sales manager, 
of West Side Lumber Co., Tuolumne, Calif. ; 
Milton V. Johns, manager of Redwood Sales 
Co., San Francisco, Calif.; E. C. Mooney, sales 
manager, Alexander-Yawkey Lumber Co., 
Prineville, Ore.; Raymond Lewis, sales man- 
ager, Willapa Harbor Lumber Mills, Raymond, 
Wash.; W. R. Beatty, manager, Consolidated 
Paper Mills, Pembroke, Ont. 


H. Morton Jones has been elected president 
of the R. T. Jones Lumber Co., North Tona- 
wanda, N. Y., succeeding his late father, Ray- 
mond T. Jones. Raymond T. Jones, Jr. has 
been elected vice-president and secretary, and 
Charles D. Jones, vice-president and treasurer. 
H. D. Howden of the company’s Philadelphia 










PINE 


from the famous 


Klamath 
Region 





The Crater Lake Box & 
Lumber Co. has for 
years been supplying 
this Klamath Ponderosa 
Pine — unsurpassed in 
quality and fine, soft, 
even texture. Careful 
seasoning and precision 
manufacturing in our 
modern mills produce 
stock of top quality. 
Write us for quotations. 


Selects and 


Common, S4S, 

Patterns or 

Rough, Shop 
and Box 


Write us today. 


Member of the Western Pine Ass’n. 





Send Your Orders to 


ary Waren Wide Sprague 


River, 
BOX & LUMBER CO. Oregon 


HUNTINGTON TAYLOR, General Manager 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 


GENUINE WHITE PINE “'srrosus) 


for nearly 100 years. Capacity 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 
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division has been made a member of the board 
of directors. 





Manager of Western Pine Opera- 
tion Made Company Vice President 


At a meeting of the directors of Kinzua Pine 
Mills Co., of Kinzua, Ore. held recently 
in Warren, Pa., J. F. Coleman, general man- 
ager, was elected first vice-president, and in the 
future he will not only 
continue as general 
manager of the opera- 
tions, but will have ad- 
ditional duties in the 





J. F. COLEMAN, 
Kinzua, Ore.; 
Elected First Vice 
President 





administration of com- 
pany affairs. 

In addition to being 
one of the outstanding 
operators in the west- 
ern pine district, Mr. 
Coleman is quite active 
in industry matters, and 
for two years served 
the Western Pine As- 
sociation as its presi- 
dent. He is also a director of the National 
Lumber Manufacturers’ Association, and has 
been particularly active in connection with trade 
promotion work. 





Paul Bunyan to Take Form in 
Plywood 


HogutaM, WasSH., June 10.—A huge plywood 
statue of Paul Bunyan, legendary hero of the 
lumber industry, will be erected here late this 
month or early in July to publicize Hoquiam’s 
Golden Jubilee celebration, which will be held, 
Aug. 6 to 12. The statue will stand 20 to 25 
feet high and will reveal Paul clad in bril- 
laintly colored logger clothes with an axe on 
his shoulder. When it is erected, the statue 
will be unveiled and dedicated with appropriate 
ceremonies attendant on the life story of the 
legendary figure. 





Resigns After 26 Years’ Service 


New York City, N. Y., June 12.—Nelson H. 
Morgan, district sales manager of the Shevlin 
Pine Sales Co. in this city, has asked to be 
relieved of his duties effective July 1 due to ill 
health. In the twenty-six years that he has 
served the various affiliates of the Shevlin Car- 
penter Clarke Co., and later the Sheflin Pine 
Sales Co., Mr. Morgan has won many friends 
for himself and the companies which he repre- 
sented. His firm has regretfully accepted his 
resignation, and has wished him a return to 
better health and renewed activity. 

Mr. Morgan entered the employ of the Libby 
(Mont.) Lumber Co., Aug. 20, 1913. The con- 
cern is an affiliate of the Shevlin Carpenter 
Clarke Co. On Feb. 1, 1916, he was trans- 
ferred to the Minneapolis office of the Shevlin 
Carpenter Clarke Co., where he remained until 
May 1, 1920, when he was transferred to New 
York. 

The Shevlin Pine Sales Co. has announced 
the appointment of Herbert A. Habeck to suc- 
ceed Mr. Morgan as district sales manager for 
the eastern territory. The headquarters will re- 
main in Room 1604 Graybar Building, New 
York City. 

Mr. Habeck became associated with the Shev- 
lin Carpenter Clarke Co., July 1, 1919, and has 
been in the New York office continuously since 
that time. During the past twenty years, he 
has been active in furthering the interests of 
Shevlin pine, and of the customers of the com- 
panies which he has represented. Mr. Habeck’s 
promotion is regarded as well deserved. 





American fiumberman 
Old Yard Has New Manager 


San Jose, CAuir., June 10.—The Southern 
Lumber Co. announces the appointment of Ed- 
win Pohle as general manager of its lumber, 
planing mill and material business at 1402 S. 
First St. Mr. Pohle is a graduate of the for- 
estry schools of both Iowa State College and 
University of California, and assumes his duties 
with several years of experience in both 
domestic and foreign markets to his credit. 
The Southern Lumber Co. is one of the oldest 
and largest yards in the Santa Clara valley 
and has played a major part through the years 
in building and construction in this region. Of 
late years increased attention has been given 
to specialized industrial uses of both domestic 
and imported hardwoods as well as softwoods. 
H. G. Hilton is president of the company. 





Acquires Two More Michigan 
Yards 


Sturcis, MicH., June 12.—Announcement has 
been made by Will A. Cavin, of the Cavin Lum- 
ber Yards, Associated, that his interests have 
purchased the Peck Lumber & Coal Co. yards 
at Cassopolis and Vandalia, Mich. The CGas- 
sopolis yard in future will be operated as the 
Cass County Lumber & Coal Co., and the Van- 
dalia yard as the Vandalia Lumber & Coal Co. 
Russell Klink, formerly manager of the Voor- 
hees Lumber Co., South Bend, Ind., will have 
general supervision of both yards. The new 
company acquiring these yards will be a Mich- 
igan corporation. 


Officers of Philippine Island 
Concern Have Meeting 


SAN Francisco, CALir., June 10.—Officials 
of the Insular Lumber Co. which operates a 
sawmill in the Philippine Islands held a busi- 
ness meeting here recently. The following were 
present: Raymond Peck of Philadelphia, presi- 
dent; Harvey Pope, manager of the company 
sawmill; S. Turner, Elmira, N. Y., a director; 
and F. J. Dunbar, manager of the lumber de- 
partment of the Robert Dollar Co., San Fran- 
cisco, sales representative in the western States 
for the Insular Lumber Co. 

During their stay here, the party members 
visited the Golden Gate International Exposition 
and Los Angeles. 








Two Oregonians Open Wholesale 
Office 


EvuGENE, OrE., June 10.—Charles G. Atkin- 
son, who recently opened a wholesale lumber 
office in Eugene, now has been joined by Ivan 
H. Ware, and, as Charles G. Atkinson Co., 
has opened a suite of offices in the Larson 
Building in this city. Both of these men are 
experienced lumbermen with a wide acquaint- 
ance both among manufacturers and retail dis- 
tributors of lumber, and, with the connections 
the company already has made, they are in 
position to supply the needs of customers in all 
sections of the country. 





Company Adopts Tree-Length 
Logging Methods 


RAINELLE, W. VA., June 12.—Among the 
more recent innovations by the Meadow River 
Lumber Co. in the hardwood lumber field has 
been -the introduction of tree-length logging. 
The traditional logging methods have involved 
the felling of a tree, its trimming, and the cut- 
ting of it into sections which usually were not 
longer than sixteen feet. With the recent 
changes in lumbering technique, the Meadow 
River Lumber Co. now leaves the logs in their 
maximum length. They are skidded from the 
woods by large caterpillar tractors, or over- 
head, cableway skidders to the logging railroad 
where special loading equipment handles them. 
The large logs often weigh 50,000 pounds. 

After a log has been loaded, it is transported 
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on especially built railway equipment. Upon 
reaching the mill, it is unloaded into the pond 
by special power equipment. In the mill all of 
the logs for three band mills are cut from the 
tree length into standard mill-length logs. It is 
possible to train the man in charge of this task 
to secure an increased proportion of long-length 
lumber, increase the average width, and materi- 
ally reduce the wastage incident to lumber pro- 
duction from the log. 





New Sales Manager Named for 
Large Florida Mill 


PALATKA, Fia., June 12.—Effective July 1, 
according to an announcement by C. R. Mac- 
pherson, general manager of the Wilson Cypress 
Co., here, William Petrie will become sales 
manager of the company. Mr. Petrie is well 
known to the lumber trade, having been for 
many years manager of the Gulf Red Cypress 
Co., Jacksonville, Fla. Since the dissolution of 
this company, he has been engaged in the whole- 
sale lumber business in Jacksonville. Mr. Mac- 
pherson states that the sales policies of the Wil- 
son Cypress Co. will be continued as hereto- 
fore, with production including Tidewater red 
cypress, longleaf yellow pine and hardwoods. 

Mr. Petrie succeeds M. Calvit, who has re- 
signed to become manager of the Bahamas 
Trading Co., with offices in the Lynch Bldg., 
Jacksonville. Mr. Calvit had been sales man- 
ager for the past eleven years. The Bahamas 
Trading Co., a Florida corporation, has been 
formed to further the interests of the Bahamas, 
to furnish an American service to Bahamas 
merchants and dealers, and to promote freight 
transportation between Jacksonville and _ the 
Bahamas. 





Official of Lumber Firm Rides 
Mare to World's Walking 
Championship 


SHREvEPORT, La., June 12.—When Marvin H. 
Yearwood, vice president of Kennedy & Denny 
Co., Inc., and son-in-law of the concern’s 
founder, returned home from the Louisiana 
State University Block & Bridle Club spring 
horse show held at Baton Rouge, he brought 





Marvin H. Yearwood, vice president of Kennedy 

& Denny Co., Inc., Shrevesport, La., up on Lillie 

White at horse show in Baton Rouge where the 

white mare won the world's walking horse cham- 
pionship 


with him the gold trophy awarded to his mount, 
which had earned the grand championship of 
the walking horse world. The horse, Lillie 
White, won the title over a field of ten of 
America’s greatest blue ribbon winners in 
walking horse show rings. 

It took the judges 50 minutes to make the 
final selection. The field was stripped down 
to three horses, and after three workouts, Lillie 
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White was adjudged the victor. The large 
trophy was presented to Mr. Yearwood by 
Gov. Richard W. Leche of Louisiana. 





Plant Resumes Operations 


ABERDEEN, WASH., June 10.—The big Dono- 
van Lumber Company No. 2 plant here, which 
has been idle since October 1937, resumed opera- 
tions June 5. The plant is the second major 
Grays Harbor lumber mill to start operations 
within a month following long periods of idle- 
ness. The Grays Harbor Lumber Co. operation 
in Hoquiam resumed cutting less than a month 
ago. 





Redwood Company Names New 
District Manager 


Effective June 1, A. W. Green was trans- 
ferred to Chicago from the Union Lumber 
Co.’s San Francisco office to take over 
the management of the middle western terri- 
tory, a position formerly held by Sherman A. 
Bishop. Mr. Bishop resigned as district sales 
manager to join the sales department of Con- 
goleum-Nairn (Inc.) He had been connected 
with the Union Lumber Co. (Chief 
Noyo’s Redwood), for the past seventeen 
years. Mr. Green, together with Mr. Bishop, 
spent the month of May contacting the com- 
pany’s customers and representatives in his new 
territory. 

Both sides of Mr. Green’s family have been 
connected with the lumber business for several 
generations. On one side, the famous Blodgett 
family is recognized as one of the country’s 
outstanding pioneers in the industry. From the 
days of his early childhood in the Grays 
Harbor country, Mr. Green has been carefully 
grounded in all of the rudiments of lumber, 
and thus, by both experience and education, is 
especially well equipped to handle the position 
to which he has been assigned. For several 
years prior to coming to Chicago he was in 
the general office at San Francisco, in charge 
of all matters connected with eastern sales. 
He is therefore familiar with the Chicago ter- 
ritory and its requirements. Mr. Green’s fam- 
ily, who will soon move to Chicago, consists 
of his wife and two small sons. 





Building Permits.in Chicago and 
Suburbs in May Total 
$6,392,998 


Building permits representing $4,108,448 
worth of new construction were isued in May 
by the building commissioners of 75 communi- 
ties in the Chicago area. This volume made 
the month the largest May since the records 
were started in 1931, and represented a gain 
of 102 percent over May of 1938. Adding to 
the above figure the $2,284,550 shown on per- 
mits granted in Chicago, and the total amount 
becomes $6,392,998 for the country’s second 
largest city and its environs. 

These increases are due almost entirely to 
home building. During the month 456 homes 
were started in the 75 towns and suburbs neigh- 
boring Chicago. Their estimated cost was $3,- 
132,229, which is in sharp contrast to the May 
1938 figures of 199 houses valued at $1,460,922. 
In the first. five months of the current year, 
permits have been issued in the 75 communities 
for 1,416 new residences valued at $9,550,862 
compared to 712 homes worth $5,183,268 for the 
same period a year ago. These figures reveal 
that the average cost of the houses so far this 
year is $6,745 as against $7,280 in the first five 
months of 1938. 





A RIGID price-control system makes the gov- 
ernment an umpire. It insures government 
regulation. If business is entitled to a rigid 
price control it is but a step to minimum prices 
for agricultural products and labor. 
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Hymeneal 


CAVIN-PALMATER—Will A. Cavin, pro- 
prietor of Cavin Lumber Yards, Associated, 
Sturgis, Mich., and Mrs. Robert C. Palmater 
of Old Fort, Ohio, were married June 6 in 
Tiffin, Ohio. Mr. Cavin is well known in 
lumber and building material circles through- 
out the Midwest as head of his organization 
of twelve retail yards located in Niles, Vicks- 
burg, Edwardsburg, Paw Paw, White Pigeon, 
Quincy, Marcellus, Lawton, Cassapolis, Van- 
dalia and South Haven, Mich., and Kendall- 
ville, Ind. Mr. and Mrs. Cavin will reside 
in Mr. Cavin’s home at Sturgis. 


ALLENBAUGH-COURTRIGHT — The mar- 
riage of Miss Charlotte Marta Courtright, 
daughter of Mr. and Mrs. William Courtright, 
of Dover, Ohio, to Ralph Gaylord Allenbaugh, 
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son of Mr. and Mrs. Howard Allenbaugh, also 
of Dover, took place in St. John’s Church in 
that city on May 26. The groom is associated 
with the Marsh Lumber Co., of Dover. 





McGRAW-SQUIRE—In a ceremony per- 
formed in the chapel of Christ Church, Green 
Bay, Wis., Miss Gladys Alexandra Squire be- 
came the bride of Harry Eugene McGraw, Jr. 
The groom is sales manager for the Menom- 
inee Bay Shore Lumber Co. and the young 
couple upon their return from an eastern trip 
will reside at Soperton, Wis. 


GREEN-NELSON — The marriage of Miss 
Eloise Nelson, Sterling City, Tex., to David B. 
Green, San Angelo, Tex., took place in May 
and the young couple are now residing at 
San Angelo where Mr. Green is associated 
with William Cameron & Co. as salesman. 











Red River Lumber Co., Westwood, Cal., dries famous ‘Paul Bunyan” pine in these Moore 
Cross-Circulation Kilns. Their size and high quality of drying would surprise even Paul Bunyanl 


PauL BUNYAN PINE Is Seasoned In 
30 Moore Cross-CircuLaTION KILNS; 
Daily Capacity -- 600,000 Feet 


Paul Bunyan Pine of the Red River 
Lumber Co. is well-known for its high 
quality and for the care with which it 
is manufactured. 


These Moore Cross-Circulation kilns 
have a daily capacity of 600,000 feet. 
They dry lumber uniformly to the de- 
sired moisture content, producing high 
quality seasoning. 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 


Other aggressive lumber ~anu:1c- 
turers in all sections of the  untry 
have been able to get higher quality, 
lower cost drying by installing the 
Moore Cross-Circulation System. 

In addition, they get quicker turn- 
over of inventory, 30-50% increased dry- 
ing capacity, and lumber that is flat, 
free from degrade, and easy to sell. 


Write today—no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 
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Here’s What's New 


Colorful, Glass-Faced Masonry Unit 
Is Load Bearing 


The Libbey-Owens-Ford Glass Co., Nicholas 
Bldg., Toledo, Ohio, has just introduced a new 
form of structural glass, called “Glastone”, 
which makes possible the construction of glass- 
walled buildings to any height and in a wide 
range of colors. It is made by bonding vitrolite 
and opaque colored glass facing with Haydite, 
a lightweight concrete, in such a manner that 
the block can be used as a load-bearing unit. 
Glastone, weighing ninety to one hundred 


Glastone Siab showing meta! 
edge and relative thickness 
of 4” concrete-block. 









pounds per cubic foot, has a strength of from 
1,500 to 2,000 pounds per square inch. It is 
waterproof, heat-resistant, and easy to wash. It 
is available in thicknesses of four and eight 
inches and surface areas of units range up to 
twelve square feet. It is installed like practical 
masonry units and plaster can be applied di- 
rectly to the interior surface. The company 
will furnish shop drawings and setting plans. 
Complete details about the vitrolite-faced ma- 
sonry unit are contained in a booklet which is 
available without obligation from the manufac- 
turer. 


Insulation of Cold Storage Lockers 
Shown in Booklet 


The Palco Wool Division of the Pacific Lum- 
ber Co., 100 Bush St., San Francisco, Calif., 
announces that the current issue of “The Palco 
Wool Insulator,” company publication, deals 
with the installation of cold storage locker 
plants. Two hundred plants in eighteen dif- 
ferent states are insulated with Palco wool, 
and the booklet, containing sixteen pages of 
illustrations and charts, goes into detail in 
describing the construction and operation of 
twenty of these plants. Palco redwood lumber 
is also featured in the construction details due 
to properties which make it adaptable for in- 
terior finishes in locker plants. Copies of the 
booklet are available without obligation from 
the company. 


Elaborate Plywood Catalog Is of 
General Interest 


The United States Plywood Corp., 616 West 
46th St., New York, N. Y., manufacturer of 
plywood and allied products, announces the lat- 
est edition of “The Plywood Catalog” which, 
according to the manufacturer, is one of the 
most elaborate works of its kind ever produced 
in the plywood field, even more detailed than 
any of the previous issues. All of the com- 
pany’s products are listed, illustrated and de- 
scribed. Borders of many of the pages contain 
listing of sizes and prices of various products. 
Illustrations, in addition to a variety of stand- 
ard uses, lay specific emphasis on store modern- 
ization, modern architectural installations of 
United States plywood, kitchen and special ar- 


rangements. The use of Weldwood, the com- 
pany’s waterproof plywood, is depicted under 
the “toughest” conditions ashore and afloat. 
Announcement is made in the catalog of the 
development of Robertson Bonded Metal, faced 
with veneers, which will be an exclusive USP 
product, made and marketed jointly with the 
H. H. Robertson Co., Pittsburgh, Pa. Space 
is also devoted to the new “Unitite” flush doors, 
made of gum and birch. The doors are avail- 
able with three-ply plywood face in streamlined 
design and also in solid core doors. A copy of 
the plywood catalog may be obtained from the 
manufacturer. There is no obligation. 


Booklet Tells How to Profit from 
Sash Cord Sales 


The Puritan Cordage Mills (Inc.), 1209 
Washington St., Louisville, Ky., is now offer- 
ing dealers a free booklet, “More Profits from 
Sash Cord.” This booklet is filled with prac- 
tical information, selling tips—and business- 
getting ideas, to help dealers increase their 
sales on sash cord. Information is based on 
interviews with dealers and jobbers who have 
been successful in making sash cord one of 
their most profitable items. Included in the 
text are definite suggestions for securing new 
sash cord business. Dealers may obtain a copy 
of the booklet without obligation from the 
manufacturer. 


Free Display Panel Shows Mouldings 
and Cabinet Trim 


The John Lees Co., Muncie, Ind., has just 
announced that a display panel showing the 
company’s complete line of stainless steel snap- 
on mouldings and cabinet trim will be sent free 
to any dealer requesting it. There is no obliga- 
tion, according to the manufacturer, and the 
panel will be sent regardless of whether or not 
the dealer is now selling the company’s prod- 
ucts. The attractive display panel affords the 
dealer the opportunity to show the full line of 
modern products to his customers without any 
cost whatsoever. 


Novel Kitchen Planning Book De- 
signed for Increasing Sales 


Curtis Companies (Inc.), Clinton, Iowa, man- 
ufacturers of Curtis woodwork, recently pub- 
lished an interesting and novel new book on 
kitchen planning, “Let Us Tell You About 
Kitchen Planning With Curtis.” The book, 
printed in four colors, has thirty-two pages, 
size 8% by 1034 inches. Several modern, beau- 
tiful kitchens, photographed in actual color, are 
featured. The first part of the book shows 
seven basic types of kitchens and gives reader 
information and ideas on selecting a kitchen 
plan. Attractive installations of Curtis equipped 
kitchens for each of the basic types are shown. 
With the illustration goes the floor plan, show- 
ing the exact arrangement of the cabinets, lo- 
cation of the doors and windows, and place- 
ment of other kitchen equipment. The book 
enables the reader to plan a kitchen, page by 
page, by the use of “cut-outs” of Curtis cab- 
inets. After the reader has built a kitchen, he 
sees the kitchen pictured in a black and white 
illustration, and then in a four-color illustration, 
showing the effect of color. Information on 
choosing the proper color scheme is given so 
the prospect has full and complete information. 
Then on the following page four different color 
suggestions are provided for the same kitchen, 
this being the kitchen that the prospect has 
built in the book. With the big modernizing 
market which exists today and with the exten- 
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sion of FHA modernization loans, Curtis Com- 
panies (Inc.), feel that this new sales tool will 
be extremely helpful and valuable in promoting 
kitchen cabinet sales and sales of other Curtis 
woodwork, as well as the dealer’s complete 
stock of all products. Dealers desiring informa- 
tion about the book should address their request 
to the Curtis Companies. There is no obliga- 
tion. 


Adjustable Sash Balance Is Easily 
Installed 


The Caldwell Mfg. Co., Rochester, N. Y., 
announces the Caldwell Type 142 F. T. sash 
balance priced so as to be applicable to all types 
of jobs. Expressly built for prefit windows, it 
also meets the demand for a durable, compact 
and inexpensive sash balance to be mounted in 
the head jamb of any double-hung window. It 
is also made for side jamb installation. The 
compact balance which has a face of %-inch 
and a depth of 3 inches, meets the requirement 
of residential windows using one or two bal- 
ances per sash. Made of 16-gauge pressed steel, 
it is adjustable for variation in sash weights. 
The flat top enables the balance to be easily 
installed and only one screw has to be driven. 
The special C. R. steel tapes used are prac- 
tically kink-proof, according to the manufac- 
turer. Complete details are available without 
obligation to the dealer. 


Manufacturer Announces Display 
of Cabinet Spring Catches 


The Stanley Works, New Britain, Conn., 
recently placed on the market its Number 37 
cabinet spring catches on a display card. The 
card, made of tough cardboard, measures only 
eight inches high by eight and one-quarter 
inches wide and is printed in blue and yellow. 
It contains twelve of the catches, and an en- 
velope of screws for each catch is attached 
directly in back of the catch on the card. The 
catches are made of tempered spring steel. 
The end screw holds are elongated to permit 
adjustment before being permanently installed. 
The plungers are made with spurs on the back 
which made impressions in the door to facili- 





tate easy application. Complete details about 
the catches and the display card may be ob- 
tained without obligation from the manufac- 
turer. 


Manufacturer Announces Sealed 
Cold Storage Insulation 


The Wood Conversion Co., St. Paul, Minn., 
has just announced Nu-Wood sealed cold stor- 
age insulation. Adaptable to all standard con- 
struction, it will be sold through lumber dealers. 
It consist of units of Nu-Wood insulation board 
having a continuous double coating of water- 
proof asphalt on all surfaces and edges. In 
order to eliminate continuous joints through the 
insulation of cool storage rooms, the product is 
designed so that it can be placed in two or more 
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separate, staggered layers. The size conforms to 
standard construction, sixteen inches on center. 
The first layer is placed between wood nailing 
strips and the second layer is placed directly in 
contact to the first and is nailed to the strips. 
Each layer is set in emulsified asphalt adhesive. 
The entire insulation surface can then be fin- 
ished with a trowel coat of emulsified asphalt 
mastic or metal lath and plaster. A similar type 
of construction is designed for floors. Concrete, 
wood or mastic wearing surface can be installed 
over the insulation. The blocks are available in 
thicknesses of 1%, 2, 3, and 4 inches, measuring 
143% by 32 inches. Half size blocks 143% by 16 
inches and 7-3/16 inches by 32 inches are avail- 
able for staggered or broken joints. Complete 
specifications and application instruction are 
available without obligation from the company. 


Announces New Roller Stipplers 
With Replaceable Covers 


Landon P. Smith (Inc.), Irvington, N. J., 
has just announced the newly perfected Red 
Devil roller stipplers with replaceable covers. 
According to the manufacturer, the designs cre- 





ated by the stipplers are always uniform, and 
brush marks, laps, joints, etc., are eliminated. 
The same stippler may be used for fine and 
coarse stippling of all varieties and designs. 
The replaceable covers of pure wool can be 
changed on a job where more than one color 
is used. The stipplers have mirror-bright han- 
dles, permanently attached to hardwood rollers, 
by means of free moving bearings. Hand grips 
are properly shaped to fit the hand. The stip- 
plers are furnished in three models. A booklet 
on how to use Red Devil stipplers will be sent 
to dealers addressing the company. There is 
no obligation. 


Manufacturer Offers New Line of 
Steel Fence Posts 


The Milcor Steel Co., Milwaukee, Wis., in 
connection with its line of steel building mate- 
rials and accessories for farm_use, announces 
a complete line of steel fence posts, finished 
with a double baked-on, attractive green finish. 
It is claimed that the green posts blend with 
the landscape and are especially satisfactory 
from an appearance standpoint. The posts are 
furnished in both the “T” type and the “Chan- 
nel” type. Special clips enable the speedy 
application of fencing to either type of post. 
The line includes corner posts, end posts, driver 
and puller. All regular lengths are available. 
Service on Milcor steel posts may be obtained 
from any of the company branches in Mil- 
waukee, Chicago, La Crosse, Kansas City, Can- 
ton, Ohio, New York City, Baltimére, Roches- 
ter, N. Y. and Atlanta, Ga. Dealers may secure 
a descriptive, illustrated folder without obliga- 
tion by writing to the company at its Mil- 
waukee address. 
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Issues 21st Catalog on Fireplace 
Equipment, Devices 


The Donley Brothers Co., 13900 Miles Ave., 
Cleveland, Ohio, has just issued the twenty- 
first edition of its catalog on “Donley Devices 
for Home Owner and Builder.” The booklet 
includes illustrated material on the building of 
a successful fireplace, including the uses of all 
accessories; construction details for an outdoor 
fireplace ; and treatment of such devices as pack- 
age receivers, coal chutes, mail receivers, septic 
tanks, garbage incinerators, etc. A copy of the 
catalog will be sent to dealers requesting it. 
There is no obligation. Supplementing the 
catalog, the company has issued a condensed 
12-page bulletin on the construction of outdoor 
fireplaces. It embraces design material, per- 
spectives and discussion of principles governing 
the outdoor fireplace. Recognizing that this 
is a relatively new field, in which many experi- 
mental ideas have been offered, the Donley or- 
ganization sticks to comparatively few types 
whose success has been the subject of proof. 
These types include several garden fireplaces, 
designed to lend charm to home premises; like- 
wise a variety of cooking fireplaces, in which 
the various operations of broiling, cooking and 
baking are each provided with suitable facili- 
ties. This bulletin, “Successful Outdoor Fire- 
places” will be mailed gratis to those in the 
lumber, building, and architectural fields. 


Manufacturer Announces a New 
Wood Protective Treatment 


E. & F. King & Co. (Inc.), 405 Atlantic 
Ave., Boston, Mass., paint manufacturers for 
over one hundred years, recently announced 
“Permodip” as a treatment for wood products. 
According to the manufacturer, Permodip 
treatment is guaranteed to improve the service 
obtained in the use of all lumber by helping to 
overcome dry rot, fungus decay, sap stain, grain- 
raising, and termite destruction. The four toxics 
used in Permodip perform separate duties yet 
all are balanced in such a manner that they 
produce no surface crystallization. According 
to the manufacturer, the toxics were chosen 
because of their permanency, insolubility, effec- 
tiveness, low toxicity to human beings, ease of 
handling, low leaching and low cost. Permodip 
meets the toxic standards of the Western Pine 
Association and National Door Manufacturers 
Association. Permodip treatment is recom- 
mended by the producer for sash, doors, frames, 
drawers, cabinets, millwork, studding, boats, 
lumber and woodwork of all kinds. Complete 
details about the new protective treatement are 
available without obligation from the manufac- 
turer. 


Offers Simple Power Cost Record 
System Without Charge 


The International Harvester Co., 180 No. 
Michigan Ave., Chicago, has developed a simple 
industrial power cost record book which enables 
the tractor and power unit owner to obtain, 
without much extra labor, an accurate and com- 
prehensive statistical picture of how his equip- 
ment is operating and how much it is costing 
to operate each unit. For use with the book 
is a printed form to be filled in daily by the 
tractor or engine operator. The cost record 
requires no bookkeeping help and requires but 
a few minutes’ attention each day and a few 
minutes at the end of each month to add and 
transfer the monthly total to the annual sum- 
mary page. The operator is able to work out 
better methods of operation and upkeep, en- 
abling him to work with facts instead of 
theories. The company will mail free to any 
tractor or power unit owner a supply of the 
cost record booklets and eperator’s daily report 
forms sufficient for his needs. All that is 
necessary is to mention the number of tractors 
or power units used so that the proper amount 
of booklets and forms will be furnished. 
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“Not a substitute, but an improvement,”’ not 
just another prefinished wall panel, but an 
exclusively superior wall section with a pre- 
fabricated, beautiful, long-lasting, glass- 
smooth finish—Gibbs Boardtile is securing 
acceptance by home builders and contractors 
on worth and merit. Present dealerships 
have been proved profitable. 


It will pay you to investigate Gibbs Board- 
tile— and its business-building possibilities 
for you! Send for sample, circulars and 
color-chart (21 colors stocked, plus pebble- 
grains, wood, marble and tile replicas, with 
any shades or tints reproducible at slight 
additional cost). 


GIBBS BOARDTILE CORPORATION 
636 North Aberdeen Street, | CHICAGO 


MAKE MONEY! SAVE MONEY! 
with 

CHEC POWDER emai SOLUTION 

KILLS WOOD BORERS 


Use Chec Powder Post Beetle Solution in 
your yards. ... money by protect- 
ing your hardwood investment. Sell it to 
our customers for their own use .. . 
money on each sale. 
Chec Powder Post Beetle Solution will not 
harm or discolor the finish of hardwoods 
- « . can be used with complete safety in 
homes, buildings, etc. . . . can be applied 
by brushing, dipping or spraying with any 
type sprayer. ORDER NOW! 


1 Gallon, $1.20; 5 Gallons, $0.80 per gallon; 
55 Gallons, $0.75 per gallon, all F.0.B. St. 



































Louis, Missouri. 


THE CHEC COMPANY— 


Dept. A-1 Arcade Bidg., SAINT LOUIS, MISSOURI 














Gives Siding Jobs Improved 


Protection and Appearance 





On every Asbestos 
Siding job, where ap- 
pearance is_ essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
tection, by using indi- 
vidual zinc corner strips. . . . Made of 
oxidized zinc ... will not stain. Lengths 
suitable for any Absestos Siding Shingle. 
For complete details write 





DOUBLE GRIP BRASS CLIP CO. 
Kokomo, Ind. 


211 S. Main Street 
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ARTHUR L. FORD, 67, managing editor of 
the AMERICAN LUMBERMAN, died suddenly of 
a heart attack, shortly after two o’clock on the 
afternoon of June 3.. He had left his office 
on the morning of that day, after discussing 
plans for the next issue, remarking that he in- 
tended to “listen to the ball game over the ra- 
dio.” Following luncheon, a severe chest pain 
forced him to call his doctor, who was present 
at the time of his death. Just as the physician 
was writing a prescription, Mr. Ford passed 
away. 

He was born at Jasper, Tex., Oct. 30, 1871, 
the son of Henry Harrison Ford and Eugenia 
Rebecca Stark Ford. His mother’s family had 
been prominent in American history since Co- 
lonial days. His father, a leader in church, 
educational and political activities in the State 
of Texas, together with other members of that 
State’s legislature, did much in the way of es- 
tablishing corrective and progressive laws. 
Henry Harrison Ford’s picture now hangs in 
the State capitol at Austin, an honor to “one 
of the liberators of Texas.” The Ford family 
for generations before had been identified with 
the history of the South and in the develop- 
ment of the Methodist church, several of the 
family having been bishops in that denomina- 
tion. 

Arthur L. Ford lived in Jasper until 1887, 
at which time the family moved to Orange, Tex. 
His father died while the family was moving, 
and Arthur, together with his older brother, 
David, took on the burden of supporting his 
mother and five younger children. Early in 
life, he showed an aptitude for newspaper work 
and became associated with his uncle, John 
Stark, and his brother, David, in the publica- 
tion of the Orange Tribune, a weekly news- 
paper. In the course of time, John Stark gave 
up his interest in the paper and David Ford 
moved to Timpson, Tex., where he established 
the Timpson Times, a country newspaper which 
gained national recognition. For some years, 
Arthur continued publication of the Orange 
Tribune, before selling out to Teague and Rein, 
publishers of a rival paper, the Orange Leader, 
of which he accepted the editorship. After 
some years as editor, he purchased the paper 
and its job printing business, and built it up 
into one of the most popular and widely read 
publications of Southeast Texas. 

As Orange was the center of the lumber in- 
dustry in that section of the State and, at that 


time, source of the country’s largest supply of 
longleaf yellow pine, it was natural that a vast 
deal of space in the paper was devoted to cover- 
age of the lumber industry. The outstanding 
feature of the paper was a column entitled, 
“Peregrinations Over the Sawdust Roads, 
which he personally wrote each week. In this 
column he discussed not only happenings in the 
industry but also personalities of the day, and 
was widely quoted. He also acted as corres- 
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pondent for the AMERICAN LUMBERMAN and as 
general news correspondent for the Houston 
Daily Post. 

In 1913, he became associated with the 
AMERICAN LUMBERMAN as a staff member, and 
moved his family to Chicago in 1914. His ac- 
tivities increased, as did his travels to cover 
conventions, which were even more numerous 
in those days than now. As a result, he be- 
came well acquainted with lumbermen all over 
the United States, forming friendships which 
grew and increased over the years. He had 
the happy faculty of being able to see the main 
issue at the conventions, and his writings were 


not only interesting as to character but set forth 
facts in such a manner as to attract unusual 
attention. 

It was not very long before he was made 
managing editor, a position which he filled ad- 
mirably. He continued to travel, and was a 
welcome visitor in the offices of members of 
the lumber industry. He always brought a 
message of good cheer, presented the bright 
side of life, and his smile and friendly greeting 
made friends for him everywhere. There was 
always the invitation to come again. Mr. Ford 
followed the Bible closely, reading a chapter 
each night before he retired—perhaps the rea- 
son why he always greeted each new day and 
his friends with a smile. His sudden death 
came as a shock to the members of the AMERI- 
CAN LUMBERMAN family. The publication has 
already received many tributes expressing the 
love and affection which was felt toward him. 

To those of us who were privileged to work 
with him it does not seem possible that his con- 
structive effort and counsel are no more. He 
was always courteous, considerate and thought- 
ful of others; and to his fellow workers he was 
not only helpful, but brought inspiration, making 
it a pleasure to be associated with him 

He was a man much devoted to his family, 
always denying himself so that he might give 
them more in the way of comfort and happiness. 
Due to impairment of Mrs. Ford’s health, he 
had moved his family to California. His travels 
for the paper enabled him to see them quite 
frequently, and he regularly spent a month of 
each year with them at the home located at 
849 North Lima street, Magnolia Park, Bur- 
bank, Calif. 

Surviving are the widow (the former Ethel 
Parker) ; two daughters, Beryl and Dorothy; 
two sons, Kenneth and Leslie; two brothers, 
Louis R. Ford, Brooklyn, N. Y., and T. C. 
Ford, Orange, Tex., and three sisters, Mrs. 
Mabel Channing, Orange, Tex., Mrs. Claire 
Pollard, Bay City, Tex., and Mrs. C. D. Ep- 
pright, Mission, Tex. Mrs. Ford and Dorothy 
came from California, and his brother Louis 
from Brooklyn, to attend the funeral services, 
which were held Friday, June 9, at Princeton, 
Ill., where the older son, Kenneth Ford, re- 
sides. The services were conducted by the 
Rev. M. S. Tope, pastor of the First Methodist 
Church of Princeton, who preached a very ap- 
propriate and touching sermon, referring to the 
fact that Mr. Ford’s grandfather and great- 
grandfather were Methodist ministers. 





WILLIAM J. COOK, 53, one of the best 
known lumber salesmen of the Chicago terri- 
tory, died on June 9 at his home in Glenview, 
Ill., of a heart attack. Mr. Cook had long 
been associated with the Chicago trade, and 
was a pioneer in introducing fir lumber in 
eastern markets. It is said that he probably 
sold more fir than any other one man ever 
did, handling as he did large car building and 
railroad orders. He was a popular and color- 
ful figure in the lumber world who will be 
greatly missed. Mr. Cook was born in Eng- 
land, a member of a prominent Richmond 
family. His father was Lord Mayor of that 
city. The son came to America when about 
16 and entered the lumber business with the 
old Clear Lake Lumber Co., Clear Lake, 
Wash. Later he joined Jess Ives in Seattle 
and then became manager of the L. G. Driver 
Lumber Co. Just prior to the War Mr. Cook 
formed the W. J..Cook Lumber Co., but 
shortly afterwards became eastern manager 
for the Henry D. Davis Lumber Co., of Port- 
land, Ore., and handled all of its affairs, with 
office in Chicago, until the company discon- 
tinued business. He has since then been 
eastern manager for the Herbert Templeton 
Lumber Co., of Portland. A widow, three 
daughters and three grand-children survive, 
besides other relatives in England. 


JAMES HARRIMAN, 97, for long reputed 
to be the oldest retail lumberman in Canada, 
died at his home in Niagara Falls, Ont., on 
June 8, after a short illness. Mr. Harriman 
attended a meeting of the Niagara Falls Loan 
Association, of which he was a director, two 


nights before and was planning to greet the 
British king and queen on the following day, 
but was prevented by the sudden attack 
which ended his life. He had been in busi- 
ness in Niagara Falls 51 years and was one of 
the earliest members of the Ontario Retail 
Lumber Dealers Association. He was born 
in England and came to America as a young 
man and to Niagara Falls in 1883, where he 
started a retail lumber business 51 years ago. 
He was active in ORLDA work and was a 
former president of the Niagara Peninsula 
Lumber Dealers’ Association. One son sur- 
vives. 


WILLIAM M. TEMPLE, 70, pioneer lumber- 
man of Texarkana, Ark., was fatally injured 
in an auto accident June 2, dying almost im- 
mediately. Mr. Temple had lived in Texar- 
kana since 1899 and was one of the first to 
develop lumbering operations in that section. 
He is survived by a widow, one daughter, 
four sons and several nephews and nieces. 
One son, Arthur Temple, is president of the 
Southern Pine Lumber Co., Texarkana, and 
an official of the Southland Paper Mills (Inc.), 
recently started at Lufkin, Tex. Another 
son, H. D. Temple, is connected with lumber 
operations at Diboll, and a third, T. T. L., 
is in the lumber business at McAllen. Temple 
Webber, sales manager of Southern Pine 
Lumber Co., is a grand nephew. 


HERBERT J. WEST, 54, president, West 
Lumber Co., Atlanta, Ga., died May 31 at 
his home in that city after an extended 
illness. 
educated in Atlanta, and started in business 


A native of Waverly, N. Y., he was. 


there with his father, Capt. J. J. West, 
founder of the West Lumber Co., one of the 
largest retail lumber concerns in the South- 
east, in 1895. Upon the death of the latter, 
the business was carried on by his three sons 
with Herbert as president. Herbert West 
was also past president of the Atlanta Retail 
Lumber Dealers’ Association, a charter mem- 


ber and past president of Georgia Retail 


Lumber Dealers’ Association and a director 
of the National association. His widow, two 
brothers, George and Stephen, his mother, and 
one son, Herbert J. Jr., survive him. 


H. G. MOORE, 74, formerly vice president 
and general sales manager of the Keystone 
Steel & Wire Co., died June 2 at his home in 
Peoria, Ill. Mr. Moore was nationally known 
as a world traveler and lecturer, and widely 
known among hardware and implement men. 
He retired from the Keystone organization 
14 years ago. Prior to that connection he 
operated as H. G. Moore, wire merchant, at 
Kansas City, representing Keystone products 
in that territory. Before that he was mana- 
ger of the Big Four Implement Co., Kansas 
City. Surviving are a daughter, a sister and 
four grandsons. Burial on June 5 was at 
Roodhouse, Ill. 


MAJ. GORDON TEBB, 40, lumberman of 
Sumner, Wash., died at his home there May 
26 following a long illness. He was the son 
of Thomas W. Tebb. prominent lumberman of 
the Northwest, and was associated with him 
in the Pacific Lumber Agency, of Aberdeen. 


(Continued on Page 74) 
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THIS WEEK’S LUMBER PRICES 


Amemcanfiumberman 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 


on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


made in the period June 1-6, inclusive: 





for sales 


West East West East West East West East 
Bide Side Side Side Side Side Side Side 
Flooring, Standard Surfaced Finish, No. 2 Shiplap and No. 2 Shortleaft 
Lengths 10-20 Boards, Std, Lgth. Dimensiou 
1x8 rift— B&better Shortleaf— 2x4 
B&btr Sht. 56.40 56.67 Inch thick— ARs 21.84 20.23 oe & 14 22.07 18.30 
No, 1 Ght. 4892 5258 4 ......0.. 49.41 49.08 1x10 1111. 2221 21.46/48 g°36°1. 34:66 21:37 
xi fat 8 eegeree 50,81 pre Hf EROS «iewx 26.22 23.22 ig 24 .. 28.17 a 
— rs 59.00 57.90 - 

Bébetter.. $9.12 $8.71 1x5 20... 53.00 52.44 geet Lematas [13 & 14 .. 18.47 16.95 
+ eee ‘ c= yreeeees: x DRT nice 18.56 17.9 
a, Baas 25.44 25.74 sa6/4 thick— ee 10.61 10.23/18 [1.:°°: 20.53 isee 
1x4 rift— ee Bicoce 89 57.75 1x6 ...... 15.84 16.05'99 ....1.: 20.99 20.28 
B&btr Sht. 55.00 58.00 5¢10 ..... 65.75 73.87,1x6 CM .. 16.24 16.04122 @ 34 .. 25.67. ... 

No. 1, Sht. 45.00 ....., a shessen 85.04 85.50 2x8 
re o— Ho. S Sneee cee fis a 14 .. 20.29 18:60 
B&better.. 40.91 40.30/Inch thick— Sa pettade. 21.31 19.38 
TT. ... 38.29 35.33 4 .....-.. 44.38 .... 18 & 20 .. 22:18 19.90 
aE pen i at 2 eeeeeeee Ss eee Bee 17.36 16.63)22 & 24 |. 29.25 ..., 
uta wae 45.50 44.00 1x10... 17.17 16.16]2x10 
3) 53. g 
Lengths eee 4.00 Peay Ps 17.24 16.72 as S| 23.11 20.92 
pris atte db . ol 
%x4— 
B&better.. 38.00 82.25 Rough Finish oo. 3 See i we .. S15 OA 
2x4 
Bepotter.. 34.50 33.86 B&better— 12 & 14 94.13 22.70]}12 & 14 .. 21.95 22.06 
Gees 33.30 31.37 — thick— " Sopeatedties 94.75 ‘SS.501 19 «02-0 22.25 20.81 
Ne , Rees SOS0 GON ©... secccec% esse 42.00 18 & 20 96.97. B5.154 28 |. occcse 23.98 21.00 
| 1xd&10 >: 61.69 51.00 99 @ 24 °° 3589 ....]20 ....... 27.79 23.50 
Partition, Standard 12 «<--->: cove OER ee 22 & 24 |. 33.40 30.00 
tenet |i go: eae had 
% x4&6—  — eee : -31 No. 3 Dimension, 
B&better.. 42.75 £78 eeeees 60.50 Os ee 21.98 22.64 
» 6&10 ..... 68.52 Ree a eee 
Drop Siding, Standard;  “"""'"’ od 22 & 24 .. 33.18 .+.+) 2x4 Short- 
Lengths, 1x6” 2x8 leaf .... 15.96 14.81 
No. 117— No. 1 Fencing, 10-20 |12 & 14 .. 21.96 21.16/shorti't & LongI't— 
B&better.. 37.75 ao 39.48 38.93 16 ...---- >> ; 
, = eae 34°68 37. 00 <8. .....°. 40.52 39.16 Sarre 24.86 23.25 — tip wes a 14.79 
Bevetter.. 2x10 — 15-76 sree 
& etter. 43. 26 — a) eerreee 32.04 29.58 
& gave 38.25 : ogee st 31.78 29.21 
‘aamalia patterns— ae, Se | Bele 31.70 29-11] qimbers, 20 & Unde 
B&better.. 45.50 40.45 1x8 ...... 40.51 38.88]13 g°30':: 32.64 30.42). " "wot 
| _& aR 40.97 .1x5&10 ... 44.81 46.2699 & 24 |) 41:50 .... ri 
i AE ccna 29.27 28.75, 1x12 ..... 56.19 60.20) 0.40 Shortleaf— 
wane Lath No. 2 Fencing @ OM |12 & 14 .. 34.00 30.02/3x4@4x4 .. 26.68 26.06 
- ingolipaateps 34.18 32.60|4x6—S8x8.. 24.23 25.67 
x14", Standard Lengths - -paseande 35.07 35.00|3&4x10 ... 28.36 28.00 
Aine 4.25 4.67 1x4 ...... 16.84 16.77 20 ....... 37.92 35.00|/3&4x12 ... 36.95 32.50 
No 7 3.20 2.70 1x6 ..... * 19:73 18.69 22 & 24... 46.00 ....|5x12-12x12 33.75 31.00 








WESTERN RED CEDAR 


Seattle, Wash., June 10.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %2-inch 


Clear “A” om 
SHON. 6 cine swais aed $26.00 oes. 00 20.00 
i, OCS 30.00 5.00 +33:00 
SOME. S06 sca eR Se 33.00 39. 00 27.00 
Clear Bungalow Siding, %4-inch 
SHE -o.av'cicincna ge maid sgeuticne ea eden 
SPE nc ivetsabawage area: teabaee +3800 
IIE -k.60 Shame mRkaeeKee eno ee 68.00 


Finish, B&better, S2 or 4S, 6-16’ 


oma a 
. or Roug 

LS, ne ae tery Peer ae eee OS ORES. $ 72.00 
EMME cGesineb ss omwes-Cadereserur neuen 77.00 
SE crsaxot deo Uke eae ee teenesataxame 85.00 
EEE i eee Ai Ne 95.00 
1x16” TT ee CO ee ee 100.00 
1x18” eT er ee re Per eee 105.00 
er ee rene PR os | eae 115.00 
TREES inc cbdeedewre se Ceveweiceae res 120.00 

Ceiling or Foloring, B&beter, 4-16’ 

1x3” EET Pe Oe ee ee ee $33.00 
BEET Gs cheb SCC OOS io eG 38.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


[ee ee eer rene ee 55% 
EMBCINE FE GRE GUO. csi cceedscasecees 50% 
Clear Lattice, 5/16”, 4 to 10’ 
100 lin. > 
BOE wis sreig eee cae wk Nae nae sar ear ohana 0.3 
SUES ‘telaidarsihate Aneel nals Pe aa aneed ane on 37 
BIE eaves cae aremaweeeren ees -50 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
May 29-June 3, inclusive. Averages include 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 

SELeEcts, S2 or 4S— 5/4x8 6/4x8 

x8 & war. & war. 

oe eae $59.12 $68.67 $68.13 

SP WEEE 6 dsia%.0 eda 40.74 47.99 40.25 

SHop, S2S— No. 1 No. 2 

5/4 sis Soc reesti te org tectes acer eke ater seen $32.90 $31.52 

BOE arsisrnctaaa 60/0 wy 4a79he waters 31.51 21.60 

Commons, S2 or 4— No. 2 No. 3 

2 | rrr ee $25.35 $18.63 

ee UA isi iniace. 0. ani e4ie%e ewes 28.64 18.64 

We. ©, S74; TE is 6 wv eae snes s $12.22 

Idaho White Pine 

5-6/4x8 

SELEcTs, S2 or 4S— 1x8 & war. 
Ne Cy Wilks an aces 00 00 $70.75 
Quasitty CD) BRl..i. ce ccwess 40.67 


Commons, S2 or 4S— 
Colonial Sterling mage? 
N No. 2 o. 3 


oO. 

. : wk wisiania eae wet $30.50 $22. 02 

ait eases tas ocaniae 65.08 38.49 24.65 

Utility (No. 4) “a 4g | Ser as aes $15.54 

ugar Pin 

SELEcTs, S2 or is 1x8 5/4x8 6/4x8 

& wadr & war. & wdr 

po ee ‘ats $74.75 $72.00 

Mes o-5 ance $69.44 rete 67.00 

ati GO os acral Wing tale saat 52.00 aie 

SHop, S2S— No.1 No. 2 No. 3 

. ee ae $40.84 $28.58 ee 
Shale. cmyseiaranere 39.13 29.31 ; 
BPG. S.cncetaeaaeeien 51761 29.24 


Larch-Douglas Fir 
Tieenaten, We. 3, es 66 + 6005 etek eveee $21.06 
Dimeneion, WO... 1, BESS oc ccvcsvcecvces 18.86 
Boards, No. 3, S2or4s, ee 18.15 


Flooring vert. er. C&Btr., i. eee 32.98 
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DOUGLAS FIR 


Seattle, Wash., June 10.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 
Vertical Grain Flooring 


B&B Cc D 
BEE iAo65divawnsmnen $36.00 a 00 $21.00 
Flat Grain Floori 
Ss cain Seen ae eine $24.00 $22. 00 $19.00 
BY oid aracsch oie ewaeietee 29.00 26.00 21.00 
Drop Siding 
1x6 Pat. No. 106....$29.00 $27.00 $21.00 
1x6 Pat. No. 116.... 29.00 27.00 21.00 
Ceiling 
WOE 24-20 dedeeeo wou $24.00 $22.00 $16.00 
BEE 044604000 sneet on 24.50 22.00 16.00 
Common Boards and Shiplap 
1x 1x8 1x10 1x12 
MO. & scuee $18.50 $18.00 $18.00 $22.00 
SS eee 15.0 15.00 15.00 15.00 
No. 3. - 10.00 10.00 10.00 10.00 
No. 1 Common Dimension 
12 14 16 18 20 
i, ee $19. 50 $19.50 $21.00 $22.00 ey Po 
Be © scence -- 18.50 18.50 19.00 20.00 20. 
Bm B ccoss - 18.50 19.00 19.50 20.50 20. 00 
SS 20.50 20.50 21.00 21.50 21.50 
SEIS .cccccese 22.00 22.00 23.00 23.00 23.00 
No 1 Common Rough and/or Surfaced 
Timbers 
4x10 planks 20 feet and shorter and 
SEE TE 26-cns ons cevevecscovess Re vey <7 $17.00 
12x12 20 ft. ‘ana BROPter. .cccccccccces + 16.50 


12x12 22 to 80 feet... .cecccccecccceee 17.50 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No. 1 | an No. 3 


Brown Ash— Lea Sel. Com. Com. Com. 
2 SS See: $57.00 $47.00 $38.00 $26.00 $18. z 
Ee 62.00 52.00 41.00 28.00 19.0 
ig RES ie: 67.00 57.00 48.00 32.00 19. 00 
Be paweksne 72.00 62.00 51.00 34.00 20.00 

No.1 No.2 No.3 

Basswood— FAS Sel. Com. Com. Com. 
cn ab siere $78.00 $68.00 $50.00 $26.00 $19.00 
| ee 83.00 73.00 55.00 29.00 21.00 
i 86.00 76.00 56.00 31.00 23.00 
BFS wetesnae 93.00 83.00 66.00 33.00 23.00 

ee 103.00 93.00 73.00 45.00. .... 

BOLE) sn cbeue 108.00 98.00 78.00 50.00 

Re eee 70.00 60.00 41.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or oe "grades, FAS, $93; No. 1, $73. 

No.1 No.2 No.3 


Hard Maple— FAS Sel Com. Com. Com. 





ke $68.00 $53.00 $45.00 $28.00 $14.00 
A conta ola uetens 73.00 58.00 50.00 32.00 16.00 
RE 78.00 63.00 53.00 34.00 16.00 
7. ere 83.00 68.00 58.00 34.00 17.00 
Ses 83.00 68.00 58.00 35.00 17.00 
are 98.00 83.00 66.00 40.00 .... 
| eer 98.0 83.00 69.00 40.00 
Se 118.00 103.00 81.00 43.00 
oo, errs 118.00 103.00 81.00 we 
NOE scissens ores 158.00 143.00 121.00 ° uae 
No.1Com. No. ‘2 No. 3 
Soft Elm— FAS & Sel. Com. Com. 
Se ee $47.00 $37.00 $26.00 $18.00 
a ee ee 52.00 42.00 28.00 19.00 
BS eres # 52.00 42.00 28.00 20.00 
6 eS ee ee 55.00 45.00 31.00 20.00 
EN Gis ses ee 58.00 48.00 33.00 cal 
Ss Err re 63.00 53.00 38.00 Base 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com Com. 
‘5 SOR OAERS $50.00 $32.00 $20.00 $17.00 
RRR 55.00 37.00 22.00 19.00 
eee 65.00 45.00 24.00 19.00 
ED Aint ston 70.0 55.00 29.00 22.00 
BE x0: a8 3-0;0 80.00 65.00 41.00 seni 
BEES Kicrsicniva%.e 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com 
a Re $78.00 $64.00 $45.00 $26.00 $16.00 
ear 83.00 69.00 50.00 32.00 17.00 
Se 86.00 74.00 55.00 37.00 17.00 
SS 91.00 81.00 65.00 42.00 18.00 
eS Sosa 96.00 86.00 74.00 45.00 .... 
eee 101.00 91.00 79.00 50.00... 
eee 156.00 146.00 122.00.... olga 
, ae 68.00 58.0 40.00 23.00 ... 
PS Kits Sen's 70.00 60.00 43.00 24.00... 
No.1 No.2 No.3 







Soft Maple— FAS Com. Com. Com. 

Rie ie gik-arorerehia st om $61.00 $43.00 $26.00 $16.00 
See 66.00 46.00 29.00 17.00 
SS, er reer 76.00 51.00 34.00 17.00 
BU seNkn ceca e eae 81.00 56.00 34.00 18.00 
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CAROLINA PINE 


Following are prices realized Norfolk rate 
of freight on sales made during the week 
ended June 6: 


Flooring 
No. 1 No. 2 
Bé&btr. Com. Com. 
Pe ccnea Wawa ewe eee $42. $37.95 $24.50 
BIO sete siveedveeees 40.15 36.85 23.10 
Ceiling 
SO er a $24.90 $24.95 $14.85 
Finish, Dressed, B&btr. 
Ey ee $44.20 MET scececewess $57.15 
a ¢49en0cwitwn 45.20 tn «aadveesets 68.50 
eae 42.90 Ws rere 65.55 
Se .ctdenuadeas 43.80 DPGGEN cseedaws 76.95 
Boards, Dressed 

No. 1 No. 2 No. 3 

Com Com. Com 

SE cise deniers waean cela $20.35 ote 
Dh aianated Wika a al $45.75 20.80 ae 
DE eiwesia sit aale aaanes 41.75 20.70 $15.10 
DE cn ah atucatet alates nae 42.40 20.45 16.60 
eee 49.40 20.85 18.75 
WEE ‘cwearate wautnnhe 56.05 25.75 20.30 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 
Dt é¢eceweewet $18.80 aera $21.25 
a: idnhendue eave SED wenecoeees 24.40 
1x6 so ateaceaealan ee ae ee 

Shortieaf Dimension No. 2 Common, Dressed 
8 tol6 18 & 20 
a ee ee een eae $20.55 $23.80 
RA ee SENN 20.35 22.40 
SS eS) he cia a ads ein a cae 20.50 25.25 
0 ee eer 27.70 
DEE Meewee tect keeterwerdsiesa 24.50 wales 








YOU’LL SELL MORE 
MAPLE FOR HOMES 


. Because of widespread building of bet- 
ter homes in 1939, 


. Because no other flooring offers such 
lasting good performance. 


. . Because the new finishes (natural and 
color) and patterns give Maple re- 
freshing new beauty. 


3ecause MF MA 1939 advertising ac- 
quaints new thousands with Maple’s 
unequalled economy. 


. By 
Maple, benefit 
Association selling activity and enjoy the 


stocking MFMA Northern Hard 


you'll sell more, from 
constant protection of Association grading 
and trade-marking. Write for Grading 


Rules and information on new finishes. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago 


Floor with Maple 


(Northern Hard) 
THE LONGEST-WEARING COMFORTABLE FLOOR 








American fiumberman 
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Current Market Review 


Sales of softwood during the two weeks 
ended June 3 were 2 percent above cur- 
rent production, and 32 percent above last 
year’s, but have not been of sufficient 
volume to bring much strength to the 
market. Retail sales in most sections are 
beginning to show the effects of increased 
home building, but the yards have been 
depending largely on present stocks and 
have not come into the wholesale mar- 
ket for replenishments. The important 
North Atlantic market has been receiving 
some big cargoes from western Canada, 
and large supplies are being made avail- 
able in the Northeast from its hurricane- 
downed timber. Building in these regions 
is not showing as large an expansion as 
was expected, and trading is highly com- 
petitive. The middle West is absorbing 
good quantities ; business in a number of 
the Lake States had a set-back because 
of a tempest that damaged structures and 
crops. Trade outlook in the Corn Belt is 
favorable. Much wheat country is threat- 
ened by drouth. Southern business has 
been handicapped by rains, and small in- 
trastate mills there seem to be getting the 
bulk of the orders. Consumption in Cali- 
fornia is active, but the market is over- 
supplied, and prices are reported to be 


soft. There has been no definite advice 
that the protection afforded by the $1.50 
excise tax on imports will be continued 
beyond its expiration date of June 30, and 
the possibility of its being dropped, in 
combination with the increase in mini- 
mum wages and decrease in hours sched- 
uled for Oct. 24, rather clouds the outlook 
for the mills. There has been only a slight 
increase in exports, but overseas trade 
stands to benefit by the dropping of the 
excise tax with restoration of competitive 
advantages in the United Kingdom. 

Hardwood trade has made only slight 
gains in the last few weeks, largely owing 
to furniture factory buying ; this, so far, 
has been hand to mouth, though prospects 
for later in the year are considered good. 
Overseas inquiries and orders show im- 
provement. Business of identical mills in 
the two weeks ended June 3 was 53 per- 
cent larger than in the corresponding pe- 
riod last year, and mill stocks are consid- 
erably lower than last year’s. So some 
items, especially in sap gum, are getting 
into low supply and are developing 
strength. Orders for flooring show in- 
crease, and, as there has been no surplus 
production, prices are firming, though so 
far show only minor changes. 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin. 


13 x2 % ” }3x1%” 3x2” %x1 1%” 
Clr. qtd. wht....$80.00 $70.00 $69.00 $65.00 
Clr. qtd. red.... 65.00 60.00 61.00 60.00 
Sel. qtd. wht.... 58.00 47.00 53.00 45.00 
Sel. qtd. red.... 57.00 50.00 56.00 48.00 
Clr. pin. wht.... 60.00 50.00 54.00 47.00 
Clr. pln. red.... 58.00 51.00 50.00 47.00 
Sel. pln. wht.... 56.00 46.00 44.00 38.00 
Sel. pln. red. 56.00 49.00 42.00 40.00 
No. 1 com. wht.. 50.00 41.00 36.00 31.00 
No. 1 com. red... 49.00 43.00 34.00 33.00 
No. 2 common... 35.00 30.00 27.00 19.00 

1x2” %xly” f.x2” 
6 a re $80.00 $75.00 $80.00 
oo A Se ee 75.00 70.00 69.00 
ee, Ce We 60 co bawesed 62.00 60.00 58.00 
i. wy. We a6<00 «seme 62.00 60.00 53.00 
a i eee 62.00 60.00 59.00 
o> 2 SO ae 62.00 60.00 55.00 
sO ae 53.00 51.00 52.00 
ee. ee 53.00 51.00 51.00 
Bee. © WOU, Wien 05 0 ewes 45.00 43.00 40.00 
WG. 3 COM: FOG. ccc ccces 45.00 43.00 38.00 
ce See 32.00 27.00 18.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
1 -inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
$3 - me 4 eee $6; for %-inch, $3; for %- and 
fs - ne . 


WEST COAST LOGS 


Seattle, Wash., June 10.—Average prices of 
logs are as follows: 

Fir: No. 1, $22-23; No. 2, $16-17; No. 3, 
$10-11. Peelers, No. 1, $32; No. 2, $2 7-28. 

Cedar Shingle logs $18- 19; lumber logs,. $30. 

Hemlock: No. 2&3, $9.50- 10.50. 





RED CEDAR SHINGLES 


Seattle, Wash., June 10.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 

Royals: 





BO EE vine vale genie aiewe indie Weuneeewre $4.40-4.50 

i =e . eee Er 

Se. Dc nenne Gee tc 6 «eee eenckencecse ane 
Perfections: 

So ME ceescccaceoees }..n'0.6-0-5- 0a 

3-18” 6/2% ..:.. eee Pere ee 40-2.50 

She GIS veececes FO Ap EI evccctce Bee 
XAEXXX: 

lS re aera ee eee $3.10-3.20 

Bee SE ncdetenkenee ene eeenseuntee 2.25-2.35 

SONG le cb eawiieece bic enkwee nee eae 1.65-1.75 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f. o. b. 
flooring mill basis, during the week ended 
June 10: 

Third 


First Second 





ret ete $68.38 $56.08 $40.72 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, June 12.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 
Ash: 4/4 5/4 6/4 
= $75.C0 $85.00 $90.00 
Com. & Sel.. 45.00 55.00 57.50 
Plain White Oak: 
| err 5.00 110.00 115.00 
No. 1 C.&S 55.00 60.00 65.00 
Plain Red Oak: 
mies aes .00 85.00 95.00 
No. 1 C.&S... 54.00 59.00 64.00 
Poplar: 
. J 87.00 95.00 97.50 
No. 1 C.&S... 55.00 57.50 60.00 
. ere 62.00 67.00 67.00 
og 2-A Com. 35.00 42.00 44.00 
Baswood: 
i. aaa 77.00 82.00 82.00 
No. 1 C.&S... &2.09 57.00 59.00 
No. 2 Cum... 32.00 37.00 39.00 





8/4 10/4 12/4 16/4 
$92.50 $110.00 $120.00 $135.00 
62.50 80.00 90.00 110.00 

125.00 145.00 160.00 185.00 
70.00 85.00 95.00 120.00 

105.00 135.00 145.00 175.00 
69.00 84.00 94.00 118.00 

105.0 125.00 140.00 160.00 
70.0 85.00 95.00 115.00 

82.00 | Chestnut: 4/4 56/4 6/4  °# 8/4 

52.00 FAS ....... 90.00 105.00 105.00 115.00 

No. 1 C.&S.. 75.00 80.00 80.00 80.00 

92.00 “ “WHND 39.00 42.00 43.00 50.00 

64.00| No. 1C.&Btr. 35.00 38.00 38.00 45.00 

42.00 |Snd. Wormy.. 29.00 31.00 31.00 37.00 
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BARRETT SHINGLES. . First Aid 
for cramped building budgets 


“Soon as I read about that new small home devel- 
opment, I beat it over and talked to the builder. 
‘Give ’em six rooms instead of five, and they’ll sell 
faster,’ I said. Then I told him how Barrett Shingles 
make building budgets e-x-p-a-n-d. 


“Two days later I signed him up for ten fire-safe 
Barrett Roofs!” 


Wide-awake Barrett dealers can clean up by show- 
ing prospective home-owners and builders the safe 
way to save on roofing. For Barrett Shingles are 
good-looking, built-to-last and, above all, economical! 


“The biggest money’s worth in roofing!” Just what 
home-builders and home-buyers are looking for in 
1939. 


THE BARRETT COMPANY 
40 Rector Street, New York, N. Y. 
2800 So. SacramentoAve., Chicago, Ill. Birmingham, Alabama 


RIGHT 


in price and appearance 
DUBLECOTE MULTI SHINGLES 


A thick butt, heavy-duty shingle in x H I N G F E te, 
several attractive colors. Double as- 
phalt-coated, double mineral-surfaced 


where the wear is greatest. One of the 
best-selling Barrett Shingle designs. 
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F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended June 12: 


Qrtd. Red Gum | Plain Red Oak 


FAS— = rAS— 
_ een 80.00 | 5/8 ...... 
No. 1 & Sel.— OU ccinwan 539: 1.50 @ 44. a 
apo 30.00 | No. 1 
OD waa a’ 1.75 
Plain Red Gum a 25.75 @ 29:50 

FAS— — Se 38.00 @ 42.00 

J ee 72:06 5 O66 eveses 38.00 

epee 80.00 | No. 2 Com.— 

No. 1 & Sel.— SE ccavas 11.75 

ENS Ny 29.25@33.50 | 5/4 ...... 23.00 

SE whic 30.50 @34.00 Plain White Oak 

Qrtd. Sap Gum FAS— 

FAS— ed 44.25 

): 35.00 | 4/4 wees 56.75 @62.00 

5/4 ......34.00@36.50 | 8/4 -..-.. 99.75 

| east 36.50@37.50 | No. 1 & Sel.— 

10/4 ae 43.00 5/8 eeeeee 27.25 

No. 1 & Sel.— Gre 2aceee 33.50 

|, peytey 18.50 

) Bepeee 24.75 eo 

, eeess 27.00 | No. 1 Com.— 

Pe esses 33.00 | 8/4 .-....- 32.00 

No. 2 
Plain Sap Gum SFO icveus "17.0 00@18.00 

FAS— Ash 

ma tt: 30.00 | No. 1 & Sel 

tans 31.25 | 8/4 «+++. 50.00 

aC. anaeas 36.00 Cottonwood 

No. 1 & we 

SPE scccei 18.50@19.75 | 5/4 ...... 35.50 

naetws 2 No. 1 & Sel.— 

No. 2 Com.— PN p@edies 24.00@24.50 
S cauaen 12.00 | 5/4 ...... 26.50 
Qrtd. Black Gum Qrtd, Sycamore 

FAS— Log Run— 

OPE sanvas CROO 1 GFE accees 17.75 @19.50 

No. 1 & Sel.— 

YS Boe. 22. 00@23. 50 Willow 

Ye enneie 4.00 | FAS— 

| 37.50 @42.25 
Plain Black Gum | Reepehe: 42.00 @ 45.25 
No. 2 Com.— ey 45.25 
We setees 12.75 | 8/4 ...... 46.00 
No. 1 & Sel.— 
Qrtd. Tupelo 4 4 eccccee 28.00 
No. 2 Com.— 
FAS— 
OFS ose 33.00 | 4/4 «+--+. 14.00 
Magnolia 
Plain Tupelo FAS— gn 

FAS— 

51.00 
aft beeues os. No. 1 & Se 

No i'& Sel.— “ ave pkee eis 26.0 ate re 
4 eereeee 18.00 8/4 Cote ae 31. 50 

ie 34.50 | ke 2 on 

 Bareeren 25.50 | No. 2 Com.— 

eee S ataeea 21.00 

aaas 11.00 

arta. Red Oak nee ae 
No. 1 & ee log Run— 
4/4 g28, .40.50@42.50 | 5/4 ...... 26.50 











WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, 81S or S1S1E: 
8’ 10, 12&14’ 16’ 


Be Se risiveresnnces $30.50 $31.50 $33.50 
Be seduces e cote wis 31.00 32.00 33.50 
ER ee rr 32.00 33.00 34.60 
BE” ‘sees wecckeween 33.50 34.50 36.00 
BEBE ccavsavevuvuce 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 


No. 1 Hemlock Dimension, S1S1E or 84S: 
8 10, 12&14’ 16’ 


2x 4” coeecccececese $32.50 $32.50 $33.50 
CS) SS 31.50 31.50 32.50 
EM 6 6ver eek euvny 32.50 32.50 oes 
MEET ts scececeeteeen 33.50 34.50 35.50 
BEEE weticcestneces 34.50 35.50 36.50 





Old-Time Logger Reminisces 


A recent issue of the Milwaukee (Wis.) Sen- 
tinel carried a story about one of the most 
picturesque citizens of Milwaukee, now living 
in retirement, a still vigorou$ octogenarian, 
whose memory holds the vivid details of Wis- 
consin’s most exciting and turbulent phase of 
development. He is Matthew H. Stapleton, an 
old-time lumberjack, who was in the logging 
business for himself for thirty years or more 
at Rhinelander, Wis. Mr. Stapleton went to 


Amemecanfiumherman 


the north woods during 1874, working on 
the drives on the Chippewa and the Flambeau. 
A few years later he met and went to work for 
Frederick Weyerhaeuser and finally became a 
successful logging operator himself. One of 
the few men still living who can remember the 
great days of the Wisconsin pineries, he loves 
to recall the exciting adventures and the pic- 
turesque figures of the past. The newspaper 
carried some of these tales, among them the 
story of the famous great log jam at Grand- 
father Falls in 1884, and how it was broken up. 

Contrary to general belief about the lumber- 
jack of that day, Mr. Stapleton never drank or 
engaged in any of the wild orgies and fist fights 
recorded about them, and he claims that most 
of them didn’t. The work was too hard and 
riding logs too dangerous for a hard drinking 
man to survive in it. They were the men who 
pushed the frontier back and made good citizens 
of a later day when towns rose where the forest 
once stood. Mr. Stapleton himself became a 
prosperous business man and served as mayor 
and postmaster of Rhinelander. 





Announces New Features 
of Building Products 


The current greatly increased activity in resi- 
dential construction is bringing to light numer- 
ous improvements in building products, designed 
to meet the insistent modern demand for at- 
tractive appearance combined with safety, 
moderate first cost and long life. Among these 
are some recent developments by The Ruberoid 
Co., 500 Fifth Ave., New York, N. Y., manu- 
facturer of asphalt and asbestos building prod- 
ucts, which will be featured this summer and 
fall in a series of advertisements. 

Outstanding among the Ruberoid innovations 
is a new thick-butt asphalt shingle, produced 
in soft “wood tone” colors and having an 
attractive wood-grain texture. This surface 
texturing, together with the softening shadows 
cast by the thick shingle ends, produces a dis- 
tinctive, mellowed effect that is reported in 
strong demand in many parts of the country. 
Tex-Tabs is the highly descriptive name given 
by Ruberoid to another new type of textured 
asphalt shingle, made in an interesting variation 
of the popular hexagonal design. 

Still another recent Ruberoid development in 
asphalt products is Brik-Strip siding, especially 
designed for low-cost construction or modern- 
ization. This comes in 43-foot rolls and thus 
can be applied over large areas at greatly re- 
duced cost. The general effect is that of 
tapestry brick, with “soldier courses” above 
windows as in actual brick construction. New- 
est of all the Ruberoid asphalt products is 
Aristo-Brick, a brick-like siding backed with 
one-half inch insulation board, affording a 
highly rigid construction and substantial in- 
sulating qualities. 

A number of added features are announced 
for the Ruberoid-Eternit line of asbestos-cement 
sidings. An attractive new texturing adds 
“eye appeal.” As the result of a special fac- 
tory process developed by the Ruberoid re- 
search department, the surface of the shingles 
has been greatly hardened, and also made water 
repellent in a way that can be easily demon- 
strated with even a small sample. In addi- 
tion to the various established colorings, a 
true Snow-White has been developed, and stain- 
less steel face nails are furnished at no addi- 
tional cost. 

The Ruberoid line comprises in all more 
than 100 different products, adapted to mani- 
fold uses in homes, factories, farm buildings, 
schools, churches, offices and public structures. 
The comprehensiveness of the line was strik- 
ingly illustrated in the recent announcement that 
twenty-three of the most important buildings 
at the New York World’s Fair, with an aggre- 
gate roof area of more than 500,000 square 
feet, are protected with Ruberoid roofing. 
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World Exports in March 


BRUSSELS, BELGIUM, May 24.—The “Monthly 
Bulletin of "the Comite International du Bois” 
says that tension in the international political 
situation has slowed down the turnover between 
the Scandinavian and other timber exporting 
countries and the West European importers. In 
spite of this, the upward trend of prices has 
been maintained; they rose 5 to 10 shillings 
further in April. A great demand in connec- 
tion with extensive rearmament programs will, 
in all probability, practically counter-balance 
the fall in private requirements. Further, the 
production has been greatly curtailed on account 
of the high cost of raw materials and the de- 
cisions of European Timber Exporters Commit- 
tee so that this year the supply will no way ex- 
ceed the demand. March exports of European 
and North American timber were as follows: 


Exports of 
Total Sawn Softwood In- 
Exports cluding Boxboards: 





Copntry of in Cubic Cubic 

Origin Metres Metres Stds 
WOPWRY sc cccccs 29,198 9,835 2,105 
WUPOGOR fecccics 95,246 63,478 13,587 
ee 139,085 111,016 23,762 
iS = o eee 23,44 4 93 
Histhonia ....... 10,274 3,981 852 
Es 74,493 45,057 9,644 
ae 3,169 1,785 382 
. eee 247,700 88,927 19,034 
Austria (Ger- 

DD os aseae 860 70 15 
Yugoslavia ..... 155,531 79,966 17,116 
Rumania ...... 125,953 98,817 21,151 
CU. bn 0.0.<¢ cen 737,122 427,376 91,476 
Ry Ser 295,176 156,928 33,589 

WOE «vk tweees 1,937,256 1,087,670 232,806 





OBITUARY 


(Continued from Page 70) 


He served in the World War as lieutenant 
in the aviation division, and received his com- 
mission as major in the Organized Reserve 
of the U. S. Army just a week before his 
death. He formerly commanded the Wash- 
ington National Guard battery stationed at 
Aberdeen. Maj. Tebb was a Mason, an Elk 
and a member of the American Legion. A 
widow, two children, his parents, three broth- 
ers and three sisters survive. 


FRANK W. TUFTS, 48, advertising and 
sales promotion manager of the Continental 
Steel Corp., died suddenly at his home in 
Kokomo, Ind., May 24. He became affiliated 
with Continental in 1936 and was well known 
among the company’s hardware and farm 
trade. He was formerly associated with a 
Chicago advertising agency and had had ex- 
tensive advertising experience with the De- 
troit Steel Products Co. He had also served 
in sales and advertising for the General 
Motors Corp. in New Zealand and other for- 
eign countries. Burial was at Joliet, Ill. 
Surviving is his widow. 


W. W. FUESS, 67, one of the founders of 
the lumber business which was the begin- 
ning of the Arkmo Lumber Co., one of the 
large line-yard concerns of Arkansas and 
Texas, died at his home in Stuttgart, Ark., 
May 22. He established the Fuess-Nichols 
Lumber Co. in Stuttgart about 1915, and this 
yard became the first of the Arkmo chain. 
A widow, one son, a daughter and several 
brothers and sisters survive. 


OTTO F. BRETH, 77, superintendent, C. A. 
Hertenstein Lumber Co., Chillicothe, Ohio, 
died recently there. He had been in the em- 
ploy of the company since he was 15, except 
for a few years when he was foreman of the 
Sterling Lumber Co. and then of the West 
Side Lumber Co., and had been superintend- 
ent since 1913. A widow, two sons and two 
sisters with several grandchildren survive. 


JOHN 8S. RICHARDS, 69, well known old- 
time lumber salesman with headquarters in 
New York for many years, died June 9. Many 
years ago he was connected with the sales 
force of William Whitmer & Sons, Inc., Phila- 
delphia, and later was with the Hold-Mere- 
dith Lumber Corp. and Power, Moir & Stock- 
ing of New York. He leaves his widow and 
three sons. 


ROBERT L. MERCKE, 62, vice president, 
Jefferson Woodworking Co., Louisville, Ky., 
died June 3 following an operation at the 
Kentucky Baptist Hospital. He was a mem- 
ber of a pioneer family of Louisville and was 
born and educated there. Survivors are three 
sons, two daughters and three grandchildren, 
also two brothers. 


CHARLES D. RAY, 77, head of the Ray 
Lumber Co., Durham, N. C., died at his home 
in Oxford, N. C., May 23. Surviving are a 
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son, a step-daughter, a brother and a grand- 
son. The son, R. M., and grandson, Robert 
Ray, are both active in the lumber concern. 


WESLEY HERTENSTEIN, 62, manager of 
the C. A. Hertenstein Lumber Co., Chillicothe, 
Ohio, died May He entered partnership 
with his brother, C. A. Hertenstein, in 1900. 
He is survived by his widow, one son and a 
daughter. 


DAVID F. HORSFALL, 88, founder of the 
Horsfall Lumber Co. with headquarters in 
Prairie du Chien, Wis., passed away in Miami, 
Fla., June 4. He entered the lumber busi- 
ness 50 years ago. His daughter and a son 
survive. 


JAMES HARRIMAN, 97, considered to be 
the oldest retail lumber dealer in the Dominion 
of Canada, died at his home in Niagara Falls, 
Ont., June 8, after an illness of two days. He 
had been active in business for 51 years. 


GENIO WALLACE, 72, lumber wholesaler in 
Chicago, died June 13 in his home at Evans- 
ton, Ill. His widow survives. 














Lindsey 8-Wheel 

Tractor Wagons are  >2/ 5¢ BIO 
ideal for tractor log- Maya 
ging. They are used Baton 


singly or in trains. 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY Z@)ra07 
WAGON Co. pret 


For snaking and 
ye a our 

. Self - Loading kid- 
Miss. ders. 


Sole Manufacturers 


Laurel, 





SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 











CLASSIFIED 


ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues..........55 cents a line 
Three consecutive issues........ ..75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines, 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day eager | in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 











Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn, 








Salesmen 


LBR. SALESMAN FOR SOU. WIS. 


Wanted by leading midwest wholesaler who is 
favorably known in territory to be worked. Prefer 
salesman already successfully working the terri- 
tory, and for such a man will guarantee expenses 
and good salary and split of profits. A real oppor- 
tunity for some commission man now getting good 
business in Southern Wisconsin to improve his in- 
come. Will consider others if sufficient knowledge 
of lumber. 
Address ‘“‘Y. 47,’’ care American Lumberman. 


WANTED SALESMAN WITH FOLLOWING 


Well established wholesaler, selling Western 
Woods, wants men anywhere who can get busi- 
ness, exceptional proposition, drawing account al- 
lowed against business booked. 

Address “‘Y. 52,’”’ care American Lumberman. 











WANTED: MANUFACTURERS AGENT CALLING 


on Sash & Door, also Lumber Dealers to sell high 
grade, low priced line of medicine cabinets. All 
territories. J. R. GOSLEE CoO., 1807 Columbus 
Rd., Cleveland, Ohio. 


WANTED EXPERIENCED SALESMAN 


Opportunity for specialty salesman. Should have 
wide acquaintanceship with lumber in the South, 
calling on manufacturers selling an article of 
merit. Give full particulars of yourself, how much 
sales made in year. Give age, religion, education, 
married or single. References as to ability and 
integrity, salary wanted to start. All correspond- 
ence confidential. 
Address ‘‘Y. 83,” care American Lumberman. 


WANT SALESMAN 
Familiar with retail yard requirements. Selling 
northern pine and spruce in northern Illinois and 
southern Wisconsin. 
Address “Y. 81,’ care American Lumberman. 











DO YOU WANT EMPLOYEES 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN. 431 S. Dearborn St., Chicago, Ill. 








WANTED 











Employees 


NEW DEPARTMENT, LARGE WESTERN 


Lumber manufacturer producing, directing and dis- 
tributing pre-fabricated, custom-built houses 
through retail dealers in Western States requires 
man experienced as estimator, draftsman, detailer 
with knowledge of construction and mill prac- 
tices. Must be competent superintend other drafts- 
men and responsible for estimates. Competent 
to instruct shop foreman after becoming familiar 
with our methods. State salary expected, expe- 
rience, references. 
Address “Y. 61,’’ care American Lumberman. 


CHIEF CLERK WANTED 


By woodworking factory. Must be familiar with 
modern general accounting, cost accounting and 
stores accounting. Age 35-42 years. Give full 
information as to experience and past employers. 
Salary open. Location northern Michigan. 
Address “YY. 77,’’ care American Lumberman. 


WTD.: SUPERINTENDENT 


Wood-Working Factory Catering to Local Trade. 
Must be capable estimator and detailer, with suffi- 
cient Shop experience to properly direct the work. 
Able to handle public and must have executive 
ability. 

Address “Y. 71,’ care American Lumberman. 


WANTED: ASSISTANT MANAGER 
For lumber yard in fair-size town in Illinois. Ex 
perience necessary. 
Address “Y. 59,”’ care American Lumberman. 


ALL AROUND SANDER OPERATOR 


Principally belt on mouldings and general millwork 
items, Virginia mill. 
Address “‘Y. 65,’° care American Lumberman. 




















WANTED: A RESEARCH MAN 


To promote and design special articles and novel- 
ties of wood by a large and well electrically 
equipped woodworking factory. 

Address “Y. 12,” care American Lumberman. 





WANTED: EXPERIENCED MAN 


For office and selling for retail Lumber & Material 
yard, located in a Southern Wisconsin City. Prefer 
man with some capital. 

Address “Y. 11,” care American Lumberman. 


WANTED—EXPERIENCED MANAGER 


To take full charge of a retail yard. Salary and 
a wonderful chance for advancement to take in- 
terest in yard for right man. 

Address “Y. 56," care American Lumberman. 








Employment 


WANTED POSITION MANAGER 


Retail lumber and building material yard in town 
about 10,000 population any section Illinois, Wis- 
consin. Middle age, 19 years experience as man- 
ager of retail lumber yard. Capable of mastering 
all angles of retail business. Am now employed. 
Can furnish best of references. Services available 
August first or July first if necessary. Best Reasons 
for wanting to change. 
Address “Y. 78,” care American Lumberman. 


PENNSYLVANIA” HARDWOOD WHOLESALERS 


I would like to form a connection with a firm oper- 
ating in Pennsylvania and the Virginias, buying 
and selling hardwoods. Have had years of expe- 
rience in inspection and mill operating. Can assure 
good judgment in the selection and appraisal of 
stocks and knowledge of customer requirements. 
I am married, 35 years old and capable of submit- 
ting satisfactory references. 
Address “Y. 67,’”’ care American Lumberman. 











POSITION—BY COMPETENT, EXPERIENCED 


Yellow Pine lumber inspector, shipper, manager 
medium sized concentration plant or sawmill oper- 
ation. Especially versed in car materials, other 
specials. Best references. O. BRASWELL, 
Columbia, Miss. 


SASH AND DOOR MANAGER 


Superintendent or salesman. 26 years experience. 
Age 40. References furnished. 
Address “Y. 73,’ care American Lumberman. 


SALES EXECUTIVE, AGE 39 


Western pine, fir lbr., fir doors & plywood. Also 
wholesale & retail lbr., bldg. materials & millwork. 
Now touring Northwest visiting mills. Available 
June 15. 

Address ‘“‘Y. 69,” care American Lumberman. 




















WANTED 











Employment 


BAND SAW FILER 
Wishes job. Strictly sober. Work guaranteed, 
any capacity mill or kind of timber. 
Address “Y. 85,” care American Lumberman. 








EXPERIENCED MANAGER 


24 yrs. with one firm, 13 as manager retail lum- 

ber and planing mill. Thoroughly capable and 

trained in every department. Excellent ref. 
Address “Y. 80,” care American Lumberman. 





WTD.: POSITION AS YD. MGR. 


Or assistant. 10 yrs. retail experience. Best of 
references. 
Address “Y. 82,” care American Lumberman. 





MANAGER OR ASSISTANT MANAGER 
Retail lumber yard. 25 years experience. Good 
producer; highly qualified. 

Address “‘Y. 74," care American Lumberman. 





POSITION WANTED AS BOOKKEEPER 


And cost accountant. 15 yrs. lbr. exp. 
Address “Y. 68," care American Lumberman. 





SALESMAN OR ASS’T MANAGER 


For retail yard Pacific Coast Area doing over 
$200,000. 16 yrs. exp., age 38. Can sell complete 
bldg. job. Salary. 

Address “‘Y. 64,” care American Lumberman. 





RETAIL MANAGER; AGE 36 


15 yrs. exp. all branches of retailing from Bkpr. & 
Steno. in 1922 to Mgr. in 1931 of $100,000 volume. 
Now employed as Mgr. in Illinois city of 50,000 pop. 
with 7 yards, Seeking change with a future outlook. 
Will go anywhere. Best of references. 

Address “Y. 35," care American Lumberman. 





RETAIL LUMBERMAN, SALESMAN 
Familiar with blueprints, plans and estimating. 
Alert, steady and capable. 

Address “X. 95,” care American Lumberman. 


A-1 CIRC. SAWYER & FILER WANTS JOB 


— en steam or tractor mill. 10 yrs. exp. A-1 
tef. 


Address “W. 52,” care American Lumberman. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 





WHOLESALE MILLWORK SALESMAN 
Desires connection. Willing to travel any territory. 
Experienced in East, middle west and far west. 

Address “Y,. 45,” care American Lumberman. 


WANTS FORESTRY WORK 


Strong American Boy, 20, high school graduate 
wants connection with lumber manufacturer or 
timber owner to learn forestry work. Salary no 
object, only living exp. Go anywhere. 

Adress ‘“‘Y. 27,” care American Lumberman, 








Lumber and Dimension 


WTD.: 3/16” & 1/4” VENEER SAWN 


Plain hard maple—also quartered. 
Address “X. 88,” care American Lumberman. 








CORPORATION WITH HIGH CLASS 


Salesman who knows Chicago trade desires to sell 
Fir, Ponderosa and Southern Pine, Northern Pine 
and Hardwoods for a few good producers on com- 
mission. 

Address “Y. 70," care American Lumberman, 
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WANTED 





FOR SALE 








Business Opportunities 


SUCCESSFUL SOUTHERN WHOLESALER 


Will also invest five to twenty thousand dollars in 

51% interest in Oregon, Washington, or Florida 

wholesale business with or without services. 
Address “Y. 34,” care American Lumberman. 


WTD.: BY WESTERN MANUFACTURER 


To buy or lease anywhere in Central or Eastern 
part of U. S., factory or warehouse to manufacture 
sash, doors and screen doors. In reply give list 
machinery and size of bldg. 

Address “Y. 58,” care American Lumberman. 


Timber and Timber Lands 


WTD.: SMALL TRACT CEDAR TIMBER 


Minn., Wis., or Mich. Give description and price 
first letter. 
Address “Y. 42,” care American Lumberman. 


Used Machinery 


WANTED: BELT DRIVEN YATES NO. 177 


Heavy duty general utility double planer in good 
condition. 
Address “Y. 63,” care American Lumberman. 


WTD.: OAK FL’G SIDE MATCHER 


Either Woods or Yates. State price and condition, 
also location. 
Address “Y. 36,” care American Lumberman. 


Steel Rails 


RAILS WANTED 


Any weight—any tonnage. Before you sell write 
“Pp, 44,” care American Lumberman. 
































FOR SALE 
Retail Lumber Yards 


RETAIL YARD FOR SALE 


Well established, well located, in San Antonio, 
Texas, rapidly growing City of 260,000, in midst of 
fine trade territory; excellent all year round cli- 
mate. Owner retiring from business. Buildings 
and equipment can be bought separately for $4,000: 
Inventory optional. Full details to bona fide buyers. 
Address “S. 86,’’ care American Lumberman. 

















FOR SALE: RETAIL LUMBER YARD 


In Small Central Wisconsin Community. 
Address “H. 89,’ care American Lumberman. 


FOR SALE: OUR LUMBER, COAL, GRAIN 


Building material business and buildings, Myrtle, 
Ill. Cheap for cash. Profit steady. HOLCOMB- 
DUTTON LUMBER CO., Sycamore, IIl. 


GRAIN, LUMBER, COAL BUSINESS 
For sale. Est. 1895, Ill. town. Owner’s age and 
health force retirement. 
Address “Y. 2,” care American Lumberman. 











SOU. CALIF. LBR. YDS. FOR SALE 


Advise amount investment wanted. TWOHY 
LUMBER CoO., Pet. Sec. Bldg., Los Angeles, .Lum- 
ber Yard Brokers. 


RETAIL LUMBER SET-UP COMPLETE 


Machinery buildings. No stock of lumber. Cheap 
if quick sale. WILLIAMSON LUMBER CO., Kill- 
buck, Ohio. 


FOR SALE: BUILDING MATERIAL STORE 


And lumber yard at Palo Alto, California. Long 
established. Ideally located. Heart of fast grow- 
ing, fashionable San Francisco peninsula. Home 
of Stanford University. Ideal climate and cultural 
surroundings. Trade territory covers potentially 
25,000 customers. Approximately 50% of $95,000.00 
annual sales over counter. Full particulars. 
Address “Y, 72,” care American Lumberman. 














Retail Lumber Yards _ 


RETAIL LUMBER, HARDWARE AND 


Builders Supply yard in West Va. Good buildings, 
real estate, side track in yard, clean stock. Only 
yard in county town six thousand. Best buy in 
country. $10,000 will handle, balance on time. 
Reason for selling—want to retire. 

Address “Y. 60,’ care American Lumberman. 








$14,000 DOWN PAYMENT 


Balance of $5,000 on terms buys fifty-one percent 
interest in a $48,000 Lumber and Builders Supply 
Company in good industrial city in central Ohio. 
Owner of controlling interest who is also manager 
going to retire. Company sixteen years old has 
averaged twelve percent dividend annually since 
organization. A fine opportunity for a live wire. 
Address “YY. 62,” care American Lumberman. 





RETAIL YARD WITH $100,000 YEARLY 


Business. Will sell all or part interest to right 
party. Hardware, lumber, paints. Good reason 
for selling. 

Address “TY. 66,” care American Lumberman. 





Lumber and Dimension 





HARDWOODS 
cars 4/4 Saps&Sels Poplar, 
cars 4/4 Com&Sel, Poplar, 
cars 4/4 No. 2 Com. Poplar, 
cars 4/4 No. 2 B Com. Poplar, 
cars 4/4 Log Run Soft Maple W.H.A.D. 
cars 4/4 Com&Btr S.W. Chestnut, 
cars 4/4 Com&Btr. Sap Gum, 
cars 4/4 Com&Btr. Tupelo, 
cars 4/4 Com&Btr. Magnolia, 
Wire, phone or write for prices 
COLONIAL LUMBER COMPANY 
Phenix City, Alabama 


aon H-a081e9 





DESIRE TO MAKE CONNECTION 


With manufacturer using Hard Maple. We have 
finest grown. Write us. KY. HARDWOOD CO., 
Incline (Harlan Co.), Ky. 





PLAIN HARDWOOD DOWELLS 


About 45000 pes. 3/16x4” and 16000 pes. 5/16x14” 
= perfect condition. Make offer F.O.B. Chicago, 
Address “Y. 49,” care American Lumberman. 





FOR SALE—HICKORY LUMBER 


Nine thousand feet high grade, band sawed, 2 inch 
Selects and Firsts and Seconds Ohio stock, mostly 
9” and wider. Also big stock Ohio White Oak, 1 to 
4” thick, upper grades only. All thicknesses in Yel- 
low Poplar. CHARLES F. SHIELS & COMPANY, 
Cincinnati, Ohio. 





CUSTOM CUTTING 


Modern Indiana mill open for custom veneer and 
lumber cutting 
Address “P. 71,” care American Lumberman. 


WE INVITE YOUR ORDERS 
For Band Sawn No. 2 Common _— & Sap Gum 
82S. Also 82S and Center Resa 
TURMAN LUMBER COMPANY 
Edison. Ga. 


SHORTLEAF YELLOW PINE 


cars 4/4x6 to 12” B& BTR. KD RGH. or S48. 
ques 5/4, 6/4. 8/4x6 to 12” B&BTR. KD RGH. or 
ears 4/4x6 to 12” No. 1&C RGH. or 84S K 
cars 1x3 No. 2&Btr. R/L RGH. will work > specif. 
cars 1x4 No. 2&Btr. R/L RGH. will work to specif. 
cars 1x6 No. 2&Btr. R/L RGH. will work to specif. 
ears 1x8 No. 2&Btr. R/L RGH. will work to specif. 
ears 1x10 No. 2&Btr. R/L RGH. will work to specif. 
cars 1x12 No. 2&Btr. R/L RGH. will work to specif. 
Wire, phone or write for prices. 

COLONIAL LUMBER COMPANY 

Phenix City, Alabama 








FANN a0 





WHITE OAK DIMENSION 


Can cut to order, two hundred thousand feet sound 
square edged white oak plank or timbers, eight 
to twenty feet long. TONG and BELLESON, Sink- 
ing Spring, Ohio. 


FOR SALE—DRY LUMBER 


10 M Ft. No.1 C. & Better 6/4” Oak. 

10 M Ft. No.1 C. & Better 8/4” Oak. 

20 M Ft. No.2 C. & Better 4/4” Bass-wood. 

10 M Ft. —_ 1C. & Better 8/4” Soft Maple. 

5 M Ft. 1c. & Better 6/4” Hard Maple. 
E, E. MILL ‘LUMBER Co., Findlay, Ohio 
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FOR SALE 











Business Opportunities 


UP-TO-DATE SASH, DOOR & RETAIL 


Yard for sale. Good location 25 miles west of 
Chicago. Good bus. opportunity. On RR and 
highway. Want working partner with capital of 
$5,000 or will sell outright for $15,000 down and 
bal. in payments on property valued at $35,000. 
Address ‘“‘Y. 57,” care American Lumberman. 








PLANING MILL FOR SALE 


Complete going planing mill, 45 acres land, inven: 
tories $33,000. Require substantial down payment, 
bal. terms to responsible party. Ideal location— 
railroad, highway—for treating plant. Send for in- 
ventory, location etc. 

Address “X. 93," care American Lumberman. 





FOR SALE: WOODWORKING PLANT 


Manufacturing Cabinets, Fixtures, Sash and Doors 
and Millwork. Business is located 30 miles from 
Los Angeles, in a growing community of thirty- 
five thousand inhabitants. Excellent opportunity 
for right party. For further particulars 
Address “Y. 10,” care American Lumberman. 





FOR SALE: PROFITABLE GOING 


Hardwood flooring plant, single unit, electrically 
operated with separate sawmill, complete general 
purpose planing mill, kilns, all necessary equip- 
ment and own electric power plant. Unexcelled 
location for long operation. Hardwoods and Pine. 
Steady sales to highest calibre trade. Owner 
wishes to retire. Bonafide purchaser only. No 
Commissions. 


Address “Y. 29.” care American Lumberman. 





LUMBER INVESTMENT 


Small yard in northern Ind. Ideal location. De- 
sires small stock of lumber on commission or 
consignment basis. Owner has twenty years expe- 
rience and is able to produce. 

Address “Y. 84,’ care American Lumberman. 


SHINGLES 


A shingle manufacturer owns a considerable tract 
of Red Cedar Timber. Will put in his Timber 
against money to buy shingle mill. Good market 
for logs and strong market for shingles. Good 
shipping facilities. A fine opportunity. 

Address “S. 26,’ care American Lumberman. 


FOR SALE 


Well located and completely equipped Sash & Door 
plant for sale or lease. 
Address “Y. 76,’ care American Lumberman. 


WILL EXCHANGE BRICK RESIDENCE 


In Ohio for lumber or part payment on retail 
lumber yard. 
Address “X. 60,” care American Lumberman. 


Timber and Timber Lands 


ONTARIO TIMBER LANDS FOR SALE 


Title in fee simple; no government dues; taxes less 
than 5c per acre; no export duty. Situated on 
Batchewana and Goulais Bays, 24 miles from 
Sault Ste. Marie. 2 good highways thru property. 
2 miles of shore line on Batchewana Bay and 1 
mile frontage on Goulais Bay. Well timbered 
with birch, maple, hemlock, pine, cedar, oak and 
pulpwood. Average haul to shore or highway 
1% miles. Mineral rights of owners go with title 
on 50% of acreage. This 9000 acres can be bought 
at very attractive price. Write T. J. McCAULEY, 
612 Queen Street East, Sault Ste. Marie, Ontario, 
for information. 




















37,000 ACRES PONDEROSA PINE 
long. Clean-bodied, Soft and Light. M. C. GRIS- 
WOLD, Managing Owner Mallory Hotel, Portland, 
Oregon, 





ADIRONDACK MTS.—3,000 ACRES 
rg ve Hardwood—mostly Maple— 
$23,0 
BARL WOODWARD, Luzerne, N. Y. 





34,000 ACRES AND OVER BILLION FEET 


Large California : Redwood timber will cost only 
approximate 65 cents per thousand feet, terms one 
half cash. 

Address “Y. 79," care American Lumberman. 





DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn S8t., Chicago, Ill. 





FOR SALE 
Timber and Timber Lands 


FOR SALE: 24 MILLION FT. PINE 


And Hardwoods. Part cash, balance terms. 
for export. 
Address “YY. 75,’ care American Lumberman. 


SALE—60,000,000 FT. VIRGIN HARDWOOD 


Located in Virginia, largely Bourbon Stave Oak. 
J. D. PEACOCK, 1412 Monroe Ave., Memphis, Tenn. 











Good 








FRED C. KNAPP. Portland. Ore. 
Buys and Sells 


WESTERN TIMBER LANDS 


Used Machinery 


FACTORY REBUILT, 8-FT. HEAVY DUTY 
Double Column Band Mill complete with 42” car- 
riage having steam set works, 72” horizontal band 
resaw, nigger, edger, trimmer, slasher and lath 








machinery. Will sell separately. Write for com- 
plete information. McDONOUGH MFG. CO., Eau 
Claire, Wis. 





FOR SALE 


150 H. P. Fire Box Boiler, 180 lb. pressure. 
WM. BOGAN, 801 Exchange St. 
Owosso, Michigan 


BEACH NO. 3 DOUBLE CUT-OFF 78” 


3 Delta saws—table and waste conveyor. 

M&M No. 3 C. vertical spout screen hog. 
Whitney 26” double surfacer. 

Also blowers, nailers, circular saws, jointers, etc. 
Write for list. KIEL WOODEN WARE CoO., Kiel, 
Wis. 








SHINGLE MILL 


Complete, self-contained steam operated shingle 
mill for sale. Have also closed double band steam 
mill completely equipped. Sell all or part. NORTH- 
ERN SAWMILL CO., Sagola, Michigan. 





FOR SALE: ONE 6-FT. FAY & EGAN 


Lightning band sawmill in A-1 condition. Fully 
equipped with Lane carriage for dogger and setter. 
Steam feed. Boiler and Engines. Two log hauls, 
pulleys, shaftings. 5 nearly new saws. Complete 
filing room equip. LEROY E. ALLEN, 151 Wake- 
field St., Rochester, N. H. 


BAND MILL FOR SALE 


Clark Bros. 60” with Clark Bros. 24-ft. carriage, 

Soule Steam Feed, excellent condition, complete 

with Filing Room Equipment and Edger, located 

near Williamsport, Pa. 

60” Band Resaw, Fay & Egan No. 104, at Atlantic 

Mine, Michigan, $350.00. 

Large stock of machines. Send inquiries. 
HERMANCE MACHINE COMPANY, 

Williamsport, Pa. 


FOR SALE 


Band Saw, 36” Sidney motor-driven. 
Band Resaw, 60” Mershon. 
Borer, Vertical, Andrew Seven-spindle. 
Boxboard Matcher, Morgan, glue attmt. 
Jointer, 30” Yates, with feeder attmt. 
Lumber Trimmer, 8’ two-saw Tower. 
Sander, 42” Smith three-drum MD. 
Saws, Rippine & Edging, Yates G-2 motor-driven; 
No. 103 Falls Automatic, 
Surfacer, single, 36”x7” Whitney. 
BROWN MACHINERY Co. 
2335 N. Ninth St., St. Louis, Mo. 


FOR SALE 


600 Dry Kiln Trucks. 6’ 4”. 

25 ton Plymouth & 12 oa Whitcomb Gas Loco- 
motives. 

7% ton 90 ft. Boom Steel Guy Derrick & 80 H.P. 
2 D. Electric Hoist. 

700 ft. Sullivan Bltd. Air Compressor. 

20 ton & 25 ton American Loco. Cranes. 

TIDEWATER EQPT. & MCHY. CORP. 
875 Sixth Ave., New York, N. Y. 














FOR SALE: ALLIS-CHALMERS SEVEN FOOT 


Band mill, complete with edger, trimmers, shaft- 
ing, etc. New in 1925. Sawed about 35 million 
feet of logs and idle but well housed since 1931. 
Also two 125 H. P. boilers and one 200 H. P. Erie 
engine. LITTLE RAPIDS LUMBER CO., INC., 
Port Leyden, N. Y. 


WOODWORKING MACHINERY BARGAINS 





Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 





ADVERTISE FOR WHAT YOU WANT 





A CLASSIFIED AD WILL MOVE SLOW STOCK 





FOR SALE 














Used Machinery 


MACHINERY: PRACTICALLY NEW 


FILER & STOWELL 
1—No. 1% R.H. Cir. Rig Complete. 
1—No. 1% L.H. Cir. Rig — 
1—New Arbor for No. 1% L. Rig. 
2—Log Jackers with 14%x7 Chain 
1—Steam Log Clamp Complete. 
1—Steam Nigger (8”x10” cylinders). 
2—Cir. Log Cut-off Rigs Complete. 
1—R.H. 5 Block Carriage, Steam set wks. 
1—L.H. 5 Block Carriage, Steam set wks. 
1—Lot New Parts for Above. 
2—14”x60’ Direct Actine Shotgun Feeds. 
1—9”x12” Geared Twin Engine. 
1—Ten Saw Slab Slasher Complete. 
1—No, 5, 72” Gang Edger, 26” Saws. 
3—Steam Jump Saw Rigs 32” Saws. 
4—3 Arm Steam Cant Flippers Complete. 
1—4 Arm Steam Log Kicker Complete, 
2—4 Arm Steam Log Loaders Complete. 
2—4 Arm Throw-off Skids Complete. 
1—2 Arm Steel Skid Complete. 
2—4 Arm 7 Skids Complete. 
2—Sets of 19 = <i C.I. Live Rolls, complete 

with Steel 

2—Sets of 17, 12"x24", ditto. 
2—Sets of 15, 10”x24”, ditto. 
1—Set of 13, 10”x24”, ditto. 
1—Set of 13, 12x54”, ditto. 
8”x36” Live Pipe Rolls, Complete 


1—Set of 11. 8”x36”, ditto. 

1—Set of 19, 8”x36”, ditto. 

1—Set of 6, 8x42”, ditto. 

5—Steam Cylinders, 6”%x12}4”, Comp. 
3—Steam Cylinders, 8”x12}#”, Comp. 
1—Steam Cylinder, 8”x20}%”, Comp. 
2—Steam Cylinders, 10”x24”, Comp. 
3—Steam Cylinders, 10”x29%”, Comp. 
1—Steam Cylinder, 10”x30”, Comp. 
1—Steam Cylinder, 10°x31%", 
1—Steam Cylinder, 10”x36”, Comp. 

2—Steam Cylinders 10”x37%”. Comp 

1—30”"x48” L.H. side Crank, Heats Duty Corliss 


Engine. 
1—18”x24” R.H. Side Crank, Rocker Valve engine. 
CLARK BROTHERS 
1—R.H. 72” Combination Edger, with front and 


rear tables. 
1—L.H. 72” Combination Edger, ditto. 
YATES-AMERICAN 
1—No. RLY 6x15 Planer & Matcher, with double 


hoor 91 6x15 Planer & Matcher. 
1—No. 91. 6x20 Planer & Matcher. 
1—New Side-head Journal for 6x15 No. 91. 
1—Six Knife Round Cylinder for No. 91. 
1—No. 281 Band Rip Saw. 

BERLIN 


1—No. 266 Edg 
1—No. 14, 14"530" Timber Sizer. 
MISCELLANEOUS 

1—No. 16” Wickes Engine driven Gang. 

1—8’ McDonough Horizontal Band Resaw. 

1—Double 70” Buffalo Exhaust Fan. 

1—12x12x12 American Air Compressor. 

1—10x11x12 Worthington Air Compressor. 

1—16x10x12 Gardner Du a Steam Pump. 

2—18x10x12 Snow Dup. Fire Pumps. 

1—20 Ton Ohio Tecomotive ‘Crane. 

1—Hanchett No. 26L Auto, Knife Grinder. 

1—Yates No. 275 Auto Knife Grinder, 30”. 

1—Woods No. 211 Auto Knife Grinder. 30”. 

1—Hanchett No. 3 Auto Gang Saw Grinder. 

1—Covel 110 Auto Lap Grinder. 

1—No. 8F Band Saw Stretcher. 

3—No. 13 Kinney Improved Sw 

1—30”17’ Back Geared Blaisdell "ine. Lathe. 

1—16”x6’ Back Geared Skinner Engine Lathe. 

1—20” Smith & Mills Shaper. 

1—No. 4 D.E,; Pedestal Emery Grindér. 

i—2” Landis & Bolt Threader. 

1—25” Buffalo Uvright Drill Press. 

1—60” Car Wheel Boring Machine. 

1—Hendy 24”x24”, 9’ Metal Planer. 

1—Fairmont Railway Motor Car. 

600’—1%x7 R.L. Log Haul-up Chain. 

1400’—No. 131 Riveted Turtleback Chain. 

300’—No. R.C. 177 Steel Roller Chain. 

es ag & Chain Wheels to fit a 78, 104, 124, 
131, RC177, 1x6 RL, and 1%x7 RL Chain. 

All sizes pulieys, shafting, boxes, frictions, spur 

gears, drills, taps, reamers, etc. Ask for complete 

decriptive circulars. 


STANDARD LUMBER CORPORATION 
Live Oak. Florida 








HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, IIl. 





FOR SALE 


8’ Union Iron Wks. LH Band Mill. 

8’ Filer & Stowell Double Band ~~. 

Murray Nigger Union IW Double Edg 

Dismantling complete sawmill: Shafting. pulleys, 

valves, saws, chains etc. 

Send your want list. Also 42 ton Shay Locomotive, 
FRANK F. R. Blackwell, Wis. 





CLASSIFIED ADVERTISING 





CLASSIFIED ADVERTISING 


June 17, 1939 





Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 





FOR SALE 








— 


—SS TE 


FOR SALE 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











Sawmill Machinery 


NEW STEEL SAW MILLS 


Latest improved. Three sizes. Low prices. Now 
sold in many states. Also new, used, and rebuilt 
saw blades all types and sizes at bargain prices. 
Write us about changing your old saws to inserted 
tooth-like new, or exchanging saws with you. 
Large stock of bits and shanks for all makes of 
saws in stock for immediate shipment. 

Wire or write CRABB GAS ENGINE Co., Inde- 


pendence, Iowa. 
Tractors 


TRACTORS—GOVERNMENT PURCHASE 


Caterpillar make, crawler type, 5-ton or 35 size, 
slight usage, thoroughly overhauled. Practical for 
logging, contracting, oil business, heavy farming, 
nurseries, counties and municipalities. Price $375.00. 
Also ten-ton or 65 size with winch $750.00. Loca- 
tion of 5-ton size Mt. Sterling, Ky. and Indiantown 
Gap, Pa. Location of 10-ton size Indiantown Gap, 
Pa. and New York City. Demonstration given. 
For further particulars address O. C. EVANS, 
Mt. Sterling, Ky. 


vw 














Engines 


FOR SALE: 


126 H.P. Ball & Wood Tandem Compound Steam 
Engine with Condenser. 
YLVAN BM 





LAK 


Fine condition. 
ILLS. Moravia, N. Y. 





Surface Measure 


ESTIMATOR 


By J. M. LEAVER 








ADVERTISE FOR WHAT YOU WANT 
A CLASSIFIED AD WILL MOVE SLOW STOCK 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 

















25M CAPACITY EDGER 


SIMONDS I. P 


62 saw. 


p STRAIGHT 


the lumber 
per day. 


J. H. MINER, Meridian, Miss. 


21, tooth $200, for mill using up to dow ‘frames, etc., etc. Send for 
Lighter Edger, $140, for up to 10M. All 
have front and rear steel spurs. 
LIGHTEST RUNNING, hardened feed 
rells. Variable feed, make 4 x 4 
thinner finer tooth saws 


HUSTLERS 


NO grabbing, or splintering 
gain and CLEAR $10 to $30 


oe" of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, rt and win- 


circular containing sample pages. 


Pocket Size (41/"x612"”) 
Postpaid $5.00 


Every board edged 








For the planer ONLY 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 

















DO YOU HAVE THE 





























THE 
LAMINEX 
Streamliner 


FACTS 









5 wood 


surfaces—in 


ZA 

Rotary Cut and Vertical 
Grain Douglas Fir, Philippine 
Mahogany, Birch and Poplar. 


-about Americas most popular modern door? 


You, too, can benefit by the numerous advantages of the 


LAMINEX Streamliner Door. They’re described and illus- 


trated in the new No. 39 Catalog. It shows h 
weight, beauty and economy have all been 


ow strength, light 
combined in one 


door, for residential as well as commercial building use—illus- 


experienced 









—contains 
over 200 door 
m designs and lay- 
B ouls—helpful in- 
formation for 
solving virtually any 
door problem. 


WHEELER OSGOOD SALES CO 


trates howtheStreamliner elimi- 
nates the difficulties frequently 


with ordinary 


doors in air-conditioned rooms 
—indicates decoration and finish 
treatments which enable the 
Streamliner to be used in any 
type of interior, effectively and 
economically. 


RPORATION 


Factory and General Office: Tacoma, Wash. General Sales Offices: New York, Chicago 
Branch Offices: Los Angeles, Dallas, Wichita, Tacoma, San Francisco 


Stocks Carried in Principal Cities 










FOR BETTER ROOFINGS 


BARBER ASPHALT CORPORATION, 


Vhee Consilrys Most Complete Line of Deora 


BARBER Genasco — 
wave wren The ULal Eloovcestt 


TRINIDAD NATIVE LAKE ASPHALT 


Barber, N. J. 











Reliable 


DVICE 


FOR TIMBER HOLDERS 


. . . and for Logging Operators, Banks, Trust 
Companies. Financial Institutions, and Insurance 
Companies interested in securing a specialized, 
complete and up-to-date sales ... management 

. technical and general counsel on all phases 
of the Timber and Forest Products Industry. 


MONTHLY TIMBER INDUSTRY DIGEST 
AND STATISTICAL REPORT MAILED 
DIRECT upon request. 


Address all Communications to: E. P. BURCHETT, Managing-Director 


ROUNDS-BURCHETT LTD. TIMBER SERVICE 


INNS OF COURT BUILDING : - VANCOUVER, CANADA 





TIMBER SERVICE 
RALPH M. ROUNDS 
President 


E. P. BURCHETT 
Managing Director 









-RED CYPRESS 
‘The Wood Efernal” 


=4 Logged from the deep tidal swamp- 
‘JF lands of Florida and Louisiana . 
xe Trade and grade-marked. 


G 
+ 
0 


JACKSONVILLE, FLORIDA 








KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 
Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage Street Cuyahoga Falls, Ohio 



















amy FLORIDA LOUISIANA RED CYPRESS CO. 








June J 





939 


bikes 














June 17, 1939 


Amemcanfiumberman 
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ALPHABETICAL INDEX TO Apvenriseuenrs | 


If page number does not appear opposite name, display advertisement will be found in a previous issue 














Abesto aes Co.. inet 
Adams-Edgar Lumber Nee Rila 
Alexander- — oat _- 


American Equipment Cor 
American Logging Tool . 
American Lumber & Treating Co. 
American Steel & Wire Co. 
Anaconda Copper Mining Co.: :: 
Anderson-Tully Company ...... 
Angelina County Lumber Co. tect 
Angelina Hardwood Co........ 
Appalachian Hardwoods. 
Archer-Daniels-Midland Co... .. 
Armstrong Cork Products Co.. .. 
Associated Lumber a: 
Atkins & Co., Ne os 

Atkinson, Chas. G SEP rere re 
Atlas Lumber Gy BM ce cece cs 


Babcock Co., W. W., The....... 
Balsa Wood Co., Inc., The...... 
Barber Asphalt Corporation aleve 
Barger Lumber Co., P. M....... 
Barlett Lumber Co., rhe Ww. -© sta 
Barrett Company, The. 


iy! De Noquet Co. 
Spruce Mills, Ltd .. 
Belcher, J. B. 


Bellgrade Lumber Company. eee 
Bentley Lumber Co., J. A... .. 
Biles-Coleman Lumber Co...... 
Birch Valley Lumber Co........ 
Bissell Lumber Industries. ...... 
Booth-Kelly Lumber Co., ee oe 
Boyle Co., The A. 8. ; 
Bradley Lumber Sales Co. 
Bradley-Miller and Co.. 


Breece- White Manufacturing Co. 


Bristol Door & Lumber —- 
Brooks-Scanlon Co.. . 
Brown ~~ Co... 

Bruce Co., ‘ 

Buchanan. Wo’ 

Buck, Frank R. —ealaatiateana 
Builders Commercial Agency .. 
Burrus Lumber Co. 

Burruss Land and Lumber Co. 
Burton-Swartz Cypress Co. 


Cadillac-Soo Lumber Co. 
Cadwallader-Gibson Co. 

Calbar Paint & Varnish Co. 
eee 
California Redwood _— ,Ltd. 
Carey Co.. The Phili 
Carnegie-Illinois Steel Corp .. 

Carr Lumber Co.. 

Carter & Bro., W. T. 

Caterpillar Tractor Co.. 

Celotex Co., The. . 

Central Commercial Co... 

Central Oak Products Co. eS" 
Certain-teed Products Corp . een 
— Metal ro peceiges 


Chapman & Oo., A. D., Inc. ; 
g papman eae Dewey alae Co.. 
Cherry River han & Lbr. Co.. 
Chevrolet Motor Co.. “> 
Chicago Mill & Lumber Co... .. 
o Technical —- Baivsheec 

hristian Lumber Co.. eieerer 
Celtic Co., CO. M. bc 
Coburn Trolley Track Co.. basen caten 
Coes Co., oes a alae 
Colonial Cedar Co. . 
Columbia Steel Co. ‘ 
Comite Nat. des Bois Coloniaux . ; 
Connor Lumber & Land ~~ 
Conroe Lumber Corp.. 
Continental — Corp. 
Corley Mfg. Co...... aia raise 
Cotton Hanlon. a 
Crater Lake Box & Lumber Co. ‘ 
Crosby Lumber & Mfg. Co.. x 
Gameee Western Co.. 

ham Machinery Corp. 

Cura ompanies Service Bureau. 


Day. ke 

ane-Hall Lumber Co. 

DeWalt Products Corp. . 

DeWitt Operated Hotels. . hs 

Disston & Sons, Inc., Henry. . bewrid 

Double Grip Brass s Clip. Co... 

Douglas Fir Export ; 

Douglas Fir Plywood Assn. : 

DuPont de Nemours & Co., 1. 
(Grasselli Chemicals Dept. . 


20 
78 
73 


15 


56 
60 


78 
63 


48 
41 


56 
65 


47 


63 


14 
69 


12 


Eastman-Gardiner Hardwood -. 
Edmunds Lumber Co. 5 
Elk River Coal & Lumber Co... 

Ellington-Fay Lumber Co.. 
Elrod Lumber Co., J. E......... 
Ely-Thomas Lumber Co. 
Enterprise Co., The : 
Epperson Underwriting Co. * ‘U. 8. 
Evans Co., W. : 
Evans Hardwood Flooring ‘Co: 

Exchange Saw Mills Sales Co.. 


Farrin Lumber Co., The M. B.. 
Faust Bros. Lumber Co. 
Feather River Lbr. Co., The... .. 
Findlay-Millar Timber Co. ...<.2: 
Florida-Louisiana Red —— “9 5 
Ford Motor Co.. 


Fordyce-Crossett Sales Co. spears 
Forest Service Co., The. 
Foy ee Os ee 


Frantz 3 nay Tagg 
Fri nc. 


Frost Lumber Industries, Ine. . 
Fry-Fulton Lumber Co. 


Gary Screw & Bolt Co.. 

General Insulating & Mfg. Co. 
General Motors Sales Corp. . - 
Gibbs Boardtile 7: Diatatcita! e-aiceraivee 
Gillies Brothers, 4 aoe 
Goodman Lumber . 
Gordon Hollow Blase Grate Co. 
Gotham Hotel. . AE PANG 
Griffith Lumber Co., See 
Griffith Stave Co., Geo. C.. ; 
Griswold Lumber Co..... 


Harbor Plywood Corp.. 

Hart Brothers Machine Co. . 
oS" i ee 
Hatten Lumber Co..... 
Heatilator Company. . haste 
Henderson Lumber Co. oe 
Herron-Zimmers Moulding Tinos 
Hines Lumber Co., Ty ee 
Holland Lumber Co., E. ie = ae 
Hollenden Hotel. 

Holt Hardwood Company... - 
Holt Lumber Company.......... 
Holt Publishing Co. ............... 
Homasote ee « panekenanais 
Hotel Benson. . sistents 

Hotel Metropole. . 

Hotel Planters. . 

Houston Brothers . 

Hutton & Bourbonnais. 


Illinois Lumber Yards............ 
Illinois Wire & Mfg. Co. ote 
Industrial Lumber Co., Inc.. 

Insulite Company, The. — 
International aepeesed Co. i 
Ivory Pine Co. ee 


Jackson & Tindle, Inc..... 
Jeffreys-Myers Mfg. Co.. 
Johns-Manville 

Johnson Lumber Corp., 6. D.: 
Johnston Paint Co. 

Jones Lumber Company, a. ... 


Kent Machine Co.. 

Kerry & Hanson Flooring Co... 
Keystone Steel & Wire _ 
—— Corp.. 
Kinzua Pine Mills al 

Kirby Lumber Corp.. 

Knapp, Fred C.. 

Kneeland- Bigelow Co. 

Kurth Lumber Mfg. Co.. 


Lake Su or Lumber Corp... .. 
Lead Industries ae 
Leitelt Iron a 
Lemieux Bros., e 
Lennon Wall Pap - Co: 
Libbey-Owens-Ford Glass Co.. 
Lincoln County Lumber Co. 
ney ~~ ametgaaged Floor Machin- 


Listvey Wagon Company .. 
LOGOT COMBO ..0ccccccvesccccccs 
Long —- umber Co. 


ae a ‘Lumber Co.. 
Louisville Cement Co.. 
Lowe Brothers Co., The. 


see eeereceees 


69 
65 


63 


10 
10 


47 
53 


20 


63 


12 
15 


78 


47 


59 
20 


15 


er Goodman 
° Sonat. Inc., Geo. T 


Lumbermen’s Credit Assn 

Lumbermen’ sMutualCasuaity Co. 

Lumbermen’s euipeesitenens 
Alliance. . 

Luthi & Co., ¥. a. 


Macklanburg-Duncan Co. 
Mack 


Trucks, Inc 
Mansfield Hardwood ‘umber Co. 
Maple Flooring M Ass'n. 


Marathon a, Mills Co.. 
Marvel Rack Mfg. Co.. 
Master vara Mfg. ‘Co... 
Ss. eae ar 
McCorkle Lumber Co., The. 
McGraw-Curran Lumber Co.. 
McKeown Bros. Co.. 
McNair Shingle Co., “Robt.. 
Meadow River Lumber Co.. 
Medford Co a - 
Menominee Shore Lbr. Co... 
Menominee ia Mills.. aS 
Miami Cabinet Div. The Philip 


Carey Co. 
Michigan-Oailfornia Lumber Co... 
——- Pole “4 bog ~~: 
Milcor Steel ae 

iner, J. ages 
Miner Saw Mfg. Co., cies 
Miniature Models Bureau. . = 
Monsanto Chemical Co........... 
Moore Dry Kiln ew: 
Moore, Keppel & Co. meee 
Morrison, Gross & Co: patie 
Mountain Fork Lbr. Co., Inc... .. 
Mowbray & ooy nag? Lbr. Co.. 
Mower Lumber Co., T 


eee eens 


Nelson & Co., Gilvert. . 


Northeast Lumber Co.......... 


Oconto Company 

Ohlen-Bishop as . "ghee 
Oregon-American a. es 
Owens Illinois — Co.. 

Onath TAMMBE GO. 05.6 os ccccccce 


naw Coast Shingle oe wegen 


Pacific Mutual Door Co. 
Pacific National Lumber Co. 
Parker and Sons Co., Ira.. 
Peavy-Moore Lumber Co. |: .::: 
Peavy- oe Hardwood Agency 
Pea —— n Lum . ar 
Pitteburah Screw & Bolt Corp... 
tsburg: iw C1) 
Porter-Cable Machine Co......... 
Protection Products Mfg. Co 
Pullman Mfg. Corp............-. 
Puritan Cordage Mills, pany 
Putnam Lumber Co.. 


Quincy Lumber Co............. 


Raine & Raine, Inc. 

Rainy Lake Lumber Co., Lita. 
R-B Company, The.. pele 
Reardon tac 
Red Cedar Shingle ‘Bureau ee 
Red River Lum Co., 
Republic Steel Corp 

Reynolds & Per 4 y Libr. ©o., Tne.. 
Reynolds Wire Co. 

Rib Lake Lumber Co... 


Richard Ship Co’ se nae ants 
Ritter L Lumber Co. at 


Rounds-Burchett i. Timber 
Service 


Ruberoid Go., The....2. 22222222 
Russell & Pugh 


eee ee ererseeeeseeses 


Sabine Lumber Co. ait 
Sallis Lumber Co. re 

Samson Cordage Works... .. 

| na River Hares 6 Company 


ee ee ey 


Schreiber Lumber Co., Wm. C... 
Schuette Co., Wm............. 
Scotch Lumber Company ....... ° 


13 


50 
50 


55 


18 


Scrim, Walter. G........... ae 
Sewall, James W........... 
Shannon Brothers 

Shepherd & Bros. Lbr. Co., Lee H. 
Shepherd Lumber Co., Inc 
Shepherd Lumber Corp.. 30 ohn C.. 
Shevlin Pine Sales Co 

Shimer & Sons, Inc., Samuel J... 
9 Co.. = ee 
Smith & Co., 
Smith, Inc., "Laindsi P. 

Solvay Sales <oe.. ‘ 
Sondheimer Co., 

Soule Steam Feed Wicks.” 

South Atlantic Lumber Co... 
Southeastern Lbr. & a Co. 
Southern Hardwoods. . 

Southern Lumber Co. om 
Southwest Lumber Co.. 
Southwest ar Mills, Inc.. 
Spain & Co., H. M.. 

tee ty Hardwood Lumber Co. 
Spokane Pine Products Co. 
Stanley Works, The. 

Stearns Coal & Lumber Co. 
Stephenson Co., 

Stevens Hotet 

Storey Lumber Co., — M. 
Straits Mfg. Co.. ‘ 
Sullivan Labor Co.. 

Sumter Lumber Company, Ine. 
Superior Fireplace Co. . 


Tarter, Webster & pa: eute 
Taylor, Stiles & Co. 
Tendal Lumber Co 
TennesseeCoal, Iron&RatiroadCo. 
Tennessee-Eastman erie 
Texas Co., The. as 
Texas Oak Flooring Co. 
Thomas-Little Lumber Company 
Thunder Lake Lumber Co. 
Timber Enginee 
Timber Structures Inc............ 
Tremont Lumber Company. 
Trout Creek Lumber 
Turner-Farber-Love Sales Co. 
Twin City Lumber & — Co.. 
Twin Harbors Lumber Co. 


Union Lumber Co.. ee 
United States Gypsu: “RRR 
U.S. Building &1 wy ey - 

U. 8. Steel Corp co bhs 
Urania Lumber’ Co..: 


Vento Steel Sash Co.... ees 
Vestal Lbr. & Mfg la ck Bis 
Virginia Hardweed Lbr. Co., Levees 

Von Platen-Fox Company.. 


Walker-Turner Co. 
Wallrich Leuber Co.. The. 
Wax Lumber Compan 


Western Pine Association . = 
Western Pine Mfg. Co., | hae 
West Coast Wood ' _ a 
West Side Lumber age ee - 


bad oo ata oem — ie... 
Corrugating 

White Nive Lumber wae 

Wickwire Bros........ 


Wisconsin-Michigan — 
Wood ante ty on Co. 


Worcester 5 @ 
Wrape Stave Co., Ww. R., Inc.. 


Yawkey-Alexander Lumber Co. 
Yawkey-Bissell Lumber Co.. 
Yosemite Sugar Pine Lumber Go. 


Directory of Products Advertised’ in American Lumberman will be found on following three pages 
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47 
47 


15 





80 





A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
C1—West Virginia Hemlock 
D—Northern Cedar 
D1i—Norway Pine 


Bay De Noquet Co........ cd 
Bissell Lumber Industries.ac 
Bradley-Miller & Co........ a 
Cadillac-Soo Lbr. Co...... ac 
Christiansen Co., C. M....acd 
Connor Lbr. & Land Co..acd 
Cotton & Hanlon.......... ac 
Elk River Coal & Lbr. Co..cl 
Fry-Fulton Lumber Co..... a 
Gillies Brothers ........... a 
Goodman Lumber Co....... c 
Hatten Lumber Co....... acd 


Hines Lbr. Co., Edw..... abe 
Holland Lbr. Co., E. M..acd 


Holt Lumber Co.......... ed 
Jackson & Tindle, Inc....abe 
Kerry & Hanson Flooring 
CO. scccoccecessccceese abd 
Mimaed Ee. CO. ccccccceses ac 


Lake Superior Lbr. Corp..ac 
Menominee Bay Shore Lbr. 
CM ancéencevececéanaace acd 
Menominee Indian Mills.abed 
Mershon, Eddy, Parker Co. 


errr Te Terre Cer abeddl 
Michigan Pole & Tie Co..cd 
Oconto Company ......... ed 
Paine Lumber Co.......... a 
Rainy Lake Lumber Co., 

ERG... TRO cccccccesace abdl 
Rib Lake Lbr. Co........ acd 
Roddis Lumber & Veneer 

Ce ocscocecessesevecses ac 
Sawyer Goodman Co...... ad 
Schreiber-Lbr. Co.. Wm. C. - 


Schutte Co., Wm. ......... 
Shevlin Pine Sales Co..... rs 
Stephenson Co., I 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 
Wallrich Lumber Co., 
Weyerhaeuser Sales Co. 

iene eee he CRS pee One ajlmrs 
Wilderness Lumber Co....cl 
Wisconsin Land & Lbr. 

Co 


wéeaoeneectoeseeee< acd 
Yaw key- Alexander Lbr. 

CO. cevcocsevccevecoose acd 
Yawkey-Bissell Lbr. Co...ac 
errr a Maple (Hard 
Basswood ..b and soft) m 

WD cecece O GEE ceccced n 
eee d Poplar ..... o 
Cherry ..... e Sycamore ..p 
Chestnut ...f Tupelo ..... a 
Cottonwood g Walnut .....r 
Elm ...-h Foreign 
a i Woods....s8 
Hickory ....j Mahogany ..t 
Philippine...k Balsa ...... u 
Magnolia .1 Butternut ..v 


Adams-Edgar Co. ..... cilnop 
Anderson-Tully Company.. 
Choetebevoeses abceghilmno 
Angelina Hardwood Co. 
geeegetocueeeses abceghilnp 
Atlas Lumber Co., The.. 
eoveescoeseses abedefjmnov 
Balsa Wood Co., Inc., The u 
Barger Lumber 
ih asddue duane abcdfmnop 


a ar 3 Lumber Co., The 
"a. Ee .eekeues abedefjmnov 
Bay De Noquet Co. .bdmn 


Belcher, J. B.. -abcdefjmnov 
Bellgrade Lumber Co..... 
vtantabenewn™ abcdghilmnoqg 
Birch Valley Lumber Co. 
soeereseexvawas abcdefjmnov 
Bissell Lumber Industries 
ot aweusgesheanseseend abdhm 


COeeooroveresees aghimnp 
Bristol Door & Lumber Co. 

peebaseanescas abcdefjmnov 

4..abchijlmno 


OE 20 u.800scenadeeteweadeet a 
spatiedionscabewetannen b 
DEE tducoaeen + vanemeewene c 
ME deccunsede«s3 vekueeeee d 
| er rr ee e 
DE adh) bet Wiewse akeatwiceee f 
Barger Lumber Co....... def 
Bradley Lumber Sales Co.bf 
Brown Dimension Co....... e 
Bruce Co., B. La cccccccss bef 


American fiumberman 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Adams-Edgar Co..........+. e 
Alger-Sullivan Lumber 
COig “FTES acceweceedeseyse e 


Angelina County Lbr. Co...e 
Barger Lumber Co., P. M..ef 


Bellgrade Lbr. Co.......... f 
Bentley Lbr. Co., J. A..... e 
Bradley Lbr. Sales Co...... e 
Brooks-Scanlon Corp....... ef 
Bruce Co., BW. Fs. cccccceess -e@ 
Buchanan, Wm. ....... eooe® 
Burrus Lumber Co......... e 
Burton-Swartz Cypress Co..f 
Carr Lumber Co. .......... e 


Chapman & Dewey Lum- 

ber Co 
Chicago Mill & Lbr. Co.....f 
Conroe Lumber Co......... e 
Crosby Lbr. & Mfg. Co.....e 


Ce Ge Ge wavieekdsduseese ef 
Deweese Lbr Co., A. ....ce- e 
Eastman-Gardiner Hard- 

WOE CB, cvccccccccceess e 
Exchange Sawmills Sales 

Ck. acxiotetendeenetoecs Pe 
Faust Bros. Lbr. Co base neen f 
Florida Louisiana Red 

Cyeees GH ciccecvcentiess f 


Fry-Fulton Lumber Co....ef 
Frost Lbr. Industries, Inc..e 


Griffin Lor. Co., cg. M..cecec® 
Hines Lumber Co., Edw....e 
Houston Brothers ......... f 
Industrial Lumber Co., 

TMOG. covcccccvececceccocce e 
Jeffreys-McElrath Mfg. Co.e 
SORGG TiN. Coie Be Wee coves f 
meee Gee. Ga, Bbc ceccves e 
Kirby Lumber Corp........ e 
Kurth Lumber Co......«+é¢ e 


Lincoln County Lumber Co.e 
Louisiana Central Lbr. Co..f 
Mansfield Hardwood Lbr. 


McGraw Curran Lbr. Gerceek 
Meridian Lumber Co., Ltd..e 
Mills Lbr. Co. of Ga., Inc..e 


DE BEE, cacdacccccoeee e 
Ogan Lamber Co......sscos e 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co......e 


Putnam Lumber Co....... ef 
Reynolds & Manley Lbr. 
Ce. BOG. cccocns veenene’ ef 
Sabine Lbr. Co. ..... eeenes e 
Sallis Lbr. CO.ccccoseceseces e 


Co 
Schreiber Lbr. Co., Wm. C.f 
Scotch Lumber Co..........€ 


SRAMMON Bree. ccccceceves my 
Shepherd & Bros. Lbr. Co., 
oO) Saree re -e 
Shepherd Lumber Co.. Inc.e 
Sondheimer Co., E......... f 
Southeastern Lumber & 
Timber Co. .... .ef 
Sparkman Hardwood “Lbr. 
le. 0476 6400.0 0046.60 CK0e0 eH f 


Sumter Tumber Co., Inc...e 
Thomas-Little Lumber Co..e 


Tremont Lumber Co...... ef 
Trout Creek Lumber Co....e 
Turner-Farber-Love Sales 
Cs BG. cocevcnaeceenvee f 
Twin Harbors Lumber Co..e 
Urania Lumber Co......... e 
Wax LeamDer CO. .ccciccces e 


Weaver Bros. Lumber Co.ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Bradley Lbr. Sales Co..... g 
Dierks Lbr. & Coal Co..... g 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..¢ 
Ozan Lumber Co........e0- g 
Southern Lbr. Co.......... g 


H—Aromatic Red Cedar 
Bradley Lbr. Sales Co..... h 


MmUGOS Ca TH. Enecccsicvcss h 
Frost Lumber Industries, 
BS kc acebovecreccessees h 


I—North Carolina Pine 


meson Tammber Ce... 2.20066 i 
Burruss Land & Lumber 
Co 


A aa ee i 
DeVane-Hall Lbr. Co....... i 
MmaeeeRGs Lbe.. CO. .ccccececs i 
Ellington-Fay Lbr. Co...... i 
eee Bae. Co, b. Bocccacesk 
Henderson Lbr. Co. ...... ood 


Hutton & Bourbonnais Co..i 


Jeffreys-Myers Mfg. Co..... i 
Schuette Co., Wm. ....... ais 
Shepherd Lbr. Corp. ee 

SOG Gy. vevece« eee 
South Atlantic Lbr. ‘Co Seaee i 
Storey Lbr. .Co., W. M.....i 
MEMGGR, Ge Weta es ctctccees i 
J—Fir 


K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


Atkinson, Chas. G...... jlmn 
B C Spruce Mills, Ltd...... k 
Bradley-Miller & Co.....; jilm 
Booth-Kelly Lbr. Co........ j 


Douglas Fir Export Co....jm 
Exchange Sawmills Sales 
Co. 


Steevetensoaee -jkm 
Feather River Lumber ‘Co. od 
Griswold Lumber Co....... j 


Hines Lumber Co., Edw....j 
Johnson Lumber Corp., 
et eee sews 
Long Lake Lor. ee k 
Medford Corporation .......j 
Oregon-American Lumber 
CR, . caten J 
Pacific National ‘Lor. Co. ‘jmn 
Pope & Talbot Lumber Co. oa 
Quincy Lumber Co......... j 
Southwest Lumber Co....jkt 
Sullivan Lumber Co.....jlmn 
—* en & John- 
ag Se ee 
Twin city: Lbr. & Shingle 


GO ce ccetecessocosessous jm 
West Side Lumber eee wae j 
ba Sagecpacericy Sales 

ce ees Setewn eee ajmst 
Whiie River Lumber 
a ee ee jkmn 
w a Lumber Sales 
CO. ccccccccsvess -jkmst 


P—California Pine 

Q—California Sugar Pine 

R—Redwood 

California Redwood 
eee 

Feather River Lumber Co..p 

Fry-Fulton Lumber Co....q 


HARDWOOD LUMBER 


ee, WH oeecccceee n 
or tapes Land & Lumber 
peeovecereeees bedfmno 
Cadiitac- Soo Lbr. 
men eeeeeew wee abedhmn 
Cadwaliader- Gibson Co. 
SMG, cccpcveteorsvesececes k 
Carter & Bro., W. T...ailnp 


Central Oak Products Co.cmn 
( — & Dewey Lumber 


wiwws oeeaem ne’ aghimnp 
cherry River Boom & Lbr. 
exendaneana abcdefjmnov 
CS A wat Mill & Lumber Co. 
PTTTTTTITTTy tr abcginop 
Christian Lumber Co..... no 
Christiansen Co., C. M.abdhm 


Comite des Bois Coloniaux.st 
Connor Lbr. & Land Co.dmn 
Cotton & Hanlon....cdemnt 
mee, G Ge cccesececvovs ijno 
Eastman- Gardner Hard- 
Wood Co. 
= River Coal & Lumber 
errerer abcdefjmnov 
ny. Thomas Lumber Co. 
ceneentswasans abcdefjmnov 
Exchange Sawmills Sales 
CM cocsccecseeoecense mno 
Farrin Lumber Co., The 
| = Sanne abcdefjmnov 
Faust Bros. Lbr. Co. .hilnopq 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
BOE ct kvievevucwue achijlng 
Goodman Lumber Co...bdnm 
Griffith Lumber Co, Inc. 
Pere Toor re abcdefjmncv 
Hatten Lumber Co...bdhmn 


Hines Lbr. Co., Edw..adhmn 
Holland Lbr. Co., 

Dh. Mie asGeradecewend abdhn 
Holt Lumber Co....... bdhm 
Houston Bros. -cghilmnp 


Hutton & Bourbonnais Co., 


Jackson & Tindle, Inc.bedhm 
Jones Lumber Co., J. M. 

RO Ee eghilmnop 
Kerry & Hanson Flooring 

ly nectar seesecues bedhm 
Kirby Lumber Corp.aciljnpq 
Kneeland-Bigelow Co...... m 
Lake Superior Lbr. 

RU wacwesevene abedhmn 
Lincoln County Lumber 

ah sexasareoas abcfghImno 
Louisiana Central Lbr. Co. 


em & Ge, F.G cccewds stu 
McCorkle Lumber Co., The 
Se Cee ceeocedeouccacue bfmno 


I Gbe bes 60 newcee seed ilnop 
Marathon Paper Mills 

Mb! ih oerccunas teams abchm 
Meadow River Lumber Co. 

ice ae Kae eee abcdefjmnov 
Menominee Bay Shore 

We, SM Geaeecaet abdhmn 
Menominee Indian Mills 


nt rcnbdac~esetn cee abcdhmn 
Moore, Keppel & Co. 
eeeetseccese abcdefjmnov 


Morrison, Gross & Co. 
ecvesertaceend abcdefjmnov 
oe Fork Lbr. Co., 
ara keend abcdefjmnov 
smetiay & Robinson Lbr. 
IG an gaa wicaeekd abcdefjmnov 
Mower Lumber Co., The 
Oe eT Te eT abcdefjmnov 
Nickey Bros, Inc........ inrs 
Northeast Lumber Co..... 
ostecereerenee abcdefjmnov 
Oconto Company .....bdhmn 
Peavy-Moore Lbr Co...... in 
Peavy-Temple Hardwood 
Agency 
Pine Plume Lbr. Co...... ino 
Raine & Raine, Inc..... 
CoeNO CER ONES OOS abedhimno 
Reynolds & Manley Lbr. Co,, 


Inc. .........abceghilmno 
Rib Lake Lbr. Co..... cdmn 
Ritter Lumber Co., W. M. 

cenerenmacdees abcdefjmnov 
Roddis Lumber & Veneer 

Gy aaleweewasdcnss eds cdmn 
Sallis Lumber Co......... ino 


Santee River Hardwood 
SS 
Sawyer Goodman Co...bdmn 
Schreiber Lbr. Co., Wm. C.krt 
Scrim, Walter G........ kstu 
Shannon Bros. .....abghinop 
Shepherd Lbr. Co., Inc... 
rRNA Se hE eee we abcdfhino 
Sondheimer Co., E...aghinop 
Southeastern Lumber & 
THRE? OO cvcccccss imnoq 
Southern Lumber Co..... in 


HARDWOOD FLOORING 


Central Oak Products Co..f 
Chapman & Dewey Lbr. 


Co 
Cherry River Boom & Lbr. 

CO. coccocescesececees OMe 
Connor Lbr. & Land Co..ce 
Cotton & Hanlon......... bef 
Crosby Lbr. & Mfg. Co....f 
Evans Hardwood Fig. Co..ef 
ee Sawmills Sales 


Farrin Lbr. Co., The. deta 
Fordyce-Crossett Sales Co.bf 


Frost Lumber Industries....f 


Griffith Ear. Co., Inc.....<. f 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co....... cef 
Kerry & Hanson Flooring 
RO tle cunn Bebe eek ae ence bce 


Kneeland-Bigelow Co. ...bce 
Louisiana Central Lbr. Co..f 
Maple Flooring Manufac- 
CUres AGM. cs cccccvccue 
Mowbray & Robinson Lbr. 
Co. Oe 
Nickey Bros., “Inc. Pe 


Peavy-Moore Lbr. Co......f 
Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co....bce 
Roddis Lumber & Veneer 
CM pe-ciceeteacssceees .e 
Sabine + Pen . ait 
Southers Lr. C6. .ccicceces f 
Peavy-Temple Hardwood 
Agency 


Stephenson Co., I........ bce 
Texas Oak Flooring Co..... f 
Tremont Lumber Co...... bf 


Alphabetical Index to Advertisements will be found on preceding page 
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Medford Corporation......, q 
Michigan-California ......, q 
Quincy Lumber Co.......pq 
Red River Lumber Co..... Pq 
BROVUR FIRS Goi. 0 ccsicesioia 
Tartar, Webster & John- 

ee eee eee q 
Union Lumber Co... eecesci r 
West Side Lumber Co...... q 
Yosemite Sugar Pine 

Ee, CG, se cccusagedévccs q 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 
Alexander-Yawkey Lumber 


NOUNS. BkG a Oy 9 os WerSa'b ©. 6re seal t 
Algoma Lumber Co 


tne. CUNO 0 06 Ce 66'S 0.60.0 t 
Biles- Coleman Ebr. Co., 

SES REN Tee Ve een ee t 
Bradley- Miller & Co...... st 


Crater Lake Box & Lum- 
ber Co. 


Hines Lumber Co., Edw...st 
Ivory Pine Co 


Kinzua Pine Mills Co...... t 
Long Lake Lbr. Co....... stu 
Medford Corporation........ t 
Michigan-California ....... t 
Quincy Lumber Co......... t 
Schuette Co., Wm. ....... 8 
Shevlin Pine Sales Co....... t 
Southwest Lumber Co...... t 
Southwest Lbr. Mills, ee 
Spokane Pine Products....st 


Sullivan Lumber Co........ 

Tarter, Webster & John- 
ee Oe 

— City Lbr. & Shingle 


Twin Harbors Lumber Co.st 

Western Pine Association. .st 

West Side Lumber Co 

en Sales 
Co 


Sparkman Hardwood ULbr. 
ky | Sid omen es kceaabe achin 
Stearns Coal & Lbr. Co. 
Ry heey ae abcdefjmnov 
Stephenson Co., I.....cdmn 
Tendal Lumber Co.....ighnp 
Tennessee-Eastman Corp. 
na cseeeenseeee abcdefjmnov 
Thomas-Little Lbr. Co....iln 
Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co..ahijlng 
—" Farber-Love Sales 
TTS TT TTT CTT. ahimnp 
Twin Harbors Lumber 
og EE CTT eee adhn 
Urania Lumber Co.. 
Vestal Lbr. & Mfg. Co bie ese 
ua eens Gemetees abcdefjmnov 
Virginia Hardwood Lbr. 
Co., Ine 
Von Platen- Fox Co...abdhm 
Wallrich Lbr. Co., The.cdmn 
Wax Lumber Co..... aghilnp 
Weaver Bros. Lbr. Co. .ilnop 
West Virginia Lumber Co. 
ire 4 Reais ooo 4 abcdefjmnov 
Wheeler Lbr. Co........ inop 
Wilderness Lumber Co.... 
AW e:6 > heck bee ote abcdefjmnov 
Wisconsin Land & Lbr. 
er abcdhm 
w ollett, 
Wood-Mosaic Co., Inc..... 
FOOT TT abcdefgmnov 
Woods “Lumber 3 ee inop 
Worcester & Co., C. H.admn 
Yawkey-Alexander Lumber 
TA a teedke ete nee oun bdmn 
Yawkey- Bissell Lbr. Co.dmn 


Weaver Bros. Lbr. Co..... bf 
Webster Lumber Co., 
H. E f 


« eeeee et 


Wells Lumber Co., J. W. 
West Virginia Lbr. Co. he 
Williams & Voris Lum- 


eT re f 
Wisconsin Land & Lbr. 

Cy ible os cs 9 Ges ox bee 
Wood-Mosaic Co., Inc...-- ef 


Wrape Stave Co., W. R...-f 
Yawkey-Bissell Lbr. Co..cef 
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sASH, DOO 
MILLWORI 
Curtis Com 
Bureau 
Frost Lumt 
Pacific Mut 
Red River 
Silbernagel 
Wheeler-Os 


WINDOWS 
Curtis Com 
Bureau. 
Herron-Zim 


Co. 
Roach & N 
WINDOW, 
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— Directory of Products Advertised in American Lumberman 
MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


SASH, DOORS, COLUMNS, 

MILLWORK 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Silbernagel & Sons Co., Geo. 
Wheeler-Osgood Sales Corp. 


WINDOWS 

Curtis Companies Service 
Bureau, 

Herron-Zimmers Moulding 
Co. 

Roach & Musser Co. 


WINDOW, DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc. 
Bradley-Miller & Co. 


CAULKING COMPOUND 
Calbar Paint & Varnish Co. 
Macklanburg-Duncan Co. 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Bruce Co., E. L. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


CEMENT REINFORCING 
Pittsburgh Steel Co. 


CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 
CEILING COVERING 
Gibbs Boardtile Corp. 


DOWELS 
Gary Screw & Bolt Co. 
Pittsburgh Screw & Bolt 
Corp. 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
(U. S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 
(U. S. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE UNITS 
AND FITTINGS 
Heatilator Co. 
Superior Fireplace Co. 


FURNACE and STOVE PIPE, 
ELBOWS, FITTINGS, WALL 
STOCKS, AIR DUCTS 

Milcor Steel Co. 

GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
GLASS 

Libbey-Owens-Ford Glass Co 
Pittsburgh Plate Glass Co 


GLASS BLOCK 
Owens-Illinois Glass Co. 
Pittsburgh Plate Glass Co. 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


CUTTER HEADS 


Shimer & Sons, Inc., Sam’l J. 


DIAMOND POINT DRIVER 
Smith, Ine., Landon P. 


- DOG, SET WORKS, ETC. 


Kent Machine Co. 
DRY KILNS. AND 
ACCESSORIES 
Moore Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 
Moore Dry Kiln Co. 


EDGERS 


Corley Mfg. Co 
— Hollow “Blast Grade 


med J. H. 
Miner Saw Mfg. Co., J. H. 


ELECTRICAL WIRE - 
& CABLE 
American Steel & Wire Co. 


ENGINES AND BOILERS 
Enterprise Co., The 
Frick & Co, 


Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co 

Long Lake Lumber Co. 

Pacific Mutual Door Co. 

Roach & Musser Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


PACKAGE TRIM 

Biles-Coleman Lbr,. Co., Inc. 

Bradley Lumber Sales Co. 

Fordyce-Crossett Sales Co. 

Flordia-Louisiana Red 
Cypress Co. 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Putnam Lumber Co. 


BUILDERS' SPECIALTIES, 


HARDWARE—Builders’ 

American Cabinet Hardware 
Corp. 

Frantz Mfg. Co. 

Stanley Works, The 


HARDWARE—Garage 
Frantz Mfg. Co. 
Stanley Works, The 


INSULATION 

Armstrong Cork Co. 

Carey Co., Philip, The 

Celotex Co. 

Certain-teed Products Corp. 

General Insulating & Mfg. 
Co. 

Homasote Co. 

Insulite Co., The 

Johns-Manville 

Kimberly-Clark Corp. 

Milcor Steel Co. 

United States Gypsum Co. 

Wood Conversion Co. 

KITCHEN UNITS 

Curtis Companies Service 
Bureau 


LADDERS 
Babcock Co., W. W. 
LATH (INSULATED) 


Celotex Co. 

LINSEED OIL 

Archer-Daniels-Midland Co. 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co. 

Red River Lumber Co. 

MASON’S CEMENT 

Louisville Cement Co. 

METAL Acoms DOORS 

Milcor Steel Co. 

METAL CEILINGS 

Milecor Steel Co. 

Wheeling Corrugating Co. 

METAL CORNER BEAD 

Continental Steel Corp. 

Milcor Steel Co. 

Pittsburgh Steel Co. 

Wheeling Corrugating Co. 

METAL LATH 

Milcor Steel Corp. 

Pittsburgh Steel Co. 

United States Gypsum Co. 

Wheeling Corrugating Co. 

METAL MOULDING & TRIM 

Herron-Zimmers Moulding 
Co. 


Americanfiumberman 


Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SHAKES 
Colonial Cedar Company 


SHINGLES 


Bay De Noquet Co......... a 
Bradley-Miller & Co.......b 
Connor Lbr. & Land Co....a 
Hatten Lumber Co......... a 
Beit Esmee CO... ce ccccces a 


Macklanburg-Duncan Co. 
Wheeling Corrugating Co. 
NAILS 
American Steel & Wire Co. 
Continental Steel Corp. 
Gary Screw & Bolt Co. 
Keystone Steel & Wire Co. 
Pittsburgh Screw & Bolt 
Corp. 
Republic Steel Corp. 
Wheeling Corrugating Co. 


NAILS, ZINC-COATED 
Maze Company, W. H. 


OVERHEAD DOOR 
HARDWARE 

Coburn Trolley Truck Co. 
Frantz Mfg. Co. 

Stanley Works, The 


PAINT CONDITIONER 
Smith, Inc., Landon P. 


PAINT, ENAMEL 
VARNISH 

Calbar Paint & Varnish Co. 
Foy Paint Co. 

Johnston Paint Co. 

Lead Industries Ass’n 
Lowe Bros. Co., The 
Parker & Sons Co., Ira 
Pittsburgh Plate Glass Co. 
Reardon Co., The 


PLASTER BOARD 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8S. 


PLYWOOD AND VENEERS 
Douglas Fir Plywood Assn. 
Fry-Fulton Lumber Co. 
Goodman Lumber Co. 
Hammond Lumber Co., Inc. 
Harbor Plywood Corp. 
Hatten Lumber Co. 

Pacific Mutual ¢-4 Co. 

Red River Lbr. 

Roddis Lumber & Veneer Co. 
Sawyer Goodman Co. 

Twin Harbors Lumber Co. 
Worcester & Co., C. H. 
POLES 

Bingham, G. Herbert 
Michigan Pole & Tie Co. 


PUTTY 
Parker & Sons Co., Ira 


Marathon Paper Co........ 
McNair Shingle Co., Robt. b 
Menominee Bay Shore 
Pe. Gt ainln ek bier wkero wae a 
Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
Oconto Company ...... cou 
Pacific Coast Shingle 
Insp. Bureau, Inc........b 
Pacific National Lumber Co.b 
Red Cedar Shingle Bureau.b 


Rid TMs Lbs. OO. 1.002006 a 
Sawyer Goodman Co.......a 
Stephenson Co., I..... 
= City Lbr. & Shingle. 

Thy ters wie then te eaeiave aes Re 


Twin Harbors Lumber Co. m4 
Weyerhaeuser Sales Co....b 
White River Lbr. Co....... b 


ETC. 


RAIN-CARRYING EQUIP- 
MENT 
Milcor Steel Co. 


ROOF COATING—Cement 
Abesto Mfg. Co. 

Barrett Co., The 

Carey Co., Philip, The 
Certain-teed Products Corp. 
Ruberoid Co. 


ROOFING SURFACE 
Central Commercial Co. 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 
Barber Asphalt Corporation 
Barrett Co., The 
Carey Co., Philip, The 
Certain-teed Products Corp. 
Johns-Manville 
Ruberoid Co. 
barn Co., The 

United States Gypsum Co. 


ROOFING, SIDING—STEEL 
Continental Steel Corp. 
Milcor Steel Co. 
SHINGLES, SHEATHING, 
SIDING (INSULATED) 
Celotex Co. 


STEEL SHEETS, Plain or 
Corrugated 
Carnegie-Illinois Steel Corp. 
(U. S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. 
(U. S. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


SASH-CORD 
Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SASH BALANCES 
Caldwell Mfg. Co. 
Pullman Mfg. Co. 


SASH (STEEL) 
Vento Steel Sash Co. 


SCREEN CLOTH (WIRE) 
Reynolds Wire Co. 
Wickwire Bros. 


MACHINERY AND EQUIPMENT 


FIRE EXTINGUISHING 
CHEMICALS 
Solvay Sales Corp. 


FIRE PUMPS 
Indian—Smith & Co., D. B. 


FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
chinery Co. 

Porter-Cable Machine Co. 

Skilsaw, Inc. 


GLAZING & PAINTERS’ 
TOOL 


Smith, Inc., Landon P. 


HAND SAWS (Electric) 
Porter-Cable Machine Co. 
INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 
KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Taylor Stiles & Co. 

LOAD BINDERS 
American Logging Tool Co. 
Atkins & Co., Cc. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Leitelt Iron Works 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moore Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 

Ford Motor Co. 

General Motors Corp. 
International Harvester Co. 
Mack Trucks, Inc. 


MOULDING CUTTERS 


Shimer & Sons, Inc., Saml. J. 


Taylor, Stiles & Co. 


PORTABLE SAWMILLS 
Corley Mfg. Co. 


Cunningham Machinery Corp. 


Frick Company 

Hart Bros. Machine Co. 
Kent Machine Co. 

RING JOINT MACHINE 
Evans Company, W. L. 


See following page for additional listings 


ROLL-OFF LUMBER BED , 
R-B Company, The 


SANDERS 
Porter-Cable Machine Co. 
Skilsaw, Inc. 


SAW BITS 
Atkins & Co., E. C. 
Corley Mfg. Co. 


SAWMILL MACHINERY 
Corley Mfg. Co. 


Cunningham Machinery Corp. 


Enterprise Co., The 
Frick & Co. 

Hart Bros. Machine Co. 
Kent Machine Co. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 


SAWS, SAW TOOLS 
Atkins & Co., E. C. 
Corley Mfg. Co. 


Cunningham Machinery Corp. 


Disston & Sons, Inc., Henry 
Miner, J. H. 

Miner Saw Mfg. Co., J. H. 
Ohlen-Bishop Co. 
Porter-Cable Machine Co. 


& RR. Co. 









Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co.a 


VENETIAN BLIND SLATS 
Mershon, Eddy, Parker Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 

Bradley Lumber Sales Co. 
Bruce Co., E. 
Kneeland-Bigelow Co. 
Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lbr. Co., Inc. 
Kinzura Pine Mills Co. 


SCREEN DOOR GRILLES 
Logan Company 
Macklanburg-Duncan Co. 


SCREENS 

Curtis Companies Service 
Bureau 

Haskel Co., The 

Herron-Zimmers Moulding 


Co. 
Silbernagel & Sons Co., Geo. 


SCREWS, BOLTS, SPIKES 


Gary Screw & Bolt Co. 
Pittsburgh Screw & Bolt Corp. 


SOUND-DEADENING 

MATERIAL 

Carey Co., Philip, The 

Celotex Co. 

Certain-teed Products Corp. 

ate. “aia Insulating & Mfg. 
oO. 

Homasote Co. 

Insulite Co., The 

Johns-Manville 

Kimberly-Clark Corp. 

United States Gypsum Co. 

Wood Conversion Co. 


WALL BOARD 

Am-Mex Sales Co., Inc. 
Armstrong Cork Co. 
Gertain-teed Products Corp. 
Douglas Fir Plywood Assn. 
Gibbs Boardtile Corp. 
Harbor Plywood Corp. 
Homasote Co. 

Insulite Co., The 
Johns-Manville 

Pacific Mutual Door Co. 
Straits Mfg. Co. 

Wood Conversion Co. 


WALL PAPER 
Lennon Wall Paper Co. 


WEATHER STRIP 
Chamberlin Metal Weather 
Strip Co. 


WHITE LEAD 
Lead Industries Ass’n. 


WINDOW PRODUCTS 
(STEEL) 
Vento Steel Sash Co. 


ZINC CORNER STRIPS FOR 
ASBESTOS SIDING 
Double Grip Brass Clip Co. 


Skilsaw, Inc. 
Walker-Turner Co. 


STEAM FEEDS 
Cunningham Machinery Corp. 
Soule Steam Feed Works 


TRACTORS 
Caterpillar Tractor Co. 
International Harvester Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING WIRE, WIRE 
ROPE, FITTINGS AND 

SLINGS 

American Steel & Wire Co. 

Columbia Steel Co. 

Continental Steel Corp. 


WOODWORKING 

MACHINES 

DeWalt Products Corp. 

=— Hollow Blast Grate 
oO. 


Master Woodworker Mfg. Co. 
Walker-Turner Co. 
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Directory of Products Advertised in American Lumberman —— 
MISCELLANEOUS SUPPLIES AND SERVICES 





ACCOUNTANTS FINANCIAL LUMBER MARKERS PUBLISHERS TIMBER LANDS 
Nelson & Co., Gilbert Builders Commercial Agency (Stamps) Holt Publishing Co. Knapp, Fred C. 
- a Lumbermen’s Credit Associa- Schmidt, Inc., Geo. T. , 

APPRAISERS AND rIMBER tion SAP STAIN PREVENTA- 
roy ot Inc FOREIGN BROKERS LUMBER RULES TIVES TIMBER SERVICE 
Sewall, James W. , micaars Siperas Carp. a a Chapman & Co., A. D. (Advisory) 
Spain & Co., H. M. GLASS HOLDERS | MINIATURE HOMES —sa. Forest Service Co., The 
wu ILDING & LOAN : * ae ne Ne ; Miniature Models Bureau Monsanto Chemical Co. ee Ltd. Tim- 

. S. Bldg. & Loan League pornts as ~ 

=" 3 OFFICE SUPPLIES TERMITE 

peed PREVENT: ATIVES Dewitt Operated x 
Bruce Co., E. Soiam Buck & Co., Frank R. ae TREATED PRODUCTS— 
— bw Kiln ¢ ence ene POST BEETLE EXTERMI- i ane Railroad Ties, Poles, Piling, 
La. a sevens NATOR TIMBER CONNECTOR Timber Products, Lumber, 
4 ermen’s Cr » << The Chec Company STRUCTURES ‘ence P 

Assn., Inc. ENat RARCE din Fiber Mantiecerine Co. Fence Posts 
DISPLAY RACKS Associated Lbr, Mutuals | PRESERVATIVES—WOOD i i tone _ 
Marvel Rack Mfg. Co. Epperson Underwriting Co., American Lumber & Treat- ee ee ae ey my wusenanlties ta aac 
EDUCATIONAL Pe — ing Co. Illinois Lumber Yards Angelina County Lumber Co. 
Chicago Technical College Lumbermen’s Mutual Cas a se % L. « T, C, King Krooks-Scanlon Corp. 
re AtEe SYSTEMS Lumbermen’s Underwriting E. I. poemaeuliemiag  aety Secmmien hes ~ Ww. T 
ve teh gi Co. Alliance Monsanto Chemical Co. West Coast Wood Preserv- Fordyce-Crossett Sales Co. 
EXPORTERS | LUMBER & LOG BOOKS Parker & Sons Co., Ira ing Co Frost Lumber Industries, Inc. 
Douglas Fir Export Co. Buck & Co., Frank R. Protection Products Mfg. Co. Western Pine Mfg. Co., Ltd. Southern Pine Lumber Co. 


See preceding pages for additional listings 


CLIMAX 


Lumber 
Tally 
Book 


Improved and 
Revised 






























For the economical 
matching of Floor- 
ing, Ceiling or Sid- 
ing, these Heads 
are widely used. The 
circular Bits offer 
quick sharping and 
set-up — uniform 
pattern of tongue 
and groove—and a smooth, keen 
cut. This means a saving of time 
and material, so important in daily 





Years of experience has proved the 
Climax Lumber Tally Book to be a most 
practical all-purpose tally record. The 
ruled lines in the book will not fade or 
run when wet. The paper used in the 
book has been specially treated to give 
it a high wet-strength so that it can be 
tallied on when damp. 





prod U ction - Prices quoted are Postpaid 
Write for particulars and our useful 1 copy of the Climax Tally Book - » $1.00 
Catalog and Pattern Book. 6 copies..$5.50 12 copies. . $10.00 


Send orders to the 


ER 2 SONS. INC. Amevicanfiimberman 


rers o 
tter Heads PENNA. 







SAMUEL J. SH 


MILTON Manu 
The Shi 431 So. Dearborn St. CHICAGO, ILL. 



































BOARD DIAL 
BALL BEARING D. A. SET = INDEPENDENT 
TIGHTNER . SPRING ( KNEES 
REC. MACHINE CUT 


SAW MILL MACHINERY ~ p STEEL RACK 
NOT DOWN TO A PRICE, but built to 
tried and proven principles of design and _— 
construction for profitable operation. : ~ —S i 
ENTERPRISE meets the requirements for accu- 


eS 
racy and speed of operation with low maintenance “SS > 


cost. Give us details of your requirements for our 
recommendations and prices. IMPROVED GIAND 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 


June 17, 























June 17, 1939 


































NOW YOU GET THEM IN A NEW 


LIGHT MACK! 


FOR ONLY 
Before you buy amy truck at any 
price—be sure to see the complete 
new Mack. line at your nearest 
Mack dealer, or direct factory 


branch. Or write for full details to F.O.B. Factory, Chassis Only. 
Mack Trucks, Inc., New York City. Cab, Body and Taxes Extra. 








FROM ONE TO THIRTY TONS—IT’S A 
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The New York warehouse 
corner of Van Dam St. and 
47th Avenue, is one of 16 
fully stocked sources of 
supply for Wheeling metal 
lath, accessories and other 


r os J building products. 


METAL LATH 


and ACCESSORIES 

















@ The convenient location of Wheeling warehouses 
permits building supply dealers to bid on metal 
lath, corner bead, picture mold and other fireproof 
Wheeling building materials without maintaining 
large inventories. Shipments are made promptly 
from the Wheeling warehouse nearest you. You can 
bid on all of the items on every job and be sure of 
delivery of the entire order when needed. Find out 
more about this profitable well known line today. 


WHEELING 


sccessonies | CORRUGATING COMPANY 


Wheeling, West Virginia 





ATLANTA KANSAS CITY ST. LOUIS COLUMBUS 
DETROIT RICHMOND CHICAGO : NEW YORK 
PHILADELPHIA BUFFALO MINNEAPOLIS ALBANY 


BOSTON LOUISVILLE WHEELING MEMPHIS 


June 
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\CTORY, 


THE ARC RI TURAL 
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MILLIONS wi READ 
THOUSANDS wid BUY 


OON, millions of property owners and those who plan to build, will 
read about Ruberoid’s newest sales leader—Textured Thick Butt 
Shingles. 








They will want to know more about this new shingle that is making roof- 
ing history. They will ask about it. And Ruberoid dealers will benefit— 
make the sales. 


You can tell them that this sensational asphalt shingle has all these out- 
standing advantages: fire safety, time-tested quality, extra weather pro- 
tection, thick butts, wood grain texture, beauty of line and color, plus 
low price. It is the first time in Ruberoid’s 47 years of manufacturing roof- 
ings that all these features have been combined in one shingle! 





shingle. Ask to see RU-BER-OID Tex- 


As a Ruberoid dealer, you have other advantages: You can purchase from erat weak mee econ yee 

i idi ildi and fire-safe*. The colors 

one source a complete line of roofings, sidings and building products ie soo corte femmt a trong 

made from asphalt or asbestos-cement. You can supply your customers ies As se a — 
° ° ry c rear gs uberoid quality 

with the type, style and price they want. And you know that you are giving through and gh, quality that 


them the most their building dollar can buy. sighereaieg 











All che ane areas of this =— 
h ill her ad Y btain shi ot weather 
: , minsine ies er 
vhs 7 = beer a — - ou me = s + aghapa ‘ nearby jong lite teem 
ant. The Ruberoid Co. has 7 roofing mills at strategically locat ints. repairs—lower costs. The ex- a 
P R > . 8 ‘i 8 y eee ee et IDEAL FOR RE-ROOFING OR LOW-COST HOUSING 
One near you is ready to ship mixed cars or fill-in shipments. xtra beauty, deep shadow lines, a Wood rain wexcure in » hexanonal design, 
distinctive roof, one of character. leat value. Ask tor RU-BER-OUD Tex-Tabs. 








RU-BER-OID Products, Ruberoid Service and Ruberoid Advertising are eee ee eae ee 
designed for one purpose—to help you get more roofing and building vase ie ea 
business. We urge you to investigate the Ruberoid franchise. We par- — 

ticularly ask you to examine samples of RU-BER-OID Textured Thick Butts. 
You, too, will want to start selling this popular shingle immediately. 





The RUBEROID Co., Executive Offices: 500 Fifth Ave., New York, N. Y. 


RU-BER-OID 


ROCFING AND BUILDING PRODUCTS 
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Architects: 
Henry Otis Chapman 
and Harold W. Beder. 


.. - Shows Value of Modern Construction with 


Celotex Vapor-seal Sheathing, Vapor-seal Lath, Interior Finish 
and TRIPLE SEALED Roofing 





Mauxrons of people who 
have been reading about Celotex 
Safety Sealed Construction in their 
favorite magazines will see a com- 
prehensive exhibit of this con- 
struction when they visit Celotex 
Exhibit House No. 17 in the 
“Town of Tomorrow” at the New 
York World’s Fair. 


Be sure to see this house when 
you go to the Fair. See the “hidden 
materials’”” room on the second 
floor, which demonstrates in cut- 
away sections the use of Celotex 
Vapor-seal Sheathing and Vapor- 
seal Lath. See the rooms which 


have been decorated with Celotex 
Interior Finish Products, and the 
modern kitchen with its sound- 
quieting ceiling! 

You'll get a world of profitable 
new ideas to help you build better 
homes, with more strong selling 
features, at lower cost! And you'll 
see exactly how Celotex Vapor- 
seal Products, Celotex Interior 
Finish Products, and Celotex 
TRIPLE SEALED Roofing Prod- 
ucts are combined in Celotex Safety- 
Sealed Construction—the modern 
method millions are reading about 
in Celotex national advertising! 






















te > te 


> ae ph Tie 
ba oe Et 


Celotex Exhibit House No. 17 under einitinitilen, 


showing how the veneer of 4’’ Pottsco concrete blocks 
is laid up over Celotex Vapor-seal Sheathing. 


C REG. U. S. PAT. OFF. 


VAPOR-SEAL INSULATING SHEATHING - VAPOR-SEAL INSULATING LATH 
INTERIOR FINISH PRODUCTS ¢ SHINGLES, SIDING, ROLL ROOFING 


The word Celotex ts a brand name tdenttf{ying a group of products marketed by The Celotex Corporation 


LOTEX 





THE CELOTEX CORPORATION © 919 NORTH MICHIGAN AVENUE e CHICAGO, ILLINOIS 








June 





June 17, 1939 
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The Truck Trend Proves It... 


CHEVROLET’S 


the Chassis 


American business and industry bought 115,426 trucks 
in the first quarter of 1939—a gain of 19,769 over the 
same period of last year. That is a nice increase for the 
truck industry—20.7 per cent. 

American business and industry bought 41,555 
Chevrolet trucks in the first quarter of 1939—a gain 
of 9,892 units over last year. And that is a nice increase 


for Chevrolet — 31.2 per cent. 








Chevrolet’s gain over last year—exceeding the gain 


of all other makes combined—is due to two main fac- 
tors: First, Chevrolet’s proved records of efficient trans- 
portation at lowest cost; and, second, Chevrolet’s 
enlarged line of models, making Chevrolet economy 
and excellence available in many more truck operations 
than ever before. Now there are 45 models to choose 


from—including one fitted to your needs. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
General Motors Instalment Plan—conrenient, economical monthly payments. A General Motors Value. 


DESIGNED FOR THE LOAD 


| 








/ CHEVROLET 
cv 


POWERED FOR THE PULL 






MASSIVE NEW SUPREMLINE TRUCK STYLING... COUPE-TYPE CABS... VASTLY IMPROVED VISIBILITY e 
FAMOUS VALVE-IN-HEAD TRUCK ENGINE e¢ POWERFUL HYDRAULIC TRUCK BRAKES (Vacuum-Power 


Brake Equipment optional on Heavy Duty models at additional cost) « FULL-FLOATING REAR AXLE on 
Heavy Duty models only (2-Speed Axle optional on Heavy Duty models at additional cost) 
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Jour factors THAT 


L HOMES TODAY 













EXTERIOR BEAUTY 





INTERIOR COMFORT 

































CAREY 
CORK INSULATED LONG LIFE—LOW UPKEEP ® 
The asphalt shingle 
wonty seat Ole 
oraree EXTRA VALUE me 
scat! You Get All 4 Selling Advanta 
name won | TOU GE Ching Mavantages 
Pads; Bats. Reduces 
oS eenee tes oe R 
consumption in win- 
ter. Pays for itself } : ith Alc 
2 a ieee ~ 
yh | bin 
re a BUILDING PRODUCTS 
ZL BAAN Su | Mi: uct 
CAREYSTONE SIDING ne’ 
ace @AND SHINGLES Carey Products have been developed to meet today’s de- _ 
Fireproof: durable as stone. No mand for homes offering modern advantages and greater f. 
ee value. These products meet the most rigid specifications, a 
eaney nou, both as to quality and price. They enable you to sell the ” 
, Prag " kind of materials that people want, without sacrifice of dri 
meet every roll your profits. dig 
roofing requirement, 
rag» heres bar Some Carey Products reduce building cosis. Some add bee 
est composition root lifetime comfort, with fuel savings that repay the cost of (3) 
the materials. Others enhance home beauty; wear longer; fas 
CAREY ROOF save on paint protection and repairs. These qualities have - wit 
COATINGS popularized Carey Products and made their use more eco- fe 
Paints and Ce- : . ° . 
ments to handle nomical for home builders and their sale more profitable wi 
gel for Dealers. i 
Reccueek, Write Dept. 11 today for full details of these long-life, extra- 
g col 
ee: or value Carey Building Products. 


THE PHILIP CAREY COMPANY . Lockland, Cincinnati, Ohio 


BRANCHES [MN PRINCIPAL CITIES 





New MILcoR, 


Steel Fenee Posts 
added to the MircoR. line 


Left: Channel Post. Combines strength with 
light weight. Special Clip holds fence 
through punched openings in face of post. 
Secure anchor plate. 


: . “ Right: “‘Tee“‘ Post. Made of tough, spri il- 
Real Selling Features in this new post — ittucst stat Nested wetatt of tones. 
Special Clips easily attach fence wire to 

post. Secure anchor plate. 


Along with Milcor Roofing and Milcor Rain-Carrying Equip- 





ment, the new Milcor Steel Fence Posts give you a real com- 
bination for low inventory and quick turnover on steel prod- 
ucts for the farm. * You can stake your reputation on these Complete lin e 
new fence posts. They stand up under all kinds of punish- 3 

ment, hold down the farmer’s fence investment over a period of Acce ssories 
of years — creating loyal customers for you. * These talking 







points close sales quickly: (1) Milcor Steel Posts are easily 
driven in hard or soft soil .. . end the back-breaking labor of 


Milcor End and Corner 
Posts 


Provide maximum resist- 
ance to strain on fence. 
Best results are ob- 
tained when these 
posts are set in con- 
crete. End posts 
have one brace; 
corner posts have 
two braces. Paint- 

ed green. 


digging and tamping; (2) Can't rot or split. Coated with green 
weatherproof paint which prolongs life, adds to appearance; 
(3) Built to absorb shocks and strains. Fencing is securely 
fastened by Special Clips; (4) Promote safety. If lightning hits 
wire, posts ground it—preventing injury or death to cattle near 
fence. ¢ Get the “lion’s share” of the fence post business — 
with these new Milcor Steel Posts that successfully meet farm 





Milcor Post Driver 


(at left) A safe, easy 
way to put in proper- 
ly aligned posts. One 
man can usually drive 
more than 200 posts 
per day. 


requirements. Write today for free, colorful bulletin giving 
complete information. G-42B 


Milcor Post Puller 


(at right) Fits all stand- 


MrccoR. STEEL CompanY ie, punched fo. aad 


hard work in pulling 








sMILWAUKEE, WISCONSIN CANTON, OHIO posts out of ground. 

é 3 TWEE =e . on no matter how eep 

hotter velo} EL. 9° KANSAS Os kb MO. . LA CROSSE, WIS. 7 ATLANTA, GA they may be driven. 
e NEW YORK, N.Y. © ROCHESTER, N.Y. © BALTIMORE, MD. 

‘Bales Offices: Minneapolis, Minn., Little Rock, Ark., Dallas, Tex., Denver, Col 


Washington, D.C., Boston, Mass. 
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CLEAN - * ODORLESS - PAINTABLE - 


Permanently interned, the battleship ‘“‘Oregon”’ need- 
ed a long-lived shore-to-ship bridge. 10,000 feet of 
Wolmanized Lumber solved the problem. There’ll be 
no loss of protection; constant exposure to the weather 
does not cause pressure-impregnated Wo!man Salts to 
leach out. 


| 


Wolmanized flooring replaces concrete in the manual 
training department’s tin shop, Oshkosh (Wisconsin) 
High School. 


_WOLMANIZED LUMBER 


Handled just like ordinary, untreated wood, Wolmanized 
Lumber finds widespread use for construction work; in every 
industry, in every part of the country. Providing low-cost 
protection for wood structures against damage by decay and 
termites. 


In residence construction, Wolmanized Lumber need be 


nig re 


Bee a 


Beas isi! aiuunicainilis oahu CaS: 


Cpa 


used only at such danger points as joists, sills and subfloors.~ 


A builder obtains this protection at a cost of less than 2% of — 


the total cost of a structure. This is valuable insurance at a 
surprisingly low premium. 
You can obtain Wolmanized Lumber in mixed or straight 


carloads from leading producers. 14 treating plants located 


throughout the country assure a ready supply. Sold only — 


through regular trade channels, your profits are protected. 
For full information, write AMERICAN LUMBER & 


TREATING COMPANY, 1407 Old Colony Bldg., Chicago, Ill. 


* Registered Trade-mark. 


Pressure-treated Wolmanized Lumber was used in the construc- Taking no chances that hidden defects might develop in this 
tion of this residence. Are you cashing in on the growing demand bridge, all piling and lumber, except the deck and rail, were 


for protection against decay and termites? 


Wolmanized. The bridge will stay safe. 


TO PROTECT THE 
WHOLE STRUCTURE 








oS US ae Seer yeerwS SS FS eee e OT eeSes esovrew SSwwe, , SS eeee a Vesseee 


st Washington, D.C., Boston, Mass. 





